























HESE assets make the Webster dealer franchise a coveted 


possession ° 


I. A fair profit to the dealer — consistent and uniform. 


* hl ° ° ° ° ° ° 
2. The experience of specialists in making superior carbon papers and 
typewriter ribbons. Better facilities to fill your customer's most ex- 


acting requirements. 


a . ° ee ° ° ° . ° 
eB. Consistent advertising in national publications, creating consumer 
preference for MultiKopy carbon paper and Star Brand typewriter 


ribbons. 


MA. Active, progressive merchandising assistance, including window and 


counter displays. 


We The Webster spirit of progress w hich will continue to keep us lead- 


ers in our field. 


— rr ° ° ~ . . ° 
G. The good-will of satisfied customers. Millions of typewriters are to- 
day writing testimonials for Webster products in the form of more 
enduring, sharper carbon copies- and cleaner typed letters. We ree- 


ognize this good-will as our greatest treasure. You can make it yours. 


F. &. WEBSTER Company 


13 AMHERST STREET Kendall Square, Cambridge 


BOSTON, MASSACHUSETTS 


Branch Warehouses: 


New York «+ Cuicaco «+ PHILADELPHIA 


PirTsBURGH and SAN FRANCISCO 
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PROGRAM 


The 29th Annual 
NATIONAL BUSINESS SHOW 


Grand Central Palace, Lexington Avenue, 46th and 47th Streets 
NEW YORK 








ww 


Special Days 


Monday—Commercial School Teachers and Students, 
Ofhce Employees 

Tuesday—-Executive 

W ednesday—Executive; Governmental; Purchasing 

Thursday— Executive 


Friday—Executive; Banking; Selling 
Saturday——General and Office Employees 


COO 


October 17th to 22nd, Inclusive, 1932 
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1. ©. Faber “Castell” Drawing and 
Polvchromeos Pencils, Lead, Erasers 


and Rubber Bands 


Commercial Black Lead and Color 


Pencils 








YOUR GREAT GRANDFATHER 


» 


For over 170 years the world has been 


using A. W. 


civilized country on earth——-in the field 


Faber products. In every 


of commerce, in the professional offices 
A. W. Faber’s 


writing supplies are a by-word. 


and the artistic ateliers 


Just as you do today. your great great 
grandparents knew the sterling quality 


ofan A. W. Faber pencil or eraser. 


AND HIS FATHER 


And yet A. W. Faber Inc. remains youth- 
fully alert to every new development in 
making and improving writing accesso- 


ries. 


To the dealer the A. W. Faber line means 
assured profits—more generous profits 

an unquestioned consumer acceptance 
and a consequent quick turnover of mer- 


chandise. 


Samples and price list on request. 


A. W. FABER, INc. 


VEU ARA VEW JERSE) 7. S. A. 











WINNERS! 





Weigh What These 


Leading Dealers 
Have to Say: 


Business Doubled Last ¥ ear 
“Although we have been selling LIB- 
ERTY Storage Boxes for the past five years, 
we had no conception of the real possi- 
bilities. Our eyes were opened when your 
representative called on us last Fall and 
made some consumer contacts with our 
salesmen. Since then we have sold 
LIBERTIES to concerns that we had never 
thought of talking to before on the sub- 
ject of storage filing. As a result. our busi- 
ness on LIBERTY Storage Boxes for the 
past year is more than double what it was 
the year before.“’—Heinze. Bowen & 


Harrington, Inc., Phoenix, Arizona. 





Steady Increase for 7 Years 
**In checking over our sales on LIBERTY 
Storage Boxes for the past seven years I 
was pleasantly surprised to find that each 
year has shown an increase over the pre- 
ceding one.”’—Neal. Stratford & Kerr, 


San Francisco, California. 





It Pays to Advertise 

“We have mailed out the lot of circulars 
which you sent us some time ago and 
have been gratified with the results ob- 
tained thru their use. This is a good time 
of the year to bring Storage Files to the 
attention of our customers.”*—Omaha 


Printing Company, Omaha, Nebraska. 





Constantly Getting Orders 
“We have used your circulars to very 
good advantage. We have a mailing list 
of 1300 and have already circularized this 
list twice with LIBERTY Box folders 
within the last year. We find that we are 
constantly getteng orders from these 
circulars. ome arriving today.”*——Tribune 
Printing & Supply Company, Great Falls, 


Montana. 


Brings Steady Reorders 

“We have carefully weighed the advan- 
tages of the LIBERTY Storage Filing Box 
and consider it without question the best 
box for its purpose. It is made of the very 
best material, fastens securely without any 
tying. and pleases customers so well that 
they re-order when more boxes are needed. 
Our salesmen are enthusiastic over this 
line and sales are steadily growing.” 


Horder’s Stationery Stores. Chicago, Ill. 





A Splendid Prolit-Maker 

“It has been our experience that the 
LIBERTY Box satisfies customers in every 
way. that dealers find the line a splendid 
profit-maker and especially valuable as a 
leader to win accounts.”’—Dennison & 


Sons, Long Island City, N. Y. 


By a Complete Majority! 


Here is the coun- 
try’s choice for 
storage filing and 
transfer work. 
LIBERTY Boxes 
are today used by 
more than 43,000 
leading banks 
and business 








firms. 





Not an Experiment. ..Buta 
PROVED Profit-Maker 


Another year-end and the transfer period is approaching. 
Now is the time therefore to begin to push LIBERTY 
Boxes for bigger sales. LIBERTY Boxes sell well the year 
round. At transfer time sales double, often triple. A little 
effort on your part today will boost your LIBERTY sales. 
Let us cooperate with you by supplying free advertising 


helps. 


LIBERTY Boxes are not an experiment. Their profit- 
making value has long since been demonstrated. They have 
been far and away leaders in their field for more than 15 
years. Read what leading LIBERTY Dealers say in their 
letters reproduced on this page. 

Our new 1933 mailing folder is ready. Supplied 


free to LIBERTY dealers wanting to push LIBERTY 


Boxes. Imprinted. Tell us how many you need. 























BANKERS BOX C@., Ine. 


536-538 8S. CLARK STREET 
CHICAGO, ILLINOIS 





“The Best Thing in the World 
for Storage Filing and Traasfer 
Work” | 







99" 
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Alphabetical List of Exhibitors 





A 
Ace Fastener Corp Booth 11 
Addressograph ( ths 80, 8 ‘ S4. 85, 86 
Addressograph-Multigraph Corp B. oths 80, 81, 82, 84, 85, 86 
Amberg File & Index (*: Booths 4 a7 
American Mult graph Sal ar Liooths &, & S2. S4, &5, 86 
Ault & Wiborge Co lhe Booth 20 
B 
Burroughs Adding Machine Co 
Booths 76, 7 8, 79, 87, 88, 89, 90 
c 
Cardinell Sales ¢ Booth 41 
Castype Corp. of Amet i Booth 4 
(oxhead Cory Ralph ¢ Booth 93 
D 
Dayton Scale C« 

Booths 61, 62, 6 64. 65, 66, 67, 69, 70, 71, 72. 73, 74. 75 
Deflance Mfg. Cory Booth 46 
Dick Co., A. B ; Booths 21, 22, 23, 24, 25 
Ditto, Ln Booths 44, 5s 

E 
Elbe File & Binder ¢ Im Booth 12 
Elliott Addressing Machine Co., The Booths 48, 49, 53, 54 
a 
Gardner C« Booth 46 
(,0oWwa Oo J Booth 42 
Guide System & Supply Co., In Booth 109 
H 
Hires Co., Charles E Booth 43 
Holmes Electric Protective Co , : Booth 68 
I 
Ink-Out Mfg. Corp., In Booth 41 
International Business Machines Corp : 

Booths 61, 62, 63, 64. 65. 66, 67. 69. 70. 71, 72. 73. 74, 75 
International Printing Ink Corp.. Booth 20 
International Time Recording Co 

Rooths 61. 6 6 64. 65. 66, 67. 69. 70. 71. 72. 73. 74, 75 

K 

Kee-Lox Mfg. Ce Booth 5 
L 

I Salle Exter n University Booths 2, 3 


Mu 

Marchant Calculating Machine Co Booths 34 5. 36 

Master-Craft Corp Booths 26, 27 

MeCaskey Register Co., The Booths 6. 27 

McGraw-Hill Publishing Co Booth 1f 

Mercedes Calculating Machine Co Booth 93 

Monroe Calculating Machine Co., In Booths 47, 55, 56 

Multistamp Co., In¢ The Booth 29 
N 

National Business Show Co., The 

New York Telephone Co Booth 4 ’ 
oO 

Office Appliance Co., The . is Booth 109 

Oxford Filing Supply Co Booth 19 
P 

Psychological Corp., The Booth 40 
Q 

Quik-Lok File Co... Booth 13 
R 

Rapid Addressing Machine Co Booths 48, 49, 53, 54 

Rectigns iph Co., The Booth 7 

Reiner’s Rotaprint Co Booth 37 

Royal Typewriter Co., In Booths 95, 96, 97, 105, 106, 107 
s 

Scholfield Service Inc. Booth 59 

Shaw-Walker Co Booths 98 99, 100, 101, 102, 103, 104 

Standard Mailing Machine Co Booth 42 


Booth 1 


Standard Register Co 
tooth 10 


System. : ; , I 


Tabulating Machine Co., The 
ooths 61. 62. 63. 64, 65, 66, 67. 68. 69, 70, 71, 72, 73, 74, 75 
Ticketograph Co 


Booths 61. 62. 63, 64, 65, 66, 67. 68, 69, 70, 71 


Trussell Mfg. Co. . ; .Bo 
Uv 
United States Department of Commerce Booths 8, 9 
Vv 
Varityper, In« Booths $1, 92, 110, 111 
Veeder-Root, In« : Booth 30 
Visible Records Equipment Co. Booth 6 
Waterman Co., L. E oui , Booth 31 
Western Union Telegraph Co., Inc. : : Booth 28 





Classified List 


of Exhibitors 





Adding and Calculating Machines 





Burroughs Adding Machine Co _ 
Booths 76. 77, 78. 79. 87. &8&. 8&9. 90 
‘‘oxhead Corp., Ralph Co pocte 93 
Gardner Co 16 
Marchant Calculating Machine Co Booths 36 
Mercedes Calculating Machine Co 3 93 
Monroe Calculating Machine Co Booths 47 5, 56 
Addressing Machines 
Addressograph Co Rooths &0, 81. &2. 8&4. 8 AH 
Addressograph-Multigraph Corp Booths 8, 81 2. 84, 8 86 
American Multigraph Sales Co., t Lee 
oths 80, 81, 82. R84, RS. RE 
Elliott Addressing Machine C The Booths 48, 49. 53, 54 
Rapid Addressing Machine Co Rooths 48. 49. 53. 5&4 
Billing gous and Systems 
McCaskey Register Co Booths 26, 27 
Binders 
Elbe File & Binde cs Ine Rooth 1 
Trussell Mfg. Cs Booths 94, 108 
Visible Records Equipment ¢ Rooth 6 
Bookkeeping Machines 
Burroughs Adding Machine ¢ 
Rooths 76. 77. 78 79. &7. 8&8. &9. 90 
Books 
McGraw-Hill Publishing Co Rooth 10 
Burglar Alarms 
Holmes Electric Protective Co Booth 68 
Chairs 
Rurroughs Adding Machine Co 
Booths 76. 77. 78 79. 87. 88, 8&9, 90 
Shaw-Walker Co Booths 98. 99, 100, 101, 102, 103, 101 
Copy Holders 
Gowa Co Booth 4 
Standard siastine Machines Co Booth 42 


Duplicating Machines and Supplies 


American Multigraph Sales Co., The. Booths 80, 81, 82, 84, 85, 86 


Addressograph Mult graph Corp Rooths 86, 81, 82, 84, 85, &6 
Dick Co A. B Booths 21, 22, 23, 24, 25 
Ditto. Ins Booths 44 g 
Multistamp In The Rooth 29 
Reiner'’s Rotaprint, Ine Booth ri 
Educational 
La Salle Extension University Booths 
waing Devices and Supplies 
Amberg File & Inde Cc Rooths 45 57 
Guide System & Supply Co Booth 109 
Oxford Filing Supply Co Rooth 19 
Quik-Lok File ¢: Rooth 13 
Scholfield Service Ir Rooth 59 
Shaw-Walker C« Booths 98 99, 10 191, 14 1O3, 104 
Visible Records Equipment Co Booth 6 
Folding Machines 
American Multteraph Sales Co., The Zooths &O. R1. &2. RI. RS. RE 
Furniture 


Booths 15, 57 
102, 103, 104 


Amberg File & Index Co 

Shaw-Walker Co Booths 98. 99, 190, 161 
Indexing Systems 

File & Index Co 


Records Equipment Co 


Rooths 45. 57 


Amberg 
Rooth 6 


Visible 
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Industrial, Accounting and Cost Systems 
MeCaskey Register Co., The Booths 26, 27 
Veeder-Root, In« , , Booth 3 
Loose Leaf Devices 
Elbe File & Binde r Co In« Booth 12 
Trussell Mfg Co Booths $4, 108 
Mailing Machines and Devices ; 
Ee rere eee 4 th 4 
Standard M¢ 1iling Machine Co Booth 42 
Manifolding Registers 
Standard Register Co Booth 1 
Office Devices and Gugetes 
Ace Fastener Corp Booth 11 
Cardinell Sales Co ; ‘ Booth 41 
Ink-Out Mfg. Co., Ine I th 41 
Waterman Co., L » Rooth 31 
Photostat Equipment 
Rectigraph Co The Rooth 7 
Publications 
McGraw-Hill Publishing Co Booth 1 
Office Appliance Co., The Booth 109 
System Booth 16 
Reproduction Processes 
Reiner’s Rotaprint, In« I th 37 
Scales 
Davton Se ule Co.. The ‘ 
one 61. 62. 63. 64. 65, 66. 67. 69, 79, 71, 7 7 1. 7 
Intern ation 1 Business Machines Corp 
hes 61. 62. 63. 64, 65, 66. 67, 69, 70, 71, 72. 7 74, 7 
Tabulating Machines 
International Business Machines Corp 
Rooths 61. 62. 63. 64. 65. 66. 67. 69, 70, 71, 72. 73. 74. 7 
Tabulating Machine Co 
Rooths 61. 62. 63, 64. 65, 66, 67, 69, 74, 7 7 74, 7 
Telegraph 
Western Union Telegraph ‘‘o.. In« Booth 28 
Telephone 
New York Telephone Co Booths 38 } 
Ticket Writing Devices 
International Business Machines Corp 
Rooths 61. 62. 63. 64. 65. 66. 67. 69. 70. 71. 72. 73. 74. 7 
cketograph Co 
Booths 61. 62. 63. 64. 65. 66. 67. 69, 70, 71, 72. 73. 74, 75 
Time Recording Devices 
International Business Machines Corp 
Booths 61. 62. 63. 64. 65, 66. 67. 69, 70, 71, 7 7 74, 75 
International Time Recording Co 
Rooths 61. 62. 63. 64. 65, 66, 67. 69, 70, 71, 72. 73. 74, 75 
Typesetting Equipment 
Castype Corp. of America Booth 4 
Sypewee Accessories and Supplies 
Ault & Wiborg Co tooth 20 
International Pri iene Ink Corp Booth 20 
Kee-Lox Mfg. Co Booth 5&5 
Typewriters 
Royal Typewriter Co., Ine Rooths 95, 96, 97, 105, 106, 107 
Varityper, Inc Booths 91, 92, 110, 111 
Water Coolers 
Hires Co., Charles E ‘ o4 Booth 43 





Reinforced by Steel—Channel 
steel reinforcements on the four 
exposed edges of the front of the 
case support all the weight at the 
critical point 


Extra-Heavy Drawer—Four- 
ply drawer sides, three-ply front, 
two-ply corners. No binding or 
sticking. Always operate 
smoothly, easily and positively 
regardless of load. 


Drawer Pull Inset—Handy 
drawer pull comes already at- 
tached. 


Drawer Inside Smooth—No 
projections of metal or corru- 
gated board on the inside of the 
drawer to hamper filing. Abso- 
lutely flush and smooth. 


Easy to Assemble—No hard- 
ware, screws or bolts to attach 
Folds together like a glove in a 
jilly. 

Low Cost-— Although admitted- 
ly superior TRANSFILE costs 
no more than the ordinary col- 
l ipsible case 


Stacking—Build them up as 
hizh as you will and as many. 


Durability—Stands the gaff of 
the storage or transfer file room 
where other collapsible Cases 
prove ineffective 








Store or transfer records 
this safe, easy, economical way 


Check up on the storage cases on the market today. Can 
you find a case with a file drawer so strong—with all the 
edges so well finished and protected—with outer shell so 
strong and durable even with the drawers removed—with 
the ease and quickness of assembly without screws, bolts or 
hardware—that will compare with the new improved 


TRANSFILE, 


Channel steel reinforcing of the new improved TRANS- 
FILE has set the standard to which others aspire. 


Stack one TRANSFILE on another, as many as you will. 
They will not buckle or sag. The weight is supported on 
steel. 


Go TRANSFILE—be sure storage and transfer records are 
safe, clean, accessible and secure. And TRANSFILE is 
surprisingly economical—costs no more than the ordinary 
collapsible case. 

Check up on the new improved TRANSFILE now. Get a 
sample, prices, etc. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK CITY 


Manufacturers of GUSSCO line of filing supplies 
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CAN YOU IMAGINE 


buying an automobile without wheels . . . being charged extra for the most important 
part? Of course you can’t! Then why sell stapling machines that don’t include 
staples in their regular price? The beautiful, new Aeme Midgetisready .. . and 
with every one you sell goes a box of staples at no extra cost! An exclusive lever-presser 
action makes stapling with this model a pleasure . . . replaces the noisy, thumping 
stapler with one that is quiet and velvet-like in action. Even the staples are different. 
See how insecure the old type is when compared with the new, flat-clinching Midget 
staple, and think how much less filing space will be required where papers are fastened 
with this efficient little staple. These are just a few reasons why the Acme Midget will 


boost your sales . . . increase your profits. Why wait another day? Wire your trial 


order NOW! 

















See how this staple’s ends Notice how very flat and se- 
are curved... how easily cure the clinch is on this 
other papers could catch new, improved Acme Midget 
and tear on the “humps” =—_a staple. Compare it with the 

how much more space oY old fashioned staple at the 
papers fastened with this left. Which looks more de- 
staple require than ones pendable to you .. . more 
‘astened with Midget staples. economical? 











ACME STAPLE COMPANY, CAMDEN, N. J. 


THIRTY-EIGHT YEARS OF MANUFACTURING EXPERIENCE 











HAVE YOU SEEN THE VARITYPER? 


the greatest advance intypewriting in fifty years 





VARITYPER 


INCORPORATED 


Chrysler Bldg., New York, Tel: Vanderbilt 3-2590 


“Changcable type” is not a slogan. It is an exclusive fea- 
ture of Varityper which permits type contrast in the prep- 
aration of copy for all duplicating processes—-whether 
Mimeographing—or any of the offset processes. That 
means money saved by substituting these cheaper processes 
for much office work heretofore of necessity sent to the 


printer. 


V arity pe r, the typewriter with changeable type, can win 
attention for your letters, dress up all your typewritten 
work most amazingly, and save money for you in a number 


of ways. 


Don’t fail to investigate the V arity per thoroughly, for there 
are dozens of jobs waiting for it in your office that it can 
do far better and much more satisfactorily than they have 


ever been done before. 
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The Exhibits 


. FASTENER — . So ( ag and ELBE FILE & BINDER COMPANY, INC., 215-21 
s/U adway New ? t tl 1] (sreene street, New \ rk, N \ Booth 12 





Exhibiting the Aer ne f paper fasteners and stapling Che ompany's line of loos eaf binders nd tationer 
machir spe altic ire shown These include price books, ring book 
Sales Manager WV im tf ne ' oe assisted by edger binders, post binders, storage bind Ss. spring bind 
Me jlitan New York Manager ; } sheet holders prong binders four-post binders W“ z \ 

ADDRESSOGRAPH. MULTIGRAPH CORPORATION, binders, cord binders, report covers, Swivelok binders 

and. Ohi and 329 Fifth a New % L NY \ logue ers press-board folders, magazine binders 
: : , ~ , , sup lesk pads lephor book overs and ose ‘ 
b>é tf SU, OI Se 84, 8 5 equly ent adayj able to catalogues S mat pr 

mit d : r nad I lis : materia 
‘ I nal isitor ialize the man rhis exhibit is in charge of 1 lent A. M. Ral Ss 
ipp itions f he mpar equipmer Ke J. Ferris Ad — ser lL. M. Flanders, P. Cooper J. Shermatr I Barnet 
dres zraph New Yy rk manager ~ t } ge of the Addres ! 
ee od te ee et ee ene i Wee ELLIOTT ADDRESSING MACHINE COMPANY, 
: aes — Cambridge, Mass., and 117-119 Le ard street, N 


ADDRESSOGRAPH COMPANY. DIVISION, AD. N Y—Hoothe 48 49 53. 54 
DRESSOGRAPH - MULTIGRAPH CORPORATION, Troe ag By = + 
land (¢)) 7 d $29 ke atth avenu \ ‘ \ rk, N y chine is we is a full line of addressing machines for every 

B 1 4 81 82 84 ® Qe line of business Displayed for the first time s the I ott 
ph-Multier Triple-Head machine, which prints tl 

names on gang of hecks and two sting sheets The feeding 


AMERICAN MUL TIGRAPH. COMPANY DIVISION, f these three sheets is all done automatically and 1) 
ADDRESSOGRAPH- MULTIGRAPH CORPORATION, ng is automat This machine was built for stock transfe1 


nd, Ol ind 329 Fitth avenue, New Yorl : 
all, GARDNER COMPANY, tchell street, Ora N. J 


B ' 20 81. 8? 84 RS Be 


i 


dre ph-Multigrapl ) 
creer oll ng grand tota idding ind subtra ne t hit 


AMBERG FIL E ‘& INDEX COMPANY. Chicago, Ill., and saabetnant Ghnehine te Gunton and inate counter med in 


Duane k, N. Booths 45, 54 tle carriage duplex with automatic counter contr hu 
bosy f red Amberg dexing Filing supplies carriage single counter add and non-add model: spe il three 
! ding guid vith meta windows and file folders in counter accounting machine which may be used for many dif 
Kraft and i t ' ym displa ferent purposes 1 special machine designed for cafeteria 
ber inager t hares work, used by the operator or recording the contents f trays 


! 
AUL T & WIBORG COMPAR ind issuing a printed check: as well as standard adding and 
, t . 
\ 


ne ink Cory subtracting machines ele« ically operated 
General Sales Manager \ R. Brown is in charg: ssisted 


BURROUGHS ADDING MACHINE COMPANY, De- ga pe Sales Biemeaee Wa Brown te ie a 
troit, Sich. aint venue, New York, N. Y.—Booths GOWA COMPANY, J. 


. 4, o 5S, SY, YU e Standard Mailing Machines Company.) 


The Lg Burroug) e of adding. calculating and GUIDE SYSTEM & SUPPLY COMPANY, INC., 33 
CARDINEL L-VEL L UM MANUFACTURING com. . “em ores, ee nog a S =o ansfle ee 


PANY, INC Labs er Montclair, N. J Booth 41 ige transfer cas¢ ae the “Gussco” line of filing supplic 
} ' 


Exhibiting ‘In k-Ohut and KleenaType cleaners and a new Irving Kremsdorf, president of the company. is in irge 
em know! Cardinell Erace-Rit erasing bars, made to fit ae COMPANY, CHARLES E., Water (¢ ling Diy 
. ngarc maki taal lolitas john D. Carding _—— sion hiladelphia, Penna., and 882 Phird avenuc. Bi klwr 


CASTY PE CORPORATION OF AMERICA, 420 Lexins NY. Booth _-. ore of Hires Frigidaire water coolers 


Spiaving a 





' aver ~ N wt . N ) Booth 4 ’ : ; (General Manager Karl! R #inbach is in charge 
rooved slues for Multicraph end athec kinds of dupieetion HOLMES ELECTRIC PROTECTIVE COMPANY, 37! 
, Seventh avenue. New York, N. \ Booth 68 
I’re cle ind Genera Manage Fred H Williams is r Featuring their special watchman service and nforming 
hark«e visitors that they can obtain at any time, trained and bonded 
COXHEAD CORPORATION, RALPH C., 17 Park plac: men in uniform for all kinds of watch or guard duty) 
aon LNW Y th 02 INK- OUT MANUFACTURING COMPANY. 
Exhibiting tl Mathematon cale ne maching and the See Cardinell-Vellum Manufacturing Company 
Brunsviga portablk ilculator, especial featuring the new INTERNATIONAL BUSINESS MACHINES. CORPO. 
mode DR Mathemator : ery fa emi-automatic ma RATION, 270 Br adwayv, New York, N \ in t} 61. 62 
ne vith an electr ir ize shift é ~ 4 . 72 72 = 
This ‘ the nitial howing of the DR Mathematon 3, 64, 65, 66 4, OF, 4 70, 71, — < 74,7 ° +} 7 
The new portable Brunsviga, equipped with a new short cut The several divisions of the company are displaying ~ 
ris oat a os m display read for instant demor irious models f electric tabulating and accounting equip 
trat - Mr St rt | ‘ x he ro n charges a : ment, new time recording devices, retail scales which enabl: 
. +. + . customers to read both weight nd price of purchases and 


DAYTON SCAL E COMPANY. ndustrial weighing equipment 
— usiness Machines Corporation INTERNATIONAL PRINTING INK ara efig ig pat 


DEFIANCE MANUFACTURING COMPANY, Orang THE. Cincinnati, Ohio, and 75 Varick street, New York 


Booth 4 N. + B th 20 
Showing Le fia ‘ dding-| g-check writer Deflance rhe Ault & Wiborg Company D stam fe exhibiting the 
heck net Deflance heck-cutting and sorting machine and line ine ludit show card colors srtiate’ color writing fluid 
the Deflance d dend check writer The company’s adding of all description. mucilages pastes arbon paper € hot 
. / x Ww their newest de elopment It combines office type in ~ that used for spe« ‘ purpose typewriter rib 
evera eck writing perations mn one machine including hones and specialties Particularly featured ds ‘ 
mprinting f the amount, date erial number and signature eae ae d Writ ng Hs Dod systen ? tmtavlen vines ee 
imulates the an int of each check written into tw totals William Speonet 
na sah ! bu ‘ ent ecord of each check Vv t ‘ 
ton. Another feate that the addina unit ie free fer al INTERNATIONAL ‘TIME RECORDING COMPANY. 
kinds of adding and ting work between check writing e International Business nes Co at R, 
ported KEE LOX MANUFACTURING COMPANY. 
Office Ma me I I I ! ! ind G *' Humphreys New NY \ and 2? Park avenue. New York, N. \ B 
York d n charge a Showing ribbons and carbons of their manufacture 
DICK COMPANY, INC... A. B.., nicag iil., and 395-399 John A. Noonan, manager, and EF. R. Foudy iSssistant n 
Broady lew N. Y.—Booths 21, 22, 23, 24, 25 iger. are in charg 
Several new featur f the Mimeograph process are demor LASALLE EXTENSION UNIVERSITY, Chicago, | 
ited The Dermapri ! phx raphi stencil is being and 9 East F street. New York N \ , ths 2 
I we ' ; the he ‘ time rt Ber t ned stenc! FeCerves i ke xXpiaining the r hi her vocationa busins rar rma ‘ irses 
tog pl pre rm me arawing ete ane ell » dan nie tir Stenot ma t hie 9 } ’ 
hf eprodu he | on any model Mimeograph ir h a: nega See ' — “h 
\lso displayed are the latest ad Walter wi er is in charge of at bit, wh He Hort 
! three « rs being reproduced ’ sres of the St 
nal pera ' | new Mimeographs re also belr - 
luced, Mod junior. the baby of the family, for short MARCHANT CALCULATING MACHINE COMPANY. 
d r work, and Model & lemonstrating the aut IN¢ Oakland, alif., and 404 Fourth avenue y ¥ 
feeding { ' mn paper x nehes im size wN ¥ B the 34. 35. 36 
A Bennett New York mar ‘cer ! hargee. assisted by Exhibiting the omplete Maschant line of 
~~ an 5 ; “e pes mea . 7.1 ‘ tr i y opel ited aleulating machine 
DITTO INCORPORATED, (1 und 205 East W a t general manage t hars 
Fort treet, New York, N. } Booths 44, 38 MASTER-CRAFT CORPORATION, Kalama M 
Kv hil na ) new } eries of film ’ Ditt dup! ator agi : ’ , — afl ‘ » et 
ind 4 i" avenue kK N Hb 
! tr ind ?} ad ed rota! machit . P 
lup : r Db luy i x 
; IDI — Exh bit x binder ind equipmer form har iT ne 
mF indak N y k distr , charg bookkeeping machine trays and for s; for hand p t ig 
} \ } 5 





THE ACCO FOLDER 
The Acco Folder is made of 


heavy pressboard, in all stand- 
ard sizes of correspondence 
and record sheets, to hold 
16” and 1" volume of papers 
Each folder contains an Acco 
Fastener which makes it 
impossible for papers to slip 
or tear out of the folder. When 
the correspondence within be 
comes inactive it may be slid 
out of the folder to be stored 
away. The folder, with a 
new Acco Fastener inserted, is ready 
for a fresh file of papers. 


Most Reliable Dealers 
Sell these 
Most Reliable Aids 
to Efficient Filing 


THE ACCO 
FASTENER 
The Device That Insures 


Correct Filing 


“ey 


Binds papers firmly, either permanently 
Allows sheets to be re- 
moved from or inserted ina jiffy in any 
Takes up 


The broad base assures rigidit) 





or temporarily 


part of the bound contents 
oO room 
and reinforces papers at the perforations, 
preventing tearing. Will bind thin tissue 
tightly and 
nea bond or ledger 





securely as an) 
For all standard 
gauges of punching, and any capacity 


paper as 











THE ACCO 
PUNCH 


THE ACCO 
COVER 





Most reliable aids to efficient filing, ACC ‘Oo 
FASTENERS, FOLDERS, COVERS 
and PUNCHES are sold as standard by 
most all of America’s reliable dealers, to 
business houses who know that the finest 
products of their class can frequently be 
purchased practically as cheaply as in- 
Seco Covers are made of the same ferior imitations. 
With “file changing time” coming the 
first of the year, reliable dealers will be 
prepared to demonstrate the ACCO items 
shown herewith—to recommend the Acco 
Fastener, Folder, Cover or Punch best 


durable pressboard as Acco Fold- 
ers. They are cheap, loose leaf 


binders of large capac ity and take 





the pla eot expensive post or screw 


binders. Ideal for holding inactive 


as well as active papers, they serve 


many needs to which expensive 
post binders cannot economically 


Made in all 


binder sizes, punched for all stand- 


be put standard 


ird gauges of round and slotted 


holes 


39th Ave. and 24th Street, 


Acco Canadian Co., Led. 
454 King St., W., Toronto 


ACCO 





suited to the individual customer's need. 
Regardless of its classification, every Acco 
Product is manufactured with but one 
purpose in mind—to contribute to the 
correct co-relating and the safe filing and 
binding of papers. 


ACCO PRODUCTS, INC. 


Canada: Europe: 


“Bound Papers 
Are Safe Papers 


When You Handle Them 
The ACCO Way 


Long Island City, N. Y. 


Acco Company, Ltd. 
18 Whitefriars St., 
London, E. C. 4 


FILING 
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There is an Acco Punch for every 
loose leaf gauge and hole. The No. 
10 illustrated punches two holes, 


234” centers. A mere pressure of 
the fingers operates the durable 
steel cutters. Handles of all Acco 
Punches descend only a short dis- 
tance stopping safely above oper- 
ator’s hand holding the papers to 
be punched. A broad table base, 
accurately ruled, supports the pa- 
per. Acco Punches never break, 
rust nor require servicing of any 
sort and are fully guaranteed in 
every respect. 
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Inked Ribbons 





Stencillnks 


Carbon Papers 
Lead the World for Neat Writing 


Long Service and True Economy 














nsestilil > 





Miller Line Inked Ribbons Miller Line Carbon Papers 


Are made in al! standard colors and color combinations 
record and copying, and in seven different degrees of 


inkings, for the following machines typical adaptations: 


ADDING MACHINES 


ADDING MULTIGRAPH ADDRESSOGRAPH MACHINES 
ADDRESSOGRAPH POWERS ACCOUNTING BILLING MACHINES 
BILLING ROTOPRINT BOOKKEEPING MACHINES 
BOOKKEEPING STENOTYPE COPYING CARBON PAPER 
CHECK WRITERS rABULATING CARBONIZED ADDING MACHINE ROLLS 
DATERS riICKET-O-GRAPH ELLIOTT-FISHER CARBON ROLLS 
DUPLIGRAPH TIME CLOCKS FANFOLD CARBON 
HECTOGRAPH rIME RECORDERS HECTOGRAPH COPYING CARBON PAPER 
MAIL-O-PRESS rYPEWRITERS MIOON-HOPKINS BILLING MACHINES 
MULTI COLOR PRESS UNITED ACCOUNTING ONE TIME CARBON 
, , ‘ PENCIL CARBON PAPER 
And for anv other machine using an inked ribbon, in POWERS ACCOUNTING MACHINES 
anv color or combination ot colors—a right ribbon for REMINGTON TALLY ROLI 
every specific set of conditions inder which the machine SUPER MANIFOLDING CARBON 
is operated rABULATING MACHINES 
Prompt and care ful attention ts given to Sper ial or I y PI WRI I ER CARB( IN 
Unusual ribbon requirements by our Research and De And for any special use or adaptation to which a sheet 
velopment Departments. f Carbon Paper may be applied. 


STENCIL INKS for 


Rotary Duplicating Machines 
—open drum, closed drum, fountain feed 


Inquiries Cordially Invited 


The Miller-Bryant-Pierce Co. 


General Offices and Factory 


AURORA, ILLINOIS, U. S. A. 
ESTABLISHED 1896 





Are made in a variety of grades, weights and finishes, 
in all standard colors, any size. Following are some 


























All-Around Strength 


The all-around strength of Columbia products 
appeals strongly to buyers of steel equipment. 


Because of correct design, fine workmanship 
and unique reinforcements, Columbia steel equip- 
ment is noted for its all-around strength. Used 
daily under difficult conditions it renders the best 
of service. 


The Columbia, Apex and Atlas lines include five 
drawer, standard, counter and desk height files; 
wide and half sections, card indexes, short depth 
files; posting trays, ledger desks, check sorting 
desks, cross files, transfer cases; desks, etc. No 
matter what filing equipment is desired, Columbia 
can furnish it. 


Columbia also gives unfailing service. Large 
stocks and unusual shipping facilities permit quick 
shipments, while inquiries and requests for special 
quotations are answered promptly. 


Dealers who desire to have full information 
about Columbia products are invited to commu- 
nicate with us. 





Columbia Steel Equipment Company 
Office and Shewreom P. 0. Bex 2244 
Chestnut Street at 18th Philadelphia, Pa. 


COLUMBIA 


The Quality Line of Steel Office Equipment 
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ers for departme ind retail stores especially designed 
ledgers and sheets for banks, including trust records, depos 
tors ledgers, et public utility equipment loose leaf equip 
ment and forms; stock and special accounting systems; ruled 
ind printed forms ithographed statements, checks and lett 
heads: catalogue overs, price books, binders for municipa 


eounty and government records There are two new binders 
chanical pom ne 1 new type of meter reading book for 
public utilities, new tray quipment, and a heavy duty sales 
italogue bind built to carry sheet bodies as large as 
ight and ten inches n thickness 

<. H. Angstadt and W A. Pool are in charge 


McCASKEY REGISTER COMPANY, THE, Alliance: 
3) ,- and 101 West Thirt hirst New York, N. \ 
ths 15, 16, 17, 18 


Three divisions f the mpanys i! represented the om 
me : consisting I ecount na edit account sys 
be vel ul merchandise svsten he professional divisior 
ads ted ystems for handling the finar il and « nical 
rd f the doctor and dentist: the industr d sion, includ 
ne ntr lit t K, perpetual nventory costs, production 
f ! ng. routing and dispatching, tool check and tool invert 

rele ntro machine contr irbon backed factory 

i ft forn Also featured is a hotel register in charge 

Jarne I n Garfield of Philadelphia 


McGRAW-HILL ney ig pee COMPANY, INC., 


lent ivenue Né N. ¥ B th 10 
ME RESOSS § CALCULATING MACHINE COMPANY. 


xhead Corporation.) 


MONROE CALCULATING — COMPANY, 
- + 


INC.. Ps, Mit | tr Oranes N Booths 47 55. 5¢ 
I dd her models the MA Monroe is shown for 
first tine : ilso the sm electric Monroe adding- 
: ila ‘ pot-pr [ keyboard and automatic division 
! ia few mont iz Especially featured in recogn 

' f the mpar twentieth anniversary is an exhibit show 
he deve pmet f the Monroe adding-calculator, in« luding 

the Baldwit ilculator, patented ir 5 the fore-runnetr 
the Monroe adding culator shown for the first time in 1912. 

I rrego, manager f the New Y k downtown district 


I hare i sted by District Manawer \ J Zonnev vile 

f New York uptowr F. M. Zelinsk rf wokiyn, and L. L 

t / f Newark, and Assistant Northeastern Division Man 
i VM. Farmer f Newark 


MUL TISTAMP COMPANY, 
Mad n avenue, New Yor N. \ 


Mu in luy iting 


INC., THE, N: Va., 
Booth 29 
quipment and nuppties | are on dis 


ave YORK TELEPHONE COMPANY, 140 West 


New York, N. Y Booths 38. 39 
The newest features of teletypewriter service fort i prince! 
il part of this exhibit This device permits instant writter 
mmunication within and between business organizations 
Need fe flexible telephone service within smaller business es- 


iblishments, offices and shops has led to the development of 


smal nterior dial system which permits intercommunicat 
rR \ typical wiring plan, showing several desir ible feature 
so demonstrated The scope of transoceani elephon 
eT ‘ craph ally showr Other features of the exhibit 
t ude Time of Day service and the issified telephone dire 


OFFICE APPLIANCE COMPANY, THE, 417 South 
Dearborr treet, (hicago Ill and 100 East Forty-second 


eet, New York, N. Y.—Booth 109 


Explaining Office Appliances he news and technical trade 
rnal of the offi juipment industry ind its service to 
riders 

Hi | erly vice-president d eastern manager is in 
nee issisted by George | Wheeler 


cca FILING SUPPLY COMPANY, 340 Morea: 
Brooklyn, N. ¥ Booth 19 
The new Oxford transfer file is espe« lb featured 
Rn. A. Jonas Ir R. P. Jonas and 8S. A Vood are in charge 


PSYCHOLOGICAL CORPORATION, THE, 522 Fifth 
nue, New York, N. \ Boot! 40. 
l'aul S Ach Ph.D managing dire ! s in harge 


tego ag 9 Dad pans COMPANY, THE, 636 Broadway 


Y ork, Booth 
Quik-Lok collapsibl rage file f irlous types ind 
Drawrstile files for the storage if records are dis 
| ’ 
Ss. Sel nman T hares. 


RAPID ADDRESSING MACHINE COMPANY. 


Addressing Machine Company.) 


RECTIGRAPH COMPANY, Rochester, N. Y., and 114 
New York, N. ¥ 
graph (phot 
‘ trica \ perated s on displa 
Mr \ \. Krieg is in charg: 


vp gg ad . a doin nh a 


eraph opying machine) 


INC., 1 Park New 


avenue, 


? ot 37 
\ us models f the Rotaprint are shown, including the 
iy x mbination r ind suction feed which lithographs all 
s lard weights and grades of paper up to and including 15 
pound tag stock, will also lithograph Rotacote coated pape! 
Sheetfeed Mods Ni which feeds all standard weights 
d grade f paper itomatically and mes complete witl 
hand feed table for tl heavier weights and grades of stock 
\ t len J. Farmer is it harg 





ROYAL TYPEWRITER COMPANY, INC., 2 Park a 
nu New York, N. ¥ Booths 95, 96, 97, 105, 106, 107 
Exhibiting Royal typewriters, both standard and portabl: 
nd the new es Signet machine 
William A. Metz r, advertising manager, is in charge: 


SCHOLFIELD SERVICE, INC., 122 East Forty-second 
treet, New York, N. Y.—Booth §5 59 
Showing a complete line of W heeldex ecard files for all sizes 
of cards trom 1% x 4 inches up to 5x8 inches, for 1e lat 
n posting and reference methods with varying capacities 
from one to two thousand cards to any desired volur Esp 
ially featured is the new Wheeldex Junior, a handy e for 
holding 1,000 urds large enough to hold seven typewritt 
es, and taking up as much space as a telephone 
\\ \. Sutherland is in charge 


SHAW-WALKER COMPANY, THE, Muskegon, Mic! 
ind 405 Lexington avenue, New York, N. \Y : 
99, 100, 101, 102, 103, 104 

This company's products, including filing supplies, samples 
of special card and sheet work for banks and commercial or 
ganizations the new Fibre-Ply-Wood drawer-type stornxe: 
transfer cases; fire-protected equipment; insulated 
sting tray cabinets; check filing desk; ledger desk 
*kkeeping equipment and supplies 


ises: steel 
cross files pe 
ink and machine bo« 


Skyscraper execut desks with grained tops, are all on dis 
pl 

I. J. Burgoine, vice-president in charge of the New York 
{? s in charges 


STANDARD MAILING MACHINES COMPANY, 
erett, Miass ind 15 Mo re street, New \ rk, N \ 
B th 42 


Standard envelope sealers stamy aftixers post pern 
printer and sealer, which imprints the postmark, counts, sea 
ind stacks in one operation; small Junior duplicator (gelatin) 


vttary duplicator and the new pr 

ate copies direct from an original 
itin, stencils and type setting are exhibited 

Joseph Gowa and Mark M. Weisberg are in charge \ ! 
tendance is General Sales Manager A. W. Vanderhoof 


STANDARD REGISTER COMPANY, THE, , Day 


wess duplicator which dup! 
eliminating the Ise 


Ohio, and 15 Park Row, New York, N. Y Booth 1 
Exhibiting various models of electrically and manually p- 
rated Standard autographic registers and the Standard reg 


ster pin feed platen and Universal biller device, which is used 
n mnection with typewriters and cylindrical platen billing 
machines In the use of continuous interleaved carbon forms 
purposes, this device keeps all carbon copies it 
1lignment with the original. 

R. M. Henry New York manager, and B. B. Klopfet 
the home office sales department, are in charge 


TABULATING MACHINE COMPANY. 


(See International Business Machines Corporation.) 


TICKETOGRAPH COMPANY. 


(See International Business Machines Corporation.) 


TRUSSELL MANUFACTURING COMPANY, Pouch- 


keepsie, N. Y.. and 6 East Fortvy-fifth street, New York, 
N. \ Booths 94, 108. 


The Trussell line of loose leaf equipment is on display. 
Frederick L. Reid, vice-president, is in charge 


UNITED STATES DEPARTMENT OF COMMERCE, 
Bureau of Foreign and Domestic Commerce, Washington, 
DD. ¢ sooths 8, 9. 


VARITYPER INCORPORATED, 405 Lexington avenue, 
New York, N. Y Sooths 91, 92, 110, 111 

4 full line of new Varitypers, together with special classes 
of work which have been developed for them are shown The 
idaptability of Varityper in connection with mimeographing 
ind metal sheet work for photo-offset and lithographic proc- 
also demonstrated. New metal faced types are being 
first time, as well as several new of 
type faces Specimens of work produced by Varitypers in the 
ommercial field in foreign countries may also be seen 

In attendance are Walter J. Hausman, vice-president and 
general sales manager, and George Hepburn 
ure! 


VEEDER ROOT go seg ape Hartford, Conn., 
nd 1775 Broadway, New York, N. \ Booth 30 

Showing the Veeder-Root line of keystroke counters for 
ypewriters, billing bookkeeping and calculating machines 
duplicators, card punching machines, etc., and hand tallies for 
ock taking. et« 

Mr. J. T. Quinlan is in chargé: 
vie RECORDS EQUIPMENT COMPANY, Chi 
avo, Ill., and 500 Fifth avenue, New York, N. Y.—Booth 6 

Displaying Flex-Site products Set-ups cover inter 
and instructive methods of bringing important facts con 
tained in the record instantly in sight. The exhibit includes 
unit organizers, multiple units together with the rocker type 
multiple unit. a recent invention, which is said to hold visible 
inits in a readily ac« manner for reference or posting 
\ new cabinet for housing Flex-Site units has also been added 

New York Manager R. W. Brown is in charge 
WATERMAN COMPANY, L. E., 191 Broadway, New 
York, N. Y.—Booth 31 

Exhibitine desk sets, pen novelties and their regula ne 
Especially featured is the 

General Sales Manager E. J 


WESTERN UNION TELEGRAPH COMPANY. _INC.. 
THE, 60 Hudson street, New York, N. Y.—Booth 


for billing 


esses 18 


exhibited for the 


stvles 


secretary-treas- 


sting 


essible 


Improved No. 7 pen 
Kastner is in charg+ 


Demonstrating printing telegraphic apparatus stock and 
mmercial news tickers eclf-aindine clocks, et« The send 
and rece ne of cable messages are also explained 





Here it is! The new, improved Woodstock 
. with inbuilt mechanical excellence 
that challenges comparison. 


Fully enclosed . . . sides, front and back 

. . with steel panels of crystalite enamel 
finish. An improvement that keeps out 
dust, makes for more quiet operation, and 
gives to the machine a two-tone effect that 
is most pleasing. 


Large platen knobs give better proportions 
and add to the ease of operation when in- 
serting paper. 


The touch, or key action, has been im- 
proved .. . a beautiful touch, more re- 
sponsive than ever. 





The new segment has been designed for 
easier key action, and to keep eraser dust 


CLOSED OF 7 & wien eae, out of the type bar bearings. 
LARGE PLATEN KNOBS .o 3 == 


that must be — be Tooke dei . 
nd its as good as it looks elivers 
MORE RESPONSIVE KEY ACTION money-saving performance. It creates 
prestige-building appearance in letters. 


IMPROVED SEGMENT. aoe It costs no more to buy . . . and it costs 


lessto use. . . . Full details on request. 
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DISTINCTIVE DISPLAYS AT A PREVIOUS BUSINESS SHOW 



































Mpeferred 


by 
stapling machine users 
everywhere 


the BABE = 
SPIgASTENER “Ale 


2 a neat Mark Reg. U.S. Pat. Office 
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Light weight, sturdiness, compactness, non-clegaiinn™ 
dependable performance, permanent or temporary 
fastening, removable head for tacking, low cost and 
perpetual guarantee—these are the qualities that 
distinguish the BABE and gain it preference among annnnhl a [ [] [| 
stapling machine users everywhere. The BABE has From The Smallest To The Biggest 

all the features and performs the service expected 
only of a machine many times its size and cost. a [) a a nanan 


from The Thickest To The Thinnest 











Wire Staples For All Types Of Machines 














No. 13 N = ” " 
R 0. 13 The only hand — Our staples are of superior 
°6.50 ated machine for three sizes quality — superior in sharp- 
of staples—!,,"', 34", 4", ness, penetrating power and 
RETAIL longevity. For every machine 
A versatile, heavy duty machine in any stvle. Complete satis- 
yet neat and compact requiring oe ran a Fea 
little space, the No. 13 Speed ta ae ore sintdlieees 
Fastener will bind 120 sheets of ‘ . : 


16 Ib. paper or equivalent to 314" DEALERS 


from the edge. Uses 14", 3g" or 





" . was Speed Fasteners are a source 

2 tage. Quick eigen oa good steady consistent 

action, non-clogging and profit. So are staples. Get 

permanently guaranteed. A our latest price list and cat- 

popular office necessity. alog at once. Make Speed 
| Fasteners a headliner. 











PARROT SPEED FASTENER CORP. 
388 Broadway 
New York 


ALL SPEED FASTENERS PERPETUALLY GUARANTEED 
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Y Loose LEAF EQUIPMENT 


with an 


OUTSTANDING 
v SALES APPEAL 


Winning or losing a customer—profit or loss— 


is generally decided by the presence or lack of 


merchandise with an outstanding sales ap- 
peal. 

The Cesco Line with its new devices, new 
forms—practically the entire line revised and 
enlarged—makes it the logical line for any 
dealer. Not only does it offer a broad range 
of the standard staple items, but it also in- 
cludes many distinctive numbers, exclusive 
with the Cesco Line. 

\ new line of Hard Covered Binders with 
prices comparable to canvas binding—a new 
complete range of Visible Record Binders— 
New Machine Posting Equipment—are only 
a few of the numerous items which will en- 


thuse your sales force. 


Exclusive Agencies Available 
Exclusive protected territory is available to 
established active dealers. To such we offer 
an extremely liberal discount proposition en- 
abling them to meet present day competitive 


conditions. 


—Get This Catalog— 


Our new catalog is now 
ready. By all means send 
for a copy and see for your- 
self the latest develop- 
ments in Loose Leaf Equip- 


ment. 


4401-4429 











LONG ISLAND CITY 






NEW GREEN LINE 

With a new hard cover material, wear-proof 
and practically indestructible with a price 
range comparable to canvas bindings. Avail- 
able in all standard items. 





NEW MACHINE POSTING BINDERS 

Unique, Distinctive types which appeal 
instantly to present and prospective users of 
mechanical posting. 








NEW VISIBLE EQUIPMENT 

Larger variety of sizes and capacities, new 
grades of bindings, enlarged assortment of 
stock forms with reduced list prices. Prices 
now range from $3.00 up to $33.50. 


THE C.E. SHEPPARD CO. 


TWENTY FIRST ST. 
NEW YORK 











{ OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, oflicedevices, 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 

{ No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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Published on the first of every month by The Office 

Appliance Co., 417 South Dearborn St., Chicago, 
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FISUBSCRIPTION 
RATES payable in ad- 
vance, in the United 
States and itspossessions 
and Mexico—one year, 
$2.00; two years, $3.00. 
Canada—one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for 
one year and $5.00 for 
two years. Remittances 
may be made by personal 
checks, drafts on New 
York or Chicago, Post- 
office or Express Money 
Orders, or in American 
Postage Stamps or cur- 
rency, if sent by regis- 
tered mail. 

{ CHANGE OF AD- 
DRESS. Subscribers may 
have their mailing ad- 
dresses changed as often 
as desired. In ordering 
such changes it is neces- 
sary that both old and 
new addresses be given. 
{ CONTRIBUTIONS are 
invited upon any topic 
of interest to this trade. 
Allaccepted manuscripts 
will be paid for at space 
rates. Unaccepted manu- 
scripts will not be re- 
turned unless postage is 
enclosed by the sender. 
Correspondents should 
give their names and ad- 
dresses, which will be 
withheld from publica- 
tion if requested. 
{ADVERTISING RATES 
upon application — only 
articles of office equip- 
ment or directly related 
products eligible. 

9 Entered as Second- 
Class Matter, July 8, 1905, 
at the Postoffice at Chi- 
cago, Ill., under Act of 
March 3, 1879. 

{ “Office Appliances” is 
registered in the United 
States Patent Office, 
Washington, D. C. 

{ COPYRIGHT. Con- 
tents covered by Copy- 
right, 1932, by The Office 
Appliance Company. 











THE ADVERTISEMENTS 





These advertisements present the products of the leading manu- 
facturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously can- 
not undertake to guarantee transactions between advertisers and 
customers. They do, however, offer their service in resolving 
any disagreements which result from relations established 


through the journal. 


A K 
Acco Products, In a2 Kor-Rect-O Company 116 
Acme Letter File C 116 L 
Adams Brothers © eS 6 Eewathoreld ........000...208 
Aigner, G. J., Co 11’ Loose Leaf Metals Co. 120) 
Allen & Co = Luther Ink & Stp. Pad Co..118 
Amer. Autom. Typew. ¢ 11a 
American Can Co »s M a 
American Embossing ‘ 120 Manhattan Stencil Corp 107 
Amer. No. Machine © 111 Manifold Supplies Co. L05 
Ames Supply Co 6 Markilo Co 119 
Argus Mfe. Co 114 McLeod Furniture Co -. 8 
Art Metal Construc. (« 0. 51 Metal Office Furn Co . 
Art Steel Co Ine 100 Metropolitan Furniture 
Art Wire & Stamping © 112 eery 114 
Ault & Wibore 98 Meyer & Wenthe 113 
Autom. Pencil Sharp © 103 Mimeograph, The 13 
Autopoint Co 72 Mittag & Volger, In 97 
Auto-Typist, The 117 Mon Bureau 121 
Azora Rubber C 118 Moore Push Pin Co 117 
B Munson Supply Co LOS 
Baltimore Index Mfg. ¢ 14 N 
Bankers Box Co if Natl. Business Show Co 123 
Beach Publishing ‘ 118 Neely, Fred W. 54 
terger Mfe Co 67 Neidich Process Co £6 
Bridgeport Pen C Che 116 eva-Clog Products Inc 66 
Bridges, F. W Ltd 120 N. Y. Silicate Bk. Slate Co.111 
Bristow, Stanley R 116 oO 
Brush-Punnett, In a Oakville Amer. Pin Div 60 
Bump Paper | aster Li Office Appliance Co., The. .118 
Bushnell, Alvah, ‘ % Oxford Filing Sup. Co 82 
Cc 
, 54 P 
Soneet YE Ww Mi @o.114 Pacific Cb. & Rib. Mfg. Co.101 
‘ . ; a | ko e @2 Parrot Speed Fastener (Cp 16 
<< “— os 208 VO. , 190 Peerless Key Co., In 65 
Steen ¢ ;, ; Peerless Wire Goods ( 107 
{1 -on (‘ort rod . . 
. Pelouze Mfg. Co 113 
(‘odo Mfex. Cort 11% . — ° . x ~ 
Columbia Rib. & Carb. ¢ 78 Ney aw hey Editrics 13s 
Columbia Steel Eq. C x7 “+ . ‘ a2 
Gomne tte Ss an i Graf, In« 112 
- <4 fg. & Sales . ; ’rym, William, of Amer..100 
Conklin Pen Compar The &4 
Corona Typewriter 
Corry-Jamestown Mfs Quality Park Envelope Co.108 
‘* rp 9 R 
Crown Ribbon & Carb. Co.1 Reliable Tw. & A. M. Corp.116 
D Remington Rand _ Bus. 
Defiance Sale Corp 100 Ser\ : 59 
Dick \ KB Lo Roberts Weldon, Rubber 
Diemer John F.. Ce 111 Sie F 62 
Downey, T) ( | ‘ 118 Rockwell-Barnes (Co 92 
Duplicator Paper & Supply Royal Typewriter Co 17 
Co 11° 
s 
E t t \ 4 : 
Ss pto Mf Company SS 
Fagle-Ottawa Leather (« i4 Seymour y Se ny Se 
Elliott Fisher Back ¢ er The 110) 
Evansville Desk Co. 86 Shaw-Walker Company SO 
Eveready Mfg. ( Boston.117 Sheaffer, W. A., Pen Co 81 
Fr Sheppard, The C. E.. Co 91 
Faber A. W Ine 76 Shipman-Ward Mfg. Co 100 
Faber, Eberhard iS Smith ‘ ¢ & Corona 
iE B. Mfg. Ce 112 Typewriters, In 15 
Free Hand Binder ( 117 Speed Key Mfg. Co 116 
Fulton Specialty ¢ 119 Steel Fixture Mfg. Co 95 
G Stein Bros. Mfe. Co 104 
General Firepr fing Co Stimpson Corp 46 
The 7 St rms H M Co 121 
Gits Bros. Mfg. Co 116 Sturgis Posture Chair Co..119 
Globe-Wernicke ‘ 64 Sundstrand Adding Ma- 
chine lack Cover 


Graff, Geo. R.. Co 111 
Grand Rapids L. L. Binder: 


Co 110 Toledo Metal Furniture Co. 94 
Guide System & Supp. C 1f2 Triner Scale & Mfg. Co 108 
Gunlocke, W. H., Chair Co.108 Turner & Harrison Pen 

H Co .118 
H. A. Ink-Eradicator C: 116 Uv 
Hanson Scale Co 118 Underwood-Elliott-Fisher 
Harriman-Welt iii fucts (‘o Back Cover 

Co 119 UL. S. Tw. Parts & Sup. Co.106 
Higgins, Chas. M. & Co 104 { S. Tw. Ribbon Mfg. Co.115 
Hoosier Desk ( a0 
Hotchkiss Sales C on eam —— 

rityvpe nceorporat ec ¥ 
I i I I I ri ra 
Imperial Desk ; w 
Imperial Methods ¢ 104 Wabash Cabinet Co 79 
Indiana Desk <¢ 95 Weber Costello Co v9 
Ink Specialties Co 115 Webster F’. S.. Co 4 
Intl. Prtg. Ink Cor) 8 Weis Mfg. Co 69, 70, 71, 72 
Inter-State Ribbon & ¢ Wholesale Typewriter Co. 103 
bon ( 117 Wiggins, The John B.. Co 115 
rils Jones Compan 77 
J - ~~ ~ aS mpany , ai 
Jasper Chair C . ‘ ock ypewriter Co > 
Jasper Desk ( x 
Jasper Seating C 6 Yawmalr and = Erb. Mfe 
Josephson Mfe«. ¢ ' 9 ( go 90 
Joslin, A. D., Mfs 19 York Safe & Lock ¢ 12 





For the benefit of the subscribers the lines advertised are here 
classified. Many of the requirements of the modern business 
office are represented. Should subscribers be mterested in any 
article of office equipment not listed here, they are cordially in- 
vited to communicate with the service bureau, through which 
the information will be promptly and cheerfully furnished by 

letter, without obligation. 


Adding Machines 
Sundstrand Adding Machine 
‘ Back Cover 
Adding Machines, Rebuilt 
Rehable Tw. & A. M, C...116 
Adding Machine Kolls and Paper 
Rock well-Barnes Co . 2 
Adaing Typewriters 
nderwood, Elliott-Fisher 


Co. Back Cover 

Adhesives 
iSee Inks. Adhesives, etc.) 

Arch and Clipboards 2 
Free tiand Binder Co in Oa 
Globe-Wernicke Co. ... . 64 
Rockwell-Barnes Co. : 92 

Ash Trays, Office 
Oakville-American Pin Div 60 

Automatic Typewriters 
Amer. Automatic Typewr 

Co > , Pee) 

Bankers’ Note Cases 
Art Steel Co. 100 
General Fireproofing Co 56 
Globe-Wernicke Co 64 
Metal Office Furn. Co 93 

Billing Machines 
Elhott-Fishet Back Cover 
Underwood, Elliott-Fisher 

Co Back Cover 

Binders, Catalog and Periodical 

cco Products, In : . &2 
Aigner, G. J., Co 1 


Wilson-Jones Co 7 
Blackboards 
N ’. Silicate Book Slate Co.111 
Blank Books 
Rockwell-Barnes Co 
Wilson-Jones Co 779 
Blue Print and Plan File Cabinets 
Acco Products. Inc 52 
Art Metal Construc. Co..50, 51 


Berger Mfg. Co OF 
Columbia Steel Equip. Co 87 
General Fireproofing Co 56 
Globe-Wernicke Co 64 
Metal Office Furn. Co 93 
Yawman and Erbe Mfg. Co 

aD. 90 


Bond Boxes 
Art Metal Construc. Co..50, 51 


Art Steel Co 100 
Corry-Jamestown Mfg. Corp. 99 
General Fireproofing Co 56 
Globe-Wernicke Co 64 
Metal Office Furn. Co 93 
Weis Mfc. Co 69. 70. 71. 72 


Book Cases 
Art Metal Construec. Co..50. 51 


Berger Mfg. Co 67 
General Fireproof. Co.. The v6 
Globe-Wernicke Co . 64 
McLeod Furniture Co 8% 
Metal Office Furn. Co 9% 
Shaw-Walker Co R5 
Weis Mfc. Co 60. 70. 71. 72 
Yawman and Erbe Mfg. Co 
Sf 90 
Bookholders 
Acco Products, In« 53 
Book Ends 
Oakville-Amer. Pin. Div 60 


Book Rings 
Carpenter, E. W.. Mfe. Co..114 


Oakville-Amer. Pin. Div 60 
Bookkeeping Machines 

Flliott-Fisher Rack Cover 

Underwood. Elliott-Fisher 

Co Back Cover 

Box Letter Files 

Aeme Letter File Co 116 

Art Steel Co 1900 

Glohe-Wernicke Co 64 

Roeckwell-Barnes Co 92 
Brief Cases 

Stein Rros. Mfg. Co 104 


Bulletin Roards 

N. Y. Silicate Rook Slate Co.111 

Weber Costello Co aa 
Business Shows 

National Business Show Co.12% 
Calentating Devices 

Reliable Tw. & A M.C 116 
Caleulating Machines 

Sundstrand Add. Mach . 

Back Cover 

Caleulating Machines, Rebuilt 

Reliable Tw. & A. M. C 1 
Celendar Pos and Stands 

Defiance Sales Corp 100 
Carbon Papers 

(See Ribbons and Carbons) 
Card Index Boxes and Trays 


16 


Art Metal Construc. Co..50. 51 
Art Steel Co 100 
Berger Mfg. Co 67 
Columbia Steel Equip. Co 8 


Diemer, John F., Co . 
General Fireproof. Co., The. 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Imperial Methods Cx 
Metal Office Furn. Co 
Shaw-Walker Co 

Weis Mfg. Co 69. 70, 71 
Yawman and Erbe Mfg. Co 


89. 


Cash Boxes 
Art Steel Co., Inc 
Celluloid, Envelopes 
Markilo Co 
Chairs 
General Fireproofing Co 
Gunlocke, W. H., Chair Co 
Jasper Chair Co 75 
Jasper Seating Co 
McLeod Furniture Co 
Sturgis Posture Chair Co 
Toledo Metal Furniture Co. 


90 
100 
119 


Check Protectors and Writers, Used 


Reliable Tw. & A. M. C... 
Checks, Stamped Metal 
Meyer & Wenthe 


116 
113 


Clips, Paper (See Pap. r Clips) 
Coin Bags, Trays and Wrappers 


Art Steel Co., Ine 

Downey, The C. L., Co 
Coin Counters 

Downey. The C. I Co 
Collating Devices 

Neely. Fred W 
Copyholders 

Acco Products. In« 
Copying Devices and Supplies 

Yawman and Erbe Mfg. Co 

Su 

Costumers 

General Fireproof. Co 

Globe-Wernicke Co 

McLeod Furniture Co 
Crayon, Chalk, ete. 

Weber Costello Co 
Currency Racks and Straps 
Downey, The C. L Co 

Dating Stamps 
Amer. Number. Mach. Co 
Fulton Specialty Co 
Meyer & Wenthe 

Desk Calendars 
Defiance Sales Corp 

Desk Pads, Blotter 
McLeod Furniture Co 

Desk Pending-Letters Holders 
Acco Products, In« 

Desk Trays 
Art Steel Co Ine 
General Fireproofing Co 
Globe-Wernicke Co 
Imperial Methods Co 
MeTeod Furniture Co 
Metal Office Furn. Co 

Desk Work Distributors 
Bristow. Stanley R 
Globe-Wernicke Co 

Desks 
Art Metal Construc. Co..50 
Berger Mfg. Co 
Columbia Steel Equip. Co 


Corry-Jamestown Mfg. Corp. 


Evansville Desk Co 
General Fireproofing Co 
Globe-Wernicke Co 
Hoosier Desk Co 
Imperial Desk Co 
Indiana Desk Co 
Jasper Desk Co 
MeLeod Furniture Co 
Metal Office Furn. Co 
Shaw-Walker Co 
Steel Fixture Mfe. Co 
Weis Mfg. Co 69. 70, 71 
Yawman and Erbe Mfg. Co 
Ses . : &9 
Duplicating Machines 
Dick, A. B., Co 
Mimeograph, The 
Post-o-Graf. Inc 
Duplicating Machine Supplies 
Tier A R Co 


Duplicator Paper & Sup. Co 
Tnk “neriatites & 
Kor-Rect-O Company 
Manhattan Stencil Corp 
Post-o-Graf, In 
Engraving, Copper Plate 
Wiegins, The John B.. Co 
Envelopes 
Bushnell, Alvwah. C 
Diemer, John F ( 
Globe-Wernicke Co 
Josephson Mfg. Corp 
Oxford Filing Supply Co 
Quality Park Envelope Co 
Wilson-Jones Company 


) 


100 
118 


100 


108 





OCTOBER, 19 


Envelopes, Celluloid 


Markilo Co. 119 
Envelope Openers 

Oakville-Amer. Pin. Div 60 
Envelope Sealers 

Argus Mfg. Co. .114 

Office Appliance Co., The 118 


Eradicators, Ink 
I 


A. Ink Eradicator Co 116 

Erasers (Blackboard) 

N. Y. Silicate Book Slate Co.111 

Weber Costello Co 99 
Erasers (Chemical) 

H. A. Ink Eradicator Co 116 
Erasers (Rubber) 

Argus Mfg. Co - 114 

Faber, A. W., Inc 76 

Faber, Eberhard ‘ . 48 

Oakville-Amer. Pin. Div . 60 

Roberts, Weldon, Rubber Co. 62 
Exhibitions 

Nat'l Business Show Co 123 
Expense Books 

Beach Publishing Co 118 

Defiance Sales Corp 100 
Eyelets 

Oakville-Amer. Pin. Div 60 
File Boxes, Collapsible Corrug. 

Bankers Box Co . 49 

Guide System & Supply Co..102 

Oxford Filing Supply Co 82 
File Boxes, Metal 

Art Steel Co. ... " 100 

Berger Mfg. Company Z 67 

Metal Office Furn. Co ; 93 

Rockwell-Barnes Co. ..... 92 


Filing Cabinets, Metal 


Art Metal Construc. Co..50, Fl 
Art Steel Co. : 100 
Berger Mfg. Company... 67 
Canton Art Metal Co a= oe 
Columbia Steel Equip. Co 87 


Corry-Jamestown Mfg. Corp. 99 


General Fireproofing Co 56 
G lobe Wernicke Co . .. 64 
Meta! Office Furn. Co..... 93 
Show Walker Co., The . 85 
Steel Fixture Mfg. Co 95 
Yawman and Erbe Mfg. Co. 
oa . ‘ ‘ 89, 90 
Filing Cehinets. Wood 
Globhe-Wernicke Co : . 64 
Imperial Methods Co 104 
Weis Mfg. Co 69. 70, 71, 72 
Yawman and Erbe Mfg. Co 
Treva e . 9, 90 
Filing Supplies 
Acco Products, Ine 52 
Bushnell, Alvah, Co “61 
General Firevroofing Co... 46 
Giohe-Wernicke Co #4 
Guide Svstem & Sun. Co 1m? 
Imperial Methods Co ' 14 
Josephson Mfg. Corp ag 
Oxford Filing Sunvly Co g” 
Rockwoell-Rarnes Co a” 
Shaw-Walker Co., The RA 
Wehach Cabinet Co ea 


Weis Mie. Co 69 «#70 
Yawman and Erbe Mfg. Co 
ase ‘ 89, 


71. 7 


can ees 90 
Folders 
(See Filing Supplies) 
Fountain Pens 
Autopoint Co ‘ 73 
Carter’s Ink Co 63 
Conklin Pen Co., The R4 
Sheaffer. W. A.. Pen Co 81 


Furniture Handling Service 
Metropolitan Furn. Service.114 
Furniture Polish 


Globe-Wernicke Co 64 
Globes, Geographical 

Weber Costello Co a ae 
Gummed Cloth Rings 

Graff. Geo. B.. Co 111 
Gummed Tape Sealers 

Seymour Products Co 110 


Index Card Signals 
Graff, George B., Co 111 
Moore Push Pin Co... et 
Index Tabs 


Aigner. G. J.. Co 117 

Baltimore Index Mfg. Co 114 

Guide System & Supply Co..102 

Markilo Co. .119 
Inks, Adhesives, Ete. 

Ault & Wiborg...... 98 

Carter's Ink Co ; <a 

Harriman-Welts Prod. Co..119 

Higgins, Chas. M.. & Co...104 

Luther Ink & St. Pad Co...118 

Sheaffer, W. A.. Pen Co... 81 
Inkstands 

Defiance Sales Corp....... 100 
Knives, Office, Pocket, Ete. 

Gits Bros. Mfg. Co... » eee 
Lead for Mechanical Pencils 

Autopoint Co. ; +. 

ey eC eeeegesess, 
Leather Goods 

Stein Bros. Mfg. Co...... 104 


Leather Upholstered Furniture 
Gunlocke, W. H., Chair Co.. 108 
Jasper Chair apnoea 75, 92 
McLeod Furniture Co..... 83 

Leathers, Upholstering 
Eagle-Ottawa Leather Co... 74 

Letter D'stributors 
Bristow, Stanley R. 
Globe-Wernicke Co. 

Letter Trays 
(See Desk Trays) 

Letterheads 
American Embossing Co. ..120 

Lettering and Show Card Pens 
Bridgeport Pen Co........ 116 


Library Equipment 


Art Steel Uo . . 100 
General Fire proofing Co... 56 
Globe-Wernicke Co. .. . GA 


Lockers and Storage Cabinets 


Art Metal Construc. Co..50, 51 
Art Steel Co...... a acne 100 
Berger Mig. Company... 67 


Corry-Jamestown Mfg. Corp. 99 


General Fireproofing Co... 56 
Globe-Wernicke Co. . Sane SO 

Yawman and Erbe Mfg. Co. 
89, 90 

Loose Leaf Books and Systems 
F. B. Mfg. Co. 112 
Grand Rapids L L Binder Co.1 10 
Sheppard, The C. E., Co... 91 


Wilson-Jones Company 
Loose Leaf Env ange 

Markilo Co : 
Loose Leaf Metals 

Carpenter, E. W 


Celiulo’d ‘ 
ee 


. Mfg. Co. .114 


Loose Leaf Metals Co... 120 

Wilson-Jones Company..... 77 
Mail D stributors 

Bristow, Stanley R. . ...116 
Map Tacks 

Graff. George B., Co... 111 
a > Globes, Ete. 

ber Costello Co... 99 

Matched Office Suites 

General Fireproofing Co 56 

McLeod Furniture Co 83 

Yawman and Erbe Mfg. Co. 

ee ane : .89, 90 

Memorandum Books 

Rockwell-Barnes Co. ..... 92 
Memorandum Devices 

Bristow, Stanley R. . 116 

Seymour Products Co 110 
Moisteners 

Bee, Geke ass cen dies 114 

Downey, The C. L., Co....118 

Seymour Products Co.....110 


Numbering Machines 
American Num. Mach. Co. .111 
Office Prrtitions and eyEee 
Globe-Wernicke Co. ... 64 
OW. Office Mechine 


Clarotype Co. . a. 119 

Defiance Sales Corp. Tere) 

Rockwell-Barnes Co. ...... 92 
Paper 

Rockwell-Barnes Co. ...... 92 


Paper Clamps 


Acco Products, Inc... con a 
Oakville-Amer. Pin Div.... 60 
Paper Clips 
Acco Products, Inc . 52 
Argus Mfg. Co. - 
Art Wire & St: amping ‘Co. .112 
Clip-On Corp : 104 
Graff. George B.. Co. .111 
Oakville-Amer. Pin Div.... 60 
Rockwell-Barnes Co ere 


Paper Fastening Mac hines 
Autom. Pencil Sharpener Co.103 
Bump Paver Fastener Co...117 
Compo Mfg. & Sales Co...109 
Defiance Sales Corp .100 


Eveready Mfg. Co. of Bos- 
Sc eonsens ce bdmand ee 117 

Hotchkiss Sales Co : a. ae 

Neva-Clog Products. Ine . 66 


Parrot Speed Fastener Corp. 46 
Paste 


(See Inks. Adhesives, etc.) 
Pen and Pencil Clips 

Argus Mfg. Co........ ..114 

Defiance Sales Corp 100 

Oakville-Amer. Pin Div. . 60 


Pencil Sharpeners 


Autom, Pencil Sharnener Co.10% 

Graff, George B., Co. 111 
Pencils, Cedar 

Faber, A. W., Inc... 76 

Faber, Eberhard ... , . 48 


Pencils, Mechanical 


Autopoint Co. ...... ee 
Carter's Ink Co... 2 6 63 
Conklin Pen Co., The s4 
Secripto Mfg. Co...... .. 88 
Sheaffer, W. A.. Pen Co... 81 
Pens, Lettering and Show Card 
Bridgeport Pen Co...... 116 


Pens, Stee 
Turner & Harrison Pen Co. .118 
Pieture Hooks 


Moore Push Pin Co..... .117 
Pins and Pin Containers 
Defiance Sales Corp. ...100 


Oakville-Amer. Pin Div.... 60 

Prym, William, of America.100 
Platens, Typewriter 

Ames Supply Co.......... 96 

U. 8S. Tw. Parts & Supp. Co.106 
Postal Scales 


Hanson Scale Co. ...... 118 

Pelouze Mfg. Co. ... ...-113 

Stimpson Corp. .......... 96 

Triner Scale & Mfg. Co... .108 
Punches 


Acco Products, 


OS ae 52 


Defiance Sales Corp....... 100 

Globe-Wernicke Co. ....... 64 
Publications 

Bridges, F. W., Ltd. . 120 

Mon Bureau i ee 121 

Pollini, Casa Editrice 115 
Push Pins 

Moore Push Pin Co....... 117 
Ribbons and Carbons 

Allee @© GR ccccccvecssss 109 

Ault & Wiborg...... ooo. ae 

Carter’s Tm OO. .00seccecs 63 

Codo Mfg. Corp....... ..119 


Columbia R. & C. Mfg. Co.. 78 
Crown Ribbon & Carb. Co..107 


Internat’! Prtg. Ink Corp... 98 
Inter-State Rib. & Carb. Co.117 
Manifold Supplies Co...... 105 
Mittag & Volger, Inc...... 97 
Neidich Process Co....... 86 
Pacific Carb. & Rib. Co...101 
Rockwell-Barnes Co. ...... 92 


-/+ H. M., Co 12 
8. Typwr. Rib. Mie. Co.. hoa 


Webster F. 8., Co. . = 
Rubber Bands 

Faber, A. W., Inc... a 

Faber, Eberhard ......... 48 
Rubber Stam 

Meyer & enthe... » «hae 
Rubber Type Outfits 

Fulton Specialty Co....... 119 
Safes 

Art Metal Construec. Co..50, 51 

Berger Mfg. Co. ......... 67 

Brush-Punnett, Inc. ......107 

General Fireproofing Co.... E6 

Globe-Wernicke Co. ....... 64 

Metal Office Furn. Co..... 93 

Yawman and Erbe Mfg. Co. 

obec pO Ne ee ee WES . 89, 90 
ork Safe & Lock Co...... 122 

Sales and Order Books 

Adams Brothers Co....... 118 
Scales 

Hanson Seale Co. ....... 118 

Pelouze Mfg. Co......... 113 

Stimpson Corp. .... ia 96 

Triner Seale & Mfg. Co. 108 


Sealing Wax 
Higgins, Chas. M., & Co...104 
Luther Ink & Stamp Pad Co.118 
Seals, Notary and Corporation 


Meyer and Wenthe........ 113 
Shelf Boxes 

Art Steel Co. .....ceceees 100 

Diemer, John F., Co...... 111 

General Fireproofing Co... 56 

Globe-Wernicke Co. ....... 64 








THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of 
dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways 
forms useful service, all without charge. 
in every land have made, and are 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. 
requests for catalogues to bring their files up to date, 
or to replace the file in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 
mailed frequently to leading manufacturers. 


In the execution 


It answers by per- 


desirable agents and 


Subscribers 
making, good use 


Subscribers’ 








Shelving 
Art Metal Construc. Co..50, 51 


x6 BOON Ge. «cvcsacvece 100 
Berger MiSs. Od. ....0ss0%8 67 
General Fireproofing Co.... 56 
Globe-Wernicke Co. ....... 64 
Yawman & Erbe Mig. Co. 
eeeke ebe des 6un be cee OO 
Sign Markers 


Fulton Specialty Gigs 6 sugee 


Siam 

Fulton Specialty Co...... 119 
Luther Ink & Stamp Pad Co.118 
Meyer & Wenthe......... 1138 
Rockwell-Barnes Co. ...... 92 

Stands for Office Machines 
McLeod Furniture Co...... 


Sturgis Posture Chair Co. .119 

Toledo Metal Furniture Co.. 94 
Stationery, Embossed, Engraved 

American Embossing Co. . .120 

Wiggins, The John B., Co. .115 
Stencils 


Meyer & Wenthe......... 11: 
Stenographers’ Note Books 

Rockwell-Barnes Co. ...... 92 
Stools 


Sturgis Posture Chair Co. .119 
Toledo Metal Furniture Co.. 94 
Storage Cases 


Bae We Gs s6enadesceen 100 
Bankers Box Co. ......... 49 
eee Bee, Ge. neces aves 67 
Oxford Filing Supply Co.... 82 
Rockwell-Barnes Co. ...... 92 
Weis Mfg. Co...69, 70, 71, 72 
Store Fixtures and uipment 
General Fireproof. Co., The. 56 
Metal Office Furn. Co..... 93 
Swinging Typewriter Stands 
Globe-Wernicke Co. ....... 64 
Weis Mfg. Co...69, 70, 71, 72 
Tables 
TO SS ERE. 100 
Berger Wie Gays soc ina cics 67 
General Fireproofing Co... 56 
Globe-Wernicke Co. ....... 64 
McLeod Furniture Co...... 83 
Metal Office Furn. Co..... 9 
Steel Fixture Mfg. Co..... 95 
Tablets 
Rockwell-Barnes Co. ..... 92 
Thumb Tacks 
Graff, George B., Co...... 111 
Moore Push Pin Co....... 117 


Oakville-Amer. 


Joslin, A. D., Mfg. Co....119 
Transfer Cases 


Art Metal Construc. Co..50, 51 
Art Steel Co., Inc........ 100 
a = ee Se 67 
Canton Art Metal Co...... 114 
Columbia Steel Equip. Co.. 87 
General Fireproofing Co.... 56 
Globe-Wernicke Co. ....... 64 
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OFFICE APPLIANCES 


WANTS AND TOR SALE 


The rate fer classified advertisements is eight cents a werd. 
Minimum charge, $1.60. 


SITUATIONS WANTED 


STATIONERY SALESMAN who operated his own store in moderately 
sized city for ten years seeks new connection Thoroughly versed in all 
stationery lines including accounting forms and furniture Has also 
served as salesman for leading retailer. Well equipped to sell or to serve 
as manager of department. Address K-90, care Office Appliances, Chicago 








MANUFACTURERS’ REPRESENTATIVE or General Sales Manager for 
growing concern. 15 years’ selling and executive experience in machine, 
furniture and stationery field contacting dealer and consumer. Excellent 
record Address K-87, Office Appliances, Chicago 











steel pen manufacturer calling on trade in Middle West seeks connection 
with manufacturer of stationery, pens or office equipment. Address K-86, 
eare Office Appliances, Chicago 








WANTED POSITION Expert typewriter mechanic with eight years’ ex- 
perience in sales and service, on all makes of typewriters and adding ma- 
chines. Neat appearance, unquestionable references. Address K-82, care 
Office Appliances, Chicago 




















SALESMAN who has made a good record calling upon dealers for lead- 
ing filing equipment manufacturer is open for new connection. Knows the 
trade well, particularly in the Middle West, and has the ability to give 
first-class representation. To demonstrate ability is willing to work first 
month without pay Interested in representing some line of major impor- 
tance. Address K-89, care Office Appliances, Chicago 





SITUATION WANTED Sales, service and rebuilding; 20 years, all 
makes typewriters. Trustworthy, capable, references. Go anywhere, rea- 
sonable salary. Address Mechanic, 1117 Forbes Ave., Pittsburgh, Penna. 





TYPEWRITER MECHANIC DESIRES POSITION ; four years’ experience, 
all makes. Good references; single, age 26. Will go anywhere. Address 
K-93, care Office Appliances, Chicago 











AVAILABLE.—Fifteen years’ experience with manufacturer of all types 
of visible record equipment, promotion and sales, with some development 
work. Address K-85, care Office Appliances, Chicago 








SALESMAN with unusual experience seeks desirable office specialty for 
Columbus and Central Ohio territory Formerly sales manager for one of 
livest organizations In the industry. Man of unusual ability in selling and 
organizing. Address K-88, care Office Appliances, Chicago. 








SALESMEN WANTED 








SALESMEN WANTED to sell new $4.00 office appliances as a side line 
direct to consumers. Liberal commissions. Exclusive territory open for 
men proving ability Give references and other lines carried. Address 
Y-191, care Office Appliances, Chicago 


DISTRICT MANAGERS and salesmen experienced in the visible index field 
to sell ‘‘Visblex,’’ a visible loose leaf equipment. Exceptional opportunity 
for experienced men with an old established company. Henry Conolly 
Company, Rochester, N. ¥ 





FINANCIAL INDEPENDENCE AND INCOME for Life through constant, 
ever increasing repeat commissions without call-backs. The business made 
rich by the depression Business and professional men buy on sight. 
400% initial profit. Commonwealth System Publishers, 508 8S. Dearborn, 
Chicago 





IF YOU KNOW the office supply business and can sell, you can obtain a 
profitable connection with a Chicago Stationer. Write for exclusive rights 
in your city Address Y-185, care Office Appliances, Chicago 





SALESMAN with headquarters in St. Petersburg seeks a good office spe- 
clalty for Florida. Experience includes both mechanical specialties and 
stationery. Particularly interested at present in line of sufficient impor- 
tance to occupy full time and to be sold on specialty basis. Address K-92, 
care Office Appliances, Chicago. 


REPRESENTATIVES WANTED 


MANUFACTURER of popular low priced stationery line seeks two repre- 
sentatives, one for territory extending from Illinois, except Chicago, 
through Indiana, Ohio and Kentucky to Virginia. Other territory is north- 
west, including Wisconsin and several states west of the Mississippi. An 
attractive proposition to be sold with two or three other lines to the sta- 
tionery trade. Give territory covered, lines carried and references. All 
information confidential. Address Y-188, Office Appliances, Chicago. 





A TYPEWRITER KEY MANUFACTURER with a sales policy of selling 
direct to the office has an attractive proposition for men or organizations 
now selling to offices. Those who have started with the key as a side 
line found that it quickly developed into a major line. The key is pat- 
ented and is exclusive and different. Write for details. Address Y-187, 
care Office Appliances, Chicago. 





RIBBON AND CARBON REPRESENTATIVES wanted by reliable eastern 
manufacturer. An exclusive proposition selling both wholesale and re- 
tail. Full protection on all orders. Commission basis. Address Y-190, 
eare Office Appliances, Chicago. 








AGENCIES AVAILABLE 


AN EXCLUSIVE AGENCY for the Amestyle line of bank and business 
supplies is now open to first class dealers. Amestyle safety envelopes al- 
ready enjoy wide recognition for their superior quality and exclusive fea- 
tures—pioneering is over. The products are in daily use by many finan- 
cial institutions, insurance companies, large corporations everywhere. 
Consequently, an exclusive agency becomes a valuable franchise at the 
outset. Besides the large line of standard supplies—broad enough to 
meet nearly every requirement—special styles to take care of unusual 
conditions can be manufactured quickly and economically This staple 
commodity affords a splendid opportunity for good dealers to step into a 
field already cultivated and to establish a substantial and permanent 
business. The profit justifies the effort. No matter how small, or large 
your community feel free to inquire. Naturally, there is some advantage 
in being first. Your inquiry will receive prompt, full and courteous at- 
tention. Ames Bank and Business Supply Co. Division of Ames Safety 
Envelope Co., 610 Atlantic Avenue, Boston, Mass. 











WANTED ARTICLES TO MANUFACTURE 


CHICAGO MANUFACTURER is in the market for some small article of 
real merit which can be made in his present plant. Will consider sta- 
tionery but not particularly interested in furniture or machines. Present 
business is in novelty fleld but is in a position to develop stationery trade 
connections. Address Y-184, care Office Appliances, Chicago. 

















BUSINESS OPPORTUNITIES 





On account of death of Mr. Daniel, Manager; a growing 
Address Mrs. 0. A. Daniel, Office 


FOR SALE: 
business; office machines and shop. 
Appliances Co., Muskogee, Oklahoma. 





Moderate sized new office supply stock with 
Owner leaving city. 


BUSINESS OPPORTUNITY : 
modern fixtures. Excellent location, rent reasonable. 
Inquire Box 886 or Telephone 28, Oshkosh, Wis. 








BUSINESS OPPORTUNITIES WANTED 





SALESMEN For post card size stencil duplicator 
sion to representatives. Protected territory 
tion for office supply and appliance salesmen 
Pasadena, California 


Attractive commis- 
Excellent side line proposi- 
Keller Manufacturing Co., 


WANTED TO BUY: Would buy stationery store, small or medium size, 
established in progressive N. E. city or town Would consider central 
N. Y. State. Priced low. Address Box Y-186, care Office Appliances, 


Chicago. 





EXCLUSIVE TERRITORY SELL TO USER the great ‘Indiana’ $40 
dept. recording cash register, cabinet registers, cash drawers. INDIANA 
CO., 157 Federal, Boston, Mass. 











REPRESENTATIVES AVAILABLE 








SALESMAN with five years’ experience in printing and stationery, a sim- 
ilar period as branch manager for typewriter company and four years 
for calculating machine manufacturer, seeks office specialty line for Seattle 
and vicinity Plans to build sales organization about two or three non- 
competing lines. Has one line established now with a going organization. 
Because of past experience and ability is in a position to give first-class 
representation to some manufacturer in this industry. Address K-83, care 
Office Appliances, Chicago 











OFFICE FURNITURE LINE WANTED for St. Louis territory by success- 
ful salesman, formerly sales manager for desk manufacturer. Well ac- 
quainted with dealers in Middle West and particularly in Missouri and 
Southern Illinois. Will consider any line of merit whether steel or wood, 
or filing equipment Plans to cover entire territory every month. Has a 
remarkable service for some established manufacturer. Address K-91, care 
Office Appliances, Chicago. 





NATIONAL DISTRIBUTOR of office specialty is looking for additional 
Has established offices in larger cities, 
Include full particu- 
care Office Appliances, Chicago 


items that will fit in with his line 
with large sales force selling from office to office 
lars first letter Address K-84 


FOR SALE AND WANTED TO BUY 








ELLIOTT-FISHER billing and bookkeeping machines bought and sold 
Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 





FOR SALE, a stock of loose leaf ledgers, binders and sheets at attractive 
prices, from overstock of retail stationer. All staple merchandise and all 
new. An opportunity for some enterprising dealer to save in a substan- 
tial way on his loose leaf department. Address Y-189, care Office Appli- 
ances, Chicago. 





ALL MODELS ELLIOTT FISHER Billing and Bookkeeping machines, Type- 
writers, Adding Machines and Other Office Equipment Bought and Sold. 
CHICAGO OFFICE APPLIANCE CO., 533 Se. Dearborn St., Chicago. 





ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter-Warsh Co., 


Plankinton Arcade, Milwaukee, Wis. 





MULTIGRAPH RIBBONS re-manufactured. Guaranteed work, quick serv- 
ice. Send us your old ribbons today. Also 144 yard reel typewriter rib- 
bon fabric, of any inking, a specialty. Lewis Co., 95la N. 4th Street, 
Milwaukee, Wis. 





NATIONAL BOOKKEEPING machine, Model AH22910 (10) serial 2248146, 
Post Index cabinet with 20 books 8x5 card, 1,000 IVI panels 24 inch for 
6 inch card. What are we bid? Addressing machines, Comptometers, 
Dictaphones, Ediphones, Kardexes, Mimeographs, Multigraphs, bought and 
sold. Hanover Office Equipment Co., 80 Greenwich St., New York City. 
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PATENTS 


Copies of patents shown here can be ob- 
tained from the Commissioner of Patents, 
Washington, D. C., for ten cents each in 
cash, postofice money orders or certified 
check. Stamps and personal checks not 
accepted. 

71 Duplicating machine; patented August 

23. gaa. by Rha oy Fanaieea, Oak Park, tll. Serial 





463. 
Nie. 1,872,727. Duplicating machine; patented August 
23, 1932, by David Gestetner, Tottenham Hale, n- 
on, England (aseigeet. by mesne assignments, to A. 


Dick ompasy. hicago, Hl., a corporation of Hili- 
nois). Serial 366. 

No. 1,872. 5 nese leaf binder; patented sagen 
23, 1932, by John Schade, Holyoke, Mass. (assign 


to National Blank Book Aaa ee en ass., * 
corporation of Massachusetts) 568,967. 
i, vt 894. Chair iron; patented August 23, 1932, 
by David Collier and Henry W. Sheldrick, Gard- 
ner, Mass. a — to Collier-Keyworth Company, 
Gardner, Mass., a corporation of Massachusetts). 


. 451,938. 
No. 1,872,992. Machine for producing slits in type 
bars; patented August 23, 1932, by Hans Luce, Som- 
merda, Germany (assignor to Rheinische Metaliwaa- 
ren- und Maschinenfabrik Sommerda Aktiengesell- 
schaft, Sommerda, Germany, a corporation of Ger- 
many). Serial No. 423,302. 

No. 1,873,228. Paper clip; patented August 23, 1932, 
ge E. Thompson, Winfield, Kans. Serial No. 


No. 1,873,246. Safe; patented August 23, 1932, by 
Albert L. Abbott, Canton, Ohio (assignor to The Die- 
bold Safe & Lock Company, Canton, Ohio, a corpo- 
ome ¢ Ohio). Serial No. 398,157. 

No. 873,247. Disappearing ‘a structure; pat- 
ented Pn 23, 1932, by Albert L. Abbott, William 
C. Miller and Charies E. Miller, sengen, Ohio (as- 
signors to The Diebold Safe & Lock Someone Can- 
ton, Ohio, a corporation of Ohio). Serial 

No. 1,873,293. Typewriting machine; patented leoun 
23, 1932, by Frederick U. Conard, Stratford, Conn. 
(assignor. to Underwood Elliott Fisher i — New 

Y., a corporation of Delaware). Serial No. 


456 ave 
No. 1,873,355. Typourtgiag machine; (rieetes Ae Agoust 
23, igs by Burnham C. Stickney, illside “ 

(assignor to Underwood Elliott Fisher Company, a *- 
ie N. Y., a corporation of Delaware). Ser al No. 
137,948, 


No. 1,873,406. Repeat mechanism for typewriters; 
gg Ae 23, 1932, by Otto 6. ys Woed- 
to Leno ter Com any. 

Woodstock. 1ll., a corporation of I ola). a cont 





No. 1.873.510. Typewriting machine; patented August 
23, 1932, by Russell G. Thompson and Chester W. 
Crumbine, Rochester, N. Y. (assignors to Electromatic 
Typewriters, Inc., Rochester, N. Y., a corporation of 
New vow. Serial No. 562,520. 

No. 873,524. Magazine holder; patented August 
23, 932, by Henry T. Adams, Chicago, tll. Serial 
No. 496,791. 

No. 1.873.701. Cash register; patented August 23, 
1932, by Frederick L. Fuller, tlion, N. Y. (assignor, 
by mesne assignments, to The National Cash Register 
Company, Dayton. Ohio, a corporation of Maryland). 


. 467. 
No. 1,873,744. Copyholder; patented August 23, 
1932, 4 Ernest J. Dubois, Lowell, Mass. Serial No. 


65 

No. 1,873,888. Caster; patented August 23, 1932, 
by Walter F. Herold, Upper Montclair, N. J. (assignor 
to The Bassick Company, Bridgeport, Conn., a corpo- 
ration ¥ Connecticut). Serial No. 471,698. 

No. 1,873,921. Holder for loose leaf binders; pat- 
ented August 23, 1932, by Robert J. Copeland, Toronto, 
Ont., Canada. Serial No. 223,434, 

No. 1,873,932. Metal desk construction; patented 
August 23, 1932. by David E. Hunter, Muskegon, Mich. 
(assignor to The Shaw-Walker Company, Muskegon, 
Mich., a corporation of Michigan). Serial No. 


as a 

No. 1,874,059. Apparatus for inking endless rib- 
bons; lane Pa 30, 1932, by Bertrand Paradise, 
Brooklyn, N. Y al No. 415,029. 


No. 1,874,092. Loose leaf binder; patented August 
30, 1932, by Charies A. Finley, Rutherford, N. J. 
(assignor to Boorum & Pease Company, New York, 
ok a corporation of New York). Serial No. 


No. 1,874,184. Auditing machine; patented August 
30, 1932, by Maximilian M. Goldberg, Dayton, Ohio 
assignor to The National Cash Register Company, 
ayton, Ohio. a corporation of Maryland). Seria 
134,025. Divided one es application filed May 2, 
1930. Serial No. 449.2 

No. 1,874,255. T pewriting eg tented August 
30, 1932, by William A obson, dgeport, Conn. 
(assignor to Underwood Elliott richer Company. New 
York, Y., a corporation of Delaware). Serial No. 


352.377. 

No. i,874,539. Armchair: patented August 30, 1932, 
by Walter J. Johnson, Chicago, tll. (assignor to John- 
son Chair Company. Chicago, Ul., a corporation of 
illinois). Serial No. 439.168. 

No. 1,874,788. Flash light switch; patented August 
30, 1932, by Joseph F. Moran, Waterbury, Conn. (as- 
signor to Scovill Rasctasterine Company, Waterbury, 
og a corporation of Connecticut). Serial No. 
oo 874, -. . rpnertins a machine; patented August 


30 2, vbad mith, Stamford, Conn. (as- 
signor to nderwood Elliott Fisher Company, New 
York, N. Y., a peeves of Delaware). Filed July 
22. 1931. Serial No. 552,349. 
ooh 1,875,255. eg machine; patented August 
30, 1932, Oy Lowel 3 , Freeport, and Georce F. 
Handley, Glendale, ._¥. (assignors to Royal Type- 


writer ompany, he New York, N. Y., a cor ition 
of New York). Filed june 5, 193i. Serial No. 


446. 
No. 1.875.425. Fountain pen desk stand; patented 
September 6, 1932. by Samed L. Daugherty, Fort 
Madison. lowa (assignor to 7 Sheaffer Pen Com- 
pany. Fort Madison, towa, oH of Dela- 
ware). Filed November 26, 1930. Serial No. 498.221. 
No. 1,875,690. Safet: Adams. i patented Septem- 
ber 6, 1932, William E. Adam leveland, Ohio (as- 
signor to The Diebold Safe Lock Company. Canton, 
jo, a orowrenee of Ohied. Filed May 18, 1929. 

Serial No. 
No. 1,876.05 056. Paper feeding = a A Settee 
6, 1932, D. 


Jahantoen ‘Kenilworth. “TH (sestoner to Victor Ad Adding 
Machine Company, Chicago, Iil., tion of a 
nois). Filed September 23, 1929. * Sertat No. 394,491. 
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index guides; patented 
Reginald Miller Tussing, 
ome Victor Safe & Equipment 
Filed November 19, 1930. 


760. 
Card index; patented eow 6, 
Newton Center, Mass. (oo, 


o. 1,8 
1932, by Elmer W. Davis, 
=~, . Remin 


{asuonet ~ Royal T 


807. 
Combined typewriting one card-per- 
forating machine; ptember oo ~% 


. Brookly 
Underwood Elliott Fisher Compan . New Y 
a corporation of Delaware). 


1,877,469. Metal furniture; patented September 
i932, by Raymond H. Soper, Musk 
(assignor te The gues Garee Com 


Le 
ob 


Gosember 14, i926: 


§, 1930. 
1,878,601, attachment; 
tea . 1932, by Dario R ‘ihew Wor. 


seceedi ang. 








(977,907 oo - 


a ram (977801 


1930. Serial AY pad ve 


No. inay 29 807. ber 20, 

by Anton tony Jack Gash New "Youn N. y 
Filed September 29, 1930 on seriel Noe’ 485,228. 

.125. Accounti machine; patented Sep- 

932, Ff L. Fuller, Trenton, WN. 

vor oY, Sa ration “st Re 

Filed November 19, 1927. No. 234,338. 

1,878,177. Map rod; patented September 20, 

1932. by’ Cart & ron, Ban Erancivoo, Call. (as: 

tion of Ohio), ‘Filed beplomeae tk: 





to Transamerica Com: 
. Y.). Filed September 26, 1 Seriai 


-™ Check writer; ' 
ster Henry eed Meee ee 











mesne asslonments, to Remin 
cor wae of elaw 


hy patented Sep- 
Signor to Monroe Calculating ‘Machine Com- 
b ti of aware). 
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Interesting entertainment features at Chicago World’s 
Fair.—Above: Artist’s conception of the ‘‘Enchanted Island’’ 

five-acre wonderland at A Century of Progress—Chicago’s 
1933 World’s Fair, where parents may leave their children 
while attending other Exposition attractions. It will have 
a Magic Mountain, a Tropical Garden, a Children’s Theater, 
a miniature railroad, performing animals, a wading pool and 
other marvels. Ground for the Enchanted Island was broken 
on Wednesday, August 31st. Below: Architect’s drawing of 
the ‘‘Sky Ride’’ which will be one of the spectacular features. 
Two steel towers 600 feet high and 2,000 feet apart will be 
connected by cables at the 200 foot level, carrying rocket 
cars which will shoot through the air at high speed. At the 
tops of the towers will be observation platforms from which 
visitors will be able to see Chicago and its surrounding area 
for miles in all directions. High speed elevators will carry 
visitors aloft to the rocket cars and to the observation plat- 
forms. 

On the left is shown a section of Northerly Island on which 
one of the towers will be located between the Electrical 
Group and the States building. Across the lagoon on the 
mainland is shown the other tower which will rise between 

the Hall of Science and Soldier Field Stadium. 
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CONTROLLED ARTICLES MOST 
POTENT FACTOR IN 
STATIONERY DEALER’S BUSINESS 


HE stationery business harbors a vast array of 

different items. In the stock of Horder’s Inc., 
Chicago, is the remarkable total of 14,000 articles. 
Among this number are probably 8,000 items which 
may be classed as staple. This immense variety is, 
of course, exceptional ; but all up-to-date stationery 
establishments handle a great number of items, the 
majority of which are identical with those carried by 
all other stationery stores. On such merchandise, 
which is sold at practically the same price every- 
where, one dealer has as good a chance as another, 
except that some may enjoy certain advantages of 
location, a more enterprising staff, or the prestige of 
longer service to the community, etc. None of these 
things, however, have any relation to the lines them- 
selves. Some will inevitably sell more staples than 
others for the reasons given and for other reasons. 
Such items carry a certain percentage of profit and 
most of them are as necessary to the stationery store 
as sugar is to the grocer. 

Sales of some “staple” merchandise may not al- 
ways show a direct gain for the store, but to refuse 
to carry such things would be tantamount to sending 
the customer to a competitor. Items in small and 
only occasional demand may be discontinued, but 
there are still many which the stationer cannot do 
without. The business built around such items is 
substantial; they enter into many sales of other 
things; they are a considerable factor in volume but 
a lesser one in net profit. For want of a better term 
they may be classified as necessary “accommoda- 
tion” items. 


Another Group of Articles 

There is a second group of merchandise that lies 
outside the “accommodation” class. These goods 
are more competitive than those in the first class. 
They offer differences which often induce a customer 
to shop for the ones most acceptable to him. These 
items offer salespeople the opportunity for study and 
good salesmanship. They reward specialized knowl- 
edge. They are important factors in net income. 
Group one shades off into group two, some items 
in the former category rewarding the efforts of sales- 


people in larger sales. However, as a general propo- 
sition, there is a pretty definite market for groups 
one and two—a market which can be but slightly in- 
creased, if at all, by the application of expert selling 
tactics. The only advantage in selling a dozen pen- 
cils over selling one is that the dozen can usually be 
sold as quickly as one and returns approximately 
twelve times the profit, while the customer is twelve 
times as long in using them up. However, if the 
customer visits the store twelve times—or some 
store—he is twelve times as likely to make collateral 
purchases. The proposition is complicated by the 
personal element. 


The Group of “Control Items” 

There is a third group of articles appropriate to 
the commercial stationery store which constitutes 
the key to expansion in this field. This group is com- 
posed of what may be designated as controlled ar- 
ticles for some of which exclusive agencies may be 
secured. Among them are many with special func- 
tion, as certain articles of office furniture, or they 
may be machines, devices or systems. These also 
for want of a better term may be called “specialties.” 

Broadly speaking, of course, no community can be 
sold beyond the saturation point, but how many 
cities are so thoroughly canvassed that no more 
sales remain for a given specialty? There would be 
no dealers in portable typewriters or in check pro- 
tectors in Peoria, for instance, if everyone now living 
there and having use for such machines were in pos- 
session of them, for the yearly addition to the popu- 
lation probably could not alone support the efforts 
of an active man. In cities such as New York, Chi- 
cago, Philadelphia, Los Angeles, etc., where the an- 
nual population increase runs into many thousands, 
there would be a chance for the alert dealer to sup- 
port himself even assuming that all except the new 
enterprises were provided for. But this is carrying 
a pure assumption to impossible limits. No city of a 
million or more people, drawing from a surrounding 
population of other millions, ever reaches the sat- 
uration point for any specialty. There is always new 
business for the exclusive agency. No selling organ- 





10 


ization can function with 100 per cent efficiency. 
To paraphrase the Great Emancipator, you can get 
part of the business part of the time, and part of the 
business all the time, but you can’t get all of the 


business all of the time. 


Exclusive Agencies for Specialties 


There are 
tems, furniture which do not have to meet the com 
petition of others designed for similar or identical 


few specialty machines, devices, sys 


uses, but he who possesses the exclusive agency for 
t line which stands in a pre-eminent position in 
its field has his fortune in his hand if his territory 
is not too much restricted. He can get, if he is alert, 
of sound judgment and energetic, a very large part 
of the business all of the time, the amount depend 
ing on the ability of his competitors and the merit 
of their lines. Even in smaller cities, each of which 
is a center for surrounding communities, the satura 
tion point is seldom reached and never long main 
tained. Conditions are never quite static. 

\ dealer who has exclusive agency rights on a 
worthwhile machine, a special furniture line, visible 
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system, etc., in New Orleans and environs, for in- 
stance, or any other large city, can afford to estab- 
lish a department competently staffed to work his 
specialty exclusively. This does not follow in the 
of the dealer in the smaller community. His 
income from the sale of his specialty, while impor 
tant, may warrant only the employment of one man 
on some basis that will make it an object for him to 
give his best energies to the work. But in either 
case, the possession of a profitable controlled line 
offers the dealer practically the only way in which 
he can enhance his income through the co-ordinated 
efforts of himself and his staff. 

We have said that the “specialty” is the way to 
expansion in the commercial stationery business, us 
ing the term to include also, exclusive agencies of 
high standard articles of more general usage. 

The exclusive agency promotes individuality of a 
business, reduces competition, affords special contact 


Case 


with customers. 

“Specialties,” 
items which will be a big factor in the advance 
toward better conditions in the field. 


in the sense used, are the control 


LEMS IN A SCENE 
FROM THE PICTURE 
0. K. AMERICA 
Illustration from Royal 
Typewriter Company 


ARE YOU ALIVE? 


It seems a silly question, but are you really alive? 
Are you alive to what is going on in your field of business? 


Are you alive to all the 


progress taking place around you? Are you alive and sensitive to the ideas and opinions of 
others who are thinking or acting along lines parallel to your own? 
Irving Bacheller says, “Probably not half the people in this world are alive.” 
Unfortunately, a good many people are without aim or object or ambition, save to get 


through the day and get business off from their minds. 
Some do not have their business on their minds even during the day, but are drifting 


along, thinking nothing is happening, hoping nothing will happen. They remind one of the 


attitude of the French countess who wrote her absent husband: 
Not knowing what else to do, I will write to you. 


Dear Hu sband 


Ni rt 


knowing what to say, I will now close. 
Wearily yours, 


Countess de R. 


We do not really expect to find people like that in the business world, but there are some 
of them there. There are people in business who cannot think of a single thing to do to better 
their business. They are commercially inanimate and mentally inadequate. They are as dead 
as the dodo. They continue to go daily to and from a certain location they call a place of 
business, but it is more like a financial funeral parlor. 

If you are not alive, it does not matter. If you are alive, prove it. Make it so obvious that 
no one can question that you are one of the active, aggressive factors in your field. Do some- 
thing. Show activity. Keep up enough motion to show that you are at least marching on, not 
left asleep by the wayside. 

Frank Farrington’s Business Talks. 


(All rights reserved.) 
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A‘ best, selling a 
highly specialized 
and costly appliance or 
service is difficult 
enough, but when the 
prospect has repeatedly 
turned down a proposal, 
approaches the 
‘impossible” class. It 
was just such a sale that 
taxed my “vaunted” sales 
ability and brought into 
use all the mental re- 
sources at my command. 

Arriving a stranger in 
a large mid-western city 
in the summer of 1925 to 
sell visible card record 
systems to banks and 
other financial institu- 
tions, | had hardly be- 
come settled when I 
learned that one large 
bank had discarded a 
small card panel installa- 
tion for stop-payment 
and one small 
bank had a small card 
cabinet which was in use. 
This comprised the bulk 
of my user and (ex-user) 
list. 

In search of evidence 
that sales in a quiescent 
state existed in my terri- 
tory waiting but to be 
called to life, I set forth 
with my sample bag and 
five years of fairly suc- 
cessful experience as a 
district manager in cer- 
tain southern states 
where I had made many 
bank sales in various de- 
partments. My line was the broadest in the field 
banks the country over were large users. I had 
confidence; I knew the requirements of banks; | 
had the equipment that would fit the requirements. 
W hat more could be desired? Yet, when I presented 
my proposition to the best of my ability, call after 
call produced what seemed to be a stereotyped and 
agreed-upon form—“Thank you for calling, but we 
have seen the equipment, considered it very care- 
fully and do not wish to make a change.” ‘The oppo- 
sition seemed almost cooperative. 

“Be polite but distant,” appeared to be the motto 
adopted by my prospects for my benefit, or rather, 
to my detriment. The same response would come 
from an officer or department head, whether I tried 
for a large job or a small one; whether I attempted 
to save time for the prospect, eliminate clerks or 
create efficiency. The investment banking houses 
fell in line with the other financial institutions and 
presented me with monotonous negatives. 

3y this time the necessity for breaking the ice 
somewhere was made manifest by the difference be- 
tween personal expenses and commission checks. 
There was no question in my mind as to the presence 
of a veritable gold mine of sales possibilities which 
should and must be worked. Somewhere, somehow, 
I had to find an entry. 

In my search I discovered that some of the large 


a sale 


rece rds, 


MY MOST 
DIFFICULT SALE 


Skillful Use of an Outside Deal Turns 
an Obdurate Negative Into Consent 
—By J. Coleman Walker, Proprietor, 
the Office Supply Company, St. Louis, 





MR. WALKER 


The Eighth of a Series of Articles 

Anent Difficult Selling Circum- 

stances Which Were Overcome by 
Legitimate Sales Strategy 
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automobile manufac- 
turers were using visible 
card equipment for their 
prospect records and 
urging their dealers also 
to make full use of visible 
equipment. On investi- 
gation, the system 
seemed applicable to the 
bond business. I began 
working out a system 
similar to that carrying 
automobile prospects, 
but detailed to carry in- 
formation required by 
“eo-getter” bond depart- 
ment sales managers. It 
was while perfecting this 
system that I acquired 
information which even- 
tually led to the comple- 
tion of “my most difficult 


sale.” 
The Entering Wedge 
The information was 


that one of the larger 
bond houses had ap- 
pointed a man from the 
outside as its sales man- 
ager. 

I determined to make 
his acquaintance before 
he took up his new work. 
I called to genuinely 
compliment him upon his 
appointment. He knew 
my business, but I made 
no attempt to influence 
his thinking as to the 
proper record equipment 
for a bond sales depart- 
ment. It was simply a 
natural meeting of two 
men interested in the same line of business, although 
from different angles. 

“When you have become established in your new 
position, I'd like to call again,” I suggested at the 
conclusion of my visit. 

“You'll be very welcome if you drop in then,” he 
responded. “It'll be a week or so before I take over 
the reins.” 

Shortly after he had formally joined the new 
organization I called to announce a novel and useful 
development in a bond prospective customer system. 

“T have no time to spare just now,” said the new 
sales manager. “Supposing you call next Wednes- 
day at ten-thirty and tell me the whole story.” 

The following Wednesday, at the appointed hour, 
I was in the prospect’s office. Believing it best to 
leave as little to the imagination as possible, I had 
with me a full drawer slide properly set up to ap- 
pear as nearly as possible as though it were a part 
of his present records. My plan demanded the best 
of salesmanship that was in me, because it differed 
so widely from my prospect’s ideas of a system. 

“First,” he began, “let me show you the system I 
have developed. It consists of these 3 by 5 cards, 
each with space for names and addresses of pros- 
pects, the squares covering the balance of the card 
being for rubber stamped dates indicating when 
calls were made by salesmen.” 
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“That's a good system,” | agreed, “but it doesn’t 
go far enough. For instance, it tells you when calls 
were made, but it gives you no inkling as to the re- 
sult or progress of the interviews, securities the 
prospect was interested in, etc.” I then brought out 
my drawer slide, revealing the complete history of 
some hity prospects 

It required several hours to sell a two-card idea 
salesman’s report and master card—filled with es 
sential data that could be quickly analyzed and by 
means of which a sales manager would be able to 
make a complete and accurate survey of any sales- 
man’s efforts at any time. Several hours—but my 
prospect a business man to permit 
a natural partiality for his own system to prevent 
him from approving and accepting another system 
that offered a economy through saving 
time and providing more complete data. When he 
finally became convinced that the product I was sell 
ing was a practical system for getting and keeping 
vital information in a quickly accessible form and 
that it met his requirements better than any other 


was too good 


business 


OFFICE APPLIANCES 


system of which he was cognizant, he became an 
enthusiast and closing the sale was easy. 

An influential factor in the consummation of this 
sale was the demonstration equipment, which was 
arranged so that it could be interpreted readily in 
terms of the prospect’s business. Naturally, this 
required considerable preparatory work, but it 
proved to be worth all the time and effort expended. 

In retrospect, getting an entrée looms up as the 
most important single element of “my most difficult 
sale.” After I had discovered the opening and made 
my entrance, the rest was comparatively easy. 

The effect of this first sale was far reaching. It 
blasted open the entire bank and bond house market 
in the city. Sale followed sale, and 1 am happy to 
say that the different departments in banks and in- 
vestment houses that became customers of mine 
then are still using the visible record equipment 
which they “had heard about before,” but of whose 
versatility and economy they knew almost nothing 
at all. 


A READER’S REACTION TO “MOST 
DIFFICULT SALE’ SERIES 


“My ‘Most Difficult Sale’ Introduced 

Me to My Most Valued ‘Scrap-Book 

Clipping,’’’ Says Ralph B. Ortel, of 

the Office Furniture Department of 

Shaw €& Borden Company, Spokane, 
Washington 


MR. ORTEL 





unfortunately the author is unknown to me, but I 


a¢ dates back to antiquity, that is, recent antiquity . 
, believe you'll agree with me he or she certainly 


the statement of fact that titles this ob- 
servation of mine in Office Appliances’ “Most Diff- 
cult Sale” By this I mean that a long time 
ago, in 1917, to be approximately accurate, 1t was 
my experience to make one of my first office fur- 
niture sales for the Shaw & Borden Company, and 
if my memory serves me correctly I made several 
predictions of its successful completion before the 
actual happening occurred, and after that a series of 
events followed, namely, railroad damage of the 
first equipment shipped, a replacement shipment 
that also required servicing, collection difficulties 
after installation of the order with the result 
that I thus learned early in my selling career to not 
be too ready to make half-baked progress reports 
about deals in the making. 

Other details of the transaction mentioned in the 
foregoing are unimportant save one . and that 
one is my reason why for presenting this brief article 
as my contribution to Office Appliances’ series : Dur- 
ing this long duration piece of equipment business 
a trade paper clipping came to my attention and 

place of honor niche in my scrap 
is as clear as its forceful style; and 


made a ten strike: 
The Only Answer 


Remember this, no matter what 
The game may be you play, 

Remember it whene’er you lose 
And falter in the fray; 

It is an old and homely truth, 
You may have heard before 
The world won't stand for alibis, 

It wants the final score. 


series. 


I’ve heard a thousand reasons why 
The better team had lost, 
I’ve sympathized with many men 
Who’ve paid the losers cost; 
And tho I’ve thought the winners had 
Been beaten to the core, 
I’ve learned the world hates alibis, 
It wants the final score! 
The author of that cryptic sales message had the 
inspiration of Kipling when that “Bard of Bards” 


promptly rated ; 
penned his immortal “If.” 


book . 


its lessor 
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EDITORIAL 





October Business Show to Be Unusually Interesting 
and Attractive 

Commenting upon some o f the exhibits in prep- 

aration for the twenty-ninth annual national busi- 

ness show to take place in Grand Central Palace dur- 

ing the week of October 17, Frank E. Tupper, presi- 

dent of the National Business Show Company, said: 

“Manufacturers during the past year have spent mil- 
lions in research and development, in order to offer 
products to counter-balance the effects of the depres- 
sion. The office equipment industry, however, has 
already shown an encouraging trend, but we expect 
this trend to be stimulated by the new models and 
refinements which will be brought out at the show. 

“One company,” said Mr. Tupper, “will display 
about fifteen new models of business equipment at 
the show. In addition the company will also have 
on view some fifty other models of its standard 
equipment, most of which have been brought out in 
the past few years and have already been equipped 
with refinements. 

“The new models to be shown for the first time at 
a business show comprise the latest type of electric 
tabulating and accounting equipment, new time re- 
cording equipment, retail scales that enable the cus- 
tomer to read both the weight and price of purchases 
and industrial weighing equipment. 

“Among the new things to be shown will be a new 
autographic multiplying punch with alphabetical 
printing tabulator with remarkable features, also a 
check writing interpreter, also a device for picturiz- 
ing facts of business for executives and some new 
models of computing scales. 

“The latest features of its teletyper service will be 
the principal part of the New York Telephone Com- 
pany’s exhibit. Other features of the Telephone 
Company’s display will be new wiring plans, which 
in connection with a new interior dial system pro- 
mote convenience and dispatch in intercommunica- 
tion. A modernistic style of decoration will be built 
around a blue and silver color scheme for their ex- 
hibit. The lighting will be indirect of a special de- 
sign. 

“The attractive decorations chosen for the show 
and the special consideration to colors and « lesigning 
being given by sever al exhibitors ensures an unusu- 
ally impressive exhibition.” 


-—o— 
An Appeal to Mobilize Industry 

@@In the New York Herald Tribune of September 
26, James H. Rand, Jr., president of Remington Rand 
Inc., published a signed advertisement in which he 
urged as a conclusion “that every chamber of com- 
merce in the United States immediately mobilize its 
member manufacturers to the end that they will 
reopen their factories and will increase their plant 
activities for at least sixty days to build up new in- 
ventories of finished goods, with the knowledge that 
their own sales will respond to such a nation-wide 
increase in payrolls and buying power.” 

Acting on the belief implied in the paragraph 
above quoted, Mr. Rand stated that his company 
has, during the month of September, increased its 
factory payrolls by more than fifty per cent and that 
by October 1 eight of the company’s mi jor plants 
will be working four days a week. “Although,” said 
Mr. Rand, “our output will be greater than our in- 


creasing sales, we intend to keep going, in the belief 
that a larger inventory of finished goods is a sound 
investment in the light of present facts.” 

Mr. Rand commented upon the large purchases by 
a number of corporations of materials and equip- 
ment in advance of production. He suggests joint 
action by leading industries to boost their employ- 
ment and payrolls for at least sixty days. 

That manufacturing, wholesale and retail inven- 
tories in all lines are at the lowest point in many 
years is an established fact. That increased employ- 
ment in factories would increase the buying power 
of workers by the precise amount of the increased 
payrolls admits of no argument. That smoke rolling 
from factory chimneys which for months have been 
without the tiniest wisp of vapor might act as a 
stimulant and encourager of the people of factory 
communities also may be admitted. That evidences 
of returning activity, even if inspired only by ele- 
mentary necessities, do act to stimulate industry is 
also probable, for no city, class, state or industry i is 
so insulated that its people are beyond the usual in- 
fluences of mind which govern the imaginations and 
the wills of men and women, 

“Today,” says Mr. Rand, “there is an actual short- 
age of finished goods in many lines. Recent state- 
ments of leading companies show that inventories 
are at the lowest point in ten years. This shortage 
proceeds all the way from the manufacturer, through 
the wholesaler and retailer and even into the home. 
Two years of idleness has sapped the savings of 
workers. Before they can buy again they must first 
earn money. That money must come from pay en- 
velopes.” 

Mr. Rand promises to advertise his appeal to the 
manufacturers of the country in newspapers of more 
than sixty cities. 

To take advantage of an existing demand and 
then manufacture products to meet the requirements 
is the normal and usual method, but present condi- 
tions are not normal and a change in procedure 
might record useful results. The suggestion to ac- 
cumulate stocks in warehouses under present low 
production cost has also its elements of interest. 
Such an experiment, in view of the mutability of 
style, taste, etc., might well be proceeded with cau- 
tiously. 

Mr. Rand and his organization have our good 
wishes for the success of the plan suggested. 


Power in Multiplication of Small Gains 


@@ Here and there over the country, in this field as 
well as in others, we find increasingly numerous 
reports of new stores, additions to old ones, the re- 
opening of small factories, etc., many of which are 
given prominence in newspapers. Some criticize 
such publicity as the playing-up of that which they 
regard as inconsequential. We do not agree. Such 
gains, though perhaps small, are not without conse- 
quence. The tortoise won his race with the hare 
because he wasted no time on the course. Each 
plodding step carried him nearer his goal. Things 
apparently little may be of vast result. It is by them 
that we shall establish momentum—by building from 
the foundations—and once more arrive at normal 
conditions. 
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WOOD & STEEL 





CALIFORNIA DOES WELL BY ITS 
GOVERNOR 


N THE twenty-ninth day of last July the State 

of California, Southern Division, dedicated the 
magnificent new State Building in the recently com 
pleted Civic Center of Los Angeles : 

The state from north to south is 775 miles long, 
next in area to the largest state in the Union, and in 
creasing in wealth and population by leaps and 
bounds. Its capital is Sacramento, in the northern 
portion ; its two principal cities—Los Angeles in the 
southern part and San Francisco in the northern 
are about 500 miles apart. 

The administration of government over such an 
area involves certain difficulties. The suggestion of 
dividing the state into two commonwealths is nat 
urally not popular, especially among the older resi 
dents and those born within the borders of the state 
Sentimental considerations weigh heavily. However, 
realizing that the state’s executive departments work 
under handicaps in handling affairs pertaining to 
Southern California from the capital in the northern 
division, it was decided to provide suitable offices 
for the governor and other executives in Los An 
geles, hence the structure mentioned in the Civic 
Center, which also includes a splendid new city hall 
and other civic structures in keeping with the gen 
eral plan. 

The foregoing is intended to outline the reason 
why California provides in its metropolis official 
quarters for its state executives outside the capital 

In the erection and layout of the new building the 
architects were given a relatively free hand, the re 
sult being a structure unique in many respects 
handsome, roomy, and arranged in every particular 
according to the best of modern ideas. The governor 
himself, the Hon. James Rolph, Jr., naturally was 
freely consulted, particularly with reference to the 
layout of the Governor’s Suite, with the result that 
no other state can show identical executive offices, 
and few can show for their chief executives offices 
of equal comfort, elegance and convenience. 

Through the courtesy of Ray Swartz of the Swartz 
Desk & Chair Company, Los Angeles dealers who 
supplied and installed a large amount of equipment 
for the new State Building, and Grant Goodale, state 
purchasing agent for the Southern Division of Cal 
ifornia, and president of the Purchasing Agents As 


Suite of Chief Executive in 
New State Building at Los 


Angeles Example of Practi- 
cal Arrangement Combined 
with Luxury 


sociation of Southern California, a representative of 
Office Appliances was conducted through the new 
State Building prior to its dedication. We first 
headed for the governor's suite, consisting of the 
governor’s main office, secretary’s room, reception 
room and vault for the safekeeping of documents. 
The secretary’s office and reception room adjoin the 
main office on the east, and the vault on the south; 
on the west, leading through a door near the north 
end are a private office and two conference rooms 
which open into each other and upon a passage, with 
an elaborate bathroom and lavatory and an electric 
kitchen on the opposite side. From the kitchen 
meals can be served in any of the conference rooms 
when desired. 

The governor's office, extending north and south, 
is thirty-five feet long and twenty-one feet wide. The 
ceiling is high and the walls are completely paneled 
in carved oak, early English finish. Large windows 
in the north end of the office supply abundant day- 
light. They are fitted with clear glass and church 
glass, the latter serving to diffuse the light so that 
one facing it cannot readily distinguish the features 
of persons standing between him and the light, 
whereas his own face is perfectly lighted. 

The floor of the governor’s office is covered with 
a remarkable, deep pile domestic chenille rug of 
Persian design, woven by the Firth Carpet Company 
of Auburn, N. Y., and installed by the W. & J. Sloane 
organization of New York, San Francisco and Los 
Angeles. The rug, which is thirty-two feet long by 
eighteen feet wide, is done in a design of blue and 
gold, with harmonizing tones, blue and gold being 
the colors of the state of California. The same color 
motif is carried out in the drapes, the deep uphol- 
stered chairs and other upholstered furniture sup- 
plied by the Sloanes, except that the large davenport 
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is done in a solid color harmonizing with the gen- 
eral scheme. 

The governor’s desk, his personal desk chair, 
rotary arm chairs and plain arm chairs are replicas 
of those designed for and installed in the executive 
office of the President of the United States about 
two years ago. These replicas were made by The 
Macey Company of Grand Rapids, Mich., and in- 
stalled by the Los Angeles branch of W. & J. Sloane. 

The governor's desk and its accompanying chair 
are naturally the focal point of the office. The desk 
is seventy-two inches long by forty inches wide. It 
is of dark brown burl French walnut and other 
woods carefully chosen for beauty and harmony. 
The style is on the antique order, simply but hand- 
somely ornamented in tooled designs, with swelled 
drawer fronts and back panels. 
hand-wrought bronze. 


Trimmings are of 
» 


A CORNER IN THE FINE 
OFFICE OF GOV. JAMES 
ROLPH, JR., OF CALI- 
FORNIA, RECENTLY IN- 


The governor’s private office, reception room and 
the conference rooms are furnished with Macey 
tables and Milwaukee chairs, installed by the Swartz 
Desk & Chair ¢ ‘company of Los Angeles. 

The governor’s main office is, of course, supplied 
with other furniture, including suitable chairs to 
harmonize with the general plan, a seventy-two-inch 
table by the Macey Company, a beautiful, hand- 
carved wall cabinet of antique design, combination 
telephone cabinet, waste basket, etc. 

His excellency’s private room features a large 
master davenport, extra deep to provide room for 
resting, and master club chair, both chair and daven- 
port being supplied with eide rdown backs and seats. 
These pieces were made by the Davis U pholstering 
Company of Los Angeles. The equipment also in- 
cludes a coffee table and the necessary chairs. 

The two conference rooms are similarly furnished, 
except that the table in one of them is the Macey 
No. 16 refectory type, 66 by 38 inches, expanding 
to 102 by 38 inches. Both conference rooms have 
six 786 EL Milwaukee arm chairs to match the ones 
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in the governor’s office. Tables and chairs were in- 
stalled by the Swartz Desk and Chair Company. 
Equipment of Some of the Other Offices 

Equipment of the office of the secretary to the 
governor and of the reception room was furnished 
by the Stationers Corporation of Los Angeles. 

The furniture in the office of the lieutenant gov- 
ernor consists of a handsome walnut desk and table, 
both 72 by 38 inches, made by the state prisoners at 
San Quentin, and arm rotary chairs of the posture 
chair type made by the Milwaukee Chair Company. 

Other offices in the State Building were also 
equipped in a manner bespeaking practical service 
and good taste. 

Chairs were made by the Milwaukee Chair Com- 
pany, the Sikes-Cutler Company and the Macey 
Company, and other concerns already mentioned. 

Desks were made by the Leopold Desk Company, 


STALLED AND FITTED 
UP FOR THE GOVERNOR 
AND HIS PERSONAL 
STAFF IN LOS ANGELES. 


the Macey Company, and Angelus of Los Angeles. 

Files were supplied by the Steel Furniture Manu- 
facturing Company of Los Angeles, a California 
factory. 

Drapes were furnished by Barker Brothers of Los 
Angeles and by W. & J. Sloane. 

Sectional bookcases were made by the Gunn Fur- 
niture Company and installed by the Swartz Desk 
& Chair Company. 

Casters were supplied by the Damell Perfect 
Caster organization, Long Beach, California. 

E. F. Taber, vice-president of The Macey Com- 
pany, Grand Rapids, Mich., a nationally known 
decorator, acted as consultant decorator on the gov- 
ernor’s suite. 

In conclusion, it may be of interest to note that 
the office of the governor has a private elevator so 
arranged that he can drive up to the lower entrance, 
step from his car into the lift and be whisked up to 
his suite without encountering persons who make it 
their business to approach the executive with re- 
quests impossible to grant. 








SHEAFFER’S “RULE OF THREE’ 
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“Back-to-Quality” Movement Up to Dealers 

Though tl rend toward quality is growing every day, 

" habits of the last two years ar 
t t es a constructive plan to lead the pric« 
ninded that will give him lasting satis 
ict I 
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Over 50% of Pen Purchases for Gifts 

Che Sl ff ( iny’s extensive surveys in the writ 
ng equipment disclose a unique situation: that the 
reate! t is high as 60% and 70%, of purchases 

t lav are 16 it purposes 

Wher tt there is naturally the inclination t 

e the f nd. This is comparatively inexpen 
é writ eq nent. There ts no depression in sen‘ 
ent r} tua I es the dealer a little n re leeway 
n urging qual liipment and st sing the quality ap 

peal Che | ntagwe ft pen sal tl year ! giits is t 
be borne tudying the f ving ‘Rule of Three 
The “Rule of Three” 

Che cu nters the store and inquires for a four 
lin per The dealer immediately lays out on the show 
as thre S!] IT ensembles One f these contains a 

$9.50 Featl t | etime pen, a $4.00 pencil to match, 
a ¢ binat n stand, a utility pencil and a Safety Skrip 
nta il 1 at the t e of $12.25. The s 
nd t would ade up in the same manner excepting 
that it ntair 5 pen and a $3.50 pencil, the complet: 
et priced at $8.5 The third set would contain a $3.25 
pen and a t atch This set sells for $5 
Note that alt h the customer asks only for a pen, 
the dealer \ n plete set He starts to demon 
trate the best , pointing out to the customer all the 
elling qualiti f the instrument. He stresses the Feather 
touch point etime guarantee, the fact that it writes 

iny hou isly on one filling. He points out the 


W. A. Sheaffer Pen Com- 

pany Formulates Retailer 

Selling Plan as ‘‘Back to 
Quality’ Movement 


idvantages of the platinum covered fluid channel and the 


athertouch pen point, explains that the pen has a double 
writing range of a fine and thin stroke, depending upon the 
position in which it is held when writing 

‘If the customer demurs on price, the dealer moves on 
to the second set and points out the quality of workman- 
ship and nib of the $5 pen. The dealer if necessary has re- 


course to the $3.25 pen without having to enter the show 


case again. Somewhere along the line the customer ts g 
ng to decide on the pen he wants 
The First Step Up 
[The dealer now moves to increase the unit sal Phe 
boxed pen and pencil set gives him his opening. All dur 


ing the demonstration of the pen itself, the entire set has 
been in front of the customer. The dealer has been selling 
it by saying nothing about it. It represents an extraordi 


nary value which is explained on a display card inserted 


n every set At this point the dealer usually only has to 
all a customer's attention to the value with some such 
remark as: ‘Most people are giving boxed matched sets 
this year. Now this $3.00 pencil, when bought with the 
pen, actually costs only $1.75 as we are also permitted to 
ive you the $1.00 desk base free That is a total value of 


$4.00 for just $1.75 more than what you are paying for the 
pen.’ Experience has shown that a large majority of pen 


prospects are s¢ Id the entire set as a result f this 


Going Back Up the Price Ladder 


‘Bearing in mind that the customer is usually purchasing 
a gift, the dealer should feel no hesitancy in trying to move 
up the ladder to a bigger sale The customer hands him 
the money, but before wrapping the packages, the dealer 
perating on this plan picks up the better pen again and 
asks the customer to let him show the difference between 
the tw He points out the superior workmanship, the 
heavier nib, and the larger writing fluid capacity With 
the better pen and pencil he tells the customer that he can 
give him four pieces for the price of two—a $1.00 desk base 
1 a bottle of Safety Skrip worth 75c, without charg« 


Surveys show that the interest of many prospects is re 


awakened and a worthwhile number of higher sales are 


After presenting the $8.50 set the dealer still has the 


] , +} 


idvantages of the Feathertouch pen and the Lifetime guar 
intee, features with strong gift appeal, and a fifth piece—a 
utility or handbag pencil—to lead the customer to the 
$12.25 Feathertouch Lifetime set The double writing 
inge and unique appearance of the platinum covered writ- 
ng channel and the Feathertouch point greatly enhance 
he appearance and practicality of the gift 
‘The entire line is planned to give the dealer every ad 
intage The many extra features afforded in each higher 
ced unit enable the dealer to point out again and again 
the advantages without antagonizing his customer 
Spotlight Your Customer’s Attention 
Let every fountain pen dealer note the fact that in fol 
an there are but three sets on the 
unte! In this way the customer’s attention is spot 
ghted to the item demonstrated. There is no scattering 
f shot by strewing the top of the counter with pens and 


pencils of every size, color and variety. 
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Applied to Desk Set Sales 
“The ‘Rule of Three’ applies equally well to desk set 
sales. When a customer asks for a desk set the dealer 


places the three inexpensive bases in front of him, placing 
$3.00, a Lifetime 
He 


respectively, a $5.00 and a 


desk 


pen 


in them, 


Feathertouch then proceeds to sell the 
Sheaffer desk This fact is important. 
desk Heretofore the customer 


has looked at the entire unit as one item and has not al- 


pen. 
first. Every 


set sale is a double sale. 


ways understood the price. 

“By demonstrating the comparative values of each pen 
the dealer first rivets the customer’s attention on the desk 
pen itself. He starts with the Lifetime Feathertouch pen, 
explains its advantages so that the customer appreciates 
the value he For 75c additional 
the customer has the choice of any of the three desk stands 
him a desk set 


receives for his money. 
in front of him and the dealer has shown 
within the price range he had been considering. 
Stepping Up to the Higher Profit Desk Set 

the customer has decided on his pen, the dealet 
He uses his 


“Once 
to the 
stepping stone, explaining that while this stand is service- 


moves second step. the 75c base as 


perhaps the customer would be interested 
The 


pen is sold, and the customer has parted with his money for 


able for desk use, 
in seeing Sheaffer's patented universal socket desk set. 


it. His mind is then free to consider the universal-socket 
base with its The tells of the 
advantages of the patented Universal-Socket that springs 
He shows how the socket 


advantages. dealer now 
to the ready-writing position. 

-keeping it moist for instant writ- 
After telling the customer the prac- 


air-seals the pen point 
ing without shaking. 
tical advantages the dealer can point out the beauty and 
style of the imported Italian and Brazilian marble used in 
these bases. 

‘By taking the desk pen and the desk stand and placing 


them before the customer separately, letting each stand 
on its own merit and giving each its full measure of value 
the customer learns to appreciate, perhaps for the first 
time, the true value in a desk set. 

“The W. A. Sheaffer Pen Company experimented long 
and carefully with the ‘Rule of Three’ in dealer stores in 
various parts of the country before presenting it to their 
full list of dealers. The dealer really interested in increas- 
ing his unit of sale and willing to apply constructive ef- 
forts in so doing can use this plan to advantage. In stores 
where this plan was tried it has worked successfully.” 

—— 

Addressograph-Multigraph Corporation Utters 

Clarion Note of Courage 


“Put field and factory men to work this fall—full force 
by Christmas’—such is the caption of an inspiring article 
in the September 8 issue of the Addressograph-Multigraph 
News, Cleveland, Ohio. 

The first page emphasizes the idea that the business up- 
swing is here. So long as there is one person, they say, 
trained in this business and valuable, who is waiting for his 
opportunity to work, just so long will the business fall 
short of its fullest fruition. Let us put men back to work 
this fall, say the Addressograph-Multigraph people. Get 
one hundred per cent of your quota and thus keep mors 
men at work in the plant. Business is better. Then fol- 
lows a review of the strengthening of the current stock and 
commodity prices, the increase in newest steel plant devel- 
opment, constructive plans by Sinclair Oil, the starting of 
steel mills, textile mills, etc., the increase in gold imports, 
and easier credit. They bring out the fact that one hun- 
dred twenty-two closed banks reopened during August. 
The sales force of the company is urged to fill the factory 
with trained workers through the medium of more sales. 
Without the sales the workers cannot work. 


= 
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he two inside pages form a spread bordered with illus- 
trations of all the different products now made by the Ad 
dressograph-Multigraph Corporation. Within the border 
are reproduced newspaper clippings, cartoons, etc., giving 
positive evidence of the business upturn. 

The last page contains a list of representative orders, a 
list of nationally known business concerns from whom sub- 
stantial orders have recently been obtained and a little 
preachment on “Opportunity Is Here.” 

The whole issue is a strong argument for constructive 
and vigorous sales work. 

A special supplement to the September 15 issue of the 
Addressograph-Multigraph News impressively portrays the 
production division’s response to the sales department’s 
challenging slogan. The supplement is newspaper page 
size. Dominating the page is an illustration of two gear 
wheels, one representing the sales staff and the other the 
production division, in perfect mesh. A panel cuts through 
part of this illustration and carries a message of approval 
and hearty response to the sales division’s watchword, “A 
Full Force by Christmas.” Under the illustration are fac- 
simile signatures of the heads of the various departments 
of the production division. 


ee 
A New Color Stunt 


“That’s one of the cleverest things I’ve seen in a long 
time,” said a bystander as a novel mimeographing method 
was demonstrated to a small group of observers at the Mim- 
eograph plant in Chicago on a recent day. It was an exceed- 
ingly interesting procedure, showing a unique and simple 
method by which several different colors can be used in 
mimeographing and easily printed in one operation. To 
all present it was evident that it brought an entirely new 
technique and greatly enlarged possibilities to the Mimeo- 
graph process. 

In a very few minutes, with operators working leisurely, 
so that every step might be fully understood, finished work 
was produced which carried two drawings, and several 
kinds of display lettering, i four colors, all on a single 
sheet. Within an hour those who were watching could 
have had in their hands thousands of exquisitely printed 
duplicates of the original design, which was a rather elab- 
orate affair of fine lines, varied shadings and intriguing 
colors. 

It was really a remarkable experience, for it showed how 
easily and quickly some seemingly complicated things can 
be done. 

The thing was simplicity itself, and required only a little 
more time and skill than the ordinary mimeographing proc- 
The onlookers felt that they could have easily done the 
job themselves all over again after the demonstration, for 


ess. 


nothing was involved in it except tracing, careful inking, 
and straight mimeographing. 

A new line of special colors, developed by the Mimeo- 
graph organization, and called by them Mimeotone, has 
made this fine advancement possible. A simple method en- 
ables the different shades of these Mimeotone tints to be 
absorbed by the ink pad in the exact spots where they are 
needed, permitting as many colors as may be desired to be 
printed through a single stencil. The different colors can 
be mixed and blended, just as the artist mixes and blends 
his colors. There seems to be no other trick like this any- 
where. 

In this day, when new ways of cheaply producing new 
kinds of direct mail advertising are so welcomed, this rev- 
olutionary color process for a standard method of speed 
duplication, is bound to attract wide attention. Those who 
watched the demonstration were enthusiastic about its pos- 
sibilities, particularly for ambitious letter shops. 
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Important Improvements in Woodstock Standard 
Typewriter 

the standard 

the Wood 


Chi 


\ number listinctive 
Woodstock mac ne have been ann 


stock lype writer ( mpany, 6 Nort 


imiptr vements on 
unced by 


Michigan avenue, 


cago, Ill. One of the chief features of the new machine is 
that it is fully enclosed—sides, front and back—with steel 
panels having a crystallized enamel finish. The panels 
present an attractive two-tone effect, materially enhancing 
the general appearance of the machine. They also serve 





THE NEW, FULLY 


ENCLOSED 


WOODSTOCK TYPEWRITER 


the more utilitarian purposes of excluding dust and tending 


to increase quietness tr operatior 

The type bar segment of the new machine has been re- 
designed so as to permit easier type bar action. The new 
design of the segment also practically eliminates the pos 
sibility of eraser dust getting into the type bearings 


Key action or “touch” of the machine is described 


new 
as “even more responsive” than on former models. Platen 
knobs have been made larger, permitting greater ease of 
operation when inserting paper Other mechanical im 
provements have also been incorporated in the machine. 
All Woodstock branches and distributors have been sup 


plied with a stock of the improved machine. Reports in 
dicate that the new model has been instrumental in stimu 
lating Woodstock sales in all parts of the country 
- —- — - = 
Powers Interpreter 

A new Powers Interpreter which imprints on the punched 
card itself a positive record of all the information contained 
on the card, has just been developed by the Powers A¢ 
counting Machine Division of Remington Rand 

The Interpreter broadens the applications of punched 
card records by creating a legible file of the cards them 
selves with all the information they contain quickly avail 
able Heretofore, acquiring the punched information con 
tained on the cards, without resorting to tabulating, has 
been a deciphering job. Now, for filing and reference pur 


poses, the cards may be used in fully translated form. 


[This new machine is universal in its use as applied to 
‘owers punched cards—numerical, alphabetical or a com 
I l 1 l 
bination of both on Powers 45 and 90-column cards 

This flexibility extends even further. It is not required 
that all holes punched in a card be interpreted, as print 


NES AND DEVICES 





ing is obtainable for only those columns for which inter- 


pretation is desired. Numerical and alphabetical interpre- 
Che Interpreter is 
of 45 
or demountable column interpreting units, each 
of the 


tations are obtained with one operation 
quickly interchangeable, the mechanism consisting 
removable 
independent other. Each unit is quickly and easily 
removed when desired. 

for immediate 


[The Powers Interpreter is now offered 


delivery along with other standard types of equipment. 


. —— wo . 
Imperial Desk Introduces the No. 2100 Series 


\ new turned leg series of office desks, No. 2100, has 
been announced by the Imperial Desk Company, Evans- 
ville, Ind. Each item in the series is made with genuine 


walnut five-ply built up tops, genuine walnut drawer fronts 


and side and back panels, and posts and rails of selected 


gum. The desks are nicely finished in flat varnish with 
the tops carefully rubbed. Al! drawer interiors are also 
finished with one coat of varnish. The drawers are fitted 
with heavy cast metal pulls in antique English finish 
Construction details include the following: legs 134” 
square, built up and turned at the bottom; all legs rounded 
on outside corners; drawers dovetailed front and back; 
all desks fitted with automatic drawer locking devices ex- 
cept Nos, 2133 and 2131; arch drawer above knee space in 
flat top desks fitted with pen and pencil tray; double 





NO. 2161 WALNUT FLAT TOP DESK, A MEMBER OF THE NEW 
TURNED LEG SERIES OFFERED BY THE IMPERIAL DESK 
COMPANY 
drawers in right pedestals of Nos. 2161 and 2153 flat top 

desks partitioned for books. 
The 


52” x 30” 


> ie Lad 


new line is composed of a 60” x 32 

flat top desk, 42” x 30” single pedestal desk, 
52” x 30” drophead typewriter desk, 42” x 30” 
pedestal typewriter desk, 50” x 26” flat top desk, 36” x 26 
20)” 


flat top desk, 


single 


” 


single pedestal desk, and a x 16” telephone stand 
the 


to present day buying require- 


Prices of the new series, say manufacturers, have 
been carefully adjusted 
ments, permitting the dealer to offer excellently designed 


and well built office furniture at minimum price levels 


mepiiiieennie 
The Improved Transfile Storage Case 

Guide System & Supply Company, 335 Canal street, New 

York City, announce the new improved Transfile as pro- 

of corrugated 


The 


ducing the rigidity of steel and the flexibility 
board in the construction of file drawer storage cases 


open end of the case is entirely reinforced by steel channels 
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and metal corner angles. Samples of the new Transfile are 
offered to dealers for examination 
a 
Dictator Typewriter Papers a New Line 

The Rockwell-Barnes Company of Chicago have an- 
nounced a complete new line of boxed typewriter papers. 
Num- 
bers no longer popular have been eliminated and replaced 


The new 


The company’s former line has been entirely revised. 


with grades now in demand by modern offices. 
catalogue, No. 932, soon to issue, will contain samples of 
paper for every typewriter need. 

Dictator typewriter papers are attractively packed in sub- 
stantial boxes, finished in hammered silver and printed in 
blue. The boxes are lacquered to prevent tarnishing of the 
silver and are further protected against dust by a full width 
gray Kraft band. Each ream of paper before boxing is 
banded with hammered silver paper. 

It is intended that Dictator typewriter papers shall be 
distributed through one dealer exclusively in one city. The 
company states that desirable territories are still available 
to enterprising dealers. 

The new catalogue No. 932 will be mailed on request. 

a 
Melind Type Cleaner of Varied Uses 

The Louis Melind Company, 364 West Chicago avenue, 
Chicago, Ill, is introducing the “Melco” type cleaner, a 
formula devised to afford a reliable and quick acting de- 
tergent for all sorts of office machines and devices. The 
liquid has an agreeable scent, and is particularly appealing 
“Melco” 


can be used on typewriters, adding machines, check pro- 


to stenographers and typists because of this fact. 


tectors, numbering machines, calculating machines, rubber 
stamps and type, time stamps, metal marking stamps, daters 
and other office devices utilizing impressions from inked 
pads or inked ribbons, and for removing carbon and ink 
smudges. It does not injure the hands. In cleaning the 
type of units such as numbering machines, the user should 
bear in mind that it will clean only the type surfaces, and 
not between the wheels, as does the office machine repair 
man. 
“Melco” is non explosive and non inflammable. It is 
packed in attractive opaque 2% ounce bottles, provided with 
a stopper brush fixed in Bakelite. When in use the type is 
brushed with “Melco,” and afterward both type and brush 
are swabbed with a piece of felt provided with each bottle 
to remove the dissolved pigment and dirt which has been 
picked up by the machine while in operation. Small sur- 
faces can be cleaned with the brush only, and larger surfaces 


with felt only. The brush should be cleaned on the felt be- 





“MELCO” TYPE CLEANER 


fore putting it back into the bottle, thus keeping the liquid 
clean. 

Display cases are provided with purchases of one dozen 
bottles at one time, for use in the stores and windows of 
retailers. 
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New Line of Red Fibre Wallets 


The Irving-Pitt Division of the Wilson-Jones Company, 
Chicago, is now offering for the first time red fibre school 
wallets printed with designs of college life, cartoon style. 
It is intended that these figures, which are printed in out- 
line, may be colored by students with crayon or water col- 
ors to suit their taste. Space is provided for monogram or 
name. 

A special introductory assortment consists of fifty wal- 
lets, two-inch expansion, with wide flap and tie tape, 
twenty-five of which wallets are 9x12 inches and twenty- 














NEW RED FIBRE BRIEF CASE LINE 
BY WILSON-JONES CO. 


five, 10x15. The company has a special introductory price 
for lots of fifty which will be explained on request. The 
size 9x12 is designated as R 902 and each assortment con- 
tains five of each type of folder in that size—plain; printed 
with push ball design; printed with football design; printed 
with prom design and finally, five wallets printed campus 
design. The 10x15 size is known as No. R903 and the as- 
sortment contains the same types of design as above men- 
tioned. 

“Leather Life” is the name of a fibre product sponsored 
by the Wilson-Jones Company. It is a tough red fibre ma- 
terial, valuable for all purposes for which envelope con- 
tainers are used. It is useful for file pockets, file folders, ex- 
panding wallets, flat wallets, photo envelopes, expanding 
files and a large list of other uses which will readily occur 
to the reader. The line covers the whole gamut of sizes, 
types and shapes. 

A new catalogue to be known as No. 101 will be available 


in a short time. 
en 


Two New Rem-Rand Dealer Items 
Two new items produced by the Typewriter Supplies 
Division of Remington Rand, are winning wide acceptance 
in the dealer field. 
These are the new Carbonpack, a portfolio of suede 
leather finish containing 12 sheets of the finest grade of 
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arbon papers, and the two-dozen ribbon carton display 
for dealers’ counters or windows. 
The Carbonpack 
It provides both a saleable item for the dealer 


‘ 


is cellophane-wrapped and striking in 


appearance 


and at the same time achieves a real economy because it 
avoids broken packages in the sale of carbon paper in 
smaller quantities Each portfolio has a special pocket 
which may be used for carrying letter! eads, envelopes and 


private papers 


During August and September, dealers have shown keen 
interest in the special ribbon display carton. This “fold 
matic” carton w h gives the ribbons excellent display is 
furnished wit it extra cost Each carton contains tw: 


A New Power Gelatine Film Duplicator 
The Autocopy, a new all-electric rotary du 
plicating machine, has \uto- 


Inc., 622 W t Lake street, Chr The othcers 


gelatine film, 

been placed on the market by 
] 

ago, Ill 


been active in the duplicating 


\ ( pany ive 
upply held for more than twenty-five years 


Although the Autocopy differs in most respects from the 


manual machines, it is really the power-izing of the old 
principle of gelatine film duplicating, adding automatic pre 
cision, which results in the delivery of brighter copies ata 
uniformly higher speed. In the matter of uniform impres 
yn, this new machine has an improvement that eliminates 
making copies that are printed heavy at the bottom and 
lighter at the top This uniform impression is accom 
plished by applying the copy to the roll in a forward direc- 


tion and stripping by following straight through in the 
same direction so that every part of the sheet gets the same 
degree of “contact” with the roll. 


Che Autocopy 


space as a manual machine. 


electric duplicator occupies virtually the 


same It is equipped with a 
one-eighth horse power motor that is practically noiseless 
The desired speed is obtainable by a simple governor ad 
is automatic from the time 


feed-rollers until 


justment, and the entire “run” 


the operator t uches the sheets to the 




















AUTOCOPY ELECTRIC GELATINE FILM DUPLICATOR 


they are neatly piled, face up, in the receiving basket under- 


ready for distribution. After a job is completed, the 
is automatically moistened, 


Autocopy rack which is an integral 


neath, 
gelatine roll is wound back and 
ready for storage in the 


part ol the new machin 
—>- 


Additional Data on the Universal Copy Apparatus 


In the September issue of Office Appliances on page 23 
reference was made to the Universal copy apparatus for 
typewriters, made by the Universal Copy Corporation, Lu 
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vano, Switzerland. Additional facts and an illustration have 
since been received and are here presented. 

The copy apparatus can be attached easily to any type 
it six clean copies in addition to the original 
With each ribbon of the apparatus two copies 
which 


writer. With 
can be made 

are made, one standard and the other mirror print, 
is readable when transparent paper is used. The ribbons 
the progress of the paper through the ma- 


edge of the 


do not imped 


chine and permit typing a line to the sheet 


When the writing is completed the ribbons are released by 


a button 


pressing 
The ribbons are easily changed. They are furnished in 


paper boxes containing 100 ribbons each 


Che Universal process of copying has been patented in 





UNIVERSAL COPY APPARATUS IN POSITION ON A TYPEWRITER 


the United States and ten foreign countries as well as in 
In Germany two patents have been obtained 
Applications for pat- 


Switzerland 
and the model has been registered 
ents in twenty-five other countries are pending and will 
soon be in force As indicated in the September issue 


agency representation is being sought in the United States. 
— a 


Oxford Brings Out a Transfer File 
original Oxford sliding drawer 
storage file is the Oxford 


Company is adding this month to its line 


\ natural evolution of the 
Oxford transfer file, which the 
Filing Supply 
f corrugated board files 

\ pre-view at the Brooklyn factory reveals not only a 
le of handsome appearance, but also one with plenty of 
strength. 

The shell is reinforced in front with heavy gauge cold- 
rolled steel columns; sides are double-thick, and no tape is 
used in the back, 
combined with a novel stacking feature (which we are not 


which is solid. This unusual strength, 


at liberty to reveal at this writing) means that the only 
limit to the height to which the new file can be stacked is 
the ceiling 

f strength 


The 


The drawer is of new design, with a margin 
said to be far beyond any abuse it can be given 
drawer has no rough edges, and no parts to attach 

The new file will be ready for distribution about October 
15. Requests for samples sent to 


red at that date. 


Oxford now will be hon- 


Oxford announces, regarding their original sliding drawer 
storage file, that it will be continued in production at new 


lower prices. Its use will naturally be confined to the 
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ds to which it is necessary to make only 
will 


storage of recor 


occasional reference, whereas the new transfer file 


meet the growing demand for a neat, sturdy semi-current 


file made of corrugated board 
— 
New Type of Self-Inking Band Dater 
\ San Childs, Oaklin Hotel, 45 
Franklin street, San Francisco, Calif., has perfected a self- 


Francisco inventor, F 
inking hand band line dater that has some unique features 
For instance, to bring it into use, no working surface is 
required to actuate the mechanism and to make an impres- 
This permits a date to be 


sion of the printing characters. 


stamped on packages, corners of ledger books, etc. 

Changing and resetting of characters is accomplished by 
pressing a button, which releases the inking pad from the 
surface of the characters, and moving the rollers in the 
same way as with the ordinary type of hand band dater 
When the stamp is not in use, the ink pad container is 
locked in position, covering the characters and protecting 
them from injury as well as preventing them from soiling 
any nearby object. The spring in the handle of the stamp 
is sufficiently powerful to hold the ink pad container firmly 
in place until pressure is exerted on the release button by 
thumb or finger. Thus accidental opening through a jolt 
or jar is prevented 


When released, the ink pad 


down and away from the 


container drops straight 
characters before swinging up 
and out of the The return motion is the exact re- 


verse so that the ink pad container comes into contact with 


way. 


the characters again directly from below so that there is 
no wiping effect or sticking at the corner of the frame.— 
CWG 
A New Remington Portable 

Embodying all the features and refinements required for 
efficient and speedy writing, the new Remington Portable 
5T, just announced by Remington Rand, Inc., has aroused 
much interest. 

One of the 


s a newly designed paper table. The 


striking features of this standard portable, 
table carries an im- 


proved paper side guide and a highly legible scale to per- 


mit easy setting of the guide for varying widths of paper. 

\ left cylinder thumb knob has been added which facili- 
tates operation and improves the appearance of the machine 
The variable line spacer is operated by a push-button cen 
tered in the left 


space lever is well placed for accessibility. 


thumb knob. The new improved line 

The new top plate gives the whole machine a lower and 
neater appearance. Another big factor in the beauty of 
this model is refinement of the keyboard. The action is 
faster and softer; keys are lettered in white on black key 
cards; nickeled key rings are flush with the tops of the 
keys and the space bar has been lengthened 

The carriage lock has been simplified and is more posi- 
The hand-set, adjustable tabulator 
stops are conveniently placed and the tabulator key is at 
the right side of the keyboard. 

Standard finish of the Portable 5T is in black. Top 
plates are supplied, however, in red, maroon, blue or green, 


tive than ever before 


either with the machines or separately. 

In keeping with the advanced model portable, a new 
strong and attractive carrying case with brass lock and 
hardware, and a large comfortable handle, is provided. 


Ee 


Space-Saver Garment Hanger 
The caption above is the descriptive title of.a device 
which enhances the capacity of clothes closets and the like. 
The device is made of malleable iron and will support a 
load of one hundred pounds. When screwed to the wall 
the Space Saver projects seven inches. It is notched to 
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hold five ordinary coat hangers in such manner that each 
garment is visible, the notches being graduated or stepped, 
one above another. The end of the device provides means 
for hanging a hat. The space of one and one-half inches be- 
tween hangers assures air circulation between garments. 

The Space Saver weighs five and one-half ounces, and 
comes in assorted colors or in nickel, retailing at moderate 
prices. Space Savers are packed three, six and twelve 
dozen to the carton, and are manufactured for the trade 
by The Van Baalen Company, 2320 Westminster road, 
Cleveland Heights, Ohio. 

———— 


Art Steel Company Announces New Rack 
for Desk Pads and Blotters 
The Art Steel Company of New York, N. Y., is offer 
ing to dealers a valuable metal rack for holding desk pad 
and desk blotter stock. This rack has eight stepped-up 
compartments generous in size and providing a clear view 


of the entire contents. The top compartment is extra deep 





“ASCO’’ RACK FOR DESK PADS 


and will house pads measuring up to 28x34 inches. The 
rack is 25% inches wide, 45 inches high and 26 inches deep 
at base. It is built of heavy-weight steel electrically welded 
throughout. It is equipped with roller casters, and is re- 
garded as a capital object for its purpose. 
- a 
Y and E Announces Empire Line of Folders 

In presenting its new Empire line of folders, Yawman 
and Erbe Manufacturing Company offers some important 
innovations in folder design. 

Among its new features are rounded corners of the top 
edges of the front and back flap, which eliminate the pos- 
sibility of the folders becoming dog-eared through use. 
This feature is exclusive and is found on the complete 
Empire line. 

Another exclusive feature and one for which a patent has 

(Turn, please, to page 93) 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 

offices of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, 

and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 

St. and Park Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 
to cultivate the British market. In subscription matters, 
Mrs. S. E. Elliott, 6 St. Bride street, London, EC 4, ts the 
authorized representative of Office Appliances m the 
British Isles. 


London, September 9, 1932 Messrs. H. A. Steenberg (Smith Premier), A. E. Farmer 
In August I wrote that at the last minute I heard of (National Cash Register), S. Beddoe (Roneo), A. C. Mc- 
Mr. W. H. Hartley’s resignation from Addressograph-Mul 
tigraph, Ltd. After mailing you, Mr. Hartley was on the 
‘phone—very cheery and looking forward to his holiday 
on the Continent immensely. So far he has not turned up 
again but I expect before long to report of his renewed 
activity somewhere along the line. The Office Appliance 
[Trades Association is going to miss his forceful character. 
I have many recollections of his enlivening a discussion 
with a few pungent remarks—to the point and very em- 
phatic but always with the best of feeling. Whenever I 
meet Mr. Hartley I think of a kindly action on his part 
when he completed his year of office as Chairman of the 
Office Appliance Trades Association. I was Honorary Se 
retary of the association in those days and he wrote thank 
ing me for the little I had done during his chairmanship 
and sending a box of chocolates for my wife “because”— 
he wrote—“I am sure many of your evenings have been 
occupied in assisting me and your wife has been deprived 
of your company.” Few men would have been so thought 
ful, methinks! 
Still another gap occurs in our ranks—we have lost Mr 





Cut by courtesy of International Export Review 
H. A. STEENBERG 


H. A. Steenberg, general manager of Smith Premier Typ« 
writers over here and present Chairman of the Office Ap- 
pliance Trades Association. Mr. Steenberg has gone to Lellan (Exhibition Director O. A. T. A.), W. G. Gledhill 


Stockholm to take charge of the Swedish Smith Pre- (Gledhill Brook Time Recorders), Major Wagner (Edi- 
mier organization. Last week I was a privileged guest at phone), A. W. Thomas (Royal Typewriters), J. Adams 
a private luncheon of farewell to Mr. Steenberg. Mr. J. Keene (National Loose Leaf), N. Mawle (Imperial Type- 
Halsby (Protectograph), the Honorary Secretary of the writers), W. J. Richardson (W. J. Richardson & Sons, 
association took the head of the table, at which were  Ltd.), J. Gustave Hemes (Proprietor, International Export 


present, Mrs. S. E. Elliott (Assistant Secretary O. A. T. A.), Review), and the writer, representing “Office Appliances.” 
I p PI 
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All these gentlemen are members of the executive, adver- 
tising committee, or past chairmen of the association, with 
the exception of the last two—and my friend Hemes and I 
are just honorary members! 

ceedings were short and informal (except 
Halsby, Thomas, Keene, 


The whole p1 


the “eats” whicl 
Gledhill, “Mac”—all in 


were colossal!) 
turn expressed their personal re 


grets at losing Mr. Steenberg with his quiet efficient way 
of going about things. “Official” wishes of success and 
happiness were also passed on to Mr. and Mrs. Steenberg 
on behalf of all the members of the association 

Mr. Steenberg, when replying, was obviously touched by 


the personal expressions of goodwill—the more so because 
t from a farewell ceremony and presen- 
Steenberg 


he had come straig! 
tation by the Smith Premier London staff. M1 
told how much he had enjoyed his five years’ contact with 
the association and the value he put on his friendship with 
so many fellow traders. He felt, however, that he was 
extremely lucky to be elected chairman after such a short 
time in the association. Concluding, Mr. Steenberg ex- 
tended an invitation to all members of the O. A. T. A. to 
visit him when in Sweden. 

Che proceedings closed with a few words from Mr. W. J 
Halsby father, were 
amongst the original founders of this trade 


Barlock Typewriter 


Richardson, who, with Mr and my 
organization. 
Mr. Richardson was chairman of the 


Ca. 2.2. 


now practically retired so we 


and of the association some years back, but has 


do not see much of him at 


trade functions. 

Mr. Steenberg’s leaving is so sudden that I couldn't get 
a photo from him but my worthy friend Hemes, Editor and 
Proprietor of “International Export Review,” came to the 
rescue with the loan of a block showing Mr. Steenberg 
Che picture in question accompanies this news story. 

. ae 

An interesting amalgamation has just taken place be- 
tween Block & Anderson, Ltd., and Mail Room Equipment, 
Ltd. The former « “Brunsviga,” “Or 
mig Rotary Reproducer,” “Victor Adding Machine,” and a 
“Dailygraph.” 


ompany markets the 


new and intriguing device known as the 


(Of this, more next month.) Mail Room Equipment, Ltd., 


of which Mr. Edgar Smith was the enthusiastic managing 
“Poko Stamp Affixing Machine” and an 
Mr. Smith joins Messrs. Block & An- 


being 


director, sold the 
envelope opener 
two businesses are 
transferred to larger premises. I should think this is about 
to hold so many known and 


Here’s good luck to their continued 


derson as a director and the 


the biggest company well 


profitable agencies 
success 
* * * 
Much is being made by a certain London Weekly busi- 
device to substitute carbon paper 
This appliance can, it is 


ness Journal of a new 
with special carbonized ribbons 
simply attached to almost any standard make 
It consists of three arms fitted to the platen 


claimed, be 
of typewriter 
of typewriter. The original and two copy sheets— 
is fed into typewriter in the usual way, then “interleaved” 


paper 


between the special ribbons, which are then lowered into 
On completion of typing, the ribbons are 
It is decidedly ingenious 
than two carbon 


typing position 
quickly raised and paper is free. 
although its use is limited 
copies necessitates using double sided ribbons (ordinarily 
the ribbons have a silk, non-inked back), and thin manifold 
paper for second, fourth and fifth copies which then allows 
taken. freedom from 
“squaring up” paper and carbons—certainty of words typed 
cleanli- 


To get more 


six carbon copies to be Economy 


at extreme edge of paper being “copied” through 
ness in handling and easy erasure are amongst the advan- 
tages claimed for this device. (Illustration on Page 20.) 
The manufacturers—Universal Copy Corporation, Ltd., 
of 1-3 St. Paul’s Churchyard, London, E. C. 4, have just 
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commenced operations in this country. I understand they 


welcome inquiries from U. S. A. 
o «*.s 
We are still keeping our end up over here. In many 
directions I hear of business being above the average for 
\ugust, the holiday month. Judging, too, from reports we 
read here, you are experiencing a definite check to the 
downward trend in business. For your sakes as well as 
ours, I hope this means a steady return to better condi- 
tions. —VEJ 
a 
Mr. Ruiz Velasco Wins Mexican Typing 
Championship 
\t a typewriting championship contest recently held in 
Mexico City, Mexico, Juan Velasco M. won the 
Mexican championship with a gross of 100 words a minute 
This is 


Ruiz 


and a net, after deductions for errors, of 90 words. 





FLOYD D. RANSOM, PRESIDENT AND DIRECTOR GENERAL 

OF PROVEEDOR DE OFICINAS, 8. A., MEXICO CITY, D. F., 

PRESENTING TO JUAN RUIZ VELASCO THE MODEL 5 UN- 
DERWOOD TYPEWRITER USED BY GEORGE HOSSFIELD IN 

WINNING THE LAST INTERNATIONAL TYPEWRITING CON- 

TEST.—tThis gift was sent by Charles B. Williams, special Under- 

wood representative, to Mr. Ruiz Velasco in recognition of the 

latter’s victory over all comers in a recent typewriting contest in 

Mexico City. On the right is Mr. Ransom. On the left is Mr. 

Ruiz Velasco. 

a fine record despite the fact that it does not come up to 
the performances of some of the professional speed typists 
north of the Rio Grande, for Mr. Ruiz Velasco lays no 
claim to professional standing. He is secretary to General 
Plutarco Elias Calles, former president of Mexico, and, 
in addition to his ability as a typist, he is an expert stenog- 
rapher in both Spanish and English, as well as a translator, 
having been employed for a number of years by the Amer- 
ican Smelting and Refining Company and other large 
American concerns. 

It is now his desire to advance the cause of good typing 
and commercial work in Mexico by the creation of a special 
department under the Ministry of Education to promote 
and encourage excellence in shorthand, typing, accounting, 
office practice, etc., in the schools throughout the Republic. 
To stimulate interest in such activities he hopes to bring 
about the organization of local stenographic and type- 
writing contests in the cities throughout Mexico, with an 
annual contest in Mexico City. Backed by the influence of 
General Calles there seems to be no reason why Mr. Ruiz 
Velasco’s plan should not be successfully consummated. 
Mexican typewriter men approve the idea and are giving it 
hearty support. 





24 OFFICE APPLIANCES 


Economic Situation in Germany Mohovich Withdraws from Underwood Service 
Word comes to Office Appliances from Trieste, Italy, that 
Special Correspondence to Office Appliances Radames Mohovich, one of the oldest Underwood men in 
Italy, is retiring from the Underwood service and closing 
\ new government has been established in Germany sinc¢ down his business. 
August 20. It has been possible to arrange reparations pay \bout forty vears ago, C. A. Mohovich founded his type- 
ments so ast stop them fora per d of three years There writer business in Fiume,. re presenting the Hammond 
are two very strong political parties and the new govern Typewriter Company Later, in 1898 to be exact, he 
ment will not permit the political, financial and economic started the Underwood agency and achieved with that ma- 
situation to pass from one extreme to the other, but steers chine an outstanding success 
a middle course to arrive at desired results. A majority In 1902. Radames Mohovich joined his father in the busi 
seem to favor t modifications made by the new govern 
ment. Some shar yn the stock exchange have risen fifty 
per cent. The general feeling seems to be progressive and 
determined Chere are still some differences arising in the 
newly elected R« tag 
Che new government has published a twelve-months’ pro 
gram of measur ntended to raise the economic situation 
into a better position \ new system of credit measures 


has been put forward. Forty per cent of some government 


duties are to be returned to their distributors as loans in 


i kind of bond, with a four per cent charge upon it. Thess 
bonds will al rv handled by the stock exchange and may 
be used as bank securities, et Chus a sum approaching 
$500,000 will be put into the hands of business concerns as 


new working capital. Repayment of the amounts so loaned 
put back for several vears 


has made strenuous efforts 


In the last five years Germany 
to reduce adverse trade balances, cutting down imports as 
much as p ble Imports of typewriters and calculators 


from the United States have been lessened Figures show 





that a rinkage of over sixty per cent in imports and ex 
ports has taken place, seriously affecting commercial rela 
tions with all other countries in contact with German busi 
Tit concert! 


here is a strong movement against importation of those 


RADAMES MOHOVICH 


goods also manufactured in Germany, and it must be con 


sidered that in the first six months of this year, 12,387 typ ness and opened a branch office in Trieste, which he soon 
writers were imported, 11,807 from the United States, developed into a large and lucrative business 

against 2,989 typewriters in the first half of 1931. Since the Before the war, Mr. Mohovich was also agent for the 
first of September the new German government has raised Feige Desk Company, Saginaw, Mich.; Gunn Furniture 
import duti ! everal imported goods [ypewriters Company, Grand Rapids, Mich., and others. By means of 
must pay a part of this increase Machines dutiable her« is efficient organization, he sold much American office 
tofore at 240 RM per Ko. now pay 480 RM per Ko.; an furniture in Trieste and surrounding territory 

ther paying 300 RM per Ko. now pays 600 RM per Ko Mr. Mohovich is perfectly acquainted with the Italian 
Calculators hitherto paying 300 per Ko., now pay 600 RM market, his specialization in modern office equipment hav- 
per Ko lypewriter and calculator parts, hitherto 600 RM ing included bookkeeping machines and other office de- 
per Ko., now 1,000 RM per Ko. Cash registers, hithert vices, giving him a broad understanding of the require 
240 RM per kK now 500 to 1000 RM per Ko. Precision ments of business and professional men, particularly in 
scales, hitherto 120 RM per Ko., now 300 RM per Ko It Italy 

eems rather difhcult for American « xporters to meet com Mr Mohovich is one of the oldest subscribers of this 
petition with their production in this country Che tact publication, his first subscription having covered the issues 
is that enough high class machines are not yet manufac of the old Typewriter Trade Journal, the title under which 
tured in Germany, and some types are only to be had from it was issued for its first vear 

American plants But their weight is considerable and Office Appliances regrets that Mr. Mohovich is closing 
this imposes rather high duties on them according to the his business. We wish him success in his future under 
newly raised rates. It seems that these new rates are not takings and sincerely hope that he will continue his activi 
so heavy tor portables, as they have a very low weight ties in the office equipment field with such new connections 
Whether these new rates will stay for long can not be 1s he mav establis! 
answered now It seems also that the government wants > 


some ont r future discussion | making trac agre¢ ea ° 
gt <P aaa 3 they noneng Was 2 Mr. C. H. Shelton Cox Heads British Council 

) Che council of The Stationers’ Association of Great 

Britain and Ireland has elected Mr. | H. Shelton Cox 


P. V. Ward Investigating South American Market = ojairman of the council. He was advanced from the post of 


P. V. Ward, formerly Southern divisional manager for chairman of the advisory committee 
the Addressograph-Multigraph Corp ration, sailed Oct ber a 
1 for a several months’ stay in South America, Mexico and 
Cuba. Mr. Ward will call on all Addressograph-Multigrap! Ayer to Handle Parker Foreign Advertising 
agents in the Latin-American market His tour is de N. W. Ayer & Son, Inc., has been appointed to place the 
scribed as particularly opportune because of a more opti advertising of the Parker Pen Company of Janesville, Wis., 


mistic note in Sout nd Central A in trade conditions in Latin America, the Far East and South Africa. 
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Woodstock Appoints New European Sales Director 

J. E. Thrasher has been appointed European sales di- 
rector by the Woodstock Typewriter Company, with head- 
quarters at 46 Kingsway, London, W.C. 2. Mr. Thrasher 
is a well-known typewriter man who has had many years of 
selling experience in practically all sections of the world 
His native ability as a salesman and executive, his genial 
personality and his broad experience and contacts in so 
many different countries qualify him particularly well for 
his new post. 

C. L. McAllister, whom 
turning to the United States. 


Mr. Thrasher succeeds, is re- 


Ee 
Smith-Corona Offers New Large Type-Face 
The “Sight Saver” is the name of a new type offered by 
Smith-Corona. It is adapted to elementary 
school work, and is said to cut remarkably fine stencils. 


especially 


= 
Signs in Recent Events Indicate Business Upturn 


Woodstock Sales Increase 
According to Richard W. Sears, II, president, the Wood- 
stock Typewriter Company has been experiencing a very 
decided increase in business during the past three months. 
July 


while 


June was the biggest Woodstock month this year. 
was the Woodstock month in 
August was the biggest month with two exceptions in the 
Sales for August were fifty-eight 


biggest two years, 
history of the company. 
per cent ahead of the same months last year. 

This business is coming from practically all sections of 
the country. 

Mr. Sears states that reports from branches and distribu- 
tors indicate more optimism and enthusiasm than at any 
time for the past two years. 
rh 


September Shows Increase in Remington Sales 

Substantial increases which are expected to gain new mo- 
mentum during the fall and winter months are shown in 
sales reports of the Remington Typewriter Division of 
Remington Rand, just announced by William H. Mathews, 
general manager of the division. 

“September bookings through the first half of the month, 
including September 17, show an added increase over Au- 
gust of 36.8 per cent in typewriter sales and approximately 
30 per cent for the division as a whole,” Mr. Mathews states. 

“Reports from all sections of the country indicate a con- 
siderably better business trend, with prospects for further 
increases during the last half of the month.” 

ee 


Seattle Dealer Notes Upturn in Furniture Sales 

August revealed a brisk upturn in the office furniture 
lines handled by the West-Made Desk Company in Seattle, 
according to recent comment by Ed Gerow, sales manager, 
who found increasing demand in August over the previous 
four months for the company’s desks, as well as the Marble 
and Shattuck Empire chairs, Meilink safes, and the 
Globe-Wernicke lines of wood and steel filing cabinets and 


and 


supplies.—C.M.L. 
sensilla 
Business Improves in Toronto 
H. W. Nelson, secretary-treasurer of the Commercial 


Stationers Association of Toronto, Canada, says that the 
stationers of that city have found business conditions some- 
what improved of late, and it is believed that this tendency 
will continue. 

The weekly luncheon meetings of the association will be 
resumed on Monday, October 3. 


Typewriter Sales Advance Sharply 

Sales for August showing forty-eight percent advance 
over July of this year, are reported by L C Smith & Corona 
Typewriters Inc., in an announcement by Fowler Manning, 
president. 

While this increase is in some part due to the usual in- 
crease in buying at this season of the year, it is regarded as 
definite evidence of generally improved conditions as far as 
the sale of typewriters is concerned, states Mr. Manning 

It is pointed out that the close connection between the 
tempo of business activity and the sale of standard office 
typewriters particularly, gives the latter considerable sig- 
nificance as a business indicator. 

Reports furthermore from branch offices and typewriter 
dealers throughout the country show a new optimism and 
confidence, bearing out the evidence of the actual sales fig- 
ures, the announcement relates. This feeling is undoubt- 
edly going to be reflected in increased portable sales as a 
result of a general loosening of the purse strings now that 
the public feels that the “worst is over.” Signs of the 
pick-up were reflected in a pronounced increase in dealer 
portable purchases during August, indicating buying in ex- 
cess of the usual seasonal upturn. 

As we go to press word comes that September sales are 
running twenty-five per cent ahead of August. Thus Sep- 
tember will record an increase of nearly eighty-five per 
cent over July. Such progress is worthy of note. 

A 


Pacific Stationers Feel the “Upward Trend” 

That “upward trend” has been definitely felt in some of 
the stationery houses of the Pacific Northwest. And there 
is a better tone to business in general, and particularly to 
collections. Holding their forty-third anniversary 
John W. Graham & Company at Spokane, Wash., felt the 
upward tug in the first two days’ business, with a rise in 
the business barometer over sales in the corresponding 
period of a year ago. The sales in the book department, 
for example, were fifty per cent greater than the first two 
days of the previous year, when the forty-second birthday 
party was under way. In the toy department, the art de- 
partment, and other divisions, more sales were noted. An 
advertising campaign for the anniversary was given much 
credit by John Mathiesen, advertising manager of the store, 
for the uplift. 

Many indications point to the crisis having been passed, 
and that deflation has been completed, with business. no- 
where to go but up—CML 

———— 

U. E. F. Company Notice Increase in Business 
Underwood Elliott Fisher’s orders received for 
August showed a 32% increase over July. This includes 
both foreign and domestic business, presenting a sharp 
contrast between the August, 1932, business and that of 
\ugust, 1931, when orders received dropped 17% below 
those for July of that year. 

The upturn in office machine purchases is not confined to 
any single industry or group of industries, nor to any sec- 
tion of the country, according to Underwood Elliott Fisher 
records, but rather seems to indicate a general recognition 
that the time has arrived for really widespread replacement 
of office machines and installation of new equipment. 

In addition to the increase in machine sales, there has 


sale, 


sales 


also been an appreciable increase in the sale of supplies, 
which is indicative of renewed activity on the part of users 
of office equipment. 
— 
Master Shaver Arrives 

A nine-pound baby boy arrived several weeks ago at the 
home of B. P. Shaver, service manager, of the Buffalo 
branch of the Woodstock Typewriter Company. 
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NEW FACTORY AND OFFICE BUILDING OF 
THE ADDRESSOGRAPH-MULTIGRAPH COR- 
PORATION AT EUCLID, NEAR CLEVELAND, 
0.. AND SOME OF THE IMPRESSIVE DEDI 


Uttarreeal tn 


CATION EVENTS Top New factory and q L 
office building, erected at a cost of $1,000,000 _ r *naes & t p : 
Middle picture Executives, honor salesmen - e*-st & ie . § qt ‘ 
and employees of plant and office listening to eh) ' : 
’ 


dedicatory address of Frank H. Wood, Chairman 
of the Board Inset Mr. Wood reading ad- 
dress Bottom picture Part of group compris- 
ing Honor Guests and Executives just befor 
President Jos. E. Rogers delivered the address 
of welcome In the foreground we note, be 
ginning at the left--C. C. Younggreen, the Mk 
Junkin Advertising Co.; Frank E. Tupper, Na 
tional Business Show Company Joseph E 
Rogers, President and General Manager, The 
Addressograph-Multigraph Corporation Henry 
C. Osborn, vice-president in charge of Engi 
neering Mrs. Joseph 8S. Duncan; Joseph 5 
Duncan inventor of the Addressograph Frank 
H Woods Chairman of the Board Second 


(Continued n page 27) 


DEDICATION 
OF 
ADDRESSOGRAPH 
MULTIGRAPH 
PLANT 

IMPRESSIVE 
Week's Program Inspires Hon- 
or Guests, Executives and Plant 


ersonnel to Hix A Hopes and 


Renewed Courage 





“We are here, not merely to record . the completion “The doors are open—the building is ready—let us enter 

and occupancy of a new factory and office building, but into the new and greater age of our organization.” 
to take inventory of that which is ours, and, through The dedication of the new plant, which, with all machines 

dedication of these buildings, to pledge ourselves to greater and materials, office equipment, etc., is said to have cost 
achievements the era of greater prosperity which 1s $6,000,000, celebrated more than the merger of the physical 
pening before us.’ properties. It placed the seal of unity upon the combina- 

In the foregoing words, Frank H. Woods, chairman of tion of the two organizations also. Furthermore, it is a 
the board of the Addressograph-Multigraph Corporation, merger of high ideals and sound business policy. While 
commenced ; address of August 23, dedicating the new it is true that certain changes in personnel have come about 
million dollar factory and office building just completed by inevitably through the years, the traditions have been car- 
the corporation on a thirty-acre tract bordered by Babbitt ried on faithfully by the successors of those who founded 
road, Euclid, Cleveland, Ohio. His address was appropri the respective companies. It is remembered that when a 
ate and eloquent, and he closed with these words: representative of Office Appliances called on Mr. Rogers 

‘Inspired by Faith!’ That was the message we sent soon after he became president of the corporation, he re- 

broadcast over the nation and throughout the world witl marked that he and his associates had not merely pur- 
our announcement that, early this summer, operations chased so many machines and so much brick and mortar, 
would be concentrated here.” He continued but they had acquired an organization—a body having 

“Inspired amid general adverse opinion; vigorously unity, purpose and intelligence—in short, a living entity 
planned with a boldness of purpose, and erected during a instinct with determination and fired with enthusiasm. 
period of deep, world-wide pessimism, this new plant and Monday’s Activities 
administration building symbolize the deliberate anticipa [The impressive ceremonies of Dedication Week com- 
tion of a new stability in prosperous business. In a period menced on Monday, September 22, when President Rogers 
yf stagnation our program has been one of progress. Out welcomed the honor guests with an inspiring address. He 
belief in the future of business has held unwavering. W<« recited their names and the selling records they had made 


1 


have kept faith with American business to win the honor of being present and participating in the 





ué-graph 


ores sagraph 





then introduced the inventor of 
f the Addressograph 


dedicatory exercises. He 


the Addressograph and founder « 
Company, Joseph S. Duncan, in terms of warm regard, and 
mentioned the names of three other men present at the 
time whom the company delighted to honor—John H. Mc- 
Gibbons, the Charles C. 
Younggreen, advertising counsel; Frank H. Woods, chair- 
man of the board, and a guest, Frank E. Tupper, president 
of the National Business Show Company. 

The imposing array of bronze Hundred Club tablets on 
Rogers referred to 
achievements of those named upon them. He then turned 
to the large tablet at the end of the room and referred in 
terms of admiration to the work done by the men of the 


first Addressograph salesman; 


the wall having been unveiled, Mr 


Multigraph Hundred Clubs, whose names and records are 
thereupon inscribed. He referred feelingly to the untimely 
passing of Thomas F. Lynch of Dayton. 

After reading a letter from Vice-President C. E. Steffey, 
who was confined to a Toronto hospital bed recovering 
received in an automobile accident, Mr. 


Rogers Frank H. Woods, 


board, who spoke in a happy vein regarding the outlook 


from injuries 


introduced chairman of the 
and congratulated the honor guests upon their records. 
Henry C. Osborn, chairman of the executive committee, 


and vice-president in charge of engineering, made a brief 
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row, showing between Mr. Rogers and Mr. Os- 
born, R. M. Winger (in gray) vice-president of 
The Multigraph Company and general sales 
manager, Multigraph Division; back of Mrs. 
Duncan, W. K. Page, vice-president, The Ad- 
dressograph Company and general sales man- 
ager, Addressograph division 
ON THE LEFT ARE THREE STRIKING IN- 
TERIOR VIEWS.—Top picture: Here is a map 
portraying the world-wide representation of the 
Addressograph-Multigraph by means of names 
of the larger cities of the world on cards con- 
nected By means of colored ribbons with their 
respective locations on the map.—Middle pic- 
ture: Addressograph-Multigraph products ex- 
hibit, where, for a distance of four hundred 
feet along one wall of the huge plant all the 
different models of Addressograph and Multi- 
graph machines were shown in their evolution- 
ary development. This was known as the 
Progress Exhibit Over one hundred models 
were here shown.——Bottom picture: View of 
the front lobby of the office building during 
dedication week, with its beautiful floral decora- 
tions in honor of the event. 


welcoming talk, and referred to inter- 
esting incidents in the early years of 
the Addressograph and Multigraph 
Companies. 

Harry C. Gammeter, 
the Multigraph, was unable to attend 
the ceremonies, and the special Com- 
mittee of Dedication Honor Guests 
sent Mr. Gammeter a message ex- 
pressing regret over his absence and 
courage, 


inventer of 


voicing admiration of his 
faith and vision in the development of 
the Multigraph. 

During the rest of the morning the 
honor guests went through the new 
plant escorted in groups by factory 
department heads and company ex- 
ecutives, deriving new enthusiasm 
from the perfection of the manufac- 
turing equipment so arranged on the 
seven-acre floor as to enforce straight- 
line production from the entry of raw 
material at one corner to the ship- 
ment of completed machines on the 
other side. 

After a luncheon 
cafeteria of the plant which 
decorated with the flags of many na- 
tions, the honor guests attended the Progress Exhibit of 
Addressograph Multigraph products extending along four 
hundred feet of the north wall of the plant. This was a 
remarkable display and constituted one of the high spots 
of the week’s celebration. 

In the evening the honor guests and corporation officials 
gathered at an informal dinner at the Cleveland Club. 

Tuesday’s Activities 

Dedicatory ceremonies were continued Tuesday morn- 
ing, August 23. After a short meeting in the demonstra- 
tion room, the entire assembly ranged itself upon the broad 
lawn in front of the factory, with President Rogers, Frank 
H. Woods and other officials upon a flag-draped platform 
just outside the main entrance. The American Legion 
band gave a concert, then everyone rose to sing the Star 
Spangled Banner. President Rogers introduced in terms 
of warm regard, Frank H. Woods, who presented an elo- 
paragraphs from which are 


group in the 


was 


quent dedicatory address, 
quoted above. 

A message was read from C. R. Ely, mayor of Euclid, 
welcoming the plant and organization of the Addresso- 
graph-Multigraph Corporation to his city, and extending 
congratulations upon a great achievement. 

Unveiling of Tablets 
As a part of the dedication ceremonies on Tuesday, Mr 
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Woods superintended the unveiling of tablets dedicated to 
Joseph Smith Duncan, inventor of the Addressograph, and 
Harry Christian Gammeter, inventor of the Multigraph 


tablet 
Addressograph and 


Following this, Mr. Woods announced that a bronze 


had been ordered bearing the names of 


Multigraph sales agents and salesmen who sold during the 


last half of 1931 one hundred per cent or more of their 
agency individual sales quotas 
Tuesday utter? mn was designated is Field Day. and was 
spent at Pine Ridge Country Club, where the dedication 
dinner was held in the evening. attended bv the honor 
guests, members of the Board of Directors, general ofh 
cials and head Ihnee representative 
Wednesday 
There was a | f business session on Wednesday morn 
ing, after w h H. C. Osborn, vice-president in charge of 
engineerit e Address Multigraph Corporation, 





BRONZE TABLET DEDICATED TO INVENTORS OF 
ADDRESSOGRAPH AND MULTIGRAPH UNVEILED 
AT DEDICATION OF NEW PLANT 


: i 
made a talk in which he listed and described the new ma 


hines and the improved models in both the Addressograph 
and Multigrap! 

Mr. Osborn’s remarks 
Winger, vice-president of the 
Multigraph Division, who r« 


fait! 


’ 
immes 


were followed by 


a talk by R. M 


Multigraph Company and 
ager of the 


ferred t the vital significance t the convention, the 


on which the great plant is founded, and the brightening 
utlook for business Mr. Winger referred to the mor 
than sixty Multigray models on display and described 
with enthusia the new machines, processes, etc., whicl 
ave been added, closing with a record of many fine orders 
just closed by Multigraph salesmen 
W. K. Page, vice-president of the Addressograph Com 
pany and general sales manager of the Addressograph Di 
vision, made an interesting talk during which he touched 
upon many of the machines shown and outlined their won 
lerful 1 t f the stand nt of service and sales 
The Remarkable Exhibits 
lor fi ndred feet of the north wall of the new 
factory were eleven separate exhibits constituting the 
most « prehensiy nstruct and interesting display of 
Addressogray Mul il —P 1 t ever attempted Or 
me end t tl lot line I b ths was the frst Address 
grap built and rid thie Baby “7 del of 1892 1 
+] ot} ad «= ' est Multicran! Waffle Iror 


OFFICE APPLIANCES 


model « From the ends progressing toward the cen- 
ter the traced in 


rowth and development of both lines to the present day 


»f 1902 


exhibits chronological sequence the 


Because Multigraph development occurred along more or 
less unrelated lines, each of the Multigraph booths recorded 
the complete development of one of these lines 

The first booth showed Multigraphs Nos. 1, 2, 3 and 4 
of 1903, 1904 and 1907 down to the present-day Model 86 
Printer 

Che second booth showed flat-bed development from the 
first Multigraph Press and the old Multicolor Press to the 
high speed 5300 and 5400 Dupligraphs. 

Booth No. 3 presented folding machines from Model 17 
of 1908 to Models 58, 117, 108 and 111. 

Booth No. 4 exhibited typesetter development, from the 
Flexotype of 1912 and Model 39 typesetter of 1914 down to 
the modern 119 Set-O-Type. 

Booth No. 5 held the new marvelous Dry-Lith process 
and equipment with cameras, presses and other items nec- 
essary to produce finished work. A Dry-Lith issue of the 
Dedication News, beautifully printed and illustrated was 
distributed during the week. 

Because Addressograph development is the evolution of 
a single line or idea—the mechanical writing of names and 
data—the Addressograph booths traced the progress of the 
product through peaks or high points of engineering de- 
Booth 1, proceeds 


velopment The first peak, shown in 


from rubber type to metal in 1898, displaying the Baby 
“O”; the rubber chain, foot lever No. 2 (1895); the No. 3 
of 1898, and the first model which came out the same year 
-also a No. 3—which used a metal chain 


The next peak in Addressograph development was the 
card index feature in 1904. Booth No 
F-1 ink-print, foot lever model. 

Booth No. 3 showed the evolution of automatics from the 
first A-1 Envelope Feed Ink Print model of 1908 to the 
present high-speed Class 3450. 

Che fourth booth demonstrated the ribbon print feature 
first F 


Here in was an 


perfected in 1911, showing the 2 ribbon print ma- 
chine. 

In No. 5 was the Speedaumat in different models, includ- 
ing the giant Class 4400 Speedaumailer, which folds, wraps 
and imprints newspapers at high speed. 


The final Addressograph booth near the 


center showed 
the development of form printers, displaying the Norfolk 
Navy Yard machine (“King Tut”) of 1913; the several mod- 
els developed from that date, with the modern Class 3700 


Form Printer as main operating model. Also shown was 


the grandfather of the Cardograph—an antique “Crown 
Printer.’ 
Modernistic decorations of green and silver against black 


raperies proved an effective setting 


Some General Items 


[The Addressograph-Multigraph sales representatives 
who attended the dedication ceremonies as honor guests 
f the corporation included sixty-nine men from all parts 
f the country, together with eleven honorary life mem- 


invited as an 


Club 


Ly nch of 


One of thos 
Dayton, Ohio 
addition to the 


Hundred 
guest—T. F. 
before the 


bers of the 
honor passed away 


a short time celebration In 


eighty honor guests, there were nearly 1,500 head office and 
factory executives and employees present 
* * * 

Good will 
\ddressog 
he world. The 
Ltd., 
J. A. Clark, 
don; Arnar, 


Swiss 


messages came by telegraph and cable from 
raph and Multigraph men and others all over 
Moores, 


England; 


from abroad included: 
Nottingham 
Paris; R. G. Grog, Berlin; Sales Department, 


Reykjavik, Iceland; Frederick 
Addressograph-Multigraph, 


senders 


Salisbury, England; Branch, 


Larsen, 
ypenhagen Zurich, 


Turn to page 50, please) 





SHOPRIGHT AND INTERNATIONAL 
CONVENTION 


MERICAN inventors and owners of American patent 
applications usually wish to protect their inventions 
in foreign after the examination in the 


Patent Office in Washington has shown that the invention 


countries only 
is really novel and there is at least a good chance of ob- 
taining an American Letters Patent. They know that the 
provisions of the International Convention, to which most 
of the important countries of the world belong, give them 
a »eriod of twelve months in which to decide, whether 
foreign protection is desirable and in what countries it 
should be sought. Inventors and patent owners know that 
according to the terms of the Convention, nothing which 
transpires during these first twelve months from the date 
of the filing of the first patent application, can invalidate 
their patents in foreign countries. The usual widespread 
idea about International Convention is that it simply erases 
twelve months from existence, as far as this particular in- 
vention is concerned. However, this idea is incorrect, and 


many inventors and manufacturers have lost valuable 

rights by not examining the stipulations of the Convention 

with more care. 
Article 4 of the 


lows: 
“(a) A person who has properly filed a patent, a petty 


International Convention reads as fol- 


patent, a design patent or a trade-mark application in one 


of the Convention countries will enjoy the right of 
priority for filing in other countries provided, however, 
that the rights of the third parties will be maintained. 

“(b) Consequently, a subsequent filing in one of the other 
will not be invalidated by 


countries of the Union 


events taking place in the interval... . .” 

[It has been found that the wording of this Article is 
somewhat obscure and indefinite and, therefore, practically 
every country has a different conception of its interpreta- 
tion. It seems to be definitely established, however, that 
the sole purpose of this Article is to protect an applicant 


filing under Convention and to secure his rights to a 
patent, which would otherwise be invalidated. It is ex- 
pressly stipulated in the Article that rights of third parties 
will not be invalidated by any actions that the applicant 
may take. The question as to what these rights of third 


parties actually are, is, as we have already mentioned, 
differently defined in practically every country belonging to 
the Union. 

Probably the most important question, to which there is 
no answer in the text of the Convention, refers to the 
rights of a third person, who has reduced an invention to 
practice in a foreign country during the period of time be- 
tween the date of filing the first application and the date 
of filing of an application under Convention in that foreign 
some countries this person has no rights 


Should he file a patent application, he is con- 


country. In 
whatsoever. 
sidered as being a junior party and the application is r¢ 
fused. Should he begin to manufacture the invention and 
to sell it to others, the patentee, who filed under Conven- 
tion, is able to stop him from doing so as soon as a patent 
is granted. 

It should be made clear, however, that many important 
European countries do not give this protection to an ap- 
plicant, who filed his application under the International 
Convention. The third party, who has reduced the same in- 
vention to practice during the Convention interval, will 
not be able to obtain a valid patent in any of these coun- 
Nevertheless, he obtain certain rights and 


tries. may 


Article 4 of International 
Patents Convention Obscure, 
Leading to Conflicting In- 
terpretations in Different 
Countries.—The Safe Course 
to Follow.—By Oscar A. 
Geier, Patent Attorney, 
New York City 


privileges which under circumstances may seriously affect 
the rights of the patentee. 

Germany is probably the most important country which 
follows this practice. According to the decision of the 
German Supreme Court of June 5, 1920, a third person, who 
has reduced an invention to practice during the priority 
year, but before the rightful inventor has filed his applica- 
tion in Germany, has the right to continue using this in- 
vention even after the inventor has received a patent on it. 
This right of the third party is essentially a shopright. It 
is connected with a shop, factory or firm, where the inven- 
tion was first used. The third party may, under certain 
circumstances, have the right to manufacture the invention, 
use it for himself or sell the manufactured article to others. 
He can even manufacture the patented articles in other 
factories, provided that they still remain connected with 
the original shop or factory. This shopright is undetach- 
ably connected with the shop and can be sold to others 
only together with that shop. 

Austria has followed the example of her sister country, 
and has adopted the same principle. A decision of the 
Austrian Patent Office of December 21, 1920, reads as fol- 
lows: 

“Article 4 of the revised Convention of March 20, 1883, 
does not exclude the rights of the prior user protected by 
paragraph 9 of the Austrian Patent Law, if these rights 
were established in the period between the date of the 
first patent application in a state belonging to the Conven- 
tion, and the date of the application in Austria.” 

The rights of the prior user, according to paragraph 9 
of the Austrian Patent Law, are substantially the same as 
in Germany, where these rights are protected by paragraph 
5 of the law. Obviously, both the Austrian and the Ger- 
man law do not refer to the Convention, and it was the 
above-mentioned decisions which extended these laws to 
cover cases arising under the Convention. 

Holland has also followed Germany’s example. The 
Board of Appeals of the Dutch Patent Office published a 
decision on February 16, 1925, which substantially repeats 
the statement made by the Austrian Patent Office. This 
decision contains the following: 

“The Board of Appeals points out that during the con- 
ference in Washington a proposal to revise Article 4 of the 
Convention by inserting a clause stating that the rights of 
a prior user could not be established during the priority in- 
terval, was rejected. It follows that the argument that the 
Convention excludes such a right cannot be maintained.” 

The rights of the prior user, which have been estab- 
lished before the filing of a patent application, are also pro- 
tected by the patent laws of Poland, Hungary, Finland, 
Denmark, Sweden and Norway. In all these countries it 
is understood that the protection granted to the prior user 

(Turn to page 101, please) 
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H. W. Smith Elected Chairman of Smith-Corona 
Executive Committee 
Hurlbut W. Smith, a pioneer in the typewriter industry, 
was elected chairman of the executive committee of L. C 
Smith & Corona Typewriters, Inc., at the regular quarterly 
meeting of the Smith-Corona board of directors. At the 
same Smith and S. E. Miller 
elected to the executive committee. 
The election marks Mr. Smith’s return to active service 
seven years. He is indeed a 


meeting Elwyn L. were 


after retirement for about 
pioneer in the industry, having founded, together with his 
brothers Lyman C. Smith, Wilbert L. Smith and Monroe 
C. Smith, the L. C. Smith & Brothers Typewriter Company 
in 1903. Since taking up the work again Mr. Smith has 
made his headquarters in Syracuse 

In addition to his election to the executive committee, 


Elwyn L. Smith, formerly in charge of engineering in 
Syracuse, was appointed assistant to the president. His 
headquarters will be at the home office of the company in 
New York City. 

The election of Mr. Miller, who is 


Miller-Bryant-Pierce Company, Aurora, IIL, to the execu 


establishes 


president of the 


tive committee a closer working relationship 
Miller-Bryant-Pierce 


oncern, manufacturer of cat 


between the organization and th 


parent company. The former « 
bon papers and typewriter ribbons, became a part of th 
Smith-Corona organization in 1928. 

H. W 
was back in 
Union Typewriter Company, formed by a merger with the 
[Typewriter Company which had been or- 


Smith, Wilbert L. Smith and 


Smith’s first contact with the typewriter industry 


1893, when he became associated with th« 


Smith Premier 


1888 by Lyman C 


ganized if 





FOWLER MANNING, 
President 


H.W 


SMITH 
Chairman Executive Committee 





W. Smith served as treasurer of the merged or- 
Smith Brothers 


others. H 
ganization until the formation of the L. C. 
['ypewriter Company in 1903. 

Mr. Smith was actively identified with the growth and 
progress of this concern, first as treasurer and later as 
sales manager and general manager during the years in 
which the L. C. Smith machine was steadily widening the 
boundaries of its distribution to include the 
When the L. C. 


in 1925, Mr. Smith retired from active executive duties in 


order to devote his time and energy to his other varied 


whole world. 


Smith and Corona companies joined forces 


interests. He remained a director of the company. 

Mr. Smith is prominently associated with the social and 
civic activities in Syracuse. He is known for his benefac- 
tions and for his able leadership in projects dedicated to 


the welfare of the city. 


McPike Wins Golf Honors 


Harold C. McPike, general manager of The Weis Manu- 
facturing Company, Monroe, Mich., returned to the top 
of the Monroe Country Club golf standings last month for 
his fourth club championship after a five year lapse 

His brilliant iron play and consistent scoring gave him 
a nine and eight victory over Chester R. MacDonald in the 
finals. MacDonald, a finalist in 1930, was just missing his 
putts both Saturday and Sunday and other departments of 
his game failed him at critical times, yet so consistent was 
McPike’s play 
it is doubtful if he could have turned back the 
title-holder. McPike thus returns to the crown which he 


that even had MacDonald been at his best, 


three-time 





SMITH, 


S. E. MILLER, E. L 
Member Executive Committee Member Executive Committee 
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first won in 1923, 1927. 


first eighteen holes with a lead of 


repeating in 1925 and again in 

McPike finished the 
six holes, playing the course in seventy-six strokes, winning 
MacDonald, 
battling and threatening to get his game into working 


nine holes, losing three and halving six. 
order all the way, had an eighty-three for his Saturday 
round, 

The new champion continued his steady play Sunday 
morning, going one over par on the first two holes and 
getting a birdie on No. 8 to put him two 


first nine. In the 


over par for the 
meantime, MacDonald was going one 





H. C. McPIKE 


over par on most holes and finished the first nine with a 
forty-two. The match ended on the tenth hole of Sunday’s 
It left 
MacDonald down nine holes with only eight more to be 
The contestants finished out the match, McPike 
getting a birdie two 


round, when both players got fours, one over par. 


played. 
on the next hole to MacDonald’s par 
and finishing up the round with a thirty-eight for his sec- 
ond seventy-six match play score. 

Mr. McPike has won the club championship in 1923, 1925, 
1927 and 1932 


a 
Goldblatt Organizes New Company 
On Monday, September 12, Robert C. Goldblatt resigned 
from the position he has held for ten years on the Chicago 
sales staff of the Royal Typewriter Company, Inc., and 
started a business on his own account under the name of 
the *Star Typewriter and Supply Company, Room 511, 





ROBERT C. GOLDBLATT 


189 West Madison street, Chicago, where he will sell new 
portable typewriters of all makes, as well as rebuilt stand- 
ard and portable typewriters, and a full line of supplies for 
stenographers. Mr. Goldblatt wishes to receive catalogues, 
pamphlets, price lists, etc., from manufacturers and jobbers. 
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Prior to his connection with the Royal, Mr. Goldblatt 
spent ten years in the service of the Remington Typewriter 
Company and three years in that of the Monarch Type- 
writer Company. He has a distinguished record as a sales- 
man. 

Office Appliances extends its best wishes for the success 
of the new business. 

On the evening of September 10, Mr. Goldblatt was ten- 
dered a farewell party at the Chicago offices of the Royal 
[Typewriter Company. The party included Western Mana- 
ger Barlow, Chicago Manager Larsen, all the salesmen of 
the Chicago office and the guest of honor. In token of re- 
gard, Mr. Goldblatt received a beautiful gold desk combina- 
tion pen and pencil set. 

Archie Hamill, president of the Royal Typewriter Club, 
read a passage from a letter which had lain in a drawer of 
Mr. Goldblatt’s desk for ten years. The letter was written 
by M. E. Roberts, then Remington manager, and was ad- 
dressed to the Remington salesmen of the Chicago office 
after Mr. Goldblatt had left. The letter complimented Mr. 
Goldblatt upon his loyalty and organization spirit, called at- 
tention to his exceptional sales record, and expressed the 
hope that he would soon return to the Remington organiza- 
tion. The letter had been given to Mr. Goldblatt by the 
late Bert Hamil. 

Mr. Barlow and Mr. Larsen then made complimentary re- 
marks. 

Mr. Goldblatt states that his first week in business was 
beyond expectations, and he believed the activity would 
continue and increase. He has a loving wife and five husky 
sons, who, he says, are keeping him young. Several years 
ago, finding his sight perfect, he threw away his glasses. 
Otherwise the accompanying picture is a good likeness. 

———— 
Priser Candidate for Representative 

Vern Priser of Priser’s Typewriter & Office Supply Com- 
pany of Tucson, Ariz., was nominated for the office of 
state representative from Pima County District No. 1 on 
the Democratic ticket. Mr. Priser received a total of five 
hundred seventy votes. His nearest opponent, C. T. Red- 
dington, who has served two terms as state representative, 
received four hundred seventy votes, and A. J. Menard, the 


third man in the race, who served two terms as Pima 
County treasurer, received three hundred seventy-two 
votes. 

eG 


Remington Rand Has New Home at St. Paul 

Remington Rand, St. Paul, Minn., has moved its offices 
and display rooms to 100 East Fifth street. Suite 208-10, 
First National bank building. The new location is cen- 
tral, and offers every facility to customers for the con- 
venient inspection of Remington Rand office equipment, 
methods and routines. The organization offers a consoli- 
dation of all the best systems and machines for facilitating 
the functions of any business. 

al 
Office Equipment Manufacturers Institute 

The annual meeting of the Office Equipment Manufac- 
turers Institute will take place at the Waldorf-Astoria 
hotel, New York City, on Thursday and Friday, October 
13 and 14. A good attendance is expected. 
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We Take Liberties with a Friend’s Name 
On page 50 of last month’s issue, in an item referring 
to District No. 1 of the National Stationers Association, we 
failed to read proof closely enough, with the result that 
Elmer Pape’s name was given as Elmer Page. Our apolo- 
gies are hereby extended to Mr. Pape. 








o*) 


Senator Carlson Believes in Sales Tax 


State Senator Martin R. Carlson, who hails from Moline, 


heads the h 


and 


use of Carlson Brothers, office outfitters 

in that city, adv: ites the enactment ot a state sales tax 
for revenue and unemployment relief 

Senator Carlson, formerly president pro tem of the State 

Senate and present chairman of the state commission on 





THE HON. MARTIN R 
CARLSON 
taxation and expenditures, championed the sales tax re 
ently in tw iddresses, one before the American Tax 
Pavers League at the Midland Club, Chicago, and the other 
broadcast over Station WENR. 

Among those who heard the senator at the Midland 
Club luncheon were representatives of the Association ot 
Commerce, | State Bankers, Illinois Chamber ot 
Comme he Federation of American Business Men and 

era ( f the legislature 


Plan to Broaden Use of Trade Acceptances 


Che Banking and Industrial Committee of the Second 
Federal Reserve District, appointed by Governor Harrison 
f the Federal Res ve Bank f New York to devise ways 
and means of extending needed credit to industry and thus 
to improve the economic condition of the nation, has for 
ally announced approval of a plan to broaden the us« 

f trade acceptance 
Followit the ad n of the plan, E. I. du Pont di 
Nemours & ( ind its subsidiaries and affiliated com 
panies have ant nced that they will support the efforts 
f the Banking and Industrial Committee by adopting the 
practice of taki short term acceptances from responsibl 
customers in payment for goods sold to them, and of 


issuing trade acceptances promptly in payment for goods 


purchase: 

They are supporting the trade acceptance plan in the 
belief that it will assist legitimate business to obtain needed 
credit from the banks; that it will increase bank deposits; 
that it will serve as a means of expanding the Federal 
Reserve Banks’ outstanding credit, all of which should 
tend to stimulate business, stop further deflation and accel 
erate the return of normal conditions. Such is the view 
taken by the du Pont interests 

[The trade acceptances received by E. I. du Pont de 
Nemours & Co. in payment for products sold will be dis 
counted by banks or sold to banks through note brokers 

[The company urges banks receiving trade acceptances 
t ediscount them with the Federal Reserve. 

\ form of trade acceptance was presented with the fore 

ing announcement, having the approval of the Federal 
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Stevens Holds Party at Gun Lake 


Charles A. Stevens of Stevens, Maloney & Company, 
Chicago, was host to a group of friends at an end-of-the- 
season party starting September 30 and continuing for 
several days at Gun Lake, Micl Che trip was necessary 


to take care of the hundred and one details incident to the 
closing of the cottage for the Figur all work 
and no play makes Jack a dull boy, Mr. Stevens invited a 
number of h 


season ing 


is friends who were happy to accept the invi- 


tation \ reporter for Office Appliances saw the list of 
food supplies to be taken along and decided that the cot- 
tage would be occupied for at least a week, but Mr. Stevens 
assured him that in half a week the cottage would b 
closed officially and actually. 

Among those participating in the outing and the chores 
of closing for the winter were G. O. Stevens, son of Charles 
Stevens and an active member of his organization; Fred 
Butenschoen, Imperial Methods Company; F. L. Coggin, 


Boorum \. Zimmerm 
Waldo J 


H 


& Pease Company; E 
Arnold, Arnold 
artist; L. T. Peck, A. G 
Rapids, W. J 


an, attorney; 


Hugo Brothers; Bielenberg, 


Green, and R Davt n 
Oliver of Allegan 


ee 
Steffey Returns from Hospital 


Steffey, vice-president in charge of 


of Grand 
and 


ea 
\ddressograph-Multigraph (¢ 


listribution for 


untortunats 
accident in Ontario was recorded in September Office Ap- 


orporation, wh¢ 


SE 


pliances, has returned to his home in Dayton. At the time 
of the accident he was taken by R. N. Fellows, president 
f Addressograph-Multigraph of Canada, Ltd., Toronto, 


to the Toronto General Hospital 
s reported that his 


be 


condition has improved greatly 


hat he soon will as well as ever 


—- ae — 


Pliny Allen Organizes Printery 
Allen, 


Pliny I 


long 


an executive of Trick & Murray, 

Seattle stationers, and state senator of Washington, has 

created the Pliny L. Allen Press, Inc., and taken offices 

for printing and engraving at 202 Taft street at Second 
avenue, Seattle CML 

—>—__ 
New Codo Carbon Container 
The Codo Manufacturing Company is packing its Codo 
Superkote carbon paper in an attractive new package which 





matches the box of the Codo Super-fibre typewriter rib 

bon The color scheme is a strong combination of black 
NEW CODO PACKAGE AT TOP 

and orange. Mr. Cooper, who directs the sales of the com 


firm in his belief tl 


pany, 1s at 


sell 


The illustr 


attractive packages help to 


the ultimate user 


ne prepared by a customer which 
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shows the new package and an older one used for Codo 


Typocraft carbon paper. It was used in the dealer’s own 
advertising. 
The plant of the Codo Company is in Coraopolis, Penna. 


Offices are maintained in New York and Chicago. 
SS 


Fountain Stamp Pad Has Many Useful Features 
The Ault & Wiborg Company, subsidiary of the Inter- 
Printing Ink 


nounced the new A 


national Corporation, Cincinnati, has an- 
& W. fountain stamp pad with ink 
At a touch of the catch the 


lid springs open, revealing the pad inked with perfect uni- 


reservoir and automatic lid. 


formity throughout its surface. It is so arranged that 
never more nor less than the right quantity of ink is re- 
leased, so that impressions are always clean and bright. 
One filling of the & W. stamp pad ink 
is sufficient to last for months, it is declared. 


reservoir with A. 





NEW A. & W 


FOUNTAIN STAMP PAD 
CLOSED. 


The container for the pad is made of heavy metal lac- 
quered in the same color as the ink in the pad. A thick 
rubber base gives protection to the desk top. 

For this pad the company claims no less than eight 


points of superiority 
a 
Whiskers Were Au Fait at Grand Island 
The Smith-Corona Dealer for September, a house publi- 


cation of the L. ¢ 
issue 


Smith & Corona Typewriters, Inc., in 
a recent recounts how the company’s dealers at 
Grand Island, Nebraska, made good use of a town cele- 
bration to popularize their store. It appears that Grand 
Island, celebrating its seventy-fifth anniversary, required 
all maie residents of suitable age to grow whiskers out of 
respect to the fashion of the early founders, among whom 
razors were unpopular. R. E. Murphy of the typewriter 
company bearing his name (Smith-Corona dealers) and his 
chief assistant, Ansel Ruby, grew quite handsome beards, 
but not content with that, they offered a gold prize for the 
man who succeeded in growing the longest whisker in a 
given time. A leading lawyer, who volunteered to assist, 
was dressed in a surgeon’s outfit and all contestants were 
placed in turn on a table in the window of the Murphy 
store—a real operating table borrowed from the hospital— 
and the longest whisker was carefully removed with a pair 
of sheep shears. It was then measured, labeled and filed 
in a sealed envelope against the final day when the longest 
whisker of all should be determined and the prize awarded. 
In the meantime the people of Grand Island were con- 
vulsed with laughter. 

In view of the above stunt one gets a suggestion as to 
why Mr. Murphy was recently made vice-president of the 


Smith-Corona Step Ahead Club. 


The Guest Book 


Frank L. Severance, recently of McAllen, Texas, was 
a caller at this office a few days ago. For the last two or 
three years Mr. Severance has been raising fruit in South- 
eastern Texas on the Rio Grande. Not long ago he and 
Mrs. Severance came north, where it is his intention to 
associate himself with some organization in the office equip- 
ment field. Mr. Severance spent many years in the loose 
leaf field, first with the Irving-Pitt Manufacturing Company 
at Kansas City and later with the Wilson-Jones Company 
after the consolidation of the two concerns. On leaving 
the latter, he went with an electrical concern specializing 
on X-ray apparatus, with which he remained for several 
Mr. Severance is widely known in the office equip- 
ment field. He was active in the affairs of the National 
Stationers Association, of which he was vice-president in 
1922-1923. Office Appliances ventures the hope that he will 
once more align himself with this industry. His intimate 
knowledge of the field born of interest and long experience, 


entitles him to assume a position of authority in whatever 


years. 


department he undertakes. 

W. C. Bieneman, Grand Rapids, Mich., inscribed his 
name in the Guest Book on September 9. Mr. Bieneman, 
interpreting slight increase in activities here and there as 
straws which show the direction of the wind, looks forward 


in good cheer. 


Edgar Floer of the Manhattan Stencil Corporation, New 
York City, N. Y., spent a short time in this office on Sep- 
tember 13. His trip included the principal cities of the 
Middle West, where he called on the dealers in the interest 
of Manhattan Stencil Company products and obtained a 
general impression of conditions in this section. 


L. P. Wingert, representing Defiance Sales Corporation 
and General Pencil Company, St. Louis, Mo., signed The 
Guest Book on September 14. He was making one of his 
regular trips through the territory and stopped for a bit 
While in the 


office, he in turn was able to pass some important sugges- 


of information which we were glad to give. 
tions along to an inventor of a new office specialty. 


Albert Power, who represents Indiana Desk Company in 
a group of states, called for a visit on September 15. Mr. 


Power is well known office furniture dealers 


through his present connection and formerly as sales man- 


among 
ager for another company. He makes his headquarters at 
LaPorte, Ind. 


R. C. Huntley, Sturgis Posture Chair Company, Sturgis, 
Mich., spent a short time in this office on September 16. 
He was in Chicago on a one-day business trip. 


D. I. Brody, Des Moines, Ia., who with his associates is 
Des 


cities, called for a visit on September 26. 


distributing the Copy-Graph in Moines and other 


J. Frank Smith, 3766 Washington street, Kansas City, 
Mo., called at our office September 27. He is publisher of 
Smith’s Computer, a book of tables used by manufacturing 
establishments, creameries, tobacco growers, public offi- 
cials and others. He also has published separately a sec- 
tion of the book and given it the name Smith’s Butter Fat 
Computer, which is printed particularly for creameries. He 
has been thinking of extending the sale of his computers 
through commercial stationers. 











Meetings--Conventions--Dinners 


Annual Meeting First Regional District 
regional meeting following the annual meet- 
ing of the National Association last 


was held at the Chamber of Commerce, Boston, September 


The first 


Stationers summer 


16. About ninety persons were present when the meeting 
opened. The list showed forty-six dealer representatives, 
of whom twenty-two were from points out of town. The 
was given over entirely to business. Free speech 


Che dealer interests 


meeting 
was invited and a fine spirit prevailed. 


were brought into closer relationship with each other, with 
a better understanding of common problems. 

James R. Cowan, president of the Boston Stationers 
Association, presented a sincere welcome to all. The re 


sponse was by Raymond I. Cowles, president of the Con 
necticut Valley Association, who 
mn and Regional Governor 
ram and the capital attendance. 


Association were pres 


congratulated the Boston 
Arthur L. King on the 
Fifteen members, 


associatte 
ine prog 
he said, of the Connecticut Valley 
observed that the 


ent He success of those in the asso 


ciation rested upon applying the principles learned at busi 


ness meetings 


vernor yn the need of coopera 


King dwelt 


that the interests of dealers and manu 


Regional G 


tion and@pointed ou 


facturers are inseparable. He said the present meeting was 


to be followed by others, inasmuch as the trade needed 


constructive suggestions. Dealers should cooperate with 


each other Subjects to be dis« ussed had been selected 


because of their vital value to the success of the industry 


Mr. King discussion on the value ol 


dealer cooperation by 


then opened the 


introducing Samuel B. Groom of 


Boston, wh utlined the dealer’s point of view. Dealers 


are in business to make money; blame placed on manu 


facturers and general conditions accomplishes nothing 


Che only cure for existing conditions is dealer cooperation 
and unless this can be brought about in the first district 
attending will go away 


as a result of this meeting, those 


with nothing accomplished. The general tendency of sales 
taken the stationery business out of the store in 


Salesmen in many 


work ha 
large measure and into the user’s office. 
not properly prepared to meet this condi 


ground that the dealer has a patriotic 


instances are 
tion He took the 
depend on the profit in his business, for if thos 


to perform their proper part in the 


duty to 
in this industry ar 
support of this country, it can not be done under present 
conditions with no profit businesses 

f the Wilson-Jones Company presented 
the subject fr The other 


fellow’s interest is generally vague in other minds than his 


SJenjamin Kulp « 
m the manufacturer’s viewpoint 


and the value of any subject must be plumbed to its depths 


if its real worth is to be ascertained. Collective considera 
tion avoids clashes; association work permits collective de- 
Free and open 
discussion brings out varied experiences. Without asso- 
rk there would be no attempt to clear away dif- 
Association work develops ethics and standards 


1 


cisions that are of profit to all concerned. 


ciation W 
ferences 
of value, promoting a sympathetic attitude toward such 
These activities must be good for one and 


He urged 


common 


considerations 

without harm to another, if they are good at all 
must understand what constitutes a 
In this understanding, association work helps 


a policy that incorporates fair play 


that we 
ground 

Each one must pursue 
to competitors, for the law 
One gets back what he 

operation operations that 
level. The dealer is the delegate of the manufacturer. He 


f compensation continues to 
Lack of co- 


standard 


operate. sends out 


retards make for a 


is depended on for distribution. The manufacturer gains 
or loses according to the practice of the dealer, regardless 
of the quantity of merchandise. As manufacturers we gain 


If dealers cooperate 


r are held back by our dealer policy. 
with each other they are certain to cooperate with the 
manufacturers, then the market responds and is developed 
channels of distribution is 


properly and overlapping of 


prevented, for the dealer is a component part of the manu- 
facturer’s organization. 

Che traveler’s view of the subject, the value 
cooperation, was given by James R. Armington, who said 


of dealer 


that too many dealers expect their association to correct 
all the evils, when the association is really only a clearing 
house. He said that something must be done to prevent 
the drop in the profit line. We have reached a fork in the 
We must cease making selling prices that add to the 
We cannot expect salesmen to be 


road 
down swing of profits. 
content if profits are reduced to where the gains in sales 
are barely sufficient for their needs. Salesmen must have 
a wage that will hold them and increased profits will make 
He said reduced profits are 
Arm- 


this possible, not otherwise. 
gradually undermining the stationery business. Mr 
ington urged an active discussion, the formulation of a 
definite plan, and the working of that plan so that con- 
ditions may be restored to more desirable levels. 

Mr. Hill of the National Economy League spoke briefly 
on the League and its purposes, making a strong plea for 
membership. The League is organized to induce people to 
inform themselves with regard to government expense and 
taxes, and to influence representatives in congress and the 
legislatures to a better application of economic principles 
in order that the good of all the people may be conserved. 

Regional Governor King presented Waldec H. Rice, who 
spoke on the question, Are We Going to Continue to Give 
Away Our Profits? The welfare of every one depends on 
but profits have been given away for a multitude 
of reasons or excuses. Reaction is taking place. He be- 
lieved, there had been forced price cutting in a large meas- 
We must reorgan- 


prohts, 


ure caused by matters beyond control 
laws now beyond control of business men 
These laws work 


ize national 
which have worked many hardships. 
well in times of good fortune, but the law of supply and 
demand can not be ignored. Mr. Rice suggested that the 
slogan, “from now on why give away our profits,” be 
adopted. He believed that buyers are willing to see an in- 
crease in prices and that the consumer will follow. The 
general outlook indicates the country as a whole is ready 
for higher prices because of recognized benefit to all. Now 
is the time to protect profits. 

Louis Glexmann commented on the matter, pointing out 
that the burden must be shared by manufacturers, travelers 
and retailers. He urged that manufacturers use greater 
care in the selection of distributors. 

Albert F. Rebhan next presented the question of a stand- 
ard catalogue A catalogue was shown which had been 
used for several years in some of the districts and found 
to be successful. 

Fred Bingham of the 
explained the plan followed by Horder’s of Chicago, and 
Harrie Copeland of Boorum & Pease briefly outlined the 
plan followed on the Pacific Coast. The general opinion 
appeared to be that such a standard catalogue would prove 


30orum & Pease Company briefly 


beneficial and the matter was put forward to a meeting to 
be held later 

Then followed a presentation of the subject, Indiscrim- 
inate Use of Price Leaders and Bootleg Merchandise. 
Elmer Pape was the first speaker. 

It is worth while, he said, to try to get people into the 
store, but difficult to know where to draw the line in offer- 
It is not true that chain stores are con- 


Business people prefer 


ing inducements. 
stantly underbidding other stores 
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to do business with the regular dealer. He recommended 
that dealers so display their wares as to prevent the ap- 
pearance of being undersold by others. Bootleg merchan- 
dise, so called, contributes nothing which the legitimate 
manufacturer has not offered for years. The quality of 
such merchandise does not reflect credit on the store sell- 
ing it or give the same satisfaction to customers. 

Frank Fargo spoke briefly on the duty of the dealer to 
the recognized legitimate manufacturer. He advised that 
the dealer stay with the regular concerns from whom he is 
in the habit of buying. Dealers, he said, should not buy 
distress merchandise. Nor should they buy anything from 
over-night producers who are competing with legitimate 
manufacturers. Loyalty to their legitimate 


supply will help the trade in this and other times. 


sources of 


A challenge to a golf match was then presented by the 
Boston Stationers to the New England Travelers Club and 
was accepted by the latter. Guy Hart and Jim Armington 
were appointed by the travelers to arrange details with 
George Pratt and Jim Towhill acting for the New England 
dealers. Time and the course will be announced later. 

After luncheon, greetings from the National Stationers 
Association were presented by President William E. Ward 
of New York City. He looked upon the present meeting 
as one of the most important ever held by the national 
Discussion showed a determination to ac- 
The 
New England group are starting a movement which will 
affect the industry from coast to would and 
should receive the whole-hearted support of the manufac- 
With the dealer doing his part, there is definite 
He urged 
that we look to the future with a spirit of optimism. Mr. 
Ward paid a fine tribute to Samuel Groom, who was elected 
president of the National Association at the June conven- 


organization. 
complish something needed by the entire country. 


coast and 


turers. 
assurance of the cooperation of manufacturers. 


tion. 

Herman Price then took up the subject of Developing 
Store Sales at a Profit. The subject, he said, involves two 
main considerations: getting more sales and increasing the 
He referred to the experience of the 
York in dealing with these matters. 


unit price per sale 
Macy store in New 
He expressed the belief that we too easily accept the condi- 
tion of the times as an excuse for lower prices. He asked, 
shall we wait for human nature or shall we act to change 
the present conditions? Is the dealer really making an 
effort to lift the unit sale price or is he just accepting orders 
as they come, with the customer making the price? 

The speaker suggested that as office staffs are reduced, 
they are working under greater pressure than formerly and 
should be equipped with the best possible tools and not 
with cheaper and less satisfactory ones. He recommended 
that salesmen learn the reasons behind the service pos- 
sibilities of better products. Dealers should capitalize on 
the advertising of the manufacturer and tie up show win- 
Have 
merchandise on display in the store when the manufac- 
Confer with the 


manufacturer as to questions to ask users of products that 


dows with the manufacturers’ advertising programs. 
turer’s national advertising is appearing. 


lead to the reason why quality products are preferred. 

C. P. Garvin, general manager of the National Stationers 
Association, made a talk in which he paid a fine tribute to 
the late George Davis and then turned to the main object 
of his address, 

Much has happened since 1928, when he went to Wash- 
We must get back to making a profit and get out 
We had been warned that the 


ington. 
of the valley of depression. 
nevertheless we went on. 


that of real 


foundation was unsound, but 

Securities were sold on a basis other than 

The speaker reviewed the merchandising develop- 
(Turn to page 42, please) 


value. 
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Stationers Square Club Meets 

A regular meeting of the Stationers Square Club of New 
York City was held on Thursday, September 22, at 8:00 
P. M. The business of the evening included the appoint- 
ment of a financial secretary for the remainder of the year 
in accordance with the constitutional amendment adopted 
at the last meeting. 

Tentative arrangements have been made for a bridge 
party to which members, their ladies and guests will be in- 
vited. The main feature of the meeting of September 22 
was a talk by Abe Goldberg on his experiences in the ro- 
mantic Mediterranean and Orient and about the stop-overs 
made in France. 

The employment committee has an application from a 
man who has had considerable experience as a salesman 
for a manufacturer, calling on trade in the metropolitan 
area. This man wants connections and it is suggested that 
anyone who may have use for such a man communicate 
with the president or the secretary of the Stationers 
Square Club, in care of the Level Club. 

ee 
New York Machine Dealers Resume Meetings 

On Monday night, September 12, the office machine 
dealers of New York held their first meeting of the season 
at Frane’s restaurant, 309 Fifth avenue. Upon invitation of 
the secretary, a representative of the New York Credit 
Men’s Association gave an interesting talk on credits and 
collections. It is planned to have talks on various subjects 
pertaining to the industry at the meetings throughout the 
coming season so that these meeings will be of still greater 
benefit to the members. 

L. C. Neuberger, president, advised the members that all 
persons dealing in typewriters as a side line who were not 
properly licensed have been obliged to discontinue this 
branch of their business except in one or two instances 
where the parties applied for the proper license to trade in 
office equipment. He was also pleased to report that an 
advertisement in the Metropolitan Classified Telephone Di- 
rectory, which had been considered objectionable as being 
derogatory to the integrity of the New York dealers, had 
been revised so that the wrong suggestions have been re- 
moved. 

The New York boys voted to hold an open meeting 
this month at which time talent will be engaged to enter- 
tain for the evening. Theodore Shafer was appointed 
chairman of the committee to plan the activities. 

R. B. F. Regal, assistant principal of the Butler Business 
College, 313 South Main street, Butler, Penna., has recently 
became a member of the association after correspondence 
with the secretary. 

The new National vice-president, W. T. Corney, who 
worked for and planned the successful convention held at 
Toronto, has recently returned from a two weeks’ vacation 
which he enjoyed touring through the States. He visited 
Harry Russell of Des Moines, Ia., and spent several days 
with the dealers in Chicago. 

A recent letter from Mr. Corney in regard to the future 
of the industry stated that business has increased within 
the past few weeks. Similar encouraging reports are being 
received daily from dealers throughout the country and a 
pronounced increase of activity has been noticed in the 
East, much to the enjoyment of the dealers. 

Ge 
Washington Typewriter Men Hold Picnic 

On August 18, the annual picnic of the Washington 
Typewriter Dealers Association was held at Epping Forest 
Club on the Severn river, about thirty miles from Washing- 
ton. The party was a stag affair and in spite of the rain, 
there was a very good turnout of twenty-four typewriter 
men, including representatives from almost every dealer 
and manufacturer in Washington. 
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CONVENTION HELD BY UNITED TYPEWRITER COMPANY, TORONTO, CANADA 
Library of Royal York Hotel 


United Typewriter Co. Holds Big Meet in Toronto 


At an important meeting of the managers of the several 


accounting machine divisions of the United Typewriter 
Company, Ltd., held some weeks ago at the Royal York 
hotel in Toronto, Canada, men were present from every 
branch office from Vancouver on the west to Halifax on 


11 


the east—125 all told, including branch managers and head 
executive 
men from the Under 
United States. The 
bookkeeping 
sales; 


accounting machine salesmen, in addition to the 


mpany and several 


wood Elliott Fisher Company in the 


divisions represented included Underwood 


machine sales; Elliott-Fisher accounting machine 


Sundstrand adding and accounting machine sales, and Un- 


derwood fanfold sales trief mention of this meeting was 


made in Office Appliances for September 


The Royal Y: 


library on the mez 


rk convention hall was used, also the main 


ranine floor for demonstrations. On 
the latter floor a private dining room was also maintained, 
and evening lunches were provided in the roof garden and 
at the magnificent Scarboro Golf Club, which has a scenic 
background that brought forth 
Visitors at the convention were M. S 
dent, Underwood Elliott 
W. F. Arnold and A. Jensen, all of 
Mr. Eylar and J. J 
ompany, Ltd., 
to 12:30 p. m., and from 2:30 to 5:00 
week All 
and the 


in charge of the conventi 


enthusiastic comment 
Eylar, vice-presi 
Fisher Company; F. Robinson, 
New York City. 

f the United Type- 
from 


Se itz, preside nt 


writer ( presided at the daily meetings, 


9:00 in the morning 


p. m., continuing for one new models wer 


demonstrated from every angle. resulting enthusi 


asm convinced thos n that thei 
labs rs were 
Eylar and 


taken as to the wishes 


sessions Mr. 
Mr. Seitz suggested that a vote be 
of those present anent entertainment trips to various scenic 


points. It was unanimously voted that the instruction to be 


obtained in the convention was more worth while than any 


entertainment that could be offered, and that every possible 


convention day should be used for in- 


} 


moment of every 


struction ina unting machine matters. 


The nt t ntion in en pl atic success, and Mr 


was 


Seitz, president of all the Underwood interests in Canada, 
yn behalf of all 
thanked Mr 


present for 


other Canadians 
New Y 


efforts in 


managers and present, 


Eylar and the other rk gentlemen 


their untiring connection with the 


f mechanical accounting 
rie . aps . . 
Atlanta Office Appliance Association 


The association met on Monday evening, September 12, 


technical end « 


and started a series of programs which bids fair to be of 
Each 
and provide a program until all the 
responsible for a meeting. At the gathering of September 
12, Stanley B. Ashley of the Elliott Addressing Machine 
Company presided and superintended the program 

E. A 
ing Machine Company at 
ciation. Mr. Kalkhurst is widely known in the Burroughs 
ablest 


uncommon interest. member will take a meeting 


members have been 


Kalkhurst, agency manager of the Burroughs Add- 
Atlanta, recently joined the asso- 


organization as one of the members of the com- 


pany’s sales staff. 


pope 
Toronto Stationers Play Golf 
The Mississauga Golf and Country Club near 


was the scene of an interesting golf tournament on Septem- 


Toronto 
ber 16, by the members of the Commercial Stationers Asso- 


ciation of Toronto. Fifty-two members and guests were 
present, just three less than the record attendance this year. 
Since the previous 
Fred. W. Hall’s 
Paper Company, Wilson Munroe Paper Company, James 
\. Cook & Son, Ltd., National Stationers, Ltd., and W. J 
& Co., Ltd. 


\nother tournament was scheduled for September 25 


Many attractive prizes were awarded. 


tournament, prizes have been donated by 


Gage 


PRR SERS 
Chicago Smith-Corona Staff Outing 

Smith & Corona Type- 
writers, Inc., Chicago branch was held at Nippersink Lodge, 
[ll., in the Fox Lake country, September 10. This 
it for Chicagoans. The entire organization 


The annual outing of the L. C. 


Genoa, 
is a favorite sp 
participated in the outdoor sports, driving to the resort in 
automobiles. About seventy-five were present to enjoy the 


uting, and all were highly pleased with the diversion. 
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Carry Business Drive Through Summer 
rhe Pittsburgh Office Appliance 
concluded at the beginning of summer that there would be 


Managers Association 
little let-down and few vacations. In the majority, the in- 
tention was to push through July and August without let- 
up 

“In summing up our activities during the two summer 
months,” said R. F. Chamberlain, Multigraph sales agent 


and publicity chairman of the association, “in the first 


place, a careful study was made of available markets for 
the several products represented in our organization, and 
pressure was brought to bear upon each particular market, 
resulting in a fair summer business. 

“In place of our regular vacation let-up, we substituted 
an occasional golf tournament. All members of the asso- 
knocked off work at 2:00 P. M. the 
Friday afternoon of the event, went out on the course and 
The 


1k turns in inviting the group to their par- 


ciation playing golf, 
enjoyed a period of relaxation and companionship. 
membership to¢ 
ticular clubs. Those that desired stayed over for the eve- 
ning, and were entertained at bridge. 
“Now that our summer is behind us, we are all set and 
ready to ‘hit the proverbial ball’ from now on until the end 
of the year with one thought in mind, that there is a certain 
amount of individual responsibility necessary in our doing 
our particular part in moving business forward. 

“We have organized a committee who are vigiliant in 
uutside speakers, who will be used in getting under 
The 


sales executives, and at 


seeking 


way in our early fall meetings speakers will be 


selected from among alternate 


meetings members of the association will be expected to 
take their turns on the rostrum with constructive discus- 


sions along sales lines 


“For the latter part of September a meeting was ar- 
ranged to include salesmen of all of the members of the 
Office Appliance Managers Association. This meeting was 
set up as a stimulator, and one of the leading sales man- 
agers, as speaker, was in charge.” 

——————— 


Winnipeg Stationers Play Golf 
On September 1, the Stationers Association of Winnipeg, 
Canada, held the third tournament of the series for the 
Luckett golf trophy 


hurst golf club under ideal weather conditions. 


The games were played at the Elm- 
The fol- 
lowing were the recipients of prizes donated by the Denni- 
son Manufacturing Company and the T. Eaton Company, 
Ltd Gordon Fraser won first prize with a low net of 69. 
Keith Vogan and Vernon Nobbs tied for second low net, 
Other records are as fol- 
best hole, Keith 
hole, Ted 


both cards showing a net of 76. 
Second low gross, Harry Ramsay; 
hidden hole, ( J Nicholson; 


Smith; high gross, Bob Edgar 


lows: 
Vogan; worst 

Herbert Gregory, Rod Cooper, Jim Irvine and Gordon 
Fraser, winners of the three flights, played off on Thurs- 
day, September 15, for the Luckett cup and the miniature 
donated by J. S. Luckett of Luckett Loose Leaf, Ltd. 

The final game of the series was played at the Southwood 
country club at the invitation of Frank Martin 

ae ae 
Charles Hodge Remembered by Associates 

A gracious and timely 
the Philadelphia Association pre- 
sented a handsome leather-covered lounge chair to Charles 
Mr. Hodge, who for ten consecu- 


act was performed recently by 
Stationers when they 
Hodge on his birthday. 
tive years has served the association as publicity man and 
editor of the association’s organ, The Philadelphia Sta- 
tioner, has been obliged on account of long illness to retire 

The gift was presented in testimony of the affectionate 
esteem of Mr. Hodge’s associates, in the hope that it wiil 
lighten the burden of inaction and advance the time of his 
recovery. 
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Chicago Office Appliance Managers Get Together 

The Chicago Office Appliance Managers Association had 
a combined business and golf meeting during the afternoon 
and evening of Tuesday, September 13, at the Hinsdale 
Golf Club, where the members were guests of Fred Zoller, 
Chicago manager of Ditto, Inc. This was the first gather- 
ing of the kind in three months, the previous one having 
been held the third of June. The golf part of the program 
was particularly attractive because of the perfect weather 
and the wonderful condition of the Hinsdale course. The 
watered fairways provided a soft carpet of green, the effect 
of which might well be compared to that of a fine rug. 








CHICAGO OFFICE APPLIANCE MANAGERS’ OUTING AT HINSDALE.— 
Top row, left to right: Charles Y. Grayson, George McClellan, Phil Sea, 
all of Underwood Elliott Fisher Company; C. L. Hayes, International 
Business Machines Corporation. Center: The lake which formed a hazard 
for three holes, with the club house in the distance. Inset: Dave Foulis 
club professional, whose chin does not protrude as far as a puff of smoke 
seems to indicate. Bottom row: Mr. Sea, A. E. Blackstone, Dictaphone 
Sales Corporation, doing some secretarial work ; William Eismann, Nelson- 
Eismann Company; James T. Stewart, W. 8S. Gilkey Printing Company ; 
Fred Zoller, Ditto, Inc. 


The landscaping of the course is unusually attractive. 
The lake had a peculiar attraction for golf balls. 

The first prize for the afternoon’s play was won by Phil 
Sea of the Sundstrand Adding Machine Company, who 
turned in a gross score of 88 with a net of 74. James T. 
Stewart of W. S. Gilkey Printing Company was second; 
Fred Zoller was third; Charles Y. Grayson of Underwood 
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York, a 


manager for Underwood Typewriter 


Elliott Fisher Company, New guest of George 
McClellan, Chicago 
Company, was fourth 
were ( L. Hayes 
poration; J. A. Gilbert, Office Appliances; W. A. 
Postage Meter Company; A. E 
Sales William 
Company, and Mr. McClellan. 


everyone present shared in the blind bogey, only two being 


Other winners in the order named 
International Business Machines Cor 
Dixon, 
Blackstone, Dictaphone 
Nelson 


Because of ties 


Corporation; Eismann, Eismann 


almost 


omitted. 
clubhouse, Mr. Black- 
stone, chairman of the entertainment committee, who ar 


Mc- 


business 


After an elaborate dinner at the 


ranged the outing, turned the meeting over to Mr. 


Clellan, president of the organization, for a 


It was decided to hold regular meetings the first 


J. B. Ward, 


Company, and C. H 


session, 


Friday evening of every month. Chicago 


manager of Addressograph Law, 
holding a similar position with Visible Records Equipment 
Company, were elected to membership. 


oe 
Montreal Stationers Visit Drummondville Plants 
On Wednesday, 14, thirty-two stationers of 
Montreal and their employees motored to Drummondville 


mepte mber 


to visit the plants of the Eagle Pencil Company and the 


Dennison Manufacturing Company. The two companies 
jointly served luncheon at the Manoir Drummond, at which 
His Worship, the 


Lancaster, general 


function the following 
Mayor, Monsieur M. A. Moisan; A. G 


manager, Dennison Manufacturing Company; L 


were present 
C. Leach, 
factory superintendent, Dennison Manufacturing Company; 
C. G. Easton, 
superintendent of the Eagle Pencil Company; and Mon- 
treal visitors included Robert Fortier, W. D. Nelson, G. H 
Davidson, W. S. Pennycook, H. W. Dawson, V. Jacques, 
Philip Sauve, H. H. Pitcher, Sam Jason, W. E. 
H. A. Bell, Paul Granger, J. O. Hamelin, E. 
Guay, Antonio Valiquette, T. V. Bell, W. P. Crites, T. A 
Riddell, P. H Burns, O. W. Barwick, J. F 
Grady, Fabien Dawson, A. Crompton, T. G. Conoley, F. B 
Hampton, Norman Hindle, H. W Bell, 
Ernest Latter, and L. A. Frederick 

The Mayor heartily welcomed the visitors on behalf of 
the town and T. V. Bell responded 

After an excellent lunch, the party was broken up into 
The 


inspection was instructive; one could not help but appre- 


general manager, and L. C, Felser, factory 


Leeson, 


Gariepy, J. A 
Burns, G. P. 


Hughes, Ernest 


two sections, making alternate visits to each factory. 


ciate the efficient way in which both these factories operate 
and one marvels at the amount of time and thought that 
must have been given to all details of manufacture to make 
the operations appear so simple and efficient 

a ee — 


Chicago Stationers Hold Annual Golf Tournament 

The annual golf tournament of the Chicago stationers 
was held Tuesday, September 25, at the St. Andrews Golf 
West Chicago of the excellent facili 


Andrews, the 


Club, neat Because 
ties at St 
year after year 

Play started at nine o’clock in the morning at which time 
the No at St. Andrews was turned over to the 
stationers, players using the No 
Che total number of golfers was fifty- 
Durchslag of Stevens, Maloney & Company, 
MacCorkindale of Just & Son, constituted the 


stationers have been going there 


One course 
other [Two course which 
is equally attractive 
hive W | 

who, with T. 
committee, was present, but spent all his time in the club 
The foursomes began arriving 


The last was in 


house looking after details 


at the eighteenth green before one o'clock 
after thre« 


noon tor their own amusement. 


shortly Some played nine holes in the after- 


rhe prizes, which were numerous, were distributed on the 
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first eighteen holes. The first prize for low 
He won the handsome Im- 


basis of the 
gross, went to Joe Pritchard. 


perial Methods cup. First low net was won by M. F. Con- 


nally of Marshall Jackson Company. Second low gross 
went to T. MacCorkindale. Second low net to A. Kutok 
of Chandler’s, Evanston. Third, fourth, fifth, sixth and 


seventh low gross were awarded to T. J. Leonard and Joe 
Pardi, Jr.. American Seal and Stamp Company, tie; Homer 
Weber, R. W. Dorrell of McNally & Company, 
Frank Hoven, Frank Mashek Company and Russell Car- 
penter, Sanford Ink Company, Third to 
seventh, low net, were won by W. S. Schuster, National 
Blank Book Company; Peyton Barkley, C. L. Barkley Com- 
George Robson, Chandler’s; C. P. Gaul, Sears, Roe- 


Rand 


respectively. 


pany; 
buck & Company, and Jack Potts, Wilson-Jones Company. 

Other prizes were awarded to the following: Rudolph 
Janovsky, Wilson-Jones Company; John Ramma, Auto- 


matic Pencil Sharpener Company; H. E. Morgan, Just & 
Son; Paul Cheney, Southworth Company; Joe Pardi, Sr., 
American Seal & Stamp Company; T. K. Bledsoe, Auto- 
point Company; Bernard Ward, Schiller & Schmidt; Jack 
Hruby, Schiller & Schmidt; A. P. Franz, Franz Stationery 
Company; Oliver Hamilton, F. S. Webster Company; John 
Key, Chandler’s; E. Hepler, Frank Mashek Company, and 
Fred White, also Frank Mashek Company. 

Che booby prize went to G. J. Aigner of G. J. Aigner & 
The guests’ prizes for low gross were awarded 
J. Hefferan of L. E. Myers Com- 

Seiter, an attorney; S. A. Petti- 
Strauss, Oak 


Company. 
to Al Moore; 
pany, and others to O. R. 
bone of Mantle Lamp Company, and E. E 
Park Trust & Savings Bank. 

The prizes were enough to inspire anyone to his best 
efforts. They included golf balls, golf clubs, wearing ap- 
parel, business correspondence paper, social stationery, a 


low net, D. 


clock, desk sets, pen and pencil sets, leather goods, games 
and toilet articles. Prizes were donated by the following: 
W. A. Sheaffer Pen Company; The Wahl Company; Auto- 
point Company; L. E. Waterman Company; Carter’s Ink 
National Blank Book Company; Eaton Crane & 
Parker Pen 


Company; 
Pike Company; Boorum & Pease Company; 
Company; Sanford Manufacturing Company; Charles Muel 
ler, Joseph Dixon Crucible Company; Carter & Allen; 
Frank Mashek Company; F. S. Webster Company; Impe- 
rial Methods Company; Joe Hildreth, Esterbrook 

Company; The Barrett Bindery Company; Automatic Pen- 
cil Sharpener Company; Quality Park Envelope Company; 
Rand McNally Company; Wilson-Jones Company; L. S. 
Turner, W. A. Sheaffer Pen Company; Southworth Com- 


pany. 


Pen 


The day was enjoyable from every standpoint. The 
weather was perfect and the course was in good condition. 
Most who attended carried away prizes which were distrib- 
uted at the dinner served in the club house. 
—_—_»——— 
Sylvan Setting for Stamp Session 

The fall meeting of the central zone, International Stamp 
Manufacturers Association, was held at the Ferndale Rod 
and Gun club, near New Auburn, Wis., September 10-11. 
The location was chosen to secure an attractive setting and 
despite the travel required for most of the members pres- 
The first day was 
“clinic of stamp 


ent, a good attendance was registered. 
dedicated to a business session termed a 
manufacturers’ problems.” This session was opened with 
a silent tribute to the memory of George Schmidt, who 
had passed away August 1. 

A questionnaire presenting the topics of the meeting was 
in the hands of members. The discussions were based on 
the several topics, segregated into three groups for conven- 
ience. The varied experiences of the membership were 
pooled in the discussions. 

D. K. Wallace, of the United States Department of Com- 
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PICTURES TAKEN AT THE CHICAGO STATIONERS’ GOLF 
TOURNAMENT AT ST. ANDREWS.—Top row, left to right: 
A. Kutok, John Key, G. Robson, all of Chandler’s, Evanston; 
Russell Carpenter, Sanford Ink Company; Tom Bledsoe, Auto 
point Company; Joe Pardi, Jr., and Joe Pardi, Sr., American 
Seal & Stamp Company; Harry Horder, Horder’s, Inc. Second 
row: George Cormack, Wilson-Jones Company; T. MacCorkin- 
dale, Just & Son; W. D. Comstock, G. J. Aigner & Company, 
D. J. Hefferan, L. E. Myers Company; G. J. Aigner, G. J 
Aigner & Company; Bob Bauer, National Blank Book Company ; 
Elmer Krumwiede, representative; Harry Mur 
doch, National Blank Book Company; T. J. Leonard. Third row: 
R. W. Dorrell, Rand McNally Company ; John Ramma, Automatic 
Pencil Sharpener Company ; Paul Cheney, Southworth Company ; 
Connally, Marshall-Jackson Company; W. F. Durchslag, 
MacCorkindale, indi- 
Jack Potts, R 


manufacturers’ 


M. F 
Stevens-Maloney Company, who, with Mr 


cated by arrow, handled the arrangements ; 





Louis, all of Wilson- 
Jones. Fourth row: E. Hepler, Fred White, R. J. Vojta, Frank 
Hoven, all of Frank Mashek & Company; E. J. Harrigan of 
Carter & Allen; E. V. Mendenhall, Wilson-Jones; C. P. Gaul, 
Sears, Roebuck & Company; L. Walgreen, Walgreen Printing 
Company. Fifth row: 8S. A. Pettibone, T. J. Baker, both of 
Mantle Lamp Company; A. Thompson, Aladdin Industries; O. R. 
Seiter, attorney ; Marshall Palm, Irving Anderson, both of Chan- 
dier’s; Ollie Hamilton and J. C. Krueger, both of F. 8S. Webster 
Company. Sixth row: P. H. Barkley, C. L. Barkley & Com- 


Jack Hruby, Bernard Ward, both of Schiller & Schmidt; 
Morgan, 


Strauss, 


Janovsky, Ralph Moher and Charles St 


pany; 
W. L. Schuster, National Blank Book Company; H. E. 
Just & Son; A. J. Cooke, Swift & Company; E. E. 
Oak Park Trust & Savings Bank; Carl de Sousa, Atlas Educa- 


tional Film Company. Bottom row: 


A. P 
liable Stationery Company ; 
pany ; Joe Pritchard (in front) ; the club house at St 


Jack McWilliams, Carter’s Ink Com- 


Homer Weber, Just & Son; 
Franz, Franz Stationery Company; Lou Richmond, Re- 


Andrews. 


39 











40 


f the marking device indus 
that 


merce, reported on the survey 


try made by his organization, and urged means be 


found to publish and circulate the report at the earliest op 


fullest 


portunity, to realize to the extent the potential 


value of the statistics developed 
S. M 


centers ol 


In common with other trade organizations, the I 
\. has that local 
the national organization. It is necessary 
work of the local 
contributes to the strength of the national body, and main- 


the developments planned by the 


found bodies are the nerve 
that interest be 
maintained in the associations, which 
tains keen attention to 


national association. 


During the meeting several instances were cited showing 


the monetary benefits secured by local members from thx 


organized activities of the national group. 


Che registration at the central zone meeting included the 
tollowing 
Registration at I. S. M. A Messing, Gus D., Gus D. Mess 
Central Zone Meeting ing, St. Paul, Minn 
Evans, R. A American Evatype Messing, Mrs. Gus D., St. Paul, 
Company, Deerfield, I Minn 
Eyman, Frank, Art Novelty Con Meyer, John, Meyer & Wenthe, 
pany, Chicag I Chicag ll 
Eyman, Mrs. Frank, Chicago Ocneloto, Y. P., Burlington Stam, 
Farr, W., Wm. A. Force & Con Company, Burlington, Minn 
pany, Inc., Chicag | los. A., American Seal & 
(sreig lames A managing secre my Company, Chicago, Ill 





tary, I. S. M. A., Chicag Il Roussopoulos, George, Northwest 
Hanson, Charles, ¢ H. Hanson ern Stamp Company, St. Paul, 
Company, Chicag Lil Minn 
Hanson, Henry J]., C. H. Hanson Safford, Chas, I Safford Stamp 
Company, Chicag Li! Works, Chicago, Ill. 
Hellesoe, Hans |., Hans J. Hel Schmidt, Ray G., Geo. T. Schmidt, 
lesoe, Chicago, Ill Inc., Chicago, III 
Hershey, R. I Pannier Bros Soloman, John, Volk Stamp & 
Stamp Company, Pittsburgh, Stencil Company, Detroit, Mic! 
Penna Sorge, Verne E., Acme Stamy 
Hoff, Henry, Hoff Rubber Stamp Company, Detroit, Mict 
Company, Minneapolis, Minn Swift, J. R., Superior Type ¢ 
Jenkins, William, Jas. H Mat pany, Chicago, 
thews & Company, Pittsburgh Taylor, Chas. W., Sigwalt Manu 
Penna facturing Company, Chicago, Ii! 
Lee, Charles O., Supe Seal & Taylor, ¢ ‘ ‘inona Stamy 
Stamp Company, Detroit, Mich Works, Winona, Minn 
Lindstrom, R guest of | M Wallace, D. K., United States De 
Meligren), St. Paul, Minn partment of Commerce, Was 
Mellgren, ft M., St. Paul Stamp ngton, D. C 
Works, St. Paul, Minn Willard, Homer E., Toledo Star 
Melind, Louis, Louis Melind Com & Stencil Company, Toledo, 
pany, (nhicago, I] Ont 


rhe second day was devoted to games of various kinds, 


including golf, fishing, barnyard golf, and other diversions 
Henry Hanson rated as the best fisherman, landing a three- 
Mellgren 


Pardi won in the 


foot muskallonge; second place was won by Ed 
was a husky bass. Jos. A 
Charles 


“cut up” outfit. Ed 


whose trophy 
coppe d the 
Mell 


horseshoe pitching contest. Hanson 
honors with the most original 


wren Was a Ciost second. 


Che golf honors went to R. F. Hershey, winning the low 
gross with a score of 80, close pre ssed by the 71 of George 
Roussopoulos. Ray Schmidt won the prize for the lowest 


number of putts, and William Jenkins copped off the blind 


bogey 
SS eee 
Penn-Mar-Va Travelers Meet with Washington 
Stationers 
[The Stationers Club of Washington and the Penn-Mar 
Va Travelers Club held a combined meeting under the 


travelers on the evening of Septembr 9, 
hotel, Washington, D.C. I 


irtvy-eight Washington stationers and s 


auspices of the 
at the Hamilton ourteen factory 
representatives, ft ta 
ork, Penna., and Charles 
National Stationers 


of sixty-four, comprised the attendance 


tionery salesmen, a visitor from Y 


P. Garvin, general manager of the 


Association, a total 
The 


president of the Stationers Club, O. P 


from the 
Merryman, of R. P 
ompany Che meeting was then turned 
travelers’ organiza 


Safe 


meeting opened with remarks of welcome 


Andrews Paper ( 
over to W, E. H 


tion 


uugh, president of the 


and representative ot! Victor and Equipment 


Company 


Mr. Hough explained for the benefit of those who wer: 


not familiar what the Penn-Mar-Va Travelers Club is 


OFFICE APPLIANCES 


and the reasons for its existence He had the members 


{ the club rise and introduce themselves. He told some- 

thing of the educational program the club hopes to carry 
n and then called upon Edward L., Little of Wabash Cab- 
net Company, the first speaker. 

Mr. Little’s subject was Filing Systems and Supplies 
He brought out the point that this is the time the stationer 
should be strengthening his foundation so that when busi- 
ness returns, he will be ready to help the business man 
He suggested that the stationers 
sit down with their filing supply factory representatives and 


keep his records straight. 
ybtain all the information available to enable them to sell 
filing supplies more intelligently. 

Che subject was continued by Mr. Hough. He remarked 
that we may not.alWays be able to sell the best but that if 
we continue to show the cheapest, the customer will know 
nothing about the better grade. He gave his own expe 
rience of buying a higher priced article than he originally 
intended, because the salesman was able to point out ad- 
vantages and savings in the long run. 

After a brief intermission, during which Norman Stockett 
presided at the piano for some informal singing, the meet 
ing was called to order again and Mr. Garvin delivered an 
address entitled “What Will Be the Most 
ture.” 


Interesting Fu- 
Speaking as a club member, he approached his sub- 
ject from the angle of the individual man, that he has much 
to say about what the future holds for him. Suggesting 
that competition is going to be severe from now on, he said 


that those who accomplish things will be those with initia- 


tive and a clear knowledge of the situations they must 
face. He told something of the educational program of 
the Penn-Mar-Va Club. He thought that 


the successful man is the one who sells goods at list prices 


closed with the 


and does not sell discounts, 
George E. Harscheid of National Blank Book Company, 
spoke on Blank Books and Loose Leaf Devices 


to the new educational program, he was not exactly satis- 


Referring 


fed with the name and offered a gift worth $10 to some 
one who could suggest a name that was more appropriat« 
Mr. Harscheid, after giving historical facts on record keep- 
ing, showed how that has become the most essential detail 
in business because of records required by national and 
state governments for tax purposes, the banker who loans 
so that 


money to the business, the owner of the business, 


he may know his financial condition at all times, creditors, 


stockholders and mercantile agencies. He suggested that 
items such as forms, note books, order books, blank books, 
etc., be pushed the same as druggists push the sale of razor 


blades. He 
they take something along to talk about and point out its 


suggested that stationers peddle more, that 
advantages. He mentioned that valuable information re- 
quires good records and that the cost of the latter is very 
insignificant compared to the value of the information con 
tained. 
Following Mr. 


Ribbon and Carbon Company spoke on Stenographic Sup 


Hough, F. S. Richardson of Columbia 


plies. He said that in his experience he secured better rx 


} 


sults selling ribbons and carbons by going to the steno- 


grapher who actually used them and that stenographers’ 
supplies offered an attractive margin of profit for the sta 


tioner., H¢ 


vrades of ribbons and carbons, then showed the 


gave technical information regarding various 


necessity 


] 


t study the customer’s needs so as to be able to recom 


mend the grade for every purpose. He recommended that 


lealers stock ribbons and carbons with well known brands 
so as to reduce sales resistance 


back to Mr 


participated for helping t 


The meeting was turned Merryman, who 


| 


thanked all who make it a real 


success 
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New Association of Office Machine Dealers 


With the purpose of banding together a select group of 
typewriter dealers and manufacturers in the typewriter, 
adding machine, check writer, and duplicating machine 
fields (also including supplies) an organization has been 
perfected by Walter (“Doc”) Hanson of 500 Buckeye build- 
ing, Cleveland, Ohio. The new organization is to be known 
as the Honor Roll Association. 

“The organization,” says Mr. Hanson, “purposes to band 
together a select membership of dealers and manufacturers 
in the lines mentioned. Only members of the trade who 
have the highest conceptions of integrity and whose major 
thought is to serve their customers with the highest degree 
of service under the Golden Rule—those who have earned 
and deserve the respect of the communities in which they 
live—are eligible for membership. Persons of such stand- 
ing will, it is believed, be glad to join and associate with 
men of similar ideas and ideals. Those who join the new 
organization will have behind them the weight of the asso- 
ciation in their fight to eliminate unscrupulous trade prac- 
tices. 

“The association is not a price-fixing organization,” con- 
tinues Mr. Hanson, “and does not dictate to members what 
they should or should not charge for merchandise and serv- 
ice. It is perfectly obvious that those who deal in quality 
merchandise and high-class service have to charge more 
than those who do not. It is also true that the first class 
merchandise and service of a reputable firm are sound 
economy in the larger view. 

“We believe that the prestige of belonging to the Honor 
Roll Association, and the presentation of the association’s 
creed, will help members to obtain prices consistent with 
good merchandise and first-class service. 

“Those who conscientiously believe they have the qual- 
ifications to join an organization of this calibre are invited 
to write to ‘Doc’ Hanson for the association’s question- 
naire Li 

a 


Montreal Stationers Hold Annual Golf Tournament 


The annual golf tournament of the Stationers Associa- 
tion of Montreal was held at the Marlborough Club, Car- 
tierville, on Wednesday, August 17, and the following mem- 
bers and guests were present: Messrs. Lerner and Kert, 
Ottawa, and Charlie Saunders, Toronto, and the following 
QO. H. Manning, M. Rolland, E. Pelletier, 
E, Villemaire, S. Rodier, T. V. Bell, J. A. Guay, D. J. Mc- 
Gillivray, A. F. Moore, R. Fortier, H. W. Dawson, F. G. 
McConnell, R. L. Warner, T. A. Rayson, F. V. Fryer, W. 
Long, R. S. Hubbell, J. Sutherland, G. A. Crites, W. P. 
Crites, R. Osborne, J. A. Elder, F. G. Charters, A. Barwick, 
L. A. Frederick. 


The prize winners included best gross, W. P. Crites, 


from Montreal: 


(Waterman Company cup and pen set); second gross, G. A. 
Crites (Rolland Paper Company cocktail shaker); low net, 
L. A. Frederick (Dominion Blank Book Company cup and 
miniature); second net, M. Roland (W. V. Dawson Ltd. 
cigarette case and Luckett Loose Leaf Company cup and 
miniature); third gross, J. Sutherland (Brown Brothers 
Ltd. candlesticks); third net, F. G. (Brown 
3rothers Ltd. cigarette box); fourth gross, R. Osborne 
(Viceroy Manufacturing Company hot water bottle.) 

Other prizes, donated by Viceroy Manufacturing Com- 
pany, Canadian Pad & Paper Company; Dunlop Rubber 
Company, W. V. Dawson, Ltd., Barber Ellis, Ltd., Wahl 
Company Ltd., T. V. Bell, Ltd. and Joseph Fortier, Ltd., 
were won by S. Rodier, W. S. Pennycook, O. H. Manning, 
J. H. Johnson, E. Villemaire, G. Kruger and T. B. Bell. 

A good time was had by all, and the association con 


Charters 


veys its appreciation of the prizes donated by so many 


of their friends 
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Winnipeg Stationers Play for Luckett Trophy 

The final play-off by the Stationers Association of Win- 
nipeg for the Luckett golf trophy was held on Thursday, 
September 15, at the Southwood Country Club. Those 
having won in the qualifying games and eligible for the 
final contest were as follows: Rod Cooper, Herbert Greg- 
ory, Jim Irvine and Gordon Fraser. 

At the commencement the going was somewhat tough 
on account of a strong wind, but after the first two or 
three holes the players settled down to some real golf. 

Rod Cooper of the Hudson’s Bay Company won the 
contest with a brilliant net 76, and was awarded the Luckett 
Cup and Miniature for 1932. Gordon Fraser of the Win- 
nipeg Map & Blue Print Company, Ltd., was a close run- 
ner-up with a net 77, and for this achievement was awarded 
a pen and pencil set donated by John Tulloch on behalf 
of the Wahl Eversharp Pencil Company. 

Others who took part in the afternoon game included 
Frank Martin, Vernon Nobbs, Harold Long, Keith Vogan, 
Al. Phillips, Eddie Gibson, John Tulloch and Bill Grange. 

At the conclusion of the game an enjoyable chicken din- 
ner was served, at which Frank Martin, in the unavoidable 
absence of President Blanchard, made the presentations 
in his customary style and graceful diction. 

Other prizes were donated by Harold Long of the Eagle 
Pencil Company, and Eddie Gibson of the William H. 
Coutts Company. 

In his closing remarks, Mr. Martin moved a vote of 
thanks to J. S. Luckett for the kind thought that had 
prompted him in donating the cup to the Winnipeg Asso- 


ciation. 


——_—~§— - --- 
Striking Record by Canadian Student 


Arnold C. Smith, eldest son of Victor A. Smith, man- 
aging director of the Parker Pen Company, Ltd., Toronto, 
made an unusual record in scholarship among his fellow 
students at Upper Canada College, Toronto. This young 
man of seventeen took eight honors in a series of scholar- 
ships, three of which went by reversion to the next highest 
on the list. 

Arnold Smith received the Prince of Wales scholarship 
for general proficiency, esteemed as the ranking scholar- 
ship in the college. He also won the first Edward Blake 
scholarship in Latin and French; the second Edward Blake 
scholarship in Greek and Latin; the first Edward Blake 
scholarship in algebra, geometry, trigonometry; the James 
Harris scholarship in mathematics. 

During the summer Arnold Smith acquired experience 
in sales work for the Parker Pen Company, Ltd. He will 
attend the University next year. 


————_—>———_ 
Frederick Heads Aurora Metal Cabinet Sales 


H. P. Frederick, who for a number of years was active 
in sales work for Aurora Metal Cabinet Company, and its 
predecessors, Aurora Metal Cabinet Works, has returned 
to the organization after an absence of about a year. In 
his new capacity, he is in charge of sales and himself 
covers an important territory. 

Mr. Frederick was attracted to the Aurora line originally 
when selling it as a dealer. He left the retail field after 
acquiring an experience which has been of value to him 
in his subsequent connections, 

a 
Burnap-Meyer Co. Opens Branch Store 

The Burnap-Meyer Company has opened a retail branch 
in the first-floor storeroom at 1010 Baltimore avenue, Kan- 
sas City, Mo. The location had formerly housed the offices 
of Alexander, McArthur & Company, bond and stock bro- 
kers. The Burnap-Meyer Company will retain its principal 
place of business in Kansas City at Eleventh and McGee 
VEM. 


streets 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


S. B. Groom, Boston, Mass., president; C. A. Stott, Washington, D. C., vice-president, retailers; Herman Price, New York, 


N. Y., vice-president, manufacturers; C. A. Lent, New York, N. 
Toronto, Canada vice-president; W. E. Hough, Marietta, Ohio, 


Y., vice-president, bank and commercial stationers; ]. S. Luckett, 
vice-president, travelers; R. A. Waltz, Spokane, Wash... vice- 


president, commercial furniture; H. G. Horder, Chicago, Ill., vice-president, wholesalers; W. P. Waddy, Richmond, Va., auditor; 


W. E. Stockett, ]r., Washington, D. C., treasurer; 


’. P. Garvin, Washington, D. C., general manager. 


Regional Governors and Retail Directors 


No. 1. A. L. King, Ward's, No. 4 William Douglas, 
Boston, Mass Zac Smith Stationery Com- 
pany, Birmingham, Ala. 


No. 5. L. N. Bishop, Office 
Supply & Printing Com- 


No. 2. Lou Hoelscher, Hoe! 
scher Stationery Company, 


Buffalo, _N Y ; Fred L pany, Cleveland, Ohio, re- 

Grant, Grant's Bookshop, tail director 

Utica, N. ¥ 

No. 6. G. O. Stevens, Ste- 

No. 3 W. H. Brooks, Jr., vens, Maloney & Company, 

W. F. Murphy's Sons Com Chicago, Ill.; V. D. Par 

pany, Philadelphia, Penna. ; ker, The Parker Company, 

Michael Bard, Bard’s Busi Madison, Wisc 

ness Service, Lancaster, No. 7 H. S. Fall, Japs- 

Penna Olson Company, Minneap- 





olis, Minn.; J. O. Popple, Mason, Jr., Out West 

Zaiser’s Specialty om- Printing & Stationery 

pany, Des Moines, Ia. Company, Colorado 
No. 8 Herman N. Cast, Springs, Colo. 

Western Litho. Company, wo. 11 R. A. Waltz, John 

Wichita, Kans. Ww Gri ; “ 

’ raham & Company, 

No. 9. W. C. Clegg, The Spokane, Wash. 


Clegg Company, San An- 
pm ng ames , > Beck, No. 12. Harry Morgan, Sta- 


Western Bank & Office tioners Corporation, Los 
Supply Company, Okla- Angeles, Calif. 
homa City, Okla. No. 13. Thomas V. Bell, T. 


No. 10. F. B. Robinson, V. Bell, Ltd., Montreal, 
Golden, Colo.; William Canada. 


General Office and Information Bureau—525 Investment Building, Washington, D. C. 


Place and date of the next annual convention 


Association Members to Urge Desirable Legislation 

In the issue of the StationeRadiogram of the National 
Stationers Association under date of September 7, the gen 
eral manager has made the suggestion that a letter be sent 
to congressmen and senators of the different members of 
the association, also to candidates for those offices. Thes« 
letters, it is suggested, should be sent by stationers eithe 
individually or as a group, urging the necessity of the pas 
pper-Kelly bill, the bill to prohibit the send 
; | 


ing of unsolicite merchandise through the mail, the sub 


sage of the Ca 


stitution of a sales tax for a nuisance tax known as excise 
taxes. Comment is asked on the Hastings bill, which would 
allow small business men to get together to resist by or 
ganized cooperation the inroads of monopolies. The views 
of congressmen and senators upon this bill are regarded 
as important 

—— = 


Chairmen of Manufacturers’ Commodity 
Committees Meet in New York 


Under the chairmanship of Herman Price, vice-president 
of the manufacturers division of the National Stationers 
Association, the commodity chairmen met at the Commo- 
dore Hotel in New York City, September 20, 1932, to ri 
view the business situation and receive reports 

Che credit situation was given close attention at the 
conference [It was the consensus of opinion that with th 
resumption of business the credit phase would require par 
ticular vigilance Reports were received from the various 
chairmen and it was most interesting to note that several 
reported definite signs that indicate an upward trend in 
business. 

The association’s plan for a sales development cours« 
for retail salesmen was submitted by General Manager ( 
P. Garvin and was enthusiastically approved 

The meeting was well attended. Another gathering will 


be held in about sixtv davs 


Cincinnati, Ohio, June 5, 6, 7, and 8, 1933. 


(First Regional Meet—Continued from page 35) 


ments of the past few years and noted the lessons involved 
Business, he said, is now beginning to adjust itself. It is 
a hopeful sign to see dealers willing to meet and express 
what is in their minds. Mr. Garvin then outlined his defini- 
tion of who is a retailer, who is a price cutter, who is a 
predatory price cutter, etc., and suggested that those in the 
field face the facts in every case. 

The speaker outlined a method of stabilizing prices that 
are recognized as legal. There is always opposition to 
sound business methods, but the time has been reached 
when the merchant must adopt such methods and prin 
ciples of operation. Some of those in business today will 
vo out of business, but business itself will go on. Override 
the standards of business and trouble surely follows. The 
problem is not how business will keep up with man but 
how man will keep up with business. There must be a 
sincere purpose to stay in this business. He hoped that all 
would be able to conquer their weaknesses. Let us act 
without procrastination to do the things we must do. 

The meeting closed with an expression of appreciation 
for Mr. Garvin’s speech by Samuel Groom, who compli- 


mented Mr. Garvin upon his leadership 


SE 


Suggestion from Mr. Mitchell 

In a recent communication to General Manager Garvin 
f the National Stationers Association, Charles L. Mitchell 
f Topeka outlined an interesting suggestion to the effect 
that the association maintain a warehouse and shipping 
organization to take care of small orders for members. He 
also suggests that the association establish a bulletin list- 
ine for dealers those items which the members wish to 
dispose of at a reduced price, the intention being to estab 
lish a medium through which overstocks and consequent 


losses may be minimized 
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Now you can Mimeograph 
in color—in several different 
colors—in one operation. 


There’s nothing complex or 
costly about it. It’s almost as 
simple as straight black-and- 
white Mimeographing. 


All you have to do is to trace 
or draw your picture or forms 
on the stencil sheet, put in 
the lettering and the typed 
message—the new Mimeotone 
colors do the rest of the job, 
when the actual printing is 





under way. Little extra equip- 
ment necessary. 


And brilliant color too, if you 
like. Or soft pastel shades. The 


range is practically unlimited. 


It is a new Mimeograph devel- 
opment. The tints and shades 
can be blended as artists mix 
their paints on a palette. 


This is not merely color print- 
ing. It is color plus speed — 
and at almost negligible cost. 


Will you be among the first 
to take advantage of this 
revolutionary new feature in 
Mimeographing? 


Its possibilities for novel 
effects will undoubtedly sur- 
prise you. And for you it 
may open an entirely new 
field in the inexpensive re- 
production of forms, graphs, 
letters, ete. 


The details are yours with- 
out obligation. Address 
A. B. Dick Company, Chicago 
—or consult branch office 
nearest you. See classified 
telephone directory. 








MIMEOGRAPH 
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NATIONAL 
TYPEWRITER AND OFFICE MACHINE 
DEALERS’ ASSOCIATION 


OFFICERS FOR 1932-33 


\. B. Froehlich, Reliable Typewriter @ Adding Vachine 
Corp., 303 West Monroe street, Chicago, lil., president 
W. T. Corney, Thomas & Corney Typewriters, Ltd., 33 
West Adelaide street, Toronto, 2, Ontario, Canada, vice- 
president; John A. LaHiff, Albright Typewriter Com- 
pany, 825 Broadway, New York, N. 
H. Kellstedt, Peoria Typewriter Company, 420 Liberty 
Peoria, Ill 


Board of Directors 

Company, Lincoln, Neb.; Semuel Morse, 
Bronx Typewriter Exchange, Bronx, N. 
Y., Charles Muenze, Passaic, N. J.; R. 
H. Preston, Preston Typewriter Company, 
Inc., Knoxville, Tenn.; Deane S. Rey- 
nolds, Office Appliance Company, Bos- 
ton, Mass.; E. D. Twite, Typewriter & 
Appliance Company, Ltd., Montreal, P. 
Q., Canada; James P. Ward, Jr., Ship- 
man-Ward Manufacturing Company, Chi- 
cago, lll.; Hugh J. Williams, The lowe 
Supply Company, lowe City, le. 


secretary; A 


Street treasurer 


Mrs. Jessie |. Taylor, Globe Typewrite, 
Exchange, Inc., New York, N. Y¥., L. W. 
Adler, Cleveland Calculating Company, 
Cleveland, Ohio; C. E. Bush, General 
Typewriter Company, Washington, D. C.; 
G. S. Cambies, Cambias Typewriter Ex- 
change, New Orleans, La.; E. A. Glass- 
man, City Typewriter Exchange, Roches- 
ter, N. Y., R. E. Huffman, Hufiman Type- 
writer Company, inc., Aberdeen, S. Dak.; 
H. E. McArthur, Nebraska Typewriter 


Vacancies Filled in Association Directorate 
The four vacancies that existed in the directorate of th« 
National 


['ypewriter and Office Machine Dealers Associa 


tion at the close of the convention last August have been 
filled Those who have accepted the offices are Deane S 
Reynolds, a former president of the association, Boston, 
Mass.; Hugh J. Williams, Iowa City, Ia.; G. S. Cambias, 


Huffman, Aberdeen, S. Dak 
of the ass¢ 


>and RL. E 


ster of officers and directors 


New Orleans, La 

Che complete r 
ciation for 1932-1933 appears at the head of this page 

— 
Typewriter Men to Hold 1933 Convention in 
Medinah Athletic Club, Chicago 

rhe 1933 convention of the National Typewriter and Of 
fice Machine Dealers Association held August 14 
15 and 16, in the Medinah Athletic Club, Chicago, one of th« 
furnished clubs in the 


will be 


most luxuriously country \rrang¢ 





DINNER GIVEN TO THE DELEGATES TO THE NATIONAL 
TION CONVENTION IN TORONTO, MONDAY AUGUST 15, 


served in the Royal York hotel ficial convention 


TYPEWRITER 
BY THE WOODSTOCK TYPEWRITER COMPANY 
headquarters 
mvention in the September issue of Office 
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ents have been made so that all those attending the con 


vention will be allowed all the privileges of the regular 
members 

The Medinah Athletic Club is conveniently located within 
walk from the Its forty- 
mtain 500 beautiful outside single 
bath, 


Convention rates will be $3.00 to 


a ten-minute center of the Loop 
and double 
water and 


$3 50 pet 


two floors « 


ooms, each with private circulating ice 


servidor service 


we PPee, 
Raog? te 


i2SESsTs itso 


jee 
ecgucee’ 
—_ 





BEAUTIFUL MEDINAH ATH 

LETIC CLUB BUILDING, IN 

WHICH THE 1933 CONVENTION 

OF THE NATIONAL TYPE 

WRITER AND OFFICE MACHINE 

DEALERS ASSOCIATION WILL 
BE HELD 


day for single rooms, and $5.00 to $7.00 per day for double 
rooms with twin beds. Suite arrangements consisting of 
living room and bedroom will be $8.00, $10,00 and $12.00 
daily. 

All business sessions of the held in 


These rooms are elaborately 


convention will be 
sound proof meeting rooms. 
equipped and are ventilated with purified, iced air. 
Convention delegates and their families registered at the 
all recreation facilities, 


club will have complete access to 


which include two large swimming pools, gymnasium, hand 


p>. 
. 


/ 
so 


a 
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DEALERS’ ASSOCIA 
The dinner was 
This picture was received too late for use with the story of the 
Appliances 


AND OFFICE MACHINE 
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For Prestige and Profit 


concentrate your efforts on the one 
outstanding product in its field 








THE STERLING MODEL 
SMITH-CORONA 


a, 
. Acclaimed 
the outstanding portable typewriter 
of all ti 


a quality product which sells 
readily at regular prices and brings 


Full profits 
3 


a marvel of mechanical excellence 

and modern design which builds 

prestige and creates repeat sales 
3 


exclusive promotion material which 
enhances the appearance of your 
store and creates prospects 

= 





TO BRING BUYERS INTO YOUR STORE 





motion material. 
Quantity Form No. 
AC-150 
AC-131 
AC-200 
AC.-141 
AC.-129 
AC-147 
AC-105 
AC.-132 
Firm Name 


Street 


City 


Fill out this coupon and mail today ! 
L. C. Smith & Corona Typewriters, Inc. 
51 Madison Ave., Dept. 32-J, New York City. 
|} We do not handle Smith-Corone. Send us your valuable 
franchise offer and outline of your sales promotion plans. 
] We are Smith-Corona dealers. Send us the following pro- 


Description 


Window displey (shown above). 

Letters for circulerizing college students. 
Folders (six pages—size 3x6). 

Corone Keys to Football. 

Letterheads (Imprinted with dealer's name). 
Smith-Corona book marks. 

Price tickets (set of four). 

Window posters. 

Platen display cards (set of six). 
Decalcomania agency sign. 
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new business 














The BABE though small, 
compact and low-priced does 
most of the jobs expected of 
machines many times its 


EMEMBER! Ev- 

ery Speed Fasten- 
er you sell means re- 
peat profits on staples 
as well as profit on each machine. 
building a business for years to come. 


price. Temporary and per- 
manent fastening. Detach- 
able head for use as tacker. 


That's 


The versatile, light weight, compact, clog- 
proof, low-priced BABE is popular among 
users everywhere. Itsells quickly and easily. 
It is perpetually guaranteed. 


The BABE is real headliner. Feature it! Dis- 
play it! New, steady 
and profitable business 
is your reward. 


And—use the Parrot staple 
price list to figure on all the 
staple business in your terri- 
tory. There is a staple for 
every type and model of 
stapling machine on the 
market today. 


Get the special features 
of our sales plan, first. 


PARROT SPEED FASTENER CORP. 
388 BROADWAY NEW YORK CITY 
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rifle ranges, billiard rooms, squash courts, etc. 
se who motor to the convention, garage 


The storage 


ball courts, 
In addition, for th¢ 
facilities are available in the club building 
rate is $1.25 daily 
—— 
Notes and News of the National Association 

Froehlich, has gotten off to a 
work of the organization. 


The new president, A. B 
good start in carrying on the 
Since his election to the office, Mr. Froehlich has been plan- 
ning to increase the membership and to work out a definite 
program of activities for the ensuing year. He has been 
in correspondence with all the directors and is hopeful of 
completing preliminary details within the next few weeks. 
He has written all the members thanking them for honor 
ing him as their new president and requesting them to en- 
lighten him as to matters that they deem proper for con- 
the officers. It is hoped that members will 
with Mr. Froehlich freely with 
subjects they believe should be incorporated 


sideration by 


communicate soon and 


reference to 


in the year’s program. 
.: & 2s 
[The National Association reports that it has heard 
rumors to the effect that new locals are organizing in 


Association officers are 
others knowing 


with 


country. 
Dealers and 
communicate 


various parts of the 
anxious to hear from them 
of these new locals are requested to 
President Froehlich in Chicago or Secretary LaHiff in New 
York. 
. 6 ¢ 

Dealers of New York, New Jersey and vicinity recently 

formed a local secretary is 


planning to be with them at one of their meetings in the 


association and the national 


near tuture 
_ =< - -— 
Franklin Printing Company Executives Named 


Dividing the duties of the late Louis Busse, general man- 


ager, who passed away a few weeks ago, Lucius J. Sears 
has been named general manager and secretary of The 
Franklin Printing & Engraving Company, Toledo, and 








L. J. SEARS 


JOSEPH LEROUX 


Joseph Leroux has been named as vice-president of that 
company. 

Mr. Sears will have charge of printing and engraving 
while Mr. Leroux will continue in charge of sales of office 
Both gentlemen have been with 
Mr. Sears, a son-in- 


supplies and stationery. 
the Franklin Company for many years. 
law of the late Charles N. Bellman, founder of the com- 
pany, has been a member of the organization for seven- 
teen years. Mr. Leroux has been with the company thirty- 
five years and is the oldest man connected with the concern 
in point of service. 
——_——— 

Happiness and measles have one thing in common: both 

are contagious.—Smith-Corona Sales News (L. C. Smith & 


Corona Typewriters Inc.). 





OCTOBER, 1932 


no sale for 


HAIR RESTORER, YES! BUT NOT HAIR 
PINS! HOWEVER, PLENTY OF WOMEN BUY 
AND USE THEM. @ BY THE SAME TOKEN, 
THE ROYAL SIGNET TYPEWRITER AT $29.50 
SEEKS ITS OWN MARKET—A MARKET SEP- 
ARATE AND DISTINCT FROM THAT OF 
THE HIGHER PRICED PORTABLES. @ THE 
ROYAL SIGNET CUSTOMER ALMOST 
INVARIABLY BUYS BECAUSE OF THE LOW 
PRICE. EITHER HE (OR SHE) ALWAYS 
WANTED A SIMPLE PORTABLE TYPEWRITER 
AND COULDN'T OBTAIN ONE BEFORE—OR 
ELSE HAS NEVER THOUGHT OF OWNING 
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CYVe . 


ONE UNTIL NOW. @ THERE ARE MILLIONS 

OF THESE CUSTOMERS—HUNDREDS, PER- ; 

HAPS THOUSANDS, IN YOUR NEIGHBOR- 

HOOD. YOU WON'T, CAN'T, SELL THEM 

UNLESS YOU HANDLE THE ROYAL SIGNET 

— DESIGNED ESPECIALLY TO MEET THE S/ GNET 
NEEDS OF THIS GREAT UNTOUCHED MAR- 

KET. M@ ROYAL'S ADVERTISING CAMPAIGN - _ 
—THE GREATEST OF TYPEWRITER HISTORY 


—IS CREATING THE DEMAND. STOCK AT Write for complete sales and pro- 


ONCE FOR FALL AND WINTER BUSINESS. a : 
motion information. Use the coupon 


ROYAL TYPEWRITER COMPANY, INC. 
2 PARK AVENUE, NEW YORK CiTy below. This incurs no obligation. 








CONVENIENCE COUPON 


I'd like to learn more (without obligation of course) about the new Royal Signet Typewriter and 
Royal's Special Sales Proposition for Typewriter Dealers. 





Name 


Street ~_ 








a —_ State OA-10 
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You'd be surprised...... 


*® We could invent a lot of imaginary uses for MONGOL 
COLORED PENCILS, like 







tinting 


your elephant’s toenails — or 





the baby’s +7 lips. 


rouging 


But we dh 
@ 


* Instead, people have written to us by thousands, telling us 
what they are actually using MONGOL COLORED PENCILS 


for. They told us of a few outlandish uses, to be sure, such as 


marking new born lambs. re (Yes, this is an 


actual fact.) But they told us of scores of practical, everyday 


uses — business, household, general ones, and lots we had 


don’t have to. 





never thought of. 


*& You ought to know about these uses too. They will help 
you and your salesforce to get new business with MONGOL 


COLORED PENCILS. Shall we send you a condensed list? 


Drop us a line. 


* Remember— MONGOL COLORED PENCILS are made 
Round aud HEXAGON— 


Round in 24 colors and Assortments No. 743 (24 colors) and No. 741 (12 colors) 


Hexagon in 12 colors and Assortment No. 940 (12 colors) 


EBERHARD FABER 
NEW <> YorK 
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I. B. M. Open New Chicago Offices 


The International Business Machines Corporation erected 


a new building this summer at 323 West Madison street, 
which is occupied solely for their Chicago sales offices. 
[The formal opening took place September 12. Several 


prominent men outside of the company participated 

B. M., presented the key 

president of a Century of Progress, 
Ap- 

presi- 


Samuel Hastings, a director of I. 


to 


Dawes, 
who in turn unlocked the main entrances to the office. 
exercises followed W. Rossetter, 


Association of Commerce 


Rufus C, 
propriate George 
dent of the 
prominent in business and civic affairs in Chicago, took part 


Chicago and others 


in the 

Fri 12 to 17 a special business 
show was held in the display room on th It 
was well attended by customers and prospects and attrac- 
business resulted. In fact, the show was over, 
Machine Company division, C. L. Hayes, 


program. 
mm September inclusive, 
e main floor. 
tive before 


the Tabulating 





M 


NEW CHICAGO OFFICE I. B 


Chicago manager, had two hundred per cent of its Septem- 
ber quota. 

During the show, 
time and labor saving equipment. 
high speed seven-bank electric ac- 
card 


special emphasis was placed on new 
The following new de- 
vices were exhibited: 
counting machine with pre-set selector; non-printing 
alphabetical printing tabulator; alphabet- 
automatic multiplying punch; check 
Cosmograph; Interna- 


counting sorter; 
ical duplicating punch; 
interpreter; International 
Recordolock; 
scale; National accounting scales; 


writing 
tional service bureau; watchman’s clock; In- 
ternational accounting 
parcel post and mailing scales, both bearing the new post- 
age rates, 

The International Business Machines 
been distributing its products in Chicago and surrounding 
than twenty-five years. The constant in- 
for them to move 


Corporation has 


territory for more 
it necessary 
The present building 


crease in volume has made 
several times into larger quarters. 
has been constructed to suit their particular requirements. 
The main floor has its large display room, conference rooms 
and various facilities which should be on the street level. 
On the second and third floors are the offices of the different 
division managers, salesmen’s quarters, service departments 
and schools for instruction of operators. Due 
struction of the building and location of departments, full 
use of the first floor. The 
building presents an impressive appearance from the front, 
with the products of the company. 

-  —— 

W. A. Prickett Heads Carbon Sales Staff 

Wright A. Prickett, has been head 

Chicago many years for the ribbon and carbon division of 


The Ault & W 


manager, 


to the con- 


made natural light above 


is 


quite in keeping 


who salesman at 


iborg Company, has been made Chicago 








| 


49 











It’s 90% SAFETY 
and 10% REFERENCE 


fs’ ERY bank and business organization that keeps old records 

4 and papers has a storage filing problem. They need some 
kind of equipment for this storage. Two definite types are 
offered—storage boxes and drawer files. Which is best? The 
answer beyond question is storage boxes. Why? Because it 
isn’t reference that’s wanted so much— it's safety of records. If 
records are needed constantly for reference, they shouldn't be 
When reference isn’t needed any more, except in rare 
cases, then it’s economy to store such records. And safety be- 
comes immediately important. If the smallest stub or coupon is 
ever needed it is vital that it be there—SAFE. 


pt 


stored. 


/ Easy Filing \ 
Instant Finding 
Real Economy 
ABSOLUTELY 
Chace Bo \ SAFE STORAGE / 


(OLI AP SIBLE 

















These reasons show why LIBERTY Boxes are leaders in their 
field. They store old records and papers SAFELY. They semi- 
seal contents without tying. Filled boxes can be moved any- 
where, anytime. They don’t spill. They keep out dust. They 
never tear, stick, or cause trouble in any way. That is why they 
have maintained leadership. First orders are easier to win 
and repeat orders are constant. Think that fact over a minute! 


LIBERTY dealers are invited to write for our new 1932 
fall sales helps. The big selling season is about here. 
Special effort now will pay best. 


BANKERS BOX CO., INC. 
536-538 S. Clark Street, 
CHICAGO, ILLINOIS 





” 
| LIBERTY Collapsible Storage Boxes—‘“‘The Best Thing 
| in the World for Storage Filing.”” 
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War did one Postindex 


dealer sell equipment totaling $3,125.22 to five coal firms 
in his city in less than four months? 

Because Postindex ideally fits the coal business. It 
helps follow up customers who haven't ordered . . . 
shows at a glance which are good credit risks . . . how 
much coal each customer requires ... when he buys. . . 
how it is delivered. 

The coal industry is only one of many that rely on 
Postindex. Banks use it . . . and so do doctors, lawyers, 
brokers, and nearly every other type of business. This 
visible file system answers every office need . . . quickly, 
conveniently, and economically. 

Postindex dealers are making money today. Each 
Postindex sale is “clean,” too . . . no warehousing or 
delivery charges to eat up profits. Most sales lead to 
further calls for cards and additional equipment. . . 
and added profits! May we tell 
you about the Postindex fran- 
chise in your town? Write to 
Postindex Company, James- 
town, New York. 












FOR SPEED IN POSTING, 
this Postindex Rapid-Stack 
has them all beaten! 





Sostindex 
V;sible Piles 


**4 SIDES TO WRITE ON” 











A Division of Art Metal Construction Company, Jamestown, N.Y. 
MAKERS OF THE COMPLETE LINE 
OF STEEL OFFICE EQUIPMENT 


* a 
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(Dedication of Addressograph-Multigraph New Plant— 
Continued from page 28) 

Switzerland: Bartels, Rotterdam; Longini, Brussels; Glas- 
gow Office, Scotland; Alderson, London; Watts, London; 
BORS Multigraph, Vienna; Gruener Jebsen, Oslo; Sys- 
Stockholm; Schulz, Lagomarsino, Milan; 
Liege; Solomos, Athens; Belfast Office, Ireland; 
Brun, Warsaw; Office, Dublin 
sirmingham Office, England; Ruys, Gra- 
venhage; Leeds Office, 
Manchester Office, Newcastle 

Many messages came also from people in this 


tema, Prague; 
Desoer, 


Block 
Office, 


Bristol England; 
Ireland; 
Eng- 


Office, 


Liverpool Office, England; 


land: England, and 


England 
country, members of the organization and others 
* * * 


message of C. E. Steffey, vice -pre sident in charge of 


Phe 


distribution, sent from his hospital bed in Toronto, was 
responded to by a committee consisting of E. J. Ferris, 


C. H. Evans, H. C. Avery, J. ¢ W. A. Wike 


President Rogers also wired an appropriate message, and 


Toy and 
on the closing day a good-cheer letter was sent signed by 
all the honor guests personally. 

. “< 
\ddressograph-Multigraph Corporation is now em- 
It is expected that 


The 
ploying 1350 persons in the new plant 
as sales increase the number of employees will be advanced 
to about 2200. About 600 of the present employees with 
| their families were brought to the new plant from Chicago 

on the removal of the Chicago Addressograph factory. 
ae 

The new plant at Euclid covers eight acres, including a 
three-story administration building. All products are now 
being made at the new factory except the Drylith machines, 


which are being produced at the old plant of the Multigraph. 
— 
Brittens Win Sail Boat Races 
Many people in the office appliance industry know with 
Britten, Jr., vice-president of the 
Orange, 
Stories 


what enthusiasm E. F. 
Monroe Calculating Machine Company, Inc., of 
New Jersey, pursues his favorite hobby, sailing 
of his prowess get about each summer from the waters of 
Britten 


Barnegat Bay, New Jersey, on whose shores Mr 


has his summer home. 


Naturally, he has imparted his knowledge of the han- 


dling of this type of craft to his son, Edwin F. Britten, III, 


who exhibits a skill equal to that of his father 

Mr. Britten takes pardonable pride in the success of his 
son in the In competition 
with boats from all the yacht clubs on the Bay, Edwin III 
has just won the 1932 championship in the sneak box class, 
He is 


summer’s events at Barnegat. 


taking the honors in this event for the second time. 
also a member of the crew of the International Star Class 
boat Vixen, which won the Bamberger trophy competed 
for by craft from all over the world. 

Edwin's dad is modestly silent on the subject of his own 
success this summer, but we have been informed that the 
Senior Britten won second place with his 18-foot catboat 
for the second successive season. 


——E—— 


Taylor Stationery Co., Organized in Lancaster, Pa. 

Ralph A. Taylor recently opened a business, under the 
[Taylor Stationery Company, at 322 North Queen 
He indicates that his company will 


name 
street, Lancaster, Pa. 
commercial business, dealing in office furni- 
says, will 


do a strictly 


ture and supplies. Manufacturers’ salesmen, he 
be welcome. 

Mr. Taylor has been in the stationery business for about 
He started with Butler’s, Inc., Wilmington, 


Del., and was more recently connected with a Lancaster 


thirteen years. 


stationery house calling on the trade throughout Lancaster 


County 
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SELL TO THE HOME 
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YOU CAN..WITH 


Lease 


@ YOUR CUSTOMER who buys office 
furniture — has he a desk at home? He needs 
one — why shouldn’t you sell it to him? You 
can... if you sell Deskette, Art Metal’s new- 


« est, most popular product. 

Small, compact, Deskette packs a lot of con- 
venience into mighty little space! Used at home, 
Art Metal’s new- _ it’s a handy correspondence desk, with room 
for cancelled checks, bills, stationery. It can 
type Desk opens hold a portable typewriter. It’s a safe, too, 
FOR HOME USE—Only your imagination limits with a combination lock on its secret compart- 
Deskette’s place in the home! And wherever NeW home mare-_ ment. Or Deskette can serve as a telephone 
it's used, it saves time and effort for the stand, radio table, end table, or night stand — 

many eee kets to dealers you can name plenty of other uses. 
Deskette is equally useful in the busy office. 
In small rooms where space is at a premium, 





its compact convenience makes friends. Try it 
yourself ...in your own office... and see 
how its time- and labor-saving features supply 
just what every office needs. It’s as good-look- 
ing as it is handy. 
Can you sell Deskette in your town? There’s 
no reason why not... it’s going fast wherever 
it has been introduced! Let us give you the 
Art Natal full details . . . about Deskette and the fast- 
selling line of Art Metal Office Equipment. 
STEEL OFFICE EQUIPMENT Write to Art Metal Construction Company, 





FOR OFFICE USE—IJn busy offices, Deskette 
earns its small cost many times over. Execu- 
tives find it almost indispensable. JAMESTOWN, NEW YORK Jamestown, New York. 


THE ART METAL LINE .. . Fire Safes . . . Storage Cabinets . . . Desks . . . Shelving . . . Plan Files 
Horizontal Sectional Files . . . Upright Unit Files . . . Counter Height Files . . . Postindex Visible Files 
IN THE ART METAL BUILDING EQUIPMENT DIVISION...Hollow Metal Doors and Trim...Elevator Enclosures...Architectural Bronze...Library Fittings...Partitions 
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A pologies to Old Gold) 


T’S the best policy to think of your cus- 
tomer first and always give him the stand- 
ard article that he asks for—that has become 
standard through universal use. You'll 
keep his goodwill and his business and your 


own consistent profits! 





You can’t do otherwise. Whenever you try 

9 sell an unknown product as “something 
just as good,” you arouse your customer's 
suspicions, you encrease his sales resistance, 
you use up perfectly good time and eff ort— 


and usually you do not prove your case! 





Steck to standards—standards wall stick by 


you! 


ACCO PRODUCTS, Inc. 
39th Ave. and 24th St., Long Island City, N. Y. 





our custome, 


Hut ¥ still SAYS 


CANADA: 


Acco Canadian Co., Ltd. 
454 King St., W. Toronto 











Asked for by name, manufactured and sold 
by the million, ACCO FASTENERS are 
known for performance, for price, for re- 
liability. 


Hundreds of thousands will be asked for 
by name again this year at transfer time. 
Be ready for swift over-the-counter sales, 
for sure profits, for gratifying turnover 

on ACCO FASTENERS that have al- 
ways turned over for you, and brought 


customers back for more. 


If you want to do some constructive sell- 
ing that your customers will really appre- 
ciate, suggest ACCO FASTENERS with 
every manila folder sale! All users of 
folders are red-hot prospects for ACCO 
FASTENERS also. On such a combina- 
tion sale, it’s the ACCO FASTENERS 
that give you the real profit, particularly 
if you are up against cut-price competi- 


tion in your manila folder business. 


Write for the ACCO price list and then get 
your profits on America’s already stand- 
ardized paper fastener. 

EUROPE: 
Acco Company, Ltd. 


18 Whitefriars St., London, E. C. 4 


CCO FASTENERS 











a 
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Louis B. Busse 
of Louis B. Busse, vice-president and gen- 
Printing and Engraving 


The passing 
eral manager of The Franklin 
Company, Toledo, O., was a shock to his many friends 
throughout the trade. He died from a heart attack at his 
home in Toledo on Friday, September 2. He had been at 
his desk as usual, but left a little early intending to drive 
with Mrs. Busse'to Detroit, from whence they would go for 
a boat trip to Duluth and return. The attack came sud- 
denly soon after he reached home. 

Mr. Busse was fifty-two years of age. He was born in 


Toledo, where he attended grade school and graduated 





THE LATE L. B. BUSSE 


from the old Central high school. Soon afterward, at 
the age of about seventeen, he joined the staff of The 
Franklin Printing and Engraving Company and remained 
a member of the organization until he died, going up 
through all departments from the lowest to the highest 
positions. He was an associate and friend of the late 
Charles N 


tegrity, intelligence and sound judgment, and aided him 


Bellman, who admired the younger man’s in- 


occasionally by sage counsel. 

a strong association man and did well 
whatever duties were assigned him. At the meeting of 
the National Stationers Association held in New York City 
last June his nomination as regional governor by fellow 
He was promi- 


Mr. Busse was 


stationers in his district was confirmed, 
nent in the work of the Toledo Rotary Club; had served 
as trustee of the local Chamber of Commerce, and was a 
former president of the Retail Merchants Board. 

Surviving him are his wife, and two sisters, Marie and 
Irene Busse, all residing at the Busse home, 323 West 
W oodruff avenue. 

Funeral services over the remains of Mr 
held at the A. R. Bennett funeral home. 

Office Appliances extends its sympathy to Mrs. Busse 
and to the sisters of the deceased, as well as to his many 
We were 


Busse were 


associates in the business and friends elsewhere. 
in touch with him from time to time and retain the memory 
f his unfailing courtesy and helpfulness, as well as the 
soundness of his ideas. Mr. Busse was an occasional con- 
tributor to this and other publications in the office equip- 
ment field, and his articles were vigorous and construc- 
tive. We shall miss him 


r Y y. 
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Frank M. Sullivan 
On Wednesday afternoon, August 31, Frank M. Sullivan, 
proprietor of Sullivan’s Office Supplies and Equipment 
Company, Taunton, Mass., passed away at the New Bed- 
ford hospital following an emergency operation to relieve 
a broken neck which he suffered in diving at Fort Phoenix, 
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No. 2161—A new low- 
priced Walnut line 


THE REVIVAL 
OF BUSINESS 
HAS STARTED! 


. « » Let Imperial equip you to profit 
from the return of improved business 


OFFICE furniture sales have hit the up-grade! 


Reports from every section of the country indi- 
cate plainly that the long-awaited renewal of 
desk-buying is at last under way. 


Even before this revival was generally apparent, 
Imperial Dealers were enjoying sustained vol- 
ume and profits. Now that general conditions 
point to a marked improvement in every line, 
Imperial Dealers are again first to report defi- 
nitely expanding sales. 


Don’t be content to “string along’? with the 
general run of office furniture dealers, waiting 
for prosperity to catch up with you. 


Jump out in front with an Imperial Franchise, 
and enjoy greater profits now! 


Put the broad, comprehensive line of Imperial 
desks and matched suites to work for you at 
once. Take advantage of the outstanding, 
salable numbers that Imperial provides for you 
in every grade, in every price class. ‘*‘Cash in” 
now on Imperial’s enduring construction, ap- 
pealing designs and fair prices. 


Get full information regarding the wide scope 
of Imperial’s complete *‘stormproof” line. Find 
out about the unmatched advantages of an 
Imperial dealership. Write today. No obli- 
gation. 





IMPERIAL DESK COMPANY 


EVANSVILLE** INDIANA 
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Agents and Dealers Wanted 


for the N K  D L Y 
SHEET COLLATER 


the typists’ time saver and systematizer Fills a need long felt in 
stenographic departme mts for reducing lost motion and lost time, and 
imecreasing actual typing Ie multiplies typewriter output 


COLLATING THE SHEETS 


INSERTING INTO TYPEWRITER 





COLLATING SHEETS FOR MANIFOLDING 
The NEEI Sheet Collater has proven its merit under service con 
ditions It is the result of vast thought, experiment and effort based 
on close contact and practical experience with stenographic problems 
A GOLDEN OPPORTUNITY is offered agents and dealers in the 


distribution of this valuable, new and unique appliance Typewriter 
and Supplies men who act quickly can obtain a connection that will 
multiply their earnings the coming season Get the proposition now 


FRED W. NEELY 


37 West Jackson Bivd., Chicage 
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Fairhaven, on the preceding afternoon. The deceased was 
thirty-seven years old. 

Mr. Sullivan was attending the annual meeting of the 
Taunton Lions Club at Fairhaven, and with a number of 
He dove from the springboard 


others went to the float 
bottom. When he 


and his head came in contact with the 
came to the surface his condition was quickly noticed and 
he was drawn upon the raft. A little later he was taken 
ashore in a rowboat and a physician was summoned who 
pronounced the injury to be critical, and the patient was 
conveyed by ambulance to the New Bedford hospital. Dr 
Donald Monroe, a Boston specialist, was summoned, and 
early Wednesday morning an operation was performed. 
For a time Mr. Sullivan rallied, but later his condition grew 
worse and despite all efforts to save him he passed away. 

Frank M. Sullivan was the son of Mrs. Bridget M. and 
the late Garrett E. Sullivan, and leaves surviving his 
mother, one brother, Maurice T., of Lynn; and three sis- 
ters, the Misses May C. and Louise M. Sullivan, both of 
Taunton, and Gertrude D. Sullivan, supervisor of nurses at 
St. Luke’s hospital. 

For several years Mr. Sullivan had been a member and 
director of the Taunton Lions Club, and was a valued mem- 
ber of the Elks Lodge at Taunton, serving for years as a 
member of the board of trustees. He was also active in 
the affairs of the Taunton Chamber of Commerce 

He was a man of fine ideals and great kindness of heart, 
radiating good cheer, and was held in affectionate regard by 
a large circle of friends. Office Appliances extends sym- 
pathy to the stricken family. 

The physician who attended Mr. Sullivan throughout the 
hours he lived after the accident wrote in verse a touching 
tribute to his cheerfulness and courage 


7 
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Dudley Dye Gray 
Dudley Dye Gray, manager of the Los Angeles branch 
of the Art Metal Construction Company, passed away Sep- 
tember 2 in an automobile accident on the desert near 
Calif., San Bernardino county. Mr. Gray was 


Los Angeles from Chicago, and was struck 


sarstow, 


returning to 





THE LATE DUDLEY DYE GRAY 


by a large truck with an overhanging body, which sheared 
off the top of the car, crushing Mr. Gray. 

Mr. Gray had been called east in August, on account of 
the illness of his father at Covington, Ky He made the 
trip by air, and found his father still living. Mr. Gray then 
went to the home office at Jamestown, N. Y., and was re- 
called to Covington because of the passing of his father in 
the interim. 

After the interment of his father Mr. Gray went to Chi- 
cago for a conference with Carl Elofson, territorial man- 
ager for the western half of the United States. Needing 
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Here it is! The new, improved Woodstock 
. . with inbuilt mechanical excellence 
that challenges comparison. 


Fully enclosed . . . sides, front and back 

. with steel panels of crystalite enamel 
finish. An improvement that keeps out 
dust, makes for more quiet operation, and 
gives to the machine a two-tone effect that 
is most pleasing. 


Large platen knobs give better proportions 
and add to the ease of operation when in- 
serting paper. 


The touch, or key action, has been im- 
proved .. . a beautiful touch, more re- 
sponsive than ever. 





The new segment has been designed for 
easier key action, and to keep eraser dust 


CLOSES SPS ok cw a ” out of the type bar bearings. 
LARGE PLATEN KNOBS. This new, improved machine is a —_ 


aa be — be nny, Soprecite ‘ 
nd it's as good as it looks. It delivers 
MORE RESPONSIVE KEY ACTION money-saving performance. It creates 
prestige-building appearance in_ letters. 


IMPROVED SEGMENT... It costs no more to buy . . . and it costs 


less to use. . . . Full details on request. 

















WOODSTOC 


T Y P E WR T E R COM PAN Y 


Six NORTA epee AVENUE, CHICAGO 
Branches in Principal Cities : . . . 7 Distributors All Over the World 








THE pace of modern business is 
too fast to trust to the frailties of 
human nature — particularly the 
average “‘memory.” Industry, 
commerce, the professions, gov- 
ernment and individuals must 
have data close at hand, instantly 
available. Files are the memory 


of business — they don’t forget. 


Quick-to-file, quick-to-find are 
the two cardinal advantages of an 
efficient filing system. GF Allsteel 
Files are made to consume less 
time in filing and less time in find- 
ing. They are designed for speed 
and convenience, for appearance 
and durability. The drawers slide 
easily on frictionless rollers and 
stay level when open at full load. 
Quick-release thumb latches hold 


drawers locked when closed. 





GENERAL FIREPROOFING 
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Compact and good-looking, 
with a beautiful baked enamel 
finish that keeps clean and look- 
ing-like-new, GF Allsteel Files are 
standard equipment with many of 
the largest concerns in the world. 
Made for lifetime service — ever- 
lasting steel construction — they 
sell at a price that lowers the sales 
resistance of your customers. 

Every dealer in filing equip- 
ment can increase sales by taking 
on the GF line of Allsteel files. 
Full information will be sent 
promptly on request. Please ad- 
dress us on your regular business 
stationery. 

GENERAL 
COMPANY 
Ohio 


THE 
FIREPROOFING 


Youngstown, 


In Canada, General Fireproofing Co., Ltd., Toronto 








Safes, Shelving, 








ALLSTEEL 


Display Fixtures, 


> 


GF ALL-METAL PRODUCTS — Desks, Tables, Aluminum Chairs, Storage Cabinets, 


Filing 





FILES 


Equipment, 


Filing Supplies, etc. 
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an extra car at Los Angeles, Mr. Gray bought an auto 
mobile, and proceeded to drive to Los Angeles. He made 
Omaha the first day, and was close to home at the time 
of the accident at Barstow. 

Mr. Gray was engaged in the machine bookkeeping line 
prior to joining the metal office furniture industry. He 
joined The Safe-Cabinet Company in 1919, in charge of the 
business at Davenport, lowa. Later he joined The Van 
Dorn Iron Works, and affiliated with the Art Metal or- 
ganization about 1926. He served as manager of agencies 
until early last winter, when he was appointed branch man- 
ager at Los Angeles. 

He is survived by his widow, Mrs. Jean Gray, and 
Richard Gray, a son. \ nation-wide circle of friends 
mourns the passing of this kindly, courageous and 
charitable man, 

rie oa lh 


Mrs. Augusta Schuelke 

Mrs. Augusta Schuelke, mother of Fred Schuelke, as- 
sistant to George McClellan, Chicago manager for the 
Underwood Typewriter Company, passed away at the 
home of her son September 4. She was sixty-nine years 
old, and in addition to Fred, is survived by Charles, Mrs. 
Elizabeth Marti, Mrs. Mathilda Egan, Mrs. Clara Hans, 
and two grandchildren—Arthur and Virginia. Her declin- 
ing years were spent in Fred Schuelke’s home, where a 
wealth of kindness and care contributed to her comfort. 

Hi oh oh 
Earl W. McGee 

Earl McGee, manager for the International Business Ma- 
chines Corporation at Peoria, IIl., passed away August 25. 
He had been with the International Business Machines 
Corporation the past seven years, three of which were 
spent in Peoria. He was born at Indianapolis. Surviving 
are his widow, Mrs. Geraldine McGee; his father; three 
sisters—Mrs. Kugelman, Mrs. J. L. Ryan and Mrs. H. D. 
Jessee; Harry Jessee, a nephew, and Jean Kugelman, a 
niece. 


i h of 
Enoch Ohnstrand 


Enoch Ohnstrand, 69, chief inspector in the steel equip- 
ment plants of Remington Rand at Tonawanda, N. Y., died 
at his home in Kenmore, N. Y., on September 20, after a 
long illness. 

Mr. Ohnstrand was born in Sweden, January 9, 1863, and 
came to this country at the age of sixteen. He joined Li- 
brary Bureau at Ilion, N. Y., in 1915 and became chief engi- 
neer. When the Rand-Kardex Bureau was organized he 
was transferred to Tonawanda in 1926. He was well known 
in the office equipment industry, and invented many of the 
devices still in the Library Bureau line. 

Besides his wife he is survived by three daughters, all 
married. 

, 
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Charles Horace Barker 

Charles Horace Barker, chairman of the board, Barker 
Brothers Furniture Company, Los Angeles, Calif., passed 
away September 16, following an illness of two months 
Mr. Barker was a native of Kentucky, seventy-two years 
old, and a resident of Southern California fifty-two years. 
In addition to active participation in the furniture business, 
Mr. Barker took interest in civic, religious and business 
organizations. He is survived by his widow, Mrs. Nellie 
Barker, and two sons, Clarence A. Barker and Erle P 
Barker, 

- & 
J. D. Luther 


James Doty Luther, whom, we believe, was the founder of 
the Luther Ink and Stamp Pad Company of Newark, N. J., 
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VARITYPER> cuanceasie type 


The 

VARITYPER is the new 
business writing ma- 
chine that modernizes 
all typewriting 


The Varityper is the sound, practical ap- 
plication of the idea of making one ma- 
chine for all typing, rather than making all 
typewritten work conform to one machine. 

Varityper achieves this purpose through 
four main features—changeable type, vari- 
able spacing, uniform impressions, and per- 
fect alignment. 

With Varityper you have the standard 
sizes and styles, and, in addition a great 
variety of new and different type faces, 
easily and quickly interchangeable. Selec- 
tive spacing, both between characters and 
between lines, permits a proper use of dif- 
ferent size types. 

Every letter and line produced on the 
Varityper is mechanically controlled—of 
equal quality, color, and alignment. 

Ideally suited to correspondence, Vari- 
typer will do every kind of typing that a 
modern office requires—reports, tables, sta- 
tistical data, plans, specifications, proposals, 
financial statements, sales letters—and do it 
better. 

The only business machine of its kind, 
Varityper offers a tremendous opportunity 
for profitable promotion. Every office, 
bank, corporation, institution is a Varityper 


prospect. 


VARITYPER, INC. 
Chrysler Bidg. - NEW YORK 


Telephone: VA-nderbilt 3-2590 


Varitypers are used by many leading corpora- 
tions including NEW YORK TELEPHONE CO. e@ 
GENERAL ELECTRIC @ JOHNS MANVILLE 
@ INTERNATIONAL PAPER COMPANY @ 
CHRYSLER MOTORS @ NATIONAL CASH 
REGISTER @ INTERNATIONAL BUSINESS 
MACHINE. 


VARITYPER * uNiFoRM TYPE IMPRESSION 


VARITYPER- variaste spacin 
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WHERE A 


ONE 
TRACK 
MIND 


MEANS PROFIT 


H: RE’S how to make money 
selling waste baskets: Look over the different lines. 
Carefully consider the good points of each. Then 
pick the one with the most advantages—and stick 


to it. refusing to be side tracked. 


The American Can Company knows what makes a 
line successful, and has built a successful line. Com- 
plete, yet not large. Carefully styled. Superlative 
quality. Properly priced. Others may boast any one 


of these features. Canco combines them all. 


Canco metal baskets are durable and beautiful— 
right for the home, for the office, for institutions. 
They come in handsome oak, mahogany and walnut 


finishes—as well as in green and white. 


The more carefully you pick the line to stick to, the 
surer you are to decide on Canco. Concentration on 
this proved line means lower inventory, faster turn- 


over, good markup, steady profit. 


Galvanized Ware Department 


AMERICAN CAN COMPANY 


City Park Avenue and Hamilton St. 
TOLEDO, OHIO 
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passed away at Bloomfield, N. J., on September 12 at the 


age of seventy-eight years. He formerly resided in Brooklyn 


Mr. Luther was the father of Henry J. Luther of the com- 
pany above named, and of Edward C. and Emma L. Luther. 
His wife, Ella, died some time ago. He was regarded with 
sincere affection by a wide circle of friends 

Funeral services were held at the late home of the de- 
ceased, 75 Oakland avenue, on Wednesday, September 14. 

He oh oh 
A. H. Teepen 

\. H. Teepen, Cincinnati representative eighteen years 
for the Hedman Manufacturing Company, passed away at 
his home September 4, following a brief illness. He was 
a son of the late Herman Teepen, former vice president of 
the Second National Bank. Surviving are his widow, Mrs. 
Catherine Teepen, and Mrs. Henry Schlachter, a sister. 

— ch 
Gabriel Lipman 

Gabriel Lipman, inventor and manufacturer of the Op 
tion-A-Graph, passed away at Chicago, September 24, 
after a prolonged illness. He is survived by his widow, 
Mrs. Elsa Lipman; two daughters—Mrs. Gertrude Nach- 
man and Jane; two sisters—Ida and Sarah; one brother, 
Israel 

Mr. Lipman had an extended experience in the office ap- 
pliance field at Chicago, including selling the Reynolds 
envelope sealer, The Multipost, Mail-O-Meter, and the 
Postage Meter. About five years ago he perfected the 
Option-A-Graph, and has marketed it since, to life insur- 
ance companies. He had a new device for making out 
policy cards by insurance companies nearly ready for 
market when illness overtook him. 

Mr. Lipman was a genial man, a good salesman and a 

° 


true friend. — 


Mashek Products Added by Harry Balch 
Harry Balch, who is representing the Quality Park En- 
velope Company and The Victor Safe & Equipment Com- 
pany, has added the line of Frank Mashek & Company 





HARRY BALCH 


[hese brief cases, “Zipbinders,” and other items made of 
leather, are sold by many commercial stationers. Mr. 
Salch will represent the Mashek line in Indiana, Ohio, 
Michigan and Kentucky, and he feels that his friends in 
the trade will be pleased greatly with the values and sales 
possibilities represented in this quality line of leather goods. 


acini 

Fricker Plant Moves to Pennsylvania 
Che A. Fricker Corporation announces the removal of 
its plant from Cleveland, O., to Keister, Pa. The corpora- 
tion manufactures stationery, hardware, hotel and office 
supplies. The plant in its new location will be under the 
management of Anthony Fricker, who will conduct the 


business as heretofore. 
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the most desirable 
Standard Portable 
for Retail Selling! 














Remington Introduces 


Typewriter Features of Outstanding Importance! 


OW delivering — a new Portable — model 


5-T — by Remington. 


Modesty is not in us. It need not be. Remington 
1as always manufactured the finest Portable 
[ypewriter that engineering could devise. Now 
. comes the Remington 5-T, in which has been 
incorporated so many improvements in construc- 
tion and design that dealers and customers alike 
name it the finest Standard Portable we have 


ever offered. 


Thoroughly modern in appearance — equipped 
with every essential to which the Portable typist 
has become accustomed, together with many never 


before available on a small machine. 


Dealers who are already demonstrating the Rem- 
ington 5-T pronounce it the most desirable for 
retail selling — because it offers so many user- 
advantages that sales effort is reduced to a mini- 


mum. 


Write for 
5.} 
Details 


PORTABLE DEPARTMENT 


Remington | ypewriter 


DIVISION OF REMINGTON RAND 


465 Washington Street Buffalo, New York 
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Order this profitable Gift Assortment 
with the staple Oakville lines 





No. 457 Jumbo Ash Tray. Large conter 


ae table a — pm + No. 409 Lustro Ash Tray. Chromium plated 
Non-tarnishind ° Non lind. Gelle Permanently bright and clean. Snuffer puts out No. 444 H ‘ c tte C 
brass. Retail $1.00 ‘and h cigarettes immediately. Packed one in a gift box rm a a 
‘ with display back. Retail 50c each tainer. Exclusive humidor feature 
keeps cigarettes fresh. Holds full 


pack ina pyramid. Heavy chromium 
plated cover. Weighted base in black 
or red enamel. Packed one in a gift 
box. Retail $1.00 each 





No. 700-C Desk Set. Each set contains ten pieces; a complete, fully 
equipped desk set. Finished in old copper with green enamel inlaid design. 
Retails $2.00 set 


No. 500 Gift Assortment 





chromium plated and black enameled umidcmeandiwe  * NO. 444 Black and Chromium Humidome Cigarette 
chromium Lustro Ash Trays. The perfect set for the home Containers 
= se hoe enemies 4 No. 444 Red and Chromium Humidome Cigarette 
Containers 
, : : 4 No.457 Jumbo Ash Trays 
ET this new group of gifts stimu- S$ Ma 40 knee ek Gee 
late your sales. Every article is 2 No. 458 Combination Smoker’s Sets 
4 No. 700-C Desk Sets 


, : , 
beautiful, practical, durable, salable: Total retail value $27—Big Dealer Profit 


And when you order the complete No. 
- . Ask for details ab co lete Oakville line includi Desk Set d Book End: 
500 Assortment along with the staple sk for details about complete Oakville line including Des etsan ‘00 nds 


Yellow Box Lines, Flatpak Pins, and 4 
other Oakville products, you earn extra an Y | | a 










profits by saving on transportation Oakville-American Pin Division *vuE-american 
: > SCOVILL MANUFACTURING COMPANY & ve 
costs. Standardize on Oakville, the WATERBURY CONNECTICUT 3 3 
, , , : Utility Gifts of Metal 
quality merchandise. Display it, get Pins, Clips, Fasteners, Thumbtacks, Tak-a-pins, etc 5 





behind, and it will make money for you! NEW YORK CHICAGO SAN FRANCISCO hal 
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Johnson Joins Maverick-Clarke 

Carl C. Johnson, Jr., formerly associated with the Wim- 
berly-Hubbard Advertising Agency of Fort Worth, and 
previously advertising and sales promotion manager of the 
Universal Mills of that city, has been named head of the 
new Creative Business Department of the Maverick-Clark« 
Litho Company of San Antonio, Texas, printers, lithog- 
raphers and office supply outfitters. The new department 
has been established to stimulate more business for firms 
located in San Antonio and vicinity through the design and 
production of direct mail literature, broadsides, etc. The 
department is being established not only as a means of 
rendering a more complete service to the customers, but 
to keep in San Antonio similar business which, heretofore, 
to a large extent, has been sent to out of town firms. Mr. 


Johnson is well qualified to assume the new duties to which 
he has been assigned.—BCR 
=< 





MR. COLEMAN VINDICATES THE REPUTATION OF THE ATLANTIC 
OFF SAVANNAH AS PROPER FISHING WATERS.—Here is a likeness 
of Henry I. Coleman, president of Nathan Coleman & Son, Inc., office out- 
fitters of Savannah, Ga., with a 50-pound sea drum which he caught re- 
cently off that port. He declares that this is conclusive refutation of 
the notion common in the North that the fish caught in Southern waters 
are to be found in the Gulf of Mexico only. Mr. Coleman caught this fish 
sixty miles from Savannah It is now leading a contest sponsored by a 
local business house We venture to offer congratulations 


weneitiliiiness 
Bates Conducting Interesting Sales Story Contest 


In the September issue of Bates Brevities, published by 
the Bates Manufacturing Company, Orange, N. J., appeared 
an announcement of a $10.00 prize offered to any dealer's 
salesman who sent to the editor of Bates Brevities a story 
of the sale of any Bates product that would be judged by 
the editor as the most interesting sales story for use in the 
house organ. These stories were to contain from 100 to 
200 words and were to be in the editor’s hands by October 
l. The decision of the editor, Stanley M. Babson, Bates 
vice-president and sales manager, will be final. 

Besides the $10.00 first prize, $5.00 will be paid for other 
stories sent in that are published in Brevities 

ep 
Pirret Opens in New Location 

P. K. Pirret, who closed his store at 759 Broadway, Ta- 
coma, Wash., several months ago, opened a newer and finer 
store at 908 Broadway, Tacoma, recently under the title 
of Pirret Book and Stationery Company. Office as well as 
school supplies are being featured, along with stationery, 
engraving, greeting cards and books.—CML 
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BusHNELL 


ENVELOPES 


Do Not Vary 
in Quality 

















nywhere, anytime—pick 
up a BUSHNELL EN- 
VELOPE and you will al- 
ways find it the same... No 
ups and no downs with the 
paper market and no scaling 
down in quality to meet mo- 
mentary competition. 


Our policy in this respect 
approaches its 56th year. 





ALVAH BUSHNELL CO. 
13TH AND WOOD STREETS 
PHILADELPHIA 





Expanding Wallets 





“Vertex” File Pockets 
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SMOOTHS THE WAY 


To Easier Work 
and Easier Profits 


EC asiER swifter, cleaner and above all, 
smoother, SUEDE sweeps away typing errors to 
the delight of every stenographer. 

900 SUEDE is a typical Weldon Roberts Eraser, 
originated by an eraser specialist—copied widely 
but never well. The soft 
gray rubber retains its con- 
sistency. And it brushes 
away typing errors, pencil 
marks and smudges with- 
out a scratch or a scrape. 





[hough other erasers may look 
like SUEDE, none can equal its 
performance. Typists know this 

and ask for SUEDE by name! 
By pushing this versatile office 
eraser you will not only assure 
yourself of excellent initial profits, 
but also of steady repeats. Write 
for our special “demonstration 
proposition—and other infor 
mation about this and all other 
Weldon Roberts Erasers—made 
by Americas only eraser spe 
cialist! 


WELDON ROBERTS 
RUBBER CO. 


Newark New Jersey 





No. 9000 WHISK 


The efficiency of the No 
100 Suede ts increased by 
the ineorporation of a 
handy JUiitle brush, as 
shown This SUEDE- 
WHISK style, at a 
slightly higher price ts 
preferred by many because 
of Us extra convenience! 











TrUALTAK2A Ww any Language 








last month, 150 L. C 
the use of various convention committees, 
clerks, visiting newspaper men, etc. 
is shown in the accompanying illustration 
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L. C. Smith Typewriters at Legion Convention 

When the American Legion convened in Portland, Ore., 
Smith typewriters were on hand for 
registration 
Part of the shipment 
Seated, more 


Typewriters Ine 4 
| 





VIC MACKENZIE AND CARL MOSER, AMERICAN LEGION OF 

FICIALS, ATOP A PILE OF L. C. SMITH TYPEWRITERS THAT 

WERE USED AT THE LEGION CONVENTION IN PORTLAND, 
ORE., RECENTLY 


or less comfortably, on top of the pile of machines are Vic 
MacKenzie, personal representative of H. L. Stevens, now 
past national commander, and Carl Moser, department ad- 
Paul Winship, Portland branch mana- 


greeted a 


jutant for Oregon. 
ger for L. C. Smith & Corona Typewriters, Inc., 
number of typewriter dealers who are also Legionnaires 


during the convention. 


ae 
Wray Takes Wagner Line in New York 
R. A. Wagner of Wind Gap, Penna., manufacturer of 
waste paper receptacles, announces that he has appointed 
George Wray, 130 East Forty-second street, New York 
who has been the representative of the Quigley line for 
some time, to market the Wagner line of waste baskets 
[These baskets are in all grades to fit every pocket book, 
Mr. Wagner states that he is about to move to a larger 
factory with better equipment and four times the floor 
space of his previous factory. 
It is of interest to note that one type of Wagner baskets 
was placed on the New York state contract for the ensuing 


year by Mr. Wray. 


—_— ~~. — 

Troy, Ala., Concern Dissolves 
The firm of Young & Bower, doing an office supply busi- 
ness at 210 East Walnut street, Troy, Ala., has been dis- 
solved by mutual consent. Dissolution became effective 

September 15 

Mr. Bower disposed of his interest in the business to Mr. 
Young, who will continue in the same line and at the same 


location as heretofore. 
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CARTER 


ANNOUNCES 


a new and better ink 





HE gleaming black and silver 

inkwell bottle has the appeal 
of something entirely new, differ- 
ent, practical, and good looking. 
Its wide mouth permits easy filling 
or dipping of the pen. Low and 
flat, it stows away easily. The 
nickel screw cap is leak-proof. 


Midnight permanent inks are of a 


higher quality. They can’t wash 


out... won’t go watery in the 
bottle. Designed especially for 


they flow free- 
Equally suitable 


fountain pen use 
ly and evenly. 


for use with steel pens. Their 
deep rich tones give excellent 
legibility. 


Midnight comes in Midnight Blue, 
Midnight Black, and Midnight 
Blue-Black. And there is Carter’s 
Washable Blue also in the inkwell 
bottle. 


MIDNIGHT 
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in a new and better 


package 


Carter makes sure of 


customer acceptance 


hit with your cus- 
strikingly hand- 
some bottles of ink sell themselves 

. and in addition they are 
backed up by powerful national 
advertisements—eye-catching win- 
dow and counter displays—and 
newspaper 
ments for your own use. 


An instant 


tomers—these 


persuasive advertise- 


We know that this new item will 





greater 


make 
Send the coupon 
The Carter’s 
Ink Company, Boston, Chicago, 
Montreal. 


sell—and_ repeat 
profits for you. 


for a trial order. 


THE CARTER’S INK COMPANY 


* MMM Hy 


Boston, Mass. (Campripce C. Station) 
wae Waa Doz. bottles Midnight Blue X665 
Doz. bottles Midnight Blue-Black X245 
inane Doz. bottles Midnight Black X585 
ke oma Doz. bottles Washable Blue X165 


OA-10-32 


MMM MM 
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on sales.... 
































V-CUT POCKET 
TRI-GUARD 
SUPPORT 





TRI-GUARD 
FILING 
CABINETS 





SWAY CHECK 


When you sell a Tri-Guard Filing Cabinet, your profit does not 
end with the sale of the cabinet. 


The exclusive Tri-rod feature assures your selling the complete 
supplies also. Your profit per sale will be greater, repeat orders 


more frequent. 


With the Tri-Guard file, filing costs are reduced to a minimum. 
Its practical economy appeals to executives who watch operating 


costs. 


Send for the Tri-Guard Window Display outfit and display this 


sales building filing cabinet in your window. Re- 





oa member, repeat orders result from Tri-Guard 


eo / sales. 





Globe“Wernicke 


Factories at 


Cincinnati, O., and Avenel, N. J. 


STEEL, WOOD AND PAPER PRODUCTS 
Steel Filing Equipment; Steel Office Furniture; Steel Shelving; 
Steel Storage Cabinets; Cello-Clip Map and Plan File; Visible 
Record Equipment; Sectional Bookcases; Library Equipment; Parti- 
tions, Steel and Wood; Wood Office Furniture; Stationers’ Products; 
Wood Filing Equipment; Filing Supplies; Special Steel and Wood 
Equipment 





DOUBLE TABBED FOLDERS 





Double Tabbed “Tuftear” Manila 
folders have two thicknesses of 
stock at the tab, where the wear 
is the greatest. These reenforced 
tab folders will wear twice as long 
as the ordinary single tab folder, 
at only one-fifth more cost. Made of 
the strong, durable “Tuftear” folder 
stock. Send for sample and complete 
information. 


ANGULAR CELLULOID TABS 






Angular 


\ Celluloid Tabs 
e look you straight in 
. the eye. Set at the 


easy reading 45 de- 
gree angle. They 
speed up filing and 
finding—treduce costly misfiling. 
Interchangeable inserts permit eco- 
nomical expansion. 


SECTIONAL BOOKCASES 
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Universal Sectional Bookcases are 
very attractive and practical for 
both home and office. Used ex- 
tensively in law offices. Sections 
can be added as needed. Also 
beautiful period design Bookcases 
for the home in many styles and 
sizes. Send for catalog. 





Unrivaled in Completeness ... Unequaled in Quality 
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Mr. Higgins Celebrates an Anniversary 

In celebration of his tenth year in business, Tracy Hig- 
gins is sending to his friends and customers of Charles M. 
Higgins & Company, Inc. of Brooklyn, copies of the long 
awaited final revision of the Higgins trade price list. They 
have been able to adopt a single discount scale applying 
alike to drawing inks and to the company’s other products. 
In conjunction with this, they have standardized the list 
prices of their entire line in accordance with the custom 
prevailing in the trade. This has resulted in a more ade- 
quate profit margin on the three-quarter ounce drawing 
inks and more satisfactory prices on writing inks, adhesives 
and large size containers of drawing inks 

A new catalogue has just been issued, which shows ad- 
mirably the complete line of Higgins inks, adhesives, etc. 
This catalogue is small, but it is done on heavy stock with 
high-grade halftones throughout. It may be had on request. 

A final edition of the catalogue will be put out next year. 


EE 


Koster Honored for Twenty-five Years’ Service with 
Royal Typewriter Company 

Twenty-five years of continuous and faithful service with 

the Royal Typewriter Company were recently comple‘ed 

by John L. Koster, assistant mechanical superintendent of 





JOHN L. KOSTER 


the Royal plant at Hartford, Conn. In recognition of this 
unusual record, Mr. Koster was presented with a gold 
watch by President E. C. Faustmann. 

As assistant mechanical superintendent, Mr. Koster is 
instrumental in maintaining the high mechanical standard 
of the Royal plant and the quality of Royal typewriters. 
Royal officials joined with Mr. Faustmann in congratulat- 
ing Mr. Koster. 

——— 


New Catalogue by Oakville American Pin Division 

The Oakville Company Division of the Scovill Manufac- 
turing Company announces the issuance of a catalogue fea- 
turing Acorn utility gifts of metal, including vases, lamps. 
smokers’ articles, book ends and many other items of orig- 
inal design. The materials from which these are made are 
all of the proper gauge, temper and surface to insure satis- 
faction of purchasers. They have been produced on the 
right machinery, under careful supervision and by one of 
the oldest metal fabricators in the country. 

The catalogue is 834x11% inches over all and consists of 
thirteen pages in an attractive green and copper colored 
portfolio. It is of loose leaf arrangement so that additions 
and changes can be readily made as the line expands. 

It is Oakville’s intention to introduce many new ideas 
in the near future. Copy of the new catalogue may be ob- 
tained by writing to Oakville Company at Waterbury, 
Conn, 


Nuns 
“A 


cae 
LET THIS 6 
SALES JEWEL 
ATTRACT CUSTOMERS 
TO YOUR STORE! 
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ERE’S a sparkling new setting for 

America’s premier typewriter keys—a 
setting that reflects their quality—that suggests their 
efficiency—that recalls their economy—in a manner 
that their value and profit deserve. 


In your window or show case and on your counter 
PEERLESS KEYS in their new cellophane sealed 
package and display mounting of green, black and 
silver, will immediately attract executives and ste- 
nographers alike. The girls will want PEERLESS 
KEYS for their error-saving advantages—for the 
comfort they give to nerves and fingertips. And 
executives with fewer office employees will appreciate 
the greater amount of work per girl which PEERLESS 
KEYS make possible, and buy sets of PEERLESS 
KEYS in quantities! 

You dealers who stock PEERLESS KEYS (and four 
out of every five do)—let us send you this new pack- 
age and its display mounting on memorandum. You 
dealers who do not know PEERLESS KE YS—vwrite 
for full information and dealer proposition. 


oN) 


PEERLESS KEY CO., Ine. 


The only Rubber Key Manufacturers offer- 
ing a COMPLETE LINE through dealers! 


176 Falton Street New York, N. Y. 





Peercess Key Co., INc., 

176 Fulton St., New York City. 

Please send without obligation the new Peerless package and its 
display stand, together with details of your profit building 
sales plan for dealers 

Name 


Firm 


Address 
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J. H. Robinson Now with Varityper 
Joseph H. Robinson, a prominent figure in mail adver- 
tising and business circles of Chicago the past twenty 
years, has been appointed manager of the Chicago office 
of Varityper, Inc., whose product he calls the “first new 















STAPLING, PLIERS 


departure from ordinary typewriting in the last fifty years.” 
Mr. Robinson is president of the Atlas-Robinson Com- 
pany, one of the original organizers of the Mail Advertising 


THE MACHINE 
OF A THOUSAND 
USES. $4.50 LIST 


Service Association, a member of the direct mail depart- 
mental of the advertising council of the Chicago Associa- 
tion of Commerce, and is secretary of the local Kiwanis 





Club, Chicago. 
The Varityper of today has been found valuable in 
mimeographing and photo-offset work, due to the flexibility 


afforded by the use of contrast types 





ERHAPS you have only considered a 

stapling machine as an office device for fas- 
tening together several pieces of paper. This 
is only one of a thousand possible operations 
of which NEVA-CLOG Pliers are capable. 
In almost every type of business there is one 
or more operations which can be performed 
either better or more economically by the use 


of NEVA-CLOG Stapling Pliers and pre- 





THE GENTLEMAN FROM SOUTH CAROLINA HAS THE FLOOR.— 


formed staples. 
owe. ¢ ‘ Here is a likeness of William B. Ingram, Sr., and William B. Ingram, 
This device will fasten together any material Jr. (both known as “‘Bill’’), of Charleston, S. C. Ingram, Sr., has 
= . : : been service foreman for the Underwood Typewriter Company and its 
which can be penetrated with a sharp pointed successor, The Underwood Elliott Fisher Company, for the last seven 
wire. It will clinch and hold securely after years and has been a subscriber and reader of Office Appliances for the 
4 past fourteen years. Bill, Jr., is interested in many things and is finding 
applied. the world within his horizon a curious and wonderful place. Ingram, 
TI diss . - , : Sr., tells us that business is fine in the ‘“‘City by the Sea,’’ and that his 
vere are dozens of specific lines of business company’s branch is looking forward to a banner trade this fall. 


a ee 
Diebold Catalogue on Safe Interiors 

The Diebold Safe & Lock Company, Canton, Ohio, has 
issued a new catalogue on “Safe Interior Equipment,” 
showing the conveniences and facilities which can be in- 
stalled in the company’s insulated safes. Every imaginable 
> > requirement for utility is combined with protection against 
. GET THE POINTS fire. Detail sheets covering various models of the “Cash- 
gard” chests are included with the catalogue, showing 
chests for installation in insulated safes, and also as in- 
The Neva-Clog Plier uses ons in i blocks, the latter ne — favorite 
a with large chain organizations tor secluding cash receipts, 
NEVA-CLOG awaiting the arrival of authorized collectors to pick up the 

No. A 1000 Staples money and convoy it to the bank 

ee ee 
Many Typewriters Stolen in New Jersey 

The state police of New Jersey have notified the National 
Typewriter and Office Machine Dealers Association that 
the following typewriters have been stolen from the Glass- 
boro high school, Glassboro, N. J. All of these machines 
have blank keyboards: Royal—X-933021, X-1193407 and 


or manufacture in which these machines are in- 
dispensable, with new uses being continually 
discovered. 

This is a labor and time-saving machine for 
office, shop or factory. 





These staples are made of strong, rust-proof 


steel and are soldered together in strips of 100 X -1193406 Remineton—LP 77206 and Remington Noise- 
slapses —_ by Pip pl cage crs elimi- less X 139475 and X 146899. Underwood—2152267-5, 
ates Colloe 7 P- ns « - - - 
nates « ton and ali other machine-gumming 2083516-5, 2315472-5, 2315797-5, 2292483-5, 2152266-5, 


substances. They are sharpened. Manufac- 
tured expressly for the NEVA-CLOG Stap- 


ling Plier. 


cco” 


2003314-5, 3673368-5. L. C. Smith—940103G-10, 985527G-10, 
958361G, 840103G-10, 98715G-10, 981293G-10, 879655-10, 
879672-10, 979438G-10, 987804G-10, 979945G-10, 979267-10. 


NEVA-CLOG PRODUCTS, Inc. [077° "°°" SAE * 
on’t sit by and whistle for a wind. Get up on your 


BRIDGEPORT, CONN. feet and raise your own dust.—Berloyalist (The Berger 


Manufacturing Company). 
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Below: The New Genera! Office Building and Union Station 
of the Santa Fe R. R., at Galveston, Texas. Architect: E. A. 
Harrison, Santa Fe R. R., Chicag Supervising Engineer: 





K. B. Duncan, Chief Engineer, Gulf Lines, Galveston. Assist- 
ant Engineer: O. C. Patterson, Gulf Lines, Galveston. Acting 
Architect: Edward L. Rankin, Gulf Lines, Galveston 

* 
Right: Section of the Freight Audit Department, 4th Floor, 
showing Installation of Berloy Shelving Racks. Berloy Steel 
Equipment is Distributed Over Al! Eight Floors of Both Wings 


of This Magnificent New Structure 
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N one of the most highly competi- stock —in- 
tive jobs of the year, famed Santa — suring stand- 
Fe chose Berloy Steel Equipment for ardization, flexibility, low initial cost 
their new General Office Building at and future economy. * Oscar Springer, 
Galveston. The reason? They con- Berloy agent at Galveston, won this 
sidered “‘Berloy Best!” © This instal- 261-ton order with the aid of the 
lation, one of the largest of the year, Berloy Sales and Engineering De- 


was planned by Berloy engineers partments — another outstanding 
example of the sub- 





cooperating on invi- 
stantial manner in 


which Berloy helps 
its dealers increase 


tation with Messrs. 
Duncan and Rankin 
of the Santa Fe. The 
equipment is prac- 
tically oll fro BC) cc, = Prorits. 


THE BERGER MANUFACTURING CO. « CANTON, OHIO 


Division of REPUBLIC STEEL CORPORATION 
BRANCHES AND DEALERS IN PRINCIPAL CITIES 


their sales and 





OFFICE EQUIPMENT STEEL SHELVING LOCKERS 
FILING CABINETS STORAGE CABINETS INDUSTRIAL DISPLAY BUILT-TO-ORDER WORK 
DESKS AND TABLES TRANSFERS AUTOMOTIVE LIBRARY AND SPECIAL PRODUCTS 
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Everybody Says: 
“IT’S THE BEST THING OF 
THE KIND EVER BROUGHT OUT”! 





e knew it was good the welcome given 
It took the 


Even thoug! 


the Hotchkiss Stapling Plier surprised us 


trade by storm. It made customers who had never 


heard of a paper fastener want one. It’s being used 


today in homes, offices, stores, schools, factories—by 


and children And the more sold the 


with a steadily rising market for 


men women 


bigger the demand 
staple . 


HOTCHKISS STAPLING PLIER has made the big 


news and sales hit of 1932. Its the item to feature 
for this year-—now. It gets you business where you 
never got it before—it builds good will and repeat 
orders—it s useful, needed by everybody If you 


haven t seen the Hotchkiss Stapling Plier, send for 


your assortment, free window and counter displays, 


sales helps, etc. Everybody says 


done it again 


Hotchkiss has 











brought out the best thing 
of the kind ever produced ; 
Mopet H54N.P. 


a real money List $2.50 


maker lor you 


THE HOTCHKISS 
SALES COMPANY 
Norwalk, Conn. 


Trade Mark—Panels of 
Contrasting Colors 


KISS 


PLIERS 


HOTCH 


STAPLING 
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Clarotype Adopts New Cartons and Bottle Labels 
Company, Inc., have modernized the car 


star product, “Clarotype 


The ¢ laroty pe 
ton and bottk 
Che Modern 


they show 


labels t their 


[ype Cleaner.” On t panels of the new 


‘ 
carton graphically the Clarotype dauber, the 


bottle itself, the product in use, and simple directions. Thus 


the consumer, lookiny at thre carton, cat sed immediately 


d how the product is to be 


contams at 


what the pac kaw 





MODERNIZED CLAROTYVPE PACKAGE 


Lhe veneral styl ot the carton, and the color com 


iscd 


nation of orange and blue, have been maintained 


Che familiar picture of the Clarotype girl has been aban- 


doned with regret, but the company feels that the new 


carton is a better selling object 


[The new labels on the bottle are declared to be a great 
improvement over the former ones. The front label is 
diamond-shaped and is printed in orange and blue, har 


monizing perfectly with the blue bottk Che back label, 
which carries the directions, is circular and is printed in the 
same colors as the front label. The company says that th 
bottle as it is now labeled is one of the most attractive they 
have seen, and they express the belief that dealers will ap- 
both excellent 


bottles because of their 


of the old carton 


and 
fact that the 


prove carton 


appearance and the identity 


has been maintained. 


——_<———— 


Atlanta House Changes Name 
Miller's Book Store, « 


ce appliance firms in the South, has been incorporated and 
Millers, Inc 
business are John M 


me of the oldest stationery and of 


the name changed to 
Miller, whe 


Orme and 


Incorporators of the 
founder of the firm, and his two sons, 
Miller, both ot 


No officers have yet been elected for 


was the 
James T 


years in the 


whom have been associated for 


business 


the new firm 
Plans for reorganization call for an expansion of the com- 


mercial stationery end of the business, but books will con 


be carried and the Children’s Book Department on 


tinue 
the second floor will continue, under the direction of Mrs. 
amilton, to be an important part of the business. 
John M. Miller, founder of the firm, recently celebrated 


his hftieth anniversary in business. The firm will continue 


to operate at 64 Broad street, N. E., where it has been lo- 


cated for the past seventeen years 


i 


Remington Rand Appoints Agency for Institutional 
Advertising 


The Batten, Barton, Durstine and Osborne advertising 


agency has been appointed by Remington Rand to handle 
its institutional advertising. In addition, this firm is also 
th 


Cypewriters and Portable 


e advertising agent for Remington Rand on all Portable 
Adding Machines. 
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Pull Out Drawer 






Fibre Storage Case 
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When They Buy the Improved Wizard :. 
_. ) 8 
oe 
" ‘ . 
: = 
= ~ 
= Your Customers Dollar : 
=" 2 
a " 
. 
=" @ 
va" “ 
ce Buys These : 
= a. 
a = 
= = 
: . 
. . 
: Three Plus Values : | 
a ° ; = 
= . 
" 2 . 
“7 
.. s 
ae I 2 3 _ ' 
. Greater Better Stronger £ 
a , - 
.. Strength Appearance Trays | : 
= = 
2 The Shell of the Im- The shell of the Im-  MHere’s where the Im- | ° 
a proved Wizard Storage proved Wizard is now proved Wizard steps out a 
“. Case is made from extra made with four front ahead of similar cases: -— 
= strong corrugated fibre flaps which are turned the trays are now made . 
a stock, creased, folded and in, thus greatly en- from heavy corrugated x 
= taped to give it more’ hancing the appearance _ fibre board, double thick | . 
a than the required ordin- of this popular storage and metal stitched at a 
a ary strength. Pile ‘em case. When you can get _ sides and four-ply thick a 
. high; Pile ‘em wide; appearance at no addi- at each end. They will " 
_" They'll stand the strain’ tional cost and at no not sag when filled. a 
= and drawers will slide. sacrifice of other good They're as strong and 2 
‘ A rhyme—but a fact qualities, it’s worth con- rigid as you would E 
a nevertheless. sidering. expect them to be. " 
i” a 
= * 
% “ = * % J 
Ss Get That Free Demonstrating Sample and n 
*. : 
" | ai >. "7 be . * 
” Be Convinced This is the 1933 Line . 
~ a 
n ” 
s 
" » 
s 
a” = 
= r . . ° ‘ 
*. The Weis Manufacturing Company " 
= New York - Chicago & 
# ™ : 
*. A. H. Denny, Ine. Sf its Associated Stationers “ 
356 Brox rs . . Supply Company - 
2" ae aD Monroe, Michigan ary <omgany a 
* a 
. : 
s "SR @SRSSBa BOReBaREeBEHReHREeHREHRPHeReReeReeReeReHeeReeeaeee eRe Re Ree ee eehUsethUaeUae se ls : 
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Automobiles are Improved Year to Year 
Just So The 















W1izarD : 
Read About The Improved 1933 Model . 






Whenever something new is made, the maker or someone else strives to improve its 
construction and usefulness. Just so with our popular Wizard Fibre Board Pull Out 
Drawer Storage Cases. This is our announcement of our 1933 Model, with several 
major improvements. The shell 4 on the new case is improved and strengthened, and to 
better its appearance has four front flaps 2 which turn in, thus providing rounded front 
edges, instead of rough, unfinished edges. But where this new model steps out ahead 
of similar types of storage cases is in the greatly improved {3 tray or drawer. Now 
made from heavy corrugated fibre board, with strong liners, double thick and metal stitched 
on sides 4 and four ply thick 5 oneachend. Much more rigid than the ordinary fibre 
drawer—in fact now so strongly constructed that when drawer is handled out of shell 
it does not sag—stays stiff and rigid and carries its load. When you examine the con- 
struction of this new tray or drawer, you’ll agree that it is the kind you will want to 
offer your trade. Then another improvement is a four-finger-wide 65 drawer pull 
instead of ring. The Improved Wizard is worthy your careful consideration. The new, 
free demonstrating Wizard is yours for the asking. 















The Weis Manufacturing Company 
Chicago 


New York e 
A. H. Denny, Inc. Sf cle Associated Stationers 


Supply Company 







356 Broadway ichi 
6 Broadway Monroe, Michigan 
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- Pull Out Drawer Fibre Storage Cases = 
= . 
- as ". 
s 
° 1s 7 | 
am Sizes and Prices a 
~ ". 
" Shipping L 
a Stock ; : Price Price Price Inside Dimensions Weight .. 
*. No. For Filing Each Per Dozen Per Gross High Wide Deep Per Doz. 4, 
a 
= 5591 Letter Size Correspondence __. $1.40__ $14.00___$154.00___10}"__12}"__24"___114 lbs. *. 
-_ 5594 Cap Size Papers 1.80____18.00 198.00___103" _153"__24" _134 ”’ .. 
= 5590 ‘*Invoice (or Two Rows 8"x5" Cards) _1.35 13.50 148.50___ 8#*__103"__24" 100 ”’ . 
rT 
a = «55499 4° x 9 CheCie seni. 85. _ _ ._ _8.60- 93.50 49" _ 93"__24° 65 ”’ - 
= 5547_...4"x 7" Deposit Slips __..______- .85___. 8.50____ 93.50... 43"__ 7#"_.24".__.60 ” x 
., 5535...*Two Rows 3" x 5" Cards _____-_- 1.25 12.50 137.50... 33"__103"_. 24" 63 °° a” 
Me 5546_..*Two Rows 4"x 6" Cards -__.._-1.30____13.00____143.00___ 49"__123"_ 24". 78 ” *. 
= 5558___ 5"x 8" Cards - ~_._-1.00____10.00____110.00 __ 53"__ 83"__24".___65 ” _ 
a 5590___*Two Rows 8"x5" Cards (or Invoice) 1.35 13.50 148.50 S#"__102"_ 24" 100 ”’ * 
2 2 
= = 9569____6"x 9" Cards 1,20____12.00____132.00__. 68*__ 93°..24"._..80 ”’ a” 
= = 
5 = 
] = ' bs 
a * These numbers have divider partition for two rows of cards. Partition is removable. .. 
= 4 
. All drawers are now made from heavy corrugated fibre board, double thick and = 
* metal stitched at sides and four ply thick at each end. Wide four finger " 
” drawer pull instead of small ring pull. Drawers will not sag when filled. " 
_" Shells are double thick heavy corrugated fibre board with strong liners. Front " 
. of shell has four flaps that turn in and thereby grealty enhances the appearance " 
. of case. One inch wide endless metal front end supports, (sometimes desired . 
. when stacking cases six or eight high) may be had, if desired, at 20 cents extra. x. 
® = 
a” All Cases are 25?" long, Outside - 
* * 
« « 
4a * 
a‘. Nos. 5591, 5594, 5590, 5547, 5569 Packed SIX to a carton . 
~. Nos. 5549, 5535, 5546, 5558 Packed TWELVE to a carton *. 
" , 
* —, 
= rT 
ie) = 
* 2 
., The Weis Manufacturing Company ' 
= New York ‘ Chicago = 
. a 4< . & 
*. A. H. Denny, Inc. Sf cle Associated Stationers *. 
au ere Rens aw . ‘ Supply Company . 
” 356 Broadway Monroe. Mich igan Supply Company :. 
* r 
: 2 
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Are You Featuring the 


The favorite Pencil of Big Business 


now available in new, tapered design 


ITH just a narrow band of metal 

at the cap end and a narrow metal 

tip at the other, this new model is as 

voguish as this season's smartest motor car. 

We present this new Autopoint in a 

variety of color combinations. All-black 

Bakelite is one. Black and mottled-color 

combinations furnish an opportunity to 
please any customer's whim. 

Inside, Autopoint’s patented mechan- 






Oversize 
Autopoint No. 48 
to list at 


*] 


The “Better Pencil” 


ism gives your customer the assurance of 
years of trouble-free service. It is this 
simple, sturdy and fool-proof construction 
which has made Autopoint by all odds 
the favorite pencil of modern business. 
Feature Autopoints prominently 
from now until Christmas. Free 
display material on request. 
Complete your stock. 
Order now. 















cAutopoint’s 3, big features 

1. Simplest mechanism. Only one mov- 
ing part. 

2. Bakelite barrel. Beautiful, onyx-like, 
light-weight material. Perfect balance. 

3. Lead always firm—it can’t wobble. 














—made of Bakelite 


Autopoint Company, 1801-31 Foster Ave., Chicago, Ill. 
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CALFSKIN UPHOLSTERY LEATHER 









calfskin leather originate from the same 


EALCHOPS and 


=| 
Just as the former is delectable to eat, so is the latter de- = 
: 









source. 





lightful to use. The fine, soft texture of calfskin makes it an 





| 
aristocrat in the upholstery and decorative leather fields, where it 






tops, and as screen and door coverings. 





Its smooth delicate texture, its affinity to numerous finishes, 





and its range of colors, plus the satisfactory, carefree service it = 





renders, make calfskin the natural choice for fine furniture the 






world over. Its chief limitations are the size of the skins which 





average from ten to fourteen square feet only, but experienced 






= decorators and fine furniture manufacturers are content with no 





is used with most interesting effects on fine chairs, desk and table | 
| other leather. 





Samples and a more complete description of the different 


finishes of calfskin will be sent on request without obligation. 










GRAND Haven, MICH. 





EAGLE-OTTAWA LEATHER CO., 
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Dr. Dvorak Recasts Typewriter Keyboard 

Dr. August Dvorak, associate professor of education, 
University of Washington, has arranged a new typewriter 
keyboard schedule, for which he claims faster operation, 
and more uniform distribution of work among the ten 
digits. The illustration, for which we are indebted to the 
Seattle Post-Intelligencer, shows the new layout. This is 
the result of six years of study, in conjunction with class- 
room work. In the course of his investigations Dr. Dvorak 
studied 36,000,000 two-letter combinations. He discovered 
10,500,000 awkward combinations on the standard typewriter 
keyboard. In the new keyboard he has said that the num- 
ber of difficult combinations has been reduced to 1,500,000. 

The letters most used are grouped on the second bank 
from the bottom, so that seventy per cent of all words are 


OOD®D DOOOOODO 
C OO® Xe XeXeXeXEXED ” 
eet OOG +3 nee 


«3 Q) ‘75 (x : DT ey we 







7, 
| 


os 
\ 2 
— 


DR. AUGUST DVORAK AND HIS NEW TYPEWRITER KEYBOARD 
Illustration from the Seattle Post-Intelligencer 


written without reaching up or down. The letters on the 
second bank are A, O, E, U, I, D, H, T, N and S. The 
vowels are arranged on the left side, which makes it impos- 
sible to write any word with the right hand alone. Only 
about fifteen words can be written with the left hand alone. 

Working with the established keyboard fifty-nine per cent 
of the work on a typewriter is written with the left hand— 
which also governs the carriage shift—although the right 
hand is more efficient. Under the Dvorak plan the right 
hand does fifty-five per cent of the work, according to Dr. 
Dvorak. 


A typing class under the direction of the doctor accom- 





plished in nine weeks a degree of efficiency equal to school 
requirements which took eighteen weeks under the old sys- 
tem. One student, Miss Judith Badger, made a record of 
twenty-four words a minute after only nine days of study. 
The best record made by any of the nine-week pupils was 
eighty-four words a minute, the achievement of Miss Beth 
Wiggin, who had perfected herself on the standard key- 
board, and had to relearn the Dvorak layout. 

Pioneer work in designing a keyboard layout to afford 
higher speed in typewriting was done by the Blickensderfer 
Typewriter Company many years ago. Two models were 
offered; one was an adaptation of the standard keyboard to 
a double shift mechanism. The “Scientific” keyboard trans- 
posed the most used characters to the lower bank, and of- 
fered faster operation to users who had not trained on the 
standard keyboard. Dr. Dvorak’s arrangement is based on 
scientific study and analysis, and thus offers advantages be- 
yond those of the Blickensderfer speed layout 

——E— 
Chinese Medical College Buys I. B. M. Equipment 

International Business Machines Corporation recently 
completed the installation of electric tabulating and ac- 
counting equipment at the Peiping Union Medical College 
of Peiping (Pekin), China. The installation was made 
through Teijiro Kurosawa, Tokio, Japanese representative 
of the I. B. M. Corporation 

eee 
Pen Company Adopts Five-Day Week 

The C. Howard Hunt Pen Company, manufacturers of 
Hunt pens, Silverine pens, Speedball products, Boston pen- 
cil sharpeners, Hunt clips, etc., have adopted the five-day 
week plan 


“J 
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THE New LEATHER LINE 


The Right Chair at the Right Price 


Graceful lines, fine workmanship and superior finish distinguish 
this new line of leather upholstered chairs . . . correct balance, 
thorough comfort, pleasing outline . . . a highly attractive and 


inviting a wd at a very 
You'll heavy demand for chairs of this pleasing type. 
The growing condancy tounnd dislegh of Gils tad enn bo goeeen 


ty dean's number of these chairs on your floor. We recom- 
mend that you place an order for display, being confident you 
will quickly realize the advantage of a representative stock. 
Handsome illustrated booklet with A full details mailed on request. 


JASPER CHAIR COMPANY 


Jasper, Indiana 





Sales Representative 
for metropolitan Chi- 


Brown, "4304'S. 
H. 

Wells St., Cee. 
ghaae Boulevard 7957. 











THERE’S NOT SO MUCH 


difference 


BETWEEN 


a oe 


They didn't have Ford cars, radio and por- 
celain bathtubs in 1761 when A. W. 


Faber commenced making writing supplies 


1761 « 


—but in every other respect people were 
pretty much the same. 


Were the venerable Founder alive today, 
he'd doubtless assure us that they had 
Calamity Howlers, Depressions and such 
in his day, too, but that after each economic 
upheaval, long periods of prosperity en- 
sued—lasting prosperity! 


A. W. Faber products are used the world 
around. Because in over 170 years, we 
have never compromised on quality. Any 
dealer will tell you that he can earn a 
larger margin of profit on A. W. Faber 
products—because the A. W. Faber name 
is an absolute guarantee of unexcelled 


quality, unvarying performance. 


» A. W. FABER “CASTELL” DRAWING AND 
» POLYCHROMOS PENCILS, LEAD, ERASERS 
» AND RUBBER BANDS’ e@ COMMERCIAL 


» BLACK LEAD AND COLOR PENCILS. 


A. W. FABER, Inc. 


NEWARK ~- NEW JERSEY - U.S.A. 
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Popular Game Inspires Big Advertising Idea 
As related in a previous issue of Office Appliances a little 


over a year ago, the advertising manager of L. C. Smith 


and Corona Typewriters, Inc., Gordon Laurence, capitalized 


his interest in contract bridge and turned it into an unique 
sales promotion idea, which up to the present time has 
resulted in a series of three unusual advertising folders and 
a large amount of effective but inexpensive advertising for 
the manufacturer and the typewriter dealers 

\ little over a year ago a folder called “Corona Keys to 
It was a digest of rules and 


Contract Bridge” was issued. 


was intended for distribution by typewriter dealers. Space 


was provided for the dealer’s imprint and a brief Corona 


COME IN AND GET 
YOUR COPY—NO OBLIGATION _ 


NEW SMITH CORONA DEALER CARD.—This is the symbol of one of 
the original and successful promotional ideas it is said ever has 


been seen in the typewriter industry 


most 


sales message and illustration were added. The first edi- 
tion was quickly exhausted, then others in rapid succession 
Nearly two million copies have been distributed among men 
and women who are likely prospects for portable typewrit- 
ers. folders cost the dealer prac- 
tically nothing and the returns have been flattering. The 


folders have been advertised by special window cards which 


Distribution of these 


brought many people into stores to get copies of the con- 
Many of these calls resulted in portable 
Dealers, of course, found many effective 


tract bridge folder. 
typewriter sales 
ways of distributing these folders 

Radio advertising was brought into the activities. Using 
Corona Keys to Contract Bridge as a basis, a radio plan 
was developed whereby dealers tied up with their local sta- 
broadcast featuring one 


one or two minutes 


each night, each one being in the form of 


tions for 
Corona “key” 
a pointer on contract bridge. Programs were paid for in 
many cases by merchandise or service arrangements with 
broadcasting stations. Listeners were urged to get in touch 
with the dealer's store for a copy 

Followed next “Corona Keys to Golf,” which was issued 


of Corona Keys. 


This was designed to appeal to persons who 
ot copies of the 


last spring. 
are logical portable prospects. Thousands 
Keys to Golf were distributed through golf clubs, sporting 
goods stores and other channels 

itball, containing a digest 


diagrams ex- 


Now comes Corona Keys to For 
of 1932 rules, facts on the points of the game, 
plaining referee’s signals and on the first page, the schedule 
of the college or school which is of interest to the com- 
munity in which a particular dealer is located. To aid 
dealers in the distribution of these different “Corona Keys” 
a new window card has recently been produced which 
illustrates all three pamphlets and invites all persons in- 


terested to come into the store for copies 
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% This week the curtain rises on a new oppor- 
tunity for you. A brand new line of fibre products 
—LeatherLife—makes its bow to the trade. 

LeatherLife has been months in the planning. 
Every effort has been made to make this mer- 
chandise modern, efficient and, above all, readily 
salable. The line is now complete with many types 
of pockets, folders, wallets and envelopes. Each 
LeatherLife item represents big value to the 
consumer, and yet it is priced for today’s buying 
habits. These facts lead to easy sales. 

The new LeatherLife catalogs illustrating and 
describing the entire line are now in the mail, 


together with an announcement of special intro- 
ductory assortments for dealers. Make sure that 
you see a copy, and check up on the big values 
it offers. It is an opportunity for steady profit 
on a fast-selling line. Wilson-Jones Company, 
3300 Franklin Boulevard, Chicago, Illinois. 








U.S.A. 


A FIBRE PRODUCT OF WILSON-JONES 
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THERE [.§ A DIFFERENCE IN TYPEWRITER RIBBONS & CARBON PAPERS 





Now 


Your Customers 
EXPECT MORE 


For Their Money! 





These days your customers know that quality is not expensive. The 
difference between the best merchandise and inferior goods can fre- 


quently be measured in terms of comparatively little. 


\nd these days you know that inferior goods do not command the 


mark up and produce the profit of standard brands well known for 


their quality 
Columbia-made carbon papers, known for their quality—appreciated 
for the appeal of their packaging—are paying dealer-profits right now. 
Che list of Columbia dealers reads like a ‘Who's Who ’’—and includes 
a majority of the country's leading stationers. Let us send you testi- 
monials from the trade's leading dealers—and our complete price list 


of quality carbon papers that will gratify you in its profit opportunities. 








characterize these 





ATTRACTIVE PACKINGS 


carbon papers that 
your customers need—at prices they 
in afford to pay! Truth in the say- 
ng that “goods well packed are hal/ 
sold” is certainly to be found in these 
uppealing Columbia carbon paper 
boxes which suggest from without the 


quality of the merchandise which is 
to be found within 
\ partial vie the Columbia box 


making department | complete box 
making plant (and actually larger than 
many box factories) to take care of the 
Columbia trade throughout the world 
Here thousands of boxes are turned 
out in a single day to fit standard and 
pecial sized Columbia carbon papers 








7 hia \S 


COLUMBIA 


Main Office and Factory 











RIBBON AND CARBON 
MANUFACTURING CO., Inc. 
GLEN COVE, L. I., N. Y. 


Branch offices and agencies in all principal cities of the United 
States—also London, Madrid, Milan and Sydney, Australia 
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Goodrich & Company Take Larger Space 

For over five years, from January 2, 1927, until August 1, 
1932, Goodrich & Company, stationers, printers and en- 
gravers, occupied a store at 35 South Seventh street, Phila 
delphia, Penna. This store measured about twenty-four 
feet deep by fourteen feet wide. 
good business, whose steady growth eventuated in the re- 
moval of the establishment to more commodious quarters 
of Seventh and Chestnut streets 


The company enjoyed a 


at the northwest corner 
on August 1 

The new store is about sixty feet deep and eighteen feet 
window fronts on Chestnut street and three on 
The store is particularly fortunate in its 


wide. One 
Seventh 


location because Chestnut street is offset at Seventh so that 


Street. 


the three window side of the store can be seen from several 
blocks east on Chestnut street. Attractive signs have been 
put up by Goodrich & Company to take full advantage of 
the situation. 

Thorough departmentization is in effect in the new store. 
Filing supplies, blank books, loose leaf, etc., are efficiently 
segregated. The organization is particularly proud of its 
fine greeting card department. 

Since establishment in the new location the company’s 
business has increased about 300 per cent. Expectations 
of a further increase are based upon the plan to establish 
an office furniture department later in the fall. The com- 
pany has adopted the slogan, “The House That Service 
Built,” and has received many complimentary comments 
from customers 

The Goodrich & ( 
Barney D. 
brothers, Samuel and Lewis Goodrich. 

A 
Commodore Orr a Judge at Detroit Races 

Wm. G. D. Orr, an officer of the A. B. Dick Company, 
Chicago, Ill, was one of the judges at the yachting cham- 
pionship races held at Detroit in September, contesting for 
the Richardson cup. This trophy is open to all yacht clubs 
on the Great Lakes entering vessels in the “ Each 
yachts in its fleet, 


ompany business is conducted by 


Goodrich Associated with him are his two 


R” class. 
club holds elimination races for the “R” 
and sends the winner to the Richardson races. 

The entries in the Detroit series were 
Chicago Yacht club, “Shadow” of the 
club and “Bobcat” of the Buffalo Yacht club 
won in the 1932 series sailed at Detroit 


of the 
Rochester Yacht 
The “Gos- 


*Gossoon” 


soon 


F. K. Duffy, of the Rochester, N. Y., branch of the A. B 
Dick Company, visited the home office at Chicago in Sep- 


tember. 
— 
Mr. and Mrs. Corney Visit U. S. 

W. T. Corney of Thomas & Corney, Toronto, and Mrs. 
Corney, spent some time in the United States in the early 
part of September. Part of that time was spent in Chicago 
From there they drove with James P. Ward, president of 
Shipman-Ward Manufacturing Company, and Mrs. Ward, 
to Des Moines, where they were the guests of Mr. and Mrs 
H. E. Russell. 

Mr. Corney prepared the entire program for the recent 
convention of the National Association of Typewriter and 
Office Machine Dealers held in his city. This included the 
business sessions and entertainment. Mrs. Corney was very 
active in looking after the interests of the ladies. Because 
of his excellent work in connection with the convention 
Mr. Corney was elected vice president of the organization 

—__—_<————_ 
A. W. Barlow Visits Northwest 

A. W. Barlow, western sales manager for the Royal Type- 
writer Company, Inc., made a trip to the northwest in 
September. Among the points visited were Minneapolis, 
St. Paul and Duluth. 


| 
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SALES AIDS! 


DISPLAY BOXES of index guides 
both Letter and Card Sizes, fully 
wrapped and sealed in gleaming 
Cellulose » » dust and soil proof » » 
Attract attention, increase your sales 
and keep display stock clean. 





Write for Prices and Descriptive Matter Now 


UPREME QUALITY G SUPPLIES 


Est, 1608 








The Wabash Cabinet Co., Wabash, Ind. 
Please send literature and tell us all about the indexes you are now 
putting up in cellulose-wrapped 


Name ___ 





Address i 









































Real QUALITY 


at the 


Right PRICE 


HE two desks shown here 

represent the extent of the 
Hoosier Line. Between them lies a 
full range of handsome matched suites 
and straight line desks and tables; 
forming a comprehensive selection for 
every office requirement. 


Hoosier offers a complete line so that 
you are prepared to meet the needs of 
all customers at the price they can 
afford to pay. Regardless of which 
desk may be their choice, be it the 
handsome desk above—or the sturdy 
straight line desk below, they are re- 
ceiving fullest value for every dollar 
spent. 


Acquaint yourself with Hoosier value. 
Ask for our catalog showing this 
beautiful line of office furniture, in 
natural colors. Study the construction 
features and the built in quality. See 
why customers become satisfied users. 
Note the large Hoosier factory that 
quality and honest value built.—See 
for yourself why dealers agree that the 
Hoosier Line is a selling line. 


Your catalog is ready for 
the mail. Simply ask for it. 


HOOSIER DESK COMPANY 


Jasper, Indiana 
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Weber-Costello Publishes New Catalogue 
Catalogue No. 33 has just been released for distribution 
by the Weber-Costello Company, Chicago Heights, Ill. The 
new booklet contains sixteen pages, including covers, and 
measures 8% by 11 inches. Many new W-C globes are 
featured. The pages of the catalogue are attractively laid 


~ 


LOBES OF THE WORLD 





REDUCED REPRODUCTION OF FRONT COVER OF NEW WEBER COS 
TELLO CATALOGUE 


out, many of the illustrations bleeding at the edges of the 
sheets Three of the globes are reproduced in colors and 
practically all of them are pictured in appropriate settings 
at home or in school. 

Copies of the new catalogue, together with dealer's price 
list No. GS33, are available to stationers, office supply 
houses and gift shops on request. 

One of Golf's Minor Tragedies 

The number and variety of disappointments which one 
meets with on the golf course are infinite, according to 
Jay R. Monroe, president of the Monroe Calculating Ma- 
chine Company, Inc. Sadly Mr. Monroe admits the recent 
rediscovery of this truth, not during his match at Montclair 
last week with the one-and-only Bobby Jones, but during 
a game at Rome, New York, whither the gentleman from 
Orange, New Jersey, summering at Lake Brantingham, had 
journeyed to engage in a match with the assistant pro of 
the course 

They had reached the fifteenth hole, a par five. Mr. 
Monroe teed off and was far down the middle. The pro 
also got a tremendous distance for himself. J. R.’s next 
shot rose slowly straight for the pin and rolled onto the 
green; he had a three-footer left for an eagle three. His op- 
ponent caught one just right and it, too, covered the pin 
all the way. From where they stood it looked as though 
the pro’s shot was about as near the cup as J. R. Monroe’s. 

When the two players approached the green, however, 
only one ball lay before them. Disappointedly the pro 
walked over toward the trap to look for his over-shot ball, 
ready to concede the hole to his opponent. Mr. Monroe 
stepped up to his ball and tapped it into the cup for his 
eagle. As he leaned over to pick it from the tin he saw 


It was the pro’s! 


another ball resting against it. 

To a man who has twice qualified for the Hole-in-One 
Club, who is a member of the leading golf clubs in Northern 
New Jersey, whose golf prowess is known on courses all 
the way from Maine to Florida, what a blow! All set to 
take the hole with an eagle three, only to be beaten by a 
man who makes a dodo! 

ee 
Portland House Makes Marking Inks 

The Irwin-Hodson Company at Portland, Ore., has un- 
dertaken as a new activity the production of marking inks 
for different types of commodities chiefly produced in 
Oregon. The company has developed an indelible ink for 
marking lumber, which is called “Drimarquette,” and is 
producing an ink, approved by the Federal Department of 
Agriculture as harmless and useful, for marking such edi- 
bles as meat and cheese, as well as cther food products. 


CML 
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A NEW FORD V-8 IN 
SHEAFFER’S AUTO AWARDS 


CARS GIVEN 
EVERY WEEK 


eONE TO DEALERS AND CLERKS 
FOR INTELLIGENT SELLING—ONE 
TO THE PUBLIC=BRINGING THE 
NATION TO DEALERS’ DOORS! 
eTHOUSANDS OF SALES BEING 
MADE BY SHEAFFER DEALERS 
=—-GET YOUR ORDERS IN NOW. 


¢ BROADCAST OVER NBC STATIONS EVERY SUNDAY, 
9:45 P.M. EASTERN TIME ¢ BUILD PROFITS ¢ WIN A FORD 


WRITE FOR DETAILS 


SHEAFFER'S 


PENS-PENCILS-DESK SETS-SKR 
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NEWS 
FLASH! 








To supplement the Oxford Sliding Drawer Storage File, 
Oxford will introduce, on or about October 15th, 1932— 


THE OXFORD TRANSFER FILE 


(Heavy-Duty Series) 


STEEL REINFORCED CORRUGATED BOARD 
GREATER USEFULNESS ATTRACTIVE PRICES 


A file of brute strength and handsome The drawer is of entirely new design with 
appearance. Heavy gauge cold-rolled more than adequate strength, no rough 


steel columns, integral with the shell, pre- edges anywhere, and no parts to attach. 
vent any tendency to sag, warp, or bulge. PLUS—a stacking feature that puts this 
Double thick sides and a clean, solid back file in a class by itself, opening a virgin 
give exceptional rigidity. market for you! 


GET IN YOUR REQUEST NOW FOR A FREE DEMON- 
STRATION SAMPLE—READY FOR YOU ABOUT OCT. 15th 





Regarding the Oxford Sliding Drawer Storage File: 
(Standard Series) 


[tis still unequalled for economical storage of old records, 
still superior to all imitations. No frills—plenty of 
strength—made for the one purpose—STORAGE, with 
CONVENIENT REFERENCE. 

This file will continue to be available, and at NEW LOW 
PRICES. If you haven’t received your copy of the re- 
vised price schedule, write for it today. 











SELL THE STANDARD FILE FOR STORAGE 
SELL THE HEAVY-DUTY FILE FOR TRANSFER 


The only complete line of corrugated board files. Made by the originators of 


Sliding Drawer Storage Files. 


OXFORD FILING SUPPLY co. 340-A Morgan Ave., Brooklyn, N. Y. 
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Century of Progress Exposition Advancing 
Construction of the federal and states buildings of Chi- 
A Century of Progress Exposition 
Northerly Island on the fair 


cago’s 1933 world’s fair 
—has been undertaken on 
grounds, 
Before 
hibits of the United States government, and the various 
states of the Union are expected to be under one roof. The 
structures are being erected in juxtaposition, to symbolize 
the essential unity of the federal and state governments. 
The Hall of States will be 
structure, two stories high, 500 feet across at the base and 
140 feet wide at the 


court. 


winter both buildings which will house the ex- 


a great horse-shoe-shaped 


with two arms 500 feet long and 


widest point, forming a great 

[The Federal building will extend across the base of the 
horseshoe. It will be 620 feet long by 300 feet wide, with 
a rotunda surmounted by a 75-foot dome around which will 
be three 150-foot towers, 


of government—administrative, legislative and executive. 


representing the three branches 


The federal government has appropriated $1,000,000 for 
its building and exhibits in the Exposition, and amounts 
already pledged by the various states exceed $2,000,000. 

snipes 
Stationer Invites Customer Bids on Specified Items 

With his windows showing 100 different articles from all 
departments of his stationery store, Gaston Moch, a lead- 
ing stationer of Montesano, Wash., has been letting his 
customers set their own prices on his merchandise. 

“Make Your Own Bargains,” Mr. Moch set forth in his 
sales promotion announcements, and for the entire week of 
the interesting window display he accepted bids from his 
customers on the numerous stationery items. There was 
only one proviso, viz., that he would have the right of re- 
jecting whatever bids were entirely too low and out of 
the bounds of reason. 

He had some neat cards prepared, and these he supplied 
to all persons in the market for any of the hundred articles 
arranged in his windows. All of these items had the reg- 
ular price tags affixed, and stationery buyers were invited 
to name any sum they were willing to offer for the mer- 
chandise, with the award, of course, being made to the 
highest bidder when the bids, placed on the cards fur- 
nished and submitted sealed, were opened on the Saturday 
evening at the close of the event. 

Price tags kept the customers from bidding too high, and 
also served as a guide to the bids they put in, safeguard- 
ing them from being too low, and out of reason. The 
novelty and originality of the plan attracted much interest 
among the people of Montesano.—CML 

sainiicccailialliaaeiaia 
Useful Catalogue of Labels 

The Ever Ready Label Corporation, 257-65 West Seven- 
teenth street, New York, N. Y., has issued a colorful forty- 
eight page catalogue or “Hand-Y-Book” of Labels. The 
forty-eight pages include the cover, which is a striking piece 
of work done in red, yellow, blue and white. The inner 
pages, too, are done in attractive color and typography, giv- 
ing an idea of the actual appearance of every label among 
the hundreds listed. The catalogue is complete and well 
arranged and should be of distinct value to stationers. The 
catalogue will repay study because few people have given 
thought to the many ways in which labels and stickers can 
be used effectively. We believe that a study of this subject 
will repay the stationer. 

eG 
Changes in Woodstock Branch Managerships 

Fred L. Gallup, formerly manager of the Woodstock Chi- 
cago branch, has been transferred to Cleveland as man- 
W.N. Long, former Woodstock Cleve- 
Kansas City branch 


ager at that point 
land branch manager, assumes the 
managership for the company. 
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1600B Suite 





700 Suite 





McLEOD DESKS 


FULL RANGE—AII standard types, sizes and 
finishes. 


COMPLETE STOCKS—Art factory, and New 
York and Los Angeles, Calif., warehouses, in- 
suring dealers of quick deliveries from closest 
source. 


Get in on the MC LEOD HOOK-UP—broad- 
casting desk profits! 


McLeod Furniture Company 


Laurel, Mississippi 


2300 Grade 
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ILLIONS are reading about the Conklin Nozac 
(no sack)—‘“‘The Pen That Winds Like A 
Watch.” Lots of them will want one. It’s the 
outstanding gift pen of all time. The unique new 
filling device arouses the interested attention of the 
shopper. The ink capacity is 35° greater. One 
can see at all times how much ink is in the pen. 
As little as $5.00 buys one. Pencil to match $3.50. 
Other Conklin cash register ringers are—The Conk- 
lin Endura at $5.00 and more, the peer of the best 
of all fountain pens employing the familiar rubber 
sack ink reservoir. A new Conklin pen and pencil 
set at $6.00. The Conklin Ensemble (a pen and 
pencil in one) at $5.00 and more. Conklin pencils 
at $1.00 and more. Put these in stock and you'll 
make sales. 


20,000,000 Conklin Advertisements 


Starting in September issues Conklin con- 
sumer advertising is appearing throughout the 
remainder of the year in a long list of national 
magazines. A conservative computation shows 
that more than twenty million Conklin adver- 
tisements will be published during the fall and 
winter of 1932. Hitch your pen department to 
this titanic sales producing publicity program. 


The Conklin Pen Company 
TOLEDO CHICAGO SAN FRANCISCO 


SATISFACTION GUARANTEED 
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Clegg Remodels Store Interior 

The Clegg Company of San Antonio, Texas, printers 
and office outfitters, are spending approximately $10,000 in 
remodeling and redecorating the interior of their store. In 
addition to making a practically new interior, new equip- 
ment will be installed which will be the latest for display- 
ing and merchandising office and stationery supplies and 
other business appliances. The interior of the establish- 
ment was slightly damaged recently from smoke and water 
when fire destroyed the plant of the Graphic Arts En- 
graving Company, located on the second floor of an ad- 
joining building. 

W. C. Clegg, general manager of the firm, is also gov- 
ernor of the Ninth District of stationers, having been 
elected to this position at the annual convention held in 
Fort Worth during the early part of this year. 

a ae 
Business Tide in Flow at Seattle 

Many signs indicate better business in Seattle, Wash. 
During August and September many new offices and busi- 
ness ventures were established. A man who manages sev- 
eral office buildings reported that during August he had 
negotiated more leases than had been signed up during the 
previous three months. He said that forty per cent of such 
leases represented new businesses. Jobbing is declared to 
be more active, and activity in buying is already beginning 
to manifest itself—CML 

~~ 
Typewriting Under Extreme Handicaps 

Tommy McAuliffe, former newspaper man of Buffalo, 
N. Y., in Seattle this September showed how he could op- 
erate a typewriter without fingers, hands or arms. De- 
prived of both arms, he picks the typewriter with his teeth: 
that is, he holds a stick between his teeth and lips, with 
which he shoves down the keys with remarkable speed and 
accuracy, and is still able to turn out a column of creditable 
newspaper “copy.” He was featured on the program of a 
local theater —CML 

a 
New Rem Rand Typewriter Branch Sales Managers 

Appointment of new typewriter sales managers at im- 
portant branch office points is announced by William H. 
Mathews, general manager of the Remington Typewriter 
Division of Remington Rand. These include: 

Paul C. Kellogg, Philadelphia; Herbert L. Tindall, Chi- 
cago; C. W. Barsh, Memphis; J. R. Vettel, St. Louis; B 
W. Ward, Birmingham, and J. T. DeLiesseline, Atlanta. 

acniisniailideendieiie 
Conditions Improve in Northwest 

Harry L. Short, president of the Northwest Travelers 
Club, stated recently upon his return from a visit to the 
near northwest, that conditions in the Twin Cities and vi- 
Dealers are more opti- 
mistic than they have been for some time. Mr. Short says 
orders than he ex- 


cinity are somewhat improved 


also that his trip was more fruitful of 
pected it would be. 
— 

Raymond, Wash., Stationer Moves to Larger Store 

C. E. Meredith, featuring stationery, school supplies and 
other merchandise, moved in September to a fine new loca 
tion in the Willapa Harbor bank building, Raymond, 
Wash. He has enlarged the stock and diversified the mer 
chandise carried in the new place —CML 

~— 
Catalogues and Price Lists Wanted 

The Acme Paper Company, 432 West Jefferson avenue, 
Detroit, Mich., report that they are revising the catalogue 
files. They request manufacturers dealing with the com- 
mercial stationery trade to send them copies of their most 
recent catalogues and price lists, including office equip- 


ment, stationery lines and specialties. 
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Under the one 


Steel Filing Equipment 
Steel Vertical Files in various arrange- 
ments, sizes, and qualities. 
Steel Counters and Counter-Height Files. 
Steel Horizontal Sectional Equipment. 
Steel Solid Card Cabinets. 


Steel Business Furniture 
Complete line, individual in design, of 
Flat-Top and Typewriter Desks. 
Complete line of Tables to match. 


Shaw-Walker Aluminum Chairs 
Designed to harmonize with Shaw- 
Walker Business Furniture. 
Insulated Steel Filing Cabinets 
Steel Storage & Wardrobe Cupboards 
Steel Transfer Cases (14 sizes) 
Machine Bookkeeping Equipment 
Three lines of Machine Bookkeeping 
Trays. 
Standard Forms for various machines. 


Indexing Accessories. 
Special Ledger Card Facilities. 


The STATE Line: 


prices and, through its 


{ 
SHAW 


MUSKEGON 








What a Franchise 
This Is! 


famous Jumping-Man Trade- 
Mark the Shaw-Walker dealer has for sale— 


line of files and commodity 
buyers.” The strictly competitive prices of this line 
enable Shaw-Walker dealers 
with lesser-known and more cheaply constructed lines. 


HAW-WALKER 


Bank Specialty Equipment 
Insulated Savings Ledger Desks. 
Insulated Check-Filing Desks. 
Insulated Posting Trays. 
Commercial Bookkeeping Desks. 
Cross-File Units. 

Wide range of Stock Bank Forms. 


Shaw- Walker *‘A’”’ & “‘B”’ Label Safes 


Shaw-Walker Executive Safes 
Popularly priced. 


Steel Bookcase Units 


Filing Supplies 

Folders, single-top and reinforced, Manila 
and Kraft. 

Vertical File Guides. 

Applied or System Indexing. 

Card Indexing. 

Plain and Ruled Cards. 
(Six different grades) 

Printed Form Cards. 

Special Card Facilities. 


Wood Cabinets 
Solid Card Cabinets. 
Wood joggers, Recipe Boxes, Letter 
Baskets, etc. 


Wood Bookcase Units 


Shaw-Walker recognizes the 
demand for durable equipment of good quality at minimum 
STATE line, offers a complete 


supplies for “price “doe 


to compete successfull} 


MICHIGAN 
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Essential to Lasting 
Profits—usen savisFaction 


KEDCO DESKS offer many new refinements in 
desk convenience while retaining all the old 
indispensable qualities of 
workative, durable con- 
struction. The line that 
assures user satisfaction 
is the line for the pro- 
gressing dealer. Let us 
send you the EDCO 


catalog. 








Evansville Desk 
*neren Company 


Evansville, Indiana 



































An authority on the subject says--- 





“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 
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Drexel Institute Sets New Record in Business 
Instruction 
Drexel Institute of Philadelphia, which has attained high 
prestige for its engineering and other courses, has achieved 
eminence in its business administration department, estab- 
lished in 1924 
the most successful courses of instruction in the Institute. 


This department has grown to be one of 


In the typewriting classes alone two hundred and forty- 
five students were enrolled in 1930. 

As part of the 1931-32 graduating class were sixty-two 
students of the secretarial department, which embraces in- 
struction in secretarial work and office practice. Of this 
entire enrollment in the secretarial course Drexel Institute 
reports not a single failure. The lowest typewriting score 
of this 100 per cent graduating group was 50 words per 
minute net on a fifteen-minute typewriting test. The high- 
est score was 80 words per minute. 

Each of the sixty-two graduates achieved and some sur- 
passed, the requirements for dictating machine operators, 
which is 900 lines per day, and received a certificate of pro- 
ficiency as well as a similar certificate for filing 

Typewriting classes at Drexel are taught with dictating 
machine dictation. Miss Ivy Monk, formerly of the Kan- 
sas-Wesleyan University of Commerce, whose ability in 
this work has been widely recognized over a period of ten 
years, is the head of the typewriting and office machine 
courses, 

—— SS 
Kansas City House in New Quarters 
1426 Grand 
avenue, Kansas City, Missouri, has been leased by Mrs. 
Morrison to the Kansas City Loose Leaf Com- 


A two-story and basement building at 


Carrie L 
pany. 

When the company occupied the building in August the 
change of premises marked the third time since 1925 that 
the company has been forced to move because of expan- 
sion of its business. 

Private parking facilities are included in the building 
lease. 

R. R. Booser is manager of the business which first 
handled loose leaf devices exclusively, and later expanded 
into the sale of new, used and rebuilt office machines. 
VEM 

8 eG —$- 
A, L. Payne with Cameron & Amberg 

A. L. Payne, who has been engaged in the stationery 
business at Chicago many years, has been put in charge of 
the stationery sales of Cameron, Amberg & Company, 732 
West Van Buren street, Chicago, Ill. He started with 
S. D. Childs & Company, and later joined the Commercial 
Stationery & Loose Leaf Company. His many friends will 
wish him deserved success in his new connection. 

ee PS 
Remington Rand Exhibits Excite Interest 

Remington Rand exhibit at the Life Office Management 
Association convention in Philadelphia, September 26-28, 
featured all divisions of the company, but stressed particu- 
larly the Powers Accounting Machine Division with new 
90-column machines and other recent developments. 

During the Fall months, exhibits will be shown in the 
Library Association conventions in several states through 
the East and Middle West. 

a 
Columbia’s New British Ribbon Plant 

The Columbia Ribbon & Carbon Manufacturing Com- 
pany, Ltd., is now in production in its new plant at Lower 
Sydenham, England. The new plant has been the recipient 
of a large volume of business from British dominions and 
colonies. The executive offices and warehouses of the com- 
pany are continued at Classic house, 22, Bush Lane, London, 
England, EC 4 








Office and Showroom 
Chestnut Street at 18th 


Worthwhile 


Installations 


As a distributor of Columbia prod- 
ucts, you are equipped to make the 
really worthwhile installations. 

In addition to meeting the require- 
ments of small users, the quality and 
variety of the Columbia line com- 
mend it to the large users of steel 
office equipment. 

Part of a large installation is shown 
above. It includes five drawer, 
standard height and desk height files 
with continuous linoleum tops. 

This is one of many worthwhile 
installations made by Columbia dis- 
tributors. Even a partial list of such 
installations is a strong recommenda- 
tion of Columbia quality, variety and 
service. 

Detailed information is ready for 
dealers who wish to learn more about 
Columbia products. 


Columbia Steel Equipment Company 


P. O. Box 2244 
Philadelphia, Pa. 


Western Distributors: 


Associated Stationers Supply Co. 
Jefferson & Quincy Streets, Chicago, Illinois 


OLUMBIA 


THE QUALITY LINE OF OFFICE EQUIPMENT 
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Wanted! 


in every office 


By accountants, bookkeepers, clerks—there is a need 
in every office for Duopont pencils. They save time 
and money and do away with the nuisance of using 
two pencils. Although brought out only a few 
months ago, stationers are now selling 

thousands of Duoponts. Check up and see 
if you have them in stock. 









The Duopont pencil is the first really 
practical double-ended mechanical 
pencil for office use. Where other 
makes are heavy and cumber 
some, the Duopont is light, 
well balanced, and no larger 
than the ordinary wood 


pencil. Made under the Writes in 


rigid Scripto standards yom 
and fully guaranteed. a O colors 
o 
> yy 
y 9 Ps 
/ FS / 
fo e/ 
bey os / 
5 
f 
y oe 
2 
f #/ 


¥ 
J No.33 Duopont Pencil 
Retail Price 25c 

Available with RED © 
BLUE ends, RED ©& 
BLACK ends, BLUE & 
BLACK ends. Each end 
loaded with lead of corres- 
ponding color. Standard 
packing one dozen of one 
kind to a box or one dozen 
assorted on a display easel. 
Sample Duopont on request. 







Picture 
Actual 
Size 





NOTE: Have you your copy of the new Scripto 
booklet “TwentySeven Thousand Words”? 
Contains the most valuable data ever compiled 


for increasing your pencil sales 


Manufacturing Co. 
Atlanta , Ga. 
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Hull Takes Over Keller Company at Austin 

A. S. Hull has taken over the John E. Keller Stationery 
and Office Supply Company, an established concern at 
Austin, Tex., which has been in business for the last ten 
years. Mr. Keller passed away last November, and on 
June 22, Mr. Hull bought the business from the Keller 
estate. He is conducting the business under his own name, 
handling stationery and office supplies, blank books, filing 
cases, kodak supplies, etc., at 204 West Sixth street. 

Before taking over the Keller business, Mr. Hull had 
been a construction engineer and had been connected with 
the state highway departments of Colorado and Texas. For 
the last three years he was assistant resident engineer for 
the State Highway Department of the latter state. He 
also spent three years in the tropics of South America 
with a mining concern. 

a 


Warnock Appointed Berger Chicago Manager 

H. J. Warnock, formerly manager of the Minneapolis 
branch of the Berger Manufacturing Company, has been 
appointed manager of the Chicago branch located at 228 
N. LaSalle street. In assuming his duties in Chicago, Mr. 
Warnock continues his supervision of the Minneapolis ter- 
ritory, where he will be assisted by L. A. Forbord and C. F. 
Russell, district managers operating out of the Minneapolis 
office. 

A. A. Davis, formerly manager of the Chicago branch, 
has been made factory sales engineer for the western terri- 
tory with headquarters at Chicago. 

ee ae 
Royal Signet Machine Receives Popular Approval 

W. J. Montgomery of the Royal Typewriter Company 
reports that splendid progress is being made on the new 
Royal Signet portable typewriter. A special feature of the 
sales promotion plan for the new machine is the Oppor- 
tunity Awards Contest, referred to in detail in the Septem- 
ber issue of Office Appliances. The number of returns on 
this contest is said to be staggering. 

ee 
Koh-I-Noor Pencil Company Moves 

After having been located at 34 East Twenty-third street, 
New York, N. Y., for twenty-seven years, the Koh-I-Noor 
Pencil Company has moved to new quarters at 373 Fourth 
avenue, New York. At the new address the company has 
considerably larger space and much better facilities for 
storing and shipping its merchandise. Irving P. Favor, 
manager of the company, invites customers and friends to 
visit the American Koh-I-Noor establishment in its new 
location 

ee 
Trade Body Rules on School Supplies 

The United States Trade Commission has announced a 
code for the government of school supply houses in their 
sales work. These rules have been published in mimeograph 
form, and copies can be obtained from the commission at 
Washington, D. C 

—EE— 
H. L. Bridges Joins Woodstock Organization 

H. L. (Bert) Bridges has joined the Chicago branch office 
sales staff of the Woodstock Typewriter Company. Mr. 
Bridges was formerly connected with the Underwood Type- 
writer Company for twenty-five years as manager of sev- 
eral branches, sales manager of the portable division, etc. 

~~ ~~ — 
Typewriter Exchange Rounds Out Stock 

The C. B. Mason Typewriter Exchange, 1917 Casey 
avenue, Mount Vernon, Illinois, announced that they now 
carry “Everything for the office,” having enlarged their 
stock and increased the scope of their service. The Ex- 
change is under the direction of C. B. Mason, president. 








EMPIRE 
FOLDERS 


» » » » New “Yand E” Empire Folders 
take you right out of profitless, cut-rate sell- 
ing. Superb quality... advanced design .. . 
smooth, clear velvety finish . . . unquestioned 
strength and durability . . . These features ap- 
peal to every class of your trade. 


Priced to today's level. Beats your compet- 
ition every time. You offer finer quality, at 
prices no higher than charged for ordinary 
merchandise. 











sey 


ae 


Tear—The ‘drag’ proves it is tough thruout Fold—The long tough fibres do not break 
and assures long hard wear. when folded repea‘edly. 



















Send for 11 point and 14 point samples 








Bend—See how the new live material instant- Crinkle—Clasp between thumb and finger of 
ly springs back to shape. _ ao Rub vigorously. Note 
e toughness. 


Empire Folders and Files 


The Finest Folder for the Finest File 


IVE Empire folder stock the severest tests you know. Pop 
it. Note unusually high Mullen or Ashcroft test. Observe 
how crisp it feels in your hand. 

Study it. See how this great strength is concealed under a fine 
smooth finish which permits easy, quick removal or return, no 
matter how crowded the file. Note the light, even color. This is 
a folder you must stock to keep your share of this year's business. 


Made in three standard weights; Medium, 8 point; heavy, 11 point; 
and extra heavy, 14 point. 








YAWMAN AND ERBE MFG. CO. 
1055 Jay St., Rochester, N. Y. 






Send coupon today for samples, prices and complete details. 


YAWMAN “1 FRBE MFG. 


1055 JAY STREET ROCHESTER, NEW YORK 


Export Department: 368 Broadway, New York, N. Y., U. S. A. 


Steel and Wood Filing Cabinets . . . Steel Desks . . . Steel Shelving . . . Safes . . . Office 
Systems and Supplies . . . Visible Index Equipment . . . Bank and Library Equipment. 





’ Please send me complete details on Empire 
Folders. 
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FOR A BIGGER 
LOOSE LEAF 


BUSINESS q 





ITH new devices, new forms,—prac- 
tically the entire line revised and en- 
larged—-we now offer a range of Loose 


Leaf Equipment with an outstanding 





sales appeal. 
NEW VISIBLE EQUIPMENT 

or aged variety of sizes and capacities, new 
grades of bindings, enlarged assortment of 
4 new line of Hard Covered Binders stock forms with reduced list prices. Prices 


‘ L now range from $3.00 up to $33.50. 
with prices comparable to canvas binding 

a new complete range of Visible Record 
Binders—new Machine Posting Equip- 


ment—are only a few of the many dis- 





tinctive features which help make the 


Cesco Line the logical one for any dealer. 





NEW GREEN LINE 


Our discount policy is extremely liberal 7 
- - With a new hard cover material, wear-proof 


and puts Cesco dealers in a position to and practically indestructible with a price 
range comparable to canvas bindings. Avail- 
cope with present day competitive con- able in all standard items. 


ditions. Exclusive, protected territory is 


available to established, active dealers. 


SEND FOR CATALOG 











Our new Catalog is now ready for 
distribution. It will pay you to send 





for a copy and to see for yourself the 
many new items which are now avail- NEW MACHINE POSTING BINDERS 


able. It should be in every Loose Unique, Distinctive types which appeal 
. instantly to present and prospective users of 
mechanical posting. 







Leaf Department. 









THE C.E. SHEPPARD CO. 


4401-4429 TWENTY FIRST ST. 
LONG ISLAND CITY NEW YORK 














92 OFFICE APPLIANCES 





_— : — — —— — Oe nn 
—— — — ——— — —, 


ROBARCO 
| VERTICAL FILE FOLDERS 


A most complete line, comprising three distinct qualities, 
in a range of weights to answer all Filing requirements. 
STOCK FOLDERS—Standard letter or cap sizes. Guide 


height letter or cap sizes. Straight cut or tab cut. 


SPECIAL FOLDERS—Special sizes and tab cuts. ff 

Folders re-enforced at fold or top, where most wear is 

given. Prong folders—fluted folders—printed folders. 
Send us your special inquiries. 


A complete set of samples, neatly boxed, and Pricelist F-431 are now 
ready for mailing. 











EA ET MAY WE SEND THEM TO YOU? 
ROCKWELL-BARNES COMPANY | 
1511 WEST 38th STREET CHICAGO, ILLINOIS | 














\ 





As pioneer desk makers of New No. 800 Series Chairs in 


Jasper, Indiana, we can offer = gjiqg American Walnut: A 
you the best in high quality 


desks, time tried and quality Pleasing Design, with a Deep, 


tested for fifty-two years. Rich, Durable Finish. 
The JASPER |, The JASPER 
DESK CO. *° CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 








F Desk Co., Louis H. Farber, 7300 South Shore Drive (Phone Saginaw 8785) 
CHICAGO REPRESENTATIVES: For eapee Chale &. William “ty oe 4504 $. Wells St. (Phone Boulevard 7957) 
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(New Machines and Devices—Continued from page 21) 


On the rein- 
anchors the 


been applied, is the crimped reinforcement 
forced line of folders, this special crimping 
reinforcement to the body of the folder permanently giving 
extra gripping surtace. 


The folder stock is 


dred per cent conifero 


of a special formula, and is one hun- 
us fibre. it is completely free from 
ground wood and hence it cannot discolor or crack. The 
body stock is of unusually long tough fibre and will last 
a business lifetime while retaining all its strength, snap 
and feel. The surface is unusually smooth, permitting easy 
removal from or return to the file, no matter how crowded 
the drawer may be. 

All Empire folders are triple scored to provide greater 
expansion and afford maximum capacity. Tab styles of 
all makes of folders are available and special tabs can be 
furnished promptly to order. 

Y and E Empire line folders are made in three standard 
weights—medium 8 point, heavy 11 point and extra heavy 


14 point. 
—— 


Popular Priced Chromium Ensemble Offered 
by Sheaffer 


In the new Sheaffer Pen Company line for Fall, one of 
the smartest numbers is a popular priced chromium 
trimmed ensemble The set is made up of Sheaffer's 
Lifetime fountain pen and a Balanced pencil, both with 
chromium fittings instead of gold. The pen point, of course, 
is a regular gold Sheaffer pen. These ensembles are pro- 
duced only in Sheaffer’s gray pearl color and in Sheaffer's 
jet black. They are packed in a beautiful gift box complete 
with a utility desk stand and the safety Skrip package 
This set is sold only as a unit at $10, list 

The ensemble in general is modernistic in design. The 
desk stand is simple and chaste in line that combines with 
the pocket pen to form a smart combination for the modern 
desk. At the unusual price of $10, it is expected to have 
wide popular appeal and to bea sales factor for the coming 
Christmas season. 

a 


More About New Multipost Meter Machines 

In the New Machines and Devices Section of last month’s 
issue was an item describing the new Multipost meter 
machine made by Multipost Company, Inc., of Rochester, 
N. Y. Several features of the subject, it appears, were 
omitted from the report. W. F. Schweiger, president of 
the company, states that it is the first meter machine to be 
offered without monthly rental charge; that, in point of 
construction it differs from all other meter machines; that 
it will not feed an envelope wrong side up and thus put 
the meter indicia on the back. 

This new machine feeds by the flap, offering positive 
separation, and avoids the error of a half-imprint on two 
envelopes. 

The machine has no rubber belts or rubber separators, 
but is made almost entirely of metal and requires a mini- 
mum of adjustment in service. 


EE — 


Improvements in Vivid Conveyor Models 

The Vivid division of L. C. Smith & Corona Typewriters, 
Inc., has provided all branch offices with the new Vivid 
conveyor models of gelatine duplicators in all sizes. A 
number of practical innovations are included. 

Equalized pressure of the rubber roller against the paper 
for perfect, uniform impressions is provided by the new 
floating carriage and floating carriage rod. Many other 
operating advantages are also claimed for the new car- 


riage. It is always in correct adjustment. The frame is 
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STEEL LCASE 


Business EB. wmernr 


CTOR 


FIREPROOF-STEEL 
WASTE BASKETS 















A\.rHouGcH waste baskets are usually con- 
sidered a small, unimportant item, they may be as 
important to you as their big brothers . . . the 
desk and the file. The sale of a Victor Waste 
Basket is often-times the beginning of many a 
larger sale because the Victor Waste Basket has 
been designed with the same principles embodied 
in all Steelcase products and is indicative of 
Steelcase quality. The price is reasonable. Turn- 
over rapid. Profits greater. 


@® Note These Features ® 
Rubber Cushion Corners 


The Victor Basket cannot scratch or mar other furniture. 
In each corner is permanently anchored a cushion of live 
rubber. 

Attractive Design 


Victor baskets have a well proportioned sanitary design, 
emphasized by a very beautiful finish. 


Indestructible 
The Victor is electrically welded into one unit. No 
openings—no cracks. 

Fireproof 
Being made entirely of metal, the Victor basket offers 
the maximum in fire protection. 


Write for folder on Victor Waste Basket and acquaint yourself 
with the basket that brings bigger orders. 


METAL OFFICE 
FURNITURE CO. 


GRAND RAPIDS, MICHIGAN 
“peppery er ¢ IN NEW YORK CITY, 
BOSTON, LOS ANGELES, SEATTLE 








O4 


for office 





replacements 
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No. 8500 **Postur-Chair™ 


sugdest UHL 
| steel office furniture 


The retailer's problem is ever changing. That mer- 
| chandise and method offering greatest return for 
sales effort marks the road to success. Just now, 
old equipment is being returned to use in many 
offices. In many cases it does not fit the new re- 
quirement. Watch closely every move in this 
! shifting of furniture, etc., for many opportunities 
will develop for the profitable sale of UHL steel 
office furniture. 


The UHL “Posture-Chair” shown above is the 
] lowest priced clerical and office chair on the 
market. Because it is a most comfortable, health- 
ful and fatigue reducing design, it sells like coffee 
and sugar in a grocery if you will but show it. Its 
practically indestructible assembly assures life- 
time service with repairs eliminated. 


Below are three interesting numbers from the 
UHL line; designed for particular purposes, they 
conserve time and energy, and introduce invalu- 
able efficiency in the day’s work. 


UHL steel furniture is sold in most markets of 
the U. S. A. and in many cities abroad. If not rep- 
resented in your locality, we suggest you investi- 

I gate this genuine sales opportunity. 


| The Toledo Metal 


Furniture Company 


1512 Hastings Street Toledo, Ohie, U. S. A. 


SORES Ree 












No. 671 
Typewriter 
tand 


No. 631 
Mercantile 
Stand § 





No. 50-56 
File Stool 


| 


| 
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cast aluminum, light, durable and of excellent appearance 


removable rubber roller assures a clean roller 
The Vivid margin bar is firmly locked when 


The new 


The novel 
at all times. 
the carriage is away from the starting position. 
paper guide, finished in black porcelain enamel, is easy on 
the obviating the usual glare from nickeled parts; 
the name, “Vivid,” appears in red. The models have 
steel paper trays on the side and top, and are finished in 
a durable, pleasing color harmoniz- 


eyes, 
new 


Smith-Corona green 


ing with office furniture. The operating parts have been 





NEW MODEL VIVID COPYING 


MACHINE 


reduced to a minimum. Completely re-designed stands, 
with adjustable steel paper trays and roll racks, round out 
the new line. 

After it leaves the starting position, the carriage is locked 
against accidental jogging of the paper, and unlocks auto- 
matically when returned. The carriage stop is always in 
a hand wheel, instead of the usual lever. 


A newly de- 


position to grasp 
A very slight turn opens or closes the stop. 
signed trip lever (cleverly placed so that it can be “touched” 
by the finger in normal operating position) releases the 
carriage when it is away from the starting point 

Vivid non-conveyor models are also equipped with the 
new floating carriage in addition to a specially constructed 
cut-out margin bar, which can be swung out of the way 
receiving or the con- 
Sheets can be taken off by hand without remov- 


when inserting roll—this is a new 
venience 
ing the bar. — a 


Some Manufacturers Want Part-Time Salesmen 
The Office of the Mid-West Travelers Club, 204 Dwight 
building, Kansas City, Mo., file communications 


and information from several manufacturers who want the 


has on 
names of salesmen. The principal requirement is for sales- 
men who cover this territory and want to take on addi- 


tional lines as side lines on a commission basis 


Salesmen are requested to communicate with R. C, 
Moore, secretary, at the above address. 
ee 


Thos. Horrocks Joins Seattle West-Made Desk Co. 

Associated for the past seven years with the office furni- 
ture house of James D. Headley Company, Third avenue, 
Seattle, Tom Horrocks has recently joined the expanding 
staff the Seattle West-Made Desk Company, Second 
avenue, Seattle. He is an expert on office layout and plan- 
ning as well as on filing equipment, and will have wide 


of 


scope for arrangement of new offices in the Northwest city, 
where office building managers are reporting new leases.— 
CML — Sa 
J. V. Roberts in Santa Barbara 

Word comes from J. V. Roberts, formerly with Rem- 
ington Rand, Inc., 793 Main street, El Centro, Calif., that 
he has taken over the Santa Barbara, Calif., office of Rem- 
ington Rand, Inc., located at 1020 State street. 
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ff ~- | | No. 813 
SS INDIANA DESK 


A Greater Money Maker 
for You 









Details of this desk given in our July advertisement brought a host of in- 
quiries and orders from all over the U.S. A. Our dealers find this number 
sells easily to the smart buyer and for this reason the results are very 
encouraging to us. For a cheerful slant on business for the coming season, 
write for full details of No. 813 or our complete catalog. 


alle 


New Indiana Chairs can be shipped 
in pool cars with Indiana Desks, re- 
sulting in reduced cost and faster, 


b service. Ask us, 
etter servic Ask u Indiana Desk Company, Jasper, Indiana 











One of the outstand- 
ing Corporations of 
the Middle West 
ae “4 selected for their new 
Co Renedict Nekel Tria and Guile won OME, Outlt-to-order 

Counters fabricated 


by 





THE STEEL FIXTURE MFG. CO. 
TOPEKA, KANSAS 

















WANTED 


Over a Million Mail and Parcel Post Scales, 
by users whose mail scales were obsoleted 
on July 6th with increase in Postal rates. 
On October Ist the change in Parcel Post 
rates will go into effect. 

From now on is harvest time in sale of 
scales. No one can afford to compromise 
with accuracy, speed and dependability in 
the face of 50% to 60% increase in postage 
rates. 

The opportunity is wide open for sale of a 
superior line of scales that automatically 
give weight and compute proper postage 
at one glance for first class, air mail and all 
zones of parcel post. 


Sales franchise available 
for several territories. 


Wrile Dept. 1032 


STIMPSON CORPORATION 


LOUISVILLE, KENTUCKY 


SS ———— == 
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STIMPSON 


True Weight 
PARCEL POST and 
MAILING SCALES 
insure full protection against postage loss 


7 


Oj iag Pe 





MODEL 5 


MODEL 48 


*The only scale on the market 
which will compute automatically 
70 Ibs. of first class mail, air mail 
and all 8 zones of parcel post. 


HIGHER RATES mean INCREASED POSTAGE Losses 


due to inaccurate scales. 
BEFORE YOU BUY ANY SCALE, IT WILL PAY YOU 
TO FIRST SEE A STIMPSON. Write Dept. 1032. 


STIMPSON CORPORATION 


837 S. Logan St. LOUISVILLE, KY. 























only the typewriter dealer. 


Branch Office and Export Dept. 
50 Lispenard St., New York 


Great Britain Office 
Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 


THE TYPEWRITER DEALER 
WHO WISELY SELECTS 


his source of supply has a decided advantage. Choose the leader 
in an industry where you can get high quality at low cost with built-in 
every day good service, resulting from years of experience in serving 


OUR NEW CATALOGUE 


If you have not received our new catalogue, it would 
be a great pleasure to send you one or more copies. 


AMES MEANS EXCELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office 
583 Market St., San Francisco 








TYPEWRITER PARTS—TYPEWRITER TOOLS—RUBBER PLATENS 
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Ford Eights Figure in Big Sheaffer Sales Drive 

One of the greatest sales plans ever launched in the 
writing equipment industry, involving an expenditure ol 
$150,000 in automobile 


just been announced by the W. A. Sheaffer Pen Company, 


prizes and radio broadcasts, has 


he total expense, including prizes, 
radio, and the free posters and advertising material given 
dealers, is borne by the Sheaffer Pen Company. 


Fort Madison, lowa 


In devising a sales building plan that would have the 
greatest consumer appeal at this time, W. A. Sheaffer, pres- 
ident of the pen company that bears his name, did not 
forget the dealer’s clerk and the dealer himself. This plan 
is unique in that it provides as great a prize and oppor- 
tunity to Sheaffer dealers and clerks as to the consumers 
themseives. 

One of the two cars given away every week is awarded 
The other car goes to some- 

Each week the person who 


for intelligent salesmanship. 
one outside the organization. 
sends in the best 15-word-or-less reason as to why he con- 
siders Sheaffer writing equipment the best purchase for 
him to make, wins a new Ford. 


New Ford Eight to Dealers and Salespersons 

To give equal opportunity to all salespersons selling 
Sheaffer products Sheaffer has divided the United States 
into the following classifications, based upon the 1930 
census: 

Class A—Cities of 100,000 population and over. 

Class B—Cities of 10,000 to 100,000 population 

Class C—Cities of 3,000 to 10,000 population. 

Class D—Cities under 3,000 population. 

The salesperson turning in the largest number of sales 
credits in his population classification wins the Ford car. 
During this contest one sales credit is given for each 25c 
worth of Sheaffer merchandise sold at retail. Thus the 
clerk selling a 4-ounce bottle of Pen Skrip at 25c gains one 
If he sells a Lifetime pen 
at $10.00 he gains forty credits toward the contest. Double 
credit is given on Sheaffer’s Safety Skrip to induce intelli- 


sales credit toward the contest. 


gent demonstration of this protective container for Pen 
Skrip. 

In extending the consumer sales drive to dealers and 
salespeople, the Sheaffer Pen Company is acting on the 
same principle it has always urged to its dealers; namely, 
the policy of sharing profits with the clerks to build greater 
profits and sales in the higher profit Sheaffer lines. 

Coast-to-Coast Radio Broadcasts Contest 

Sheaffer is announcing the free cars to the public through 
the Lifetime Revue. This popular radio show is on the 
air every Sunday night at 9:45 P. M. Eastern time, broad- 
cast over a forty-seven station hook-up on the NBC Blue 
Network. 

Lifetime Revue listeners were first advised of the auto- 
mobile awards September 11. 
news of winners. Listeners were told to go to their 
Sheaffer dealer for details. 


Later each broadcast carried 


The person sending in the best 
15-word reason as to why he considers Sheaffer writing 
equipment the best purchase for him to make, will receive 
the Ford car for that week. 

Early returns from the first radio broadcast are just 
coming in at the time this article is being written and 
indicate widespread interest in every part of the country. 

——- 
Finds European Conditions Exaggerated 

L. C. Stowell, president of Dictaphone Sales Corporation, 
recently returned from a two months’ visit abroad, during 
which he visited the Dictaphone offices in various countries. 
Commenting on the European situation he said: 

“My European trip just finished convinces me that busi- 
ness men in all of the countries in Europe are weathering 


the storm of difficult business conditions in admirable 
fashion, when we consider that there is no question but 

















SILK 
SPUN os 


TYPEWRITER RIBBONS 


have always been made of FINEST 
QUALITY GENUINE SILK FABRIC 
insuring greatest durability and un- 
excelled writing qualities. 


Private secretaries and stenographers in 
offices where executives demand an extra 
nicety in their letters, have found it ad- 
visable to insist upon SILK SPUN rib- 
bons. This 


“REAL SILK RIBBON DELUXE” 


has been tested and approved by dis- 
criminating customers everywhere for the 
past ten years, and has never failed to give 
universal satisfaction. 


SILK SPUN ribbons are all that the name 
implies—GENUINE SILK FABRIC of 
highest quality. The exacting M&V 
standards of highest quality have pre- 
vailed and have won for SILK SPUN 
ribbon a national reputation for supe- 
riority. 


Feature SILK SPUN, the guaranteed 
GENUINE SILK fabric ribbon, avoiding 
complaints and disappointed customers. 
Good Will, repeat profits and new friends 
will be your reward for selling the BEST. 


MITTAG & VOLGER, INC. 


Principal Office and Factories: 
PARK RIDGE, N. J. 


Agencies throughout the world 
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DITVAS 6 VOLSAR IHC 
PARK RIDGE. NJ. USA 

















Always filled, always clean 


always uniform, always 
ready for use! 
The new A. & W. Fountain Stamp Pad with ink reservoir 
and automatic lid, is a marvel of efficiency. A touch 
of the catch and the lid springs open, and reveals the 
pad, uniformly inked—never too moist—never too dry. 
Clean impressions. No lint. No dirt. No gummy 
surface. 
One filling of the reservoir with A. & W. stamp pad 
ink and your pad is ready for months of use—uniformly 
inked from the bottom. No muss—no waste of ink, 
no time lost—no trouble. 
Made of heavy metal, lacquered in the same color as 
the ink in the pad, the new A. & W. Fountain Stamp 
Pad will last for years. A thick rubber base protects 
your desk from injury. It's the finest pad you've ever 
seen—teady at all times for instant use. 


The A. & W. Fountain Stamp Pad comes to you al- 
ready inked—in blue, red, green, black or violet. 
Complete $1.50, at retail. 


Eight Points of Superiority 
? 
/ I. Clean, uniform inking sur- 
ace. 
Ink reservoir. 
Feeding wick. 
Spring top on reservoir. 
Heavy metal case. 
futomatic spring lid. 
. Spring catch. 
. Rubber base to protect 
desk top. 


5) 


1D Ve me Ge te 


Se * 


The A. & W. Fountain Stamp 
Pad is the most economical 
stamp pad you can buy. 
asts for years, cannot rust 
or fall apart. Uniformly inked 
surface—keeps clean, looks 
good. Order a pad today 

you'll find it one of the best 
selling items in your store. 











THE AULT & WIBORG COMPANY | 


SUBSIDIARY OF THE INTERNATIONAL PRINTING INK 
CORPORATION, CINCINNATI 





THE AULT & WIBORG CO., 
Dept. OA, Concinnati, 0. 


Please send 4. & W. Fountain Stamp Pad. 
Color 
Vame 


iddress 
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that conditions have been more severe in those countries 
than they have been in the United States. 

“The average American is very much handicapped in 
forming a comprehensive and accurate opinion of the situa- 
tion in Europe, because of the meager news which we re- 
ceive, and the constant outpouring of sensational news 
items which are not accurate, or if accurate, cannot be 
properly interpreted 

“Most Americans of my acquaintance view European 
countries as being in a chaotic condition. That is far from 
true. It is lamentable that the average American citizen 
cannot have a truer picture of the real conditions, and I 
might add that their ideas overseas about us are just as 
much distorted as ours about them. 

“Let me give you two illustrations: I was in Berlin the 
day before martial law was declared. I was in Hamburg 
the next Sunday, three days later. Our German manager 
was in Hamburg with me. I asked him how severe the 
effect of the martial law was, and he laughed, saying that 
there was no effect of it whatever, and that so far as he 
could see, business went on as usual. 

“I have amused myself since returning to America by 
asking my friends what their interpretations of martial law 
are. Their interpretations vary, but all of the people whom 
I have asked pretty well agree that their idea of martial 
law is to see soldiers on every street corner, the daily 
habits of the population severely restricted, passes neces- 
sary on railroads, and a general stoppage of the normal 
course of events. In Berlin there was no physical evi- 
dence of martial law whatever—in fact, it can be described 
as technical martial law only, where the officials of the 
Prussian Government were restrained from exercising their 
official capacities by the officials of the German State. 

“My second illustration has to do with America. We 
heard a great deal in Europe about the siege of Washing 
ton by the ‘Bonus Army,’—so-called. There were news 
pictures of it in the motion picture houses, and a great 
deal said about it in the papers, and I haven’t any doubt 
in my own mind but that half of the population of Europe 
considers that Washington was actually sacked and burned 
Both newspaper accounts were correct. There was mar- 
tial law in Berlin, and there was a Bonus Army ‘besieging’ 
Washington, but to people far removed from the events, no 
proper mental picture can be obtained of exactly what 
happened. 

“The fact of the matter is that life goes on as usual in all 
the countries of Europe. Economic conditions have been 
bad, restrictions of all kinds have been thrown up around 
the business of these countries, usually in the mistaken idea 
of helping the situation, and in general it is much more 
difficult for business men to carry on than it is here. But 
carrying on they are just the same, and anyone who gets 
a despairing picture of the European situation is either not 
correctly informed, or has drawn too pessimistic a picture 
from the situation. 

“There are grave questions to be settled, and many of 
them, but surely we would not say that we were free from 
the same thing in our own country. I may venture a pre- 
diction that slowly but surely Europe will emerge from its 
present difficult business state, there will be great develop- 
ment as time goes on, and a long period of good business 
will be enjoyed by all the countries in Europe once more.” 


<> 


Nations League Paper Blasted in China 

lhe military actions at Shanghai early this year destroyed 
an important publication of the League of Nations, which 
had been translated into Chinese. The printers were ready 
to put the forms on the press when the Japanese bombed 
the print shop, and “Ten Years of World Co-operation” was 
a mess of printers’ “pi.” The original copy was also 
destroyed. The work was evidently being done by the 
Commercial Press of Shanghai, which was the only large 


publication shop reported as destroyed in the action 
eet 


Gill Institutes Pastime Puzzle Library 
\ complete puzzle library is one of the newest develop 
ments of the J. K. Gill Company, Fifth and Stark streets, 
Portland, Ore. With the newly found leisure of the entire 
family, pastime puzzles are proving popular—CML 
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New &G-inch 


RADIO 
GLOBE 


Send fer 
“New 
Globes of 


the World” 


a complete cat- 
alog of new, up- 
to-date quick- 
selling Globes, 
with illustrations 
and descriptions. 
Please address 
Dept. G1048. 





I HIS attractive new Globe will find everyday use in the 
home or office as a reference source for World information. It 
is up-to-date and attractively colored . . . and inexpensive. 

The stand is beautifully designed with a shaped base and 
carved member. 

The Peerless mechanically constructed ball is mounted in the 
new die-cast unbreakable meridian ring which is movable in 
the new noiseless fork. 

Profit by stocking and displaying this number. 


Weber Costello Co. 


7, CHICAGO HEIGHTS, ILLINOIS 


t hee 
wit ; Makers of 


GLOBES, MAPS, BLACKBOARDS, ERASERS and CRAYON 
. For Nearly A Half Century... 











make 
this 
fest 


Compare FIBERTEX value—the quality of 
stock, the accuracy of cutting, folding and 
cementing, the thickness of fronts and 
backs, the gussets and reinforcements. Then 
consider prices and terms. Get one of your 
customer friends to try out FIBERTEX in 
service. Illustrated price list and full de- 
tails will be sent on request. 


“ol Rhy JOSEPHSON 





The only line made with 
cloth reinforced flaps — an 
exclusive petented feature. 


- ©m MANUFACTURING 
Ex nding. flat _ and CORP. 
nel w Mece rtica 
file pockets, alti, - “sae” 


UTILITY expanding files, 
Bankers’ Cases and Vertical 
Files. 


Chicago Office and Stockroom 
173 WEST MADISON ST. 























A New Steel Age 


The No. 500 Line 
26:” Deep 






Here is a file of 
proven merit bearing 
the well known 
“STEEL AGE” label 
—electroweldedcon- 
struction through- 
out and built for 
heavy duty. 
IMPROVED roller 
and ball bearing sus- 
pension — fully pro- 
gressive— positive 
drawer stop and 
drawer easily remov- 
able—solid bronze pulls and label holders 
—positive compressors. Available in 
letter and legal sizes, also with double 
card index drawers. 


IMPROVED QUALITY 
at Attractive LOW PRICE 


Ask for prices on this new line and the 
complete line of CORRY-JAMESTOWN 
products which contains several grades 
of upright files—at very attractive low 
prices—counter height files, storage cabi- 
nets and wardrobes, desks, tables, high 
line units, transfer files, card index cases 
(desk size and upright units). 


SleelyAge 





Corry-Jamestown Mig. Corp. 
Corry, Penna. 
Export Dept. 
5713 Euclid Ave. Cleveland, Ohio 
Cable Address—CORJAM 


Warehouse stocks carried at 


NEW YORK CHICAGO PHILADELPHIA 
BOSTON LOS ANGELES SAN FRANCISCO 


Corry- AMESTOWN 


STEEL FURNITURE 
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Don’t be caught short! 
A sale lost these days 
can least be afforded. 
With the upward trend 
of business, purchasing 
agents must have im- 
mediate delivery. The 
dealer who has the 
stock gets the business. 


me AGN. 


has widest assortment of stock 

sizes for every record and fil- 

ing need. Merchandise well 

displayed is half sold. Replen- 
ish your stock today. 


ART STEEL COMPANY, Inc. 


300 East 145th Street New York City 





For Over Thirty Years . . 
THE LEADERS .. 





GEM JUMBO GEM 





he. 
PERFECTION No. 70 PERFECTION No. 50 
“Perfection,” “Gem™ and “Jumbo Gem” Calen 
dars are the original desk calendars. Standardize 


on the GENUINE. Manufactured solely by 


Defiance Sales Corporation 


72 SPRING STREET NEW YORK 

















OFFICE APPLIANCES 











Get Our 
New Underwood Priee List! 


100% REBUILT 
CRUSADER GRADE 

BLUE RIBBON ROUGHS 
UNDERWOOD FANFOLDS 


UNDERWOOD PARTS 


Shipman-Ward Mig.Company 
1777 SHIPMAN BLDG. 
4401 Ravenswood Ave. 
Chieago, Hil. 

















w business. 




















MILLIONS 
SONOMOR OF POUNDS 
48. y SS - Ty “w™ 
FRANCHISE OF BULK PINS 
DEALERS 
ARE SOLD 
laced advan- ANNI . 
tageouniy tovcom. ANNUALLY 
ete successfully 
or this ne de- TO 
sirable and profit- 


able bulk pin LARGE 





CONSUMER 
ACCOUNTS 


IF YOUR BULK PIN SALES 
ARE INSIGNIFICANT 
WRITE US FRANKLY— 
WE WILL HELP YOU 














William Prym of America, Ine. 


223 W. Jackson Bivd. 4728—37th Street 
CHICAGO Long Island City, N. ¥. 
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(Shopright and International Convention—Continued from 
page 29) 

extends also to those cases wherein the rights were estab- 

lished during the Convention interval. Leading attorneys 

of these countries agree that Article 4 of the International 

Convention does not diminish this protection in any way 

whatsoever. 

It should be pointed out once more that the rights of the 
prior user can be exercised only in connection with his 
shop, factory or business. The extent of these rights will 
necessarily depend upon the nature of the business. If the 
business consists in manufacturing and selling articles, 
then the prior user will be able to continue manufacturing 
and selling even after the patent is granted. If, on the 
other hand, the establishment merely consists in a labora- 
tory, the prior user will have the right to use the invention 
in the laboratory, but will not be able to commercially ex- 
ploit it. 

Italy is a country which is strongly in favor of protect- 
ing the rights of the prior user as much as possible. The 
delegations of the Italian Government at all international 
conferences and particularly at the conference in The 
Hague in November, 1925, have again and again defended 
these rights and have always rejected attempts to clarify 
Article 4 and to extend privileges granted to the applicant 
by this Article. In all countries protection is granted to 
the prior user provided only that he has established his 
rights in good faith. The courts in most countries have 
not as yet settled the problem as to whether a prior user, 
who has learned of the invention through the publication 
of a patent granted to another party, has acted in good 
faith. It would seem that most countries would not con- 
sider this as being in good faith and would not, under these 
circumstances, grant the prior user any rights whatsoever. 
In most cases, however, it should be quite easy for a prior 
user to claim that he derived his knowledge of the inven- 
tion not from a published patent, but from another source 
and quite independently of the patentee. The courts faced 
with this problem, will be compelled to decide whether pro- 
tection should be given to the prior user, who is helping 
the home industry by manufacturing an invention in the 
home country, or to protect the rights of a foreigner, al- 
though these rights will probably be more profitable to the 
industry of a foreign country. 

The above will show that an applicant can lose valuable 
rights even if he files within the term stipulated by the Con- 
vention. In case of important inventions, therefore, it is 
inadvisable to rely too much on the Convention and the 
surest way of avoiding danger is the early filing of patent 
applications. 

— 
Edward Dean Has Miami Line at Chicago 

Edward Dean has been appointed manager at Chicago for 
Che Miami Systems Corporation of Cincinnati, Ohio. This 
company’s lines include continuous record forms for billing, 
either in rolls or folded packs. <A specialty is the Miami 
control unit for use in serving Elliott-Fisher machines with 
continuous printed forms. 

Mr. Dean’s connection with the office appliance field goes 
back several years, including sales service with the Wood- 
stock Typewriter Company at Chicago, and representation 
of the Vawter line of manifold products. Mr. Dean’s head- 
quarters are at Suite 1976, 608 South Dearborn street, Chi- 
cago, Ill 

ee 


Ivek Heads Royal’s Milwaukee Branch 
Frank Ivek, who joined the Milwaukee branch of the 
Royal Typewriter Company, Inc., a short time ago, has been 
appointed branch manager there. He has been engaged in 
the typewriter business many years, with a consistent 


r¢ cord. 





Atlanta Office: 
314 Palmer Bidg. 
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Denver Office: 
1030—15th St. 


hard, medium, or intense. 
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PACIFIC CARBON AND RIBBON MFC 


Irrespective of the degree of inking—it does 


TTER BECAUSE ONLY THE 
406 So. Main St. 


Los Angeles Office: 


. 
4 


J. Francis O'Connor, Prestpent 


Head Office and Factory 1451 Harrison St., San Francisco, Calif. 


93 Federal St. 


Boston Office: 


find a cleaner surface whether the finish 


CARBONS AND RIBBONS ARE BE 
CARBON PAPER is surprisingly different. 
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RAND PRIZE 


You will always 
New York Office: 


{LOTHS AND PAPERS ARE USED IN THEIR MANUFACTURE. 
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new LRANSFILE 


COLLAPSIBLE CORRUGATED BOARD 


FILE DRAWER STORAGE CASE | 


Now, the new improved TRANSFILE 
offers the rigidity of steel to the flex- 
ibility and low cost of corrugated 
board in collapsible storage case con- 
struction. An entirely new idea. All 
stress, strain and dead weight is sup- 
ported on steel channels reinforced 
by metal corner angles. 


Easy to set up, simple, economical, it 
folds together quickly without 
screws, bolts or hardware to attach. 
Drawer does not bulge or sag—always 
opens and closes freely. 

They cost no more than the ordinary 
collapsible storage case. 

Be sure to see the TRANSFILE before 


you place your order for the coming 


season. USE THE COUPON 


GUIDE SYSTEM & SUPPLY CO., 
335 Canal Street, New York 
Send me a free sample of the new and improved 
TRANSFILE, prices, etc. 
Vame 


iddress 


City 


4 
1 
| 
i 
i 
i 
i 
i 
i 
“THE HOUSE THAT STICKS TO THE TRADE.” : 
- 
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Royal Announces Advancement of Sigloch 
and Winters 

Royal Company, 

the Sigloch to 
special representative, credit department 

Mr has been with the Royal Typewriter 
Company since 1916, is a man of wide experience in every 
He 
comptroller’s, metropolitan sales and treasurer's 
He 
St 


Inc., recently 


Che 


nounced 


Typewriter 


promotion of C. J. the post 


Sigloch, who 
phase of the typewriter business has held positions 
with the 
treasurer, special 
Thus 
has had experience in every aspect of the business and is 
the 


departments has been assistant 


auditor, and m« recently, purchasing agent. he 


thoroughly familiar with problems of a typewriter 


CHAS. L. WINTERS C. J. SIGLOCH 


organization from all angles. He is admirably fitted to un 


dertake the work of special representative 

In his new work, Mr. Sigloch’s primary interest will be 
to assist dealers in their problems. Although the company 
has always given dealers help in selling problems, it was 
felt that the friendly advice and assistance of a man of 
Mr. Sigloch’s ability and experience would be of great value 
in solving general business problems 

Charles L. Winters has been appointed purchasing agent, 
Mr. Winters has been associated 


with Royal since 1925, most recently Mr. 


succeeding Mr. Sigloch. 


as assistant to 


Sigloch, whose duties he now takes over. He is known to 
his many friends and associates as a loyal and conscientious 
executive He brings to his new work a characteristic 
thoroughness that augurs well for the future 
-_———— = 
Tampa House Closes Sarasota Branch 

The Office Equipment Company of Tampa, Fla., has 
closed their Sarasota branch store, and Fred W. Kushmer, 
who was formerly connected with the Tampa house, has 


office equipment 
Mr. Kush- 


Bradenton Office 


on his own account selling 
Fla., 


company 


opened a store 
Sarasota 


the 


at Bradenton, ten miles from 


mers new is known as 


Equipment Company. 
Office Appliances extends its good wishes 
eee - 

Elliott Company Appoints Morton Chicago Manager 
Morton is the 
Mr. Morton comes from Albany but 
He sold Elliott addressing 
as a salesman in Chicago 


He was sent to Albany 


C. Eugene new Chicago district manager 
for Elliott Company 
Chicago. 


is not a stranger to 


machines and established an ex 
ord as a branch man- 


he 


his 


cellent rec 
remained for six years before returning to 
Chi 


in sales be- 


ager, where 
the 


cago territory is ripe f 


scene of former activities He believes the 
rr a substantial increase 


cause of the better sentiment now prevailing. 


—— i —— 
Bostich Opens Seattle Office 


The Bostich Sales & Service Company was recently 
opened with H. W. Saari in charge at 90614 Fourth avenue, 
Seattle, Wash., as the Seattle branch of the Western Sales 


Angeles, Cal CML 


Company of Los 
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Price alone never 
made a satisfied 
customer... . but 


Quality and price 
always succeed... 


Master Grade rebuilt 
Underwoods at lower 
Price List No. 323 prices prove if eeeee 


THE WHOLESALE TYPEWRITER CO. 


FACTORY and GENERAL OFFICES: 155 SIXTH AV., NEW YORK, U.S.A. 
Cable: SALETYPE, N. Y. 
PACIFIC COAST HEADQUARTERS: 528 Market St., San Francisco, Cal. Cables WHOLETYPE, SAN FRANCISCO 


THE ONLY AUTHORIZED REBUILDER OF THE UNDERWOOD 





The Sincerest Form of Flattery 
Is IMITATION 


While “APSCO" Design, ““APSCO” Quality, and 
““APSCO”" Refinements have always been accepted 
as the fundamentals of a really satisfactory Pencil 


Sharpener, they have never been SUCCESSFULLY 
imitated. 
It is possible, however, to imitate ‘‘APSCO” 


Advertising and for all such attempts we are 
grateful—because it really helps us. 





The DEXTER is still recognized by the Trade 


and their customers as 
**The Aristocrat of all Hand Feed Pencil 
Sharpeners.” 


APSCO CUTTERS 
—deeply undercut and hollow ground to a 
razor edge still successfully prove the truth of 
our original slogan— 

“THEY NEVER SCRAPE—THE)Y CUT” 
Wise Stationers “tie-up” with a Success 
AUTOMATIC PENCIL SHARPENER CO. 
CHICAGO ILLINOIS 


















Sales Policy 


I CHAS. M. HIGGINS & CO., INC. 


Effective September 6, 1932 


I Wherever possible we sell only to established 
dealers; where it is necessary for us to sell to a 
consumer we do so only as an accommodation 
and at the established retail price. 


| 2). We classify our customers as retailers or 
service wholesalers, making a price differential in 
favor of the service wholesaler on those small 
sizes in the economic distribution of which he is 


in essential factor 


HT 1). We have established quantities and dis 
counts based on quantity, with a definite maxi 
mum discount, and sell with due consideration 
of the dealer's credit standing and merchandis 


ing methods 
1). Our goods are new, fresh and perfect. We 


do not demoralize the trade with surplus stocks, 
discontinued items or distress merchandise 


We manufacture and distribute a standard 
ized and simplified line of drawing inks, writing 
inks, adhesives and sealing wax, encouraging our 
distributors to stock our complete line and giving 
those who do the fullest possible cooperation 


- 
“il AS) President 


CHAS. M. HIGGINS & CO., INC. 
271 Ninth St., Brooklyn, N. Y. 








GREATER VALUES! 
ZIPP BINDERS for Every Purse 
for Every Purpose 


Zipp Binders with Style and Sales Appeal 
Genuine Trussell Metals Used 
Retail from $2.00 each and up 


Combining a zipper envelope and ring binder ALL IN ONE with 
only one to carry Artractively made of good material and fine 
workmanship, priced low enough for quick sales Place your orders 
for Christmas selling on this new and profitable item. We also make a 
very complete line of quality brief cases and zipper goods 








. ‘ 564 W. ADAMS ST. 
Stein Bros. Mig. Co., Ine. CHICAGO, ILL. 








OFFICE APPLIANCES 











FIBRE BOARD CARD TRANSFERS 


Pull out drawer style. 15 in. long outside. 
Made of tough binders’ board covered with 
black and white agate paper. Made in all 
standard card sizes. 





Send us a trial order for them. 


IMPERIAL METHODS COMPANY 
FOREST PARK, ILLINOIS 


Gerard D. White 
100 Worth St. 
New York City 


Western Wholesale Stationers, Ltd. 
307 East Third St. 
Los Angeles 











CLIP-ON 


EVER-FAST FASTENERS 





The Paper Fastener De Luxe 


For law briefs, engineers’ 
surveys, expert reports 
and recommendations, for 
all sorts of impressive documents, CLIP- O} 
ONS look neat, trim and business-like, aa 

and make secure, dependable fastenings. 
Can be used in the regular way over and 
over again, or by bending the prong 7) 
with the finger tips, make a sealed, per- 

manent fastening. Recommend CLIP- N 
ONS in the tidy green box; repeat @/ 


orders will follow. Write us for samples 


and prices. ¥ 
CLIP-ON CORPORATION 
OSWEGO, NEW YORK 
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TYPEWRITERS 








Bismarck, N. Dak.—The Capitol Typewriter Company, 106 Third street, 
is a new concern operated by Harry Herschleb and Manford Parks. 

Chicago, tl1.—L. G. Bucholtz has been assigned to the wholesale depart 
ment of the L. C. Smith & Corona Typewriters Inc 

Chicago, tll.—J. W. Kennedy, manager here for the American Writing 
Machine Company, reports a good increase in sales in September, following 
a decided pickup in August business as contrasted to July sales. 

Chicago, ti1.—The front office of the Underwood division of the Under- 
wood Elliott Fisher Company has been rearranged to permit the grouping 
of the demonstration machines so that the display can be seen from the 
street. This injects life into the demonstration space, and attracts the 
attention of passers-by to the many devices on display 

Dayton, Ohio.—The Gem City Typewriter Company has been established 
at 216 South Wayne avenue by E. E. Shumway. He had been connected 
formerly with the Dayton Typewriter Company 

Elyria, Ohio.—The Baker Typewriter Service Company has been estab- 
lished at 355 Kenyon avenue by Hal Baker. Mr. Baker had been man- 
ager of the Duplex Foundry. The company will handle repairs on all 
makes of typewriters, adding machines and other office equipment. 

Escanaba, Mich.—Earle Williams, 920 Ludington street, has become dis- 
trict agent for the Underwood Elliott Fisher Company, covering the eastern 
half of the upper Michigan peninsula. He has disposed of his interest in 
the Office Service Company to W. H. Dickson 

Fresno, Calif.—-The Underwood Elliott Fisher Company has established 
a branch at 1924 Fresno street, with A. S. Van Vost in charge. This fol- 
lows the consolidation of the General Office Equipment Company, 1203 
Broadway, with the Underwood Typewriter Company 

Hackensack, N. J.—The Bergen Typewriter Service has moved from 162 
Main street to 19 Mercer street. The new location is on the ground floor, 
and affords an increased space for handling business. E. Vanderbeek is 
manager. 

indianapolis, Ind.—Remington Rand, Inc., has leased 5,000 square feet 
of space on the seventh floor of the Test building, Monument Circle and 
Market street. The local branch of Remington Rand had been located at 
933 North Meridian street. 

Kingston, N. Y.—The typewriter Service & Sales has opened at 276 
Fair street, ground floor, handling a complete line of typewriters, office 
appliances, office supplies and stationery. This business is located in 
the heart of the business district. 

Mansfield, Ohio.—The Mansfield Typewriter Company and the Mansfield 
Office Supply Company have been consolidated at 36 West Third street, 
formerly occupied by the Mansfield Office Supply Company. The manage- 
ment of the consolidated organization is in the hands of D. L. Burns, 
Cariton S. Fernyak and Tolman Burns. 

Milwaukee, Wis.—Frank Ivek has been appointed manager here for the 
Royal Typewriter Company, Inc. He has had a wide experience in the 
typewriter field 

Oakland, Calif.—The typewriter dealers of Oakland met August 23 at the 
Hotel Leamington and organized ‘‘The East Bay Typewriter Dealers.’’ 
The purpose is mutual assistance and protection. Officers chosen were 
Tony Micco, of the Oakland Typewriter Exchange, 1839 San Pablo street, 
president; McCaslin, of the Oakland Adding Machine & Typewriter Co., 
vice-president, and Albert Nashman, of the Oakland Typewriter Exchange, 
secretary Meetings were fixed for the third Tuesday of each month 
Speakers addressing the organization meeting included F. G. Fink, man- 
ager of the San Francisco branch of the Underwood ; William Rhineheimer, 
of the American Writing Machine Company; C. H. Billington, of the 
L. C. Smith & Corona; Bob Stiles, of the Wholesale Typewriter Company 
of San Francisco; W. G. Huston, Pacific coast manager of Mittag & 
Volger, Inc., and Mr. Stillman, of the Remington Rand 

San Francisco, Calif.—-The San Francisco Typewriter Dealers’ Associa- 
tion, recognizing the need of curtailing overhead, has reduced the yearly 
dues from $12.00 to $6.00. They have also decided to secure less ex- 
pensive quarters for holding meetings. Earl S. White, the secretary, re- 
ports that the membership generally is reporting that the outlook is im- 
proving, and there is a more cheerful feeling. 

St. Paul, Minn.—The St. Paul branch of Remington Rand has opened 
new offices and display rooms at N-208-210 First National Bank building. 

Syracuse, N. Y¥Y.—The Smith Noiseless Typewriter Company has been 
chartered to sell typewriters. The incorporators are Burton J. Greene and 
Cecelia Rewak, of Syracuse, and David D. Sandler, of Buffalo. 

Syracuse, N. Y.—The Syracuse and the Groton plants of the L. C 
Smith & Corona Typewriters Inc., are in third and fourth places respec- 
tively in the safety drive conducted in this state by the Associated In- 
dustries. 

Tacoma, Wash.—The V. C. Dieter Company, Inc., successor to the Bar- 
nett-Dieter Company, and representative of Woodstock typewriters and 
‘*Tempograph’’ duplicators, has moved to the ground floor at 1007 A street. 
The company will carry also adding machines and supplies, besides other 
office supplies and stationery. 

Terre Haute, Ind.—S. J. Dupies has secured the agency for the L. C. 
Smith & Corona Typewriters, Inc., with sales office at 16 North Eighth 
street. 


ADDING MACHINES 


Dallas, Texas.—The Burroughs Adding Machine Company has leased the 
ground floor of the three-story building at North Akard, Federal and 
Bullington streets. 

Philadelphia, Penna.—-Harry C. Grubbs, formerly of The Dalton Adding 
Machine Company, has been appointed manager of a local office opened 
by the L. C. Hartman Company, Inc., New York, an advertising agency. 
In recent months Mr. Grubbs had been vice-president in charge of sales 
of the Victor Talking Machine Company, and the RCA Victor Company. 

















OTHER MACHINES 


Chicago, Ill.—-H. R. Miller has succeeded H. L. Hyde as manager for 
The Rotospeed Company in this territory. Mr. Miller was formerly en- 
gaged in sales work at the factory, Dayton, Ohio 

Des Moines, lowa.—-The Dictating Machine Exchange has been opened 
at Room 322, Shops building, by Alfred Binsfield 

Philadelphia, Penna.—-The United Office Equipment Company, 3716 
North Broad street, has been registered as a commercial title in the com- 
mon pleas court by Charles H. Clouting, 6008 Greene street, and Richard 
W. Leon, Camden, N. J. 





—— 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 





MANIFOLD 
SUPPLIES 
COMPANY 





188 Third Avenue 
BROOKLYN (Station 2) N, Y., U. S. A. 
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| San Francisco, Calif.-Ralph D. Buckley, western representative for 
the Automatic Pencil Sharpener Company, Chicago, returned from a busi 
ness trip in August and reported business conditions in that line quite 








OFFICE 
CHAIRS 


OF GOOD QUALITY 
AND POPULAR PRICE 


satisfactory 
Springfield, Mass.—-The Springfield Office Supply Company put on a 
special demonstration of Mimeograph processes and machines for the 
| benefit of local business men 
| Wilmington, Del.—-The Standard Duplicator Company has been chartered 
to deal in typewriting and duplicating machines; capital stock, $5,000; : 
Joseph Handler, charter representative, Wilmington 

















FURNITURE 


Bradenton, Fla.—-The Bradenton Office Equipment Company has been 
established by Fred W. Kushner. He had been connected formerly with 
the Sarasota branch store of the Office Equipment Company, Tampa. The 
Sarasota branch has been closed 

Canton, Ohio.—The Office Equipment Company, 706 West Tuscarawas 
Street, has been chartered to deal in office furniture, etc. ; capital stock, 
fifty shares no par; incorporators—Konald E. Trope, Donald A. Crile and 
D. Irene Crile 

Chicago, tll.—-A dealer in used office furniture here commented last 





month on the lack of good buys’’ in distress equipment Due to a 
number of business failures, and closed banks, the past year has seen 
much good equipment offered at auctions The cream of this market is 


now out of range, which indicates that the demand for new furniture 
is building up 

Lancaster, Penna.—The Taylor Stationery Company, handling office 
furniture and commercial stationery, has been established at 322 North 
Queen street Ralph A. Taylor has been in the business about thirteen 
years, starting with Butler's, Inc., Wilmington, Del Recently he had 
been with a Lancaster stationery house, calling on the trade throughout 
Lancaster county. 

Los Angeles, Calif.—Raymond D. Cooper has been appointed manager 
here for the Art Metal Construction Company, succeeding the late D. D 
Gray He was connected with the Chicago branch about eight years 
Mf. Cooper has méved his family to Los Angeles 

New York, N. Y¥.—The Merchant Equipment Corporation of America, 
office equipment, has leased the store at 810 Broadway 

New York, N. Y.—The Rosebud Store & Office Fixture Company has 
been chartered ; capital stock, $50,000; I. E. Rifkin, charter representa 
tive, 38 Park Row 

New York, N. Y.—George Wray, 130 East Forty-second street, has be 
come sales representative of R. A. Wagner, Wind Gap, Penna., manufac 
turer of waste baskets 








No. 401 Quartered Oak 


Progress in the furniture department often can be accelerated by Wautoma, Wis.—Hunt’s Supply Company has been chartered to deal in 
the addition of « live, featureful line of office chairs; we recom- office and school supplies of all descriptions, including sweeping com 
mend this extensive, big value line. Catalog on request. pounds, paper towels and toilet paper 








_ Jasper Seating Company ooo —- 
7300'S Shore Drive, (phone Saginaws7es) Sasper, Ind. PENS AND PENCILS 

















Chicago, t1.—-F. W. Daub, of A. W. Faber, Inc., made an extended 
trip to Kansas City and points north and west in September 

Chicago, tll.—-The Utility Supply Company, 317 West Monroe street, 
suffered a loss of $250 in fountain pens and pencils in a burglary Sep 
tember 18 

Chicago, tt!.—During September Hamilton Kendrick, of the American 


Lead Pencil Company, covered his Detroit territory, and also made the 
annual fall trip to the Minnesota Twin Cities, and Duluth 
Chicago, I11._-The Saeger Pen Company, 961 Montana avenue, an estab 
lished business, has been chartered to manufacture and deal in pencils 
and fountain pens; capital stock, 5,000 shares no par value; incorpora 
Thomas W. Miller, S. M. Sager and C. B. McLean 


tors 
San Francisco, Calif.—Oliver Pierce, Pacific coast manager for The 


Conklin Pen Company, 101 Post street, made a recent trip as far north 
as P . feeling and a general attitude of optimism among the trade He met at 
Believe me, | m sold on your service. Medford, Lee Hewitt, — the Northwest for Conklin Pierce is 
San Francisco, Calif.—‘‘Dr.’" L. 0. McCoy, expert in all the afflictions 
of pen and pencil, reports quite an epidemic among his clientele, which is 

bs . ’ ° ° 
fect suede finish. Didn't believe it pos- for everybody has been studying his miniature hospital in his show 
window at 672 Market street, and they are properly impressed Here he 
| Dr. McCoy.’ A chart at the foot of each cot describes the ailment of 
the patient and tells what the operation cost to bring it back to health 


as Medford, Ore., and was pleased to report that he found improved 
now making California 
And your platens—always the same per- 
taxing his establishment to the limit Everybody knows where to come, 
. | ey 
sib e. | has a group of pen and pencil patients in hospital cots being treated by 
The operations are mostly surgical. 


That's the way our dealers write us. There 
must be a good reason. 








LOOSE LEAF 





Find out for yourself. Send us a platen to | 

be recovered. We will recover it—send | 

, | Boston, Mass..-The National Blank Book Company has organized a 

it back the same day—at no cost to you. | stock of its products for the convenience of the trade in this territory 
| at 70 Franklin street 
| 





Columbus, Ohio.——The Dealers Loose Leaf Manufacturing Company, Inc., 
has been chartered ; capital stock, 250 shares no par value; W. E. Dymond, 
charter representative, 517 Chamber of Commerce building 

Los Angeles, Calif.—The S. & D. Loose Leaf Company, Ltd., has ob 
tained Pacific coast distribution for the Markilo lines 


Sure—why not? 











TYPEWRITER PARTS 
U. S. & SUPPLIES CO., Inc. ““* = ING D ; Vv , : ES 


CHAS. H. AMES, President Machine Company, landed a thirty inch northern pike in September at his 


summer home, Walhalla, Mich He had to enlist the aid of his neigh- 


6 Murray Street, New York |r ‘ eat the Ash 
y ’ New Auburn, Wis An innovation in zone meetings of the International 
- . . Stamp Manufacturers Association was held September 10-11 The mem- 
A complete line of platens, parts, tools and supplies bers enjoyed an outing at the Ferndale Rod and Gun Club, several miles 
from this city, mixing business with the thrills of catching some of the 
big fish abounding in this vicinity 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc. 

WIRE GOODS MADE TO ORDER. 


SPECIAL 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 








Repeat Orders 


Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 


for representation” list. Inquire. 


Crown Ribbon & Carbon 
Mf3.. Co. 


Rochester, N. Y. U.S.A. 


TOW Nn Attention! 






PELICAN-0-TYP 
STENCILS 

are generally known for 

UNIFORMITY 

EASY CUTTING on any typewriter 

VISIBILITY when typing 


They produce long runs of clean, sharp 
copies without the use of a cushion sheet. 


4 number of choice territories still open. 
DEALERS: Ask for price list and samples. 


¥. 
Manhattan 


4, 4 


StencilCorporation | 


Qs 
401 BROADWAY aS NEW YORK -4 


yer 


| 





| 








SAFE DEALERS 


A real safe that you can 


sell for $30.00 


Inside Dimensions Outside 
15” High 241,” 
12” Wide 17" 
12” Deep 174’ 


Weight 245 pounds. Capacity 2160 

cubic inches. 

Finished in attractive olive green 
enamel. Two big sturdy drawers 
one with lock—all steel. Adequate 
space for large books and ledgers. 
Three wheel combination lock with 
two heavy locking bolts. 

Two and a half inches of insula- 
tion give unusual fire protection. 
> 

> 

> 

> 


Write immediately if you are 
interested in this highly profitable 
item. 


Brush-Punnett.,. Ime. 


545 West Ave., Rechester, N. Y. 
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p New Air Mail Accuracy 
Posture Chair 


Its fine quality makes fast friends—and fast 
| sales, too, for TIP-TOP is being sold where 
movement of other furniture seems impos- 
sible. Few stenographers are seated in a 
satisfactorily comfortable position. No 
other chair can compare with TIP-TOP 
of many unique and exclusive features. 
HI And so a little discreet inquiry opens up 
| leads for many sales of TIP-TOP Posture 
| Chairs. 

Dealers are invited to send for details of 
| the TIP-TOP and catalog of the extensive 
| GUNLOCKE quality line. 


The W. H. 
Gunlocke 
Chair Co. 


Wayland, N. Y. 


5) Requires 





, New 
Scales 





4 

4 

4 

4 

4 

4 

4 

. 

¢ 

4 

4 

4 

. 

4 

4 

4 

4 

4 

4 

4 

4 

. 

4 

‘ 

. 

> 

The Post Office Department now permits a variation of only five . 
grains instead of one-thirty-second of an ounce as heretofore. Old 4 
scales will not weigh to that fine precision. It is found in the new 4 
improved Triner Model 9 T Beam Postal Scale for weighing and 4 
— = mail, foreign mail, and general mail. The United a 
States t Office Department has placed an initial order for 11,250 4 
and since we received an additional order for 7,500 of these scales < 
for use in various post offices. 4 
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4 
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4 

4 

4 

4 

4 

4 

4 

4 

4 

4 

4 

4 

4 

4 








Air mail with insufficient postage goes by rail. Many letters which 
apparently require five cents according to old scales, will require an 
additional ten cents because of new government exactness. This 
new scale will save costly delays and embarrassments. 
A LIVE OPPORTUNITY FOR STATIONERS 

This improved model is the finest as well as the only one which will 
meet the new requirement for accuracy within five grains. Impor- 
tant refinements which will appeal at once to intelligent business 
men have made this accuracy possible. 








New York City show- 
room and staff at your 
service: 138 Grand St. 
Phone Canal 6-5931 


Inform your sales staff of the new government accuracy in postage 
and build new friends now by featuring this new Triner product. 


Triner Scale & Mig. Co. 


2714 W. 2ist Street, CHICAGO 
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TONGUE CLASP 
ENVELOPES 


With Our Prices and Quality You 

Can Build Up a Profitable Business 
ca ap a on the 

Champion Line 


SS yaeee in 33 Stock Sizes 


Standard XXXX Jutex 
Ivory Manila—250 
to a Box 














32 Substance No. 1 Kraft with 
Gummed Flaps—1 00 toa Box 











| 
a | SPECIAL SIZESTOORDER, 
A spoiies sillaen ¥ PRINTED OR PLAIN 


WE WILL SELL ONE BOX OR A CAR LOAD 
GET OUR PRICES ON THESE LINES 


IMMEDIATE SHIPMENT AT LOW RATES 


=MUNSON-SUPPLY-Co— WRITE, PHONE OR WIRE 
—348-HUDSON-STREET——_ Quality Park Envelope Company 
NEW-—YORK- CITY __—__- 11-116 Merchandise Mart Chicago 


Genera! Offices and Factories at St. Pau! : 
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RIBBONS AND CARBON 





Chicago, tll.—F. S. Cooper, of the Codo Manufacturing Corporation, 
worked the west shore cities of Lake Michigan in a September trip. 

Chicago, t1!.—-R. C. Goldbiatt, who had been with the Royal Typewriter 
Company here the past ten years, has resigned, and gone into business for 
himself, as the *Star Typewriter & Supply Company, 189 West Madison 
street. His sons are associated with him in the new.venture. He is han- 
dling office supplies and machines. 

Chicago, tll.—W. A. Prickett, Chicago manager of The Ault & Wiborg 
Company, played “Pooh Bah’’ in a production of the Mikado given Sep- 
tember 29 and 30 by the Married People’s Club of LaGrange, Ill. Mr. 
Prickett has been active in similar productions presented by other organ- 
izations, to which he devotes spare time. 

Philadelphia, Penna.—The Allied Carbon & Ribbon Company, 1015 
Chestnut street, has been registered as a commercial title in the common 
pleas court by J. R. Hyland, Jr., 4853 North Fifth street 

San Francisco, Calif.—W. G. Huston, Pacific coast manager for Mittag 
& Volger, Inc., is at present on a business trip to Hawaii. He is ex- 
pected back during the early part of October 
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Buffalo, N. Y.—The Eaton Office Supply Company has been chartered 
to conduct a stationery business; capital stock, 500 shares common ; 
Mitchell & Staples, charter representatives, Buffalo 

Chicago, !l1.—The stocks of the bankrupt Weber Stationery Company, 
4850 Lincoln avenue, were sold at auction September 8 

Chicago, ittl.—The Standard Stationery Supply Company, 226 South 
Wabash avenue, has been incorporated to conduct a stationery and radio 
business ; incorporators—F. Kaman and M. Maher. The company pro- 
poses to expand by opening branch stores in the future 

Chicago, Il1.—A. L. Payne has taken charge of the stationery depart- 
ment of Cameron, Amberg & Company. He has been engaged in the sta- 
tionery business many years, his service including connections with 8. D. 
Childs & Company and the Commercial Stationery & Loose Leaf Company. 

Chicago, Il!.—A spirited increase in shipments was evident in the busi- 
ness of the Chicago branch of The Carter’s Ink Company during Septem- 
ber. It indicated that dealers were placing stock orders, confident that 
consumers are abandoning hand-to-mouth policies in purchasing stationery 
supplies 

Chicago, tll.—Col. Wm. Nelson Pelouze, of the Pelouze Manufacturing 
Company, reports a decided change in the trade in postal scales. Some of 
the increase was due to the change in postal rates; in addition the com- 
pany has been engaged actively in sales promotional work, which has 
shown excellent results 

Chicago, !11.—Harry Balch has added the Mashek line of brief cases, 
‘‘Zipbinders’’ and other leather goods. This is an increase in his range, 
as he also represents the Quality Park Envelope Company and The Victor 
Safe & Equipment Company. Mr. Balch will show the Mashek products 
to dealers in Indiana, Ohio, Michigan and Kentucky 

De Pere, Wis.—Frank Moran has established a stationery business at 
Reed and Ford streets. He had been formerly with the Green Bay Gazette 
Company and the Steube Binding & Printing Company 

Elkhart, Ind.—Byron Jordan has sold a half interest in the Work Office 
Supply Company to Royden Maxon Mr. Maxon is representative of the 
Travelers Insurance Company, and has moved his office to the Work Office 
Supply Company in the Munger building Mr. Jordan will devote his 
time to personal interests 

Louisville, Ky.—The Stationers Sales Company has dissolved 

Middletown, Ohio.—Earle T. Sutton has been appointed representative of 
The Wrenn Paper Company, blotting paper manufacturer, with headquar- 
ters at Detroit, Mich He covers Michigan and Northern Ohio. Mr. Sut- 
ton had been with Evans-Winter-Hebb, Inc., a Detroit printer specializing 
on printing for advertisers 

Newport, N. J.—The stationery store at 37 Front street, conducted by 
Mrs. Anna Plofsky, has been sold to C. Sussman of Rahway. This busi- 
ness was established forty-four years ago by William Chadwick, who 
operated it thirty-seven years. It was then sold to Mr. and Mrs. Plofsky, 
and since the passing of her husband, Mrs. Plofsky was desirous of sell- 
ing the business 

New York, N. Y¥.—Landsberg Brothers have leased a store at 4 West 
Forty-third street 

New York, N. Y.—The Stanley Stationery Company has leased a store 
at 5% Church street 

New York, N. ¥Y.—The Pangelo Corporation has been chartered to con- 
duct a stationery business; capital stock, $20,000; Mesard & Mesard, 
charter representatives, 277 Broadway 

New York, N. Y¥.—The Universal Stationery Company has been char- 
tered ; capital stock, $20,000 preferred and 100 shares common; Hartman, 
Levy & Hartman, charter representatives, 295 Madison avenue. 

Oakland, Calif.—Owen Ruuth has opened a new stationery store at 410 
Fourteenth street 

Pasadena, Calif.—The Independent Stationers Association is the name 
taken by a new store at 2210 Telegraph avenue. It is operated by C. C 
Richards. A general stationery line is carried and the store caters to the 
needs of the university students 

Passaic, N. J.—The Keyes & Urquhart Company has opened a commer- 
cial stationery store at 635 Main avenue. Both members of this organiza- 
tion had been formerly with the John Malcom Company 

Peekskill, N. Y.—The Commercial Stationery & Book Store, conducted 
at 25 North Division street by Samuel Skolsky, has been moved to the 
building at 6 North Division street, owned by him 

Philadelphia, Penna.—-William I. Meil has leased the first floor of the 
building at 218 South Fifteenth street as the location of a stationery store 

San Antonio, Texas.—Charles C. Johnson, Jr., has joined the creative 
advertising department of the Maverick-Clarke Lithograph Company. He 
had been formerly with the Wimberly-Hubbard Advertising Agency, Fort 
Worth. 

San Francisco, Calif.—Donald Kean, of the Los Angeles branch of 
Schwabacher-Frey Company, spent some time during the latter part of 
August vacationing in San Francisco and Sacramento. Mrs. Kean joined 
the vacation 

San Francisco, Calif.—-A group from the Southern California Stationers 
Association recently met in this city in conference with members of the 
San Francisco Association to consult on future policies of the trade in the 
west From Los Angeles came Harry A. Morgan, president of the Sta- 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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No. 30-54 


Compo No. 3C-54 Wire Stapling Machine has a ca- 
pacity of 50 wire staples, weighs 1 lb. and will fasten 
together 20 sheets of 16 lb. bond paper or its equivalent. 
The No. 3C-54 Wire Staples are made 50 per strip and 
packed 5000 to a box. 


No. C-54 BW 


Get your order in now! A new and different type of 
wire stapler weighing only 6 oz., and combining beauty 
and the well known COMPO dependability. Carry it 
around in your vest pocket. Handy for stapling price 
tags to goods and tagging bundles. Easy and efficient 
for fastening correspondence. 


Manufacturers and Distributors 


COMPO MANUFACTURING & SALES CO. 


Westport, Conn., U.S. A. 
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Handy, Salable items 
for offices and banks 


Every office or 
bank is a live pros- 
pect for one or 
more of these 
handy Seymour 
items. 





Adams Memo with swivel 
pen-pencil holder. 


Givethem a List Price $1.50 
chance and they 
will more than pay 


their way. 

Full information 
and prices upon 
request. 





Banker's Moistener. 
List Price $1.00 


Ryco Book Ends. 
List Price 25¢ per Pair 


THE SEYMOUR PRODUCTS COMPANY 


SEYMOUR, CONN. 


NEW YORK OFFICE: 
1807 Chanin Building 
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Lear DEVICE 











Service 
with a “speed” is twofold profit for you. 


1. A 


profit from sales 


small inventory means less investment thus more 


A satisfied customer by furnishing quality equipment 
at the time he wants it spells protection of future 
profits. 


Depend on Grand Rapids Loose Leaf fast Service 


SERVICE 
* 
Grand Rapids Leese Leaf Binder Co. 


Grand Rapids Michigan 





| 





OFFICE APPLIANCES 


tioners Corporation Ebenezer Wallace, general manager for Grimes 
Stassforth ; William H. Johnston, general manager for Schwabacher-Frey 
and G. H. Pockels, secretary for the Southern California Stationers Asso 
ciation 

Sioux Falls, S. Dak.—Jack Knabe, Inc., 
an office supply business; capital stock, 
Knabe, Alice Fulker and Jack Knabe, Jr 

Scranton, Penna.—-Reynolds Bros., 128 Wyoming avenue, has started on 
its forty-first year. The founders of the firm, David M. and John Reynolds, 
are still active in the business. 

Syracuse, N. Y.—The established stationery business of W. H. H. Cham 
berlain, 113 West Fayette street, has been chartered by the secretary of 
State; capital stock, 200 shares common 

Williston, N. Dak.—B. J. Westdal has bought out the interests of The 
Williston Herald in the Interstate Stationery & Supply Company 

Wilmington, Del.—-Review, Inc., has been chartered to conduct a sta- 
tionery business ; capital stock, $30,000; Frank L. Mettler, charter repre- 
sentative, Wilmington 

Winston-Salem, N. C.—-Robert P. Rawley and Eugene 
opened a stationery store at 232% North Main street 


— 


Commerce Department Trade Opportunities 
Inquiries sent to the U. 8S. Commerce Department from represen- 
tatives abroad. Recognized business establishments can secure 
names and addresses on application to the Bureau of Foreign 
and Domestic Commerce at Washington, or to the district and 
co-operative offices, mentioning the file number of the trade 

opportunities wanted. 


has been chartered to conduct 
$20,000; incorporators—-Anna 


Apperson have 


Bands, rubber, Bangkok, Siam.—-No. 1,134; purchase contemplated. 
Bands, rubber, The Hague, Netherlands No. 903; purchase contem 
plated 


Cabinets, filing, and systems, Beira, Portuguese East Africa No. 1096 ; 


agency or purchase contemplated 


Cabinets, steel, for addressing machine drawers, Toronto, Canada 
No. 912; purchase and agency contemplated 

Furniture, office, steel, San Juan, Puerto Rico No. 913; agency de 
sired 


Ink, marking, for collars, shirts and underwear, Levallois-Peret, France 
No. 1,191; purchase contemplated 

Instruments, engineers, including drawing instruments, celluloid squares 
sets, bow pens, bow pencils, ruling pens, boxwood scales, etc., Patuatuly, 
India.—-No. 1062; purchase contemplated 

Machines, adding and calculating, Paris, 
and agency contemplated 

Machines, check protecting 
1,106; purchase contemplated 


France No. 959; purchase 


(perforating), Stockholm, Sweden No 


Machines, duplicating, Vancouver, Canada No. 926; agency desired 

Machines, numbering and dating, Beira, Portuguese East Africa No 
1096 ; purchase or agency contemplated 

Machines, typewriter, Beira, Portuguese East Africa No. 1096; pur 
chase or agency contemplated. 

Machines, typewriter, Natal, Brazil No. 994; agency desired 

Paper, Bangkok, Siam.—-No. 1,134; purchase contemplated 

Paper, copy, Habana, Cuba No. 1223; agency desired 

Paper, typewriting, correspondence and blotting, and envelopes; Beira, 
Portuguese East Africa No. 1096; purchase or agency contémplated 

Paper, typewriting, manila and paper specialties, Cebu, P. I.—No. 990; 
purchase contemplated 

Paper, writing for office use, San Juan, Puerto Rico.--No. 868; agency 


desired 


Paper, writing, Saint John, Canada No. 993; agency desired 

Pens, fountain, Beira, Portuguese East Africa._-No. 1096; purchase or 
agency contemplated 

Pens, fountain, low prices, Warsaw, Poland.—-No. 910; purchase con 
templated 


Punches, paper, Beira, Portuguese East Africa No. 1036; purchase or 


agency contemplated 
Ribbons, typewriter, and carbon paper, Beira, Portuguese East Africa 
No. 1096; purchase or agency contemplated 
Specialties and novelties, paper, Montreal, Canada 
or agency contemplated. 
Stencils, brass, for marking and shipping, and adjustable stencils in 
sets, Stockholm, Sweden.—-No. 911; purchase contemplated 
Sundries, stationery, penholders, pen nibs, desk novelties, etc., Bangkok, 
Siam.—No. 1,134; purchase contemplated 


No. 955; purchase 








CATALOGUE S 





Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 
The Wahl Company, Chicago, Ill., provides dealers with a stuffer ad 
vertising the new ‘‘Red Top’’ square leads 
From the Windsor Leather Goods Company, 10 West Thirty-seventh 
street, New York, N y., comes a catalogue of personal leather goods im- 
ported from England 
From The Diebold Safe & Lock Company, Canton, Ohio, comes a new 
catalogue covering ‘‘Interior Equipment’ for Diebold safes. The com 
pany’s “‘Cashgard’’ safe is shown in bulletin sheets 
From the Kay-Dee Manufacturing Company, Lincoln, Nebr 
folder of its new ‘‘Fast-to-File’’ system for correspondence, catalogues and 
other printed matter, bulky samples, clippings, etc. The units fit in any 
letter or cap size filing cabinet, and maintain upright position without fol 
lowers 


comes a 


a 
Sao Paulo to Hold International Fair 


Commerce Reports] The first of a series of international sample fairs 
to be conducted under the auspices of the Sao Paulo Chamber of Import 
Commerce wiil be held in the city of Sao Paulo, Brazil, from November 
12, 1932, to January 8, 1933 
The purpose of the fair is to bring to the attention of the inhabitants 
of Brazil the products of the world at large, and at the same time to 


show foreigners what Brazil can produce and sell. Plans for the ex 
hibition include daily conferences, studies and debates on the question 
of foreign commercial interchange, customs tariffs, transport and the 
like. Information regarding the Sao Paulo fair is available in the 
United States through the Bureau of Foreign and Domestic Commerce, 
foreign fairs section, Washington, D. C., or from the local branches 


bureau. 


of the 
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Graffco 


VISE 
SIGNALS 


for Card Files 


Files kept alive with 
Graffco Signals allow no 
forgetting. These inex- 
pensive little mechanical 
memories call attention 
instantly and constantly 
to needed information. 
Useful in a thousand ways. 
Simple, durable—in sizes and colors 
to fit every need. A profitable seller. 
Write for dealer proposition. 


ilso makers of VIZ and CELLUGRAF 
SIGNALS for Visible Record Systems. 


GEORGE B. GRAFF COMPANY 
64 Washburn Ave. CAMBRIDGE, MASS. 





























BLACKBOARDS 


SELOC GLASS 
BLACKBOARDS 
Guaranteed for the 

Life of the School 

SELOC SLATE 
NATURAL SLATE 


Framed or Unframed 
Hanging Type 
or on Rollers 


BLACKBOARD 
CLOTH 


Silicate 
Book Slates 





CORK 
BULLETIN BOARDS 


Oak finished frames or unframed—Alll Sizes: 18x24 inches and up 


N.Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET NEW YORK CITY 
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No **Hidden Virtues” for You to Explain 
Customers Can SEE the Advantage 










RI 


Believe it or not 

customers are 
still paying the 
price for this 
machine which 
saves time and pre- 
vents errors. We 
know because 
we’re selling them; 
so can you. It’s 
unique, so has no 
price competition. 





VISIBLE! 





6-wheel, 3 movement 


Visible’? Model 41 


$12.00 


RETAIL 


AMERICAN 
NUMBERING 
MACHINE CO. 
Brooklyn, N. Y., U.S. A. 
Chicago Los Angeles 


a —— -: 
Prompt 


Service 


DIEMER cooperates with the sta- 
tioner in serving the heavy envelope 
requirements of his trade, enabling 
the dealer to reduce stock invest- 
ment to a minimum and maintain 
a high grade service. Red rope and 
jute envelopes in flat and expand- 
ing styles, panel and compartment 
envelopes, box envelopes, file 
folders, etc., in all standard sizes 
always ready for shipment. Special 
imprinting if desired and at mod- 
erate cost. New catalog and price 
list No. 40 on request. 


John F. Diemer Co. 
JIS Broadway 
New York 





ee en 
54321 


Fac-simile Impression 








Weare par- 
ticularly well 
equipped to make 
special items in 
either large or 
small quantities. 























THE PERFECT STENCIL 


D oes not deteriorate 

U niform quality always 
Perfect for stylus 

A i sizes for every machine 





C _ cle - copies 
On mite t bac king sheet 


S atisfaction guaranteed 

T ested and proven 
Exceptional for long runs 
NON CELLULOSE 
C lear visibility 

| nstant proof reading 

L atest improved package 

S old by Stationers everywhere 











DRY STENCILS 
oe cite te tle lt celle ltr. at ~ on 


DUPLICATOR PAPER =SUPPLY CO. 


224 WO. DESPLAINES st. ° UL WAY MARKET 6525-6-7 
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A New Weapon of 
Attack 





POST-0O-GRAF 


At very low cost you can organize your sales 
campaign around this clean printing, dependable 
duplicator. List your prospects and talk to them 
all in the same way that you would talk to one if 
you called in person ... regularly and per- 
sistently via POST-O-GRAF. 

POST-O-GRAF is doing this contact job for 
hundreds of progressive concerns and in ad- 
dition is printing price-lists, bulletins, schedules, 
etc., clearly, neatly and economically. 

AGENTS AND DEALERS, write for sales ter- 
ritory. And remember, we can make you in- 
teresting prices on impression rollers for all 
makes of duplicators. 


POST-O-GRAF, Ine. 


Wilkes-Barre, Pennsylvania 

















Prevent mislaying record copies 
high transfer expense 
early replacements 
excess handling 


WITH 


F. B. 


LOOSE 
LEAF 
HOLD- 
ERS 








Those who know, repeatedly specify F. B. Loose Leaf 
Holders. Experience has shown them that F. B. Loose 
Leaf Holders keep transferred records orderly, safe and 
accessible. Adjustable to all widths of records and dis- 
tance between centers, the capacity is regulated by inter- 
changeable posts. Priced at $3.50 retail, per dozen sets, 
F.O0.B. New York, the F. B. Loose Leaf Holder is the most 
economical binding method for transferred records—an 
item of steady earnings for retailers. Send for sample 
with full details. 











F. B. = 


Mfg. Co. ial 
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New York, N. Y. 
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PAPER CLIPS 


Bulldog grip 


i 
Rust-proof i 
Attractively priced S 





You can’t beat Luxon clips for hold- 
ing papers surely and securely. They 
grip like a bulldog—yet they slip on 
so easily. 

Users take to them instantly. Being 
flat, Luxon Paper Clips occupy min- 
imum space in files or on envelope 
enclosures. 

Absolutely rust-proof cadmium 
finish. Low prices make quantity 
orders easy. 

Write or wire for samples, prices and 
counter display. 


ART WIRE & STAMPING CO. 
16-20 Boyden Place 
NEWARK, N. J. 
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BUSINESS OPPORTUNITIES IMPORTANT 


Important to Manufacturers The Pelouze Mfg. Company are now fur- 
The following detailed inquiries, received direct from readers of OFFICE nishing their entirenewline of Postal Scales, 
with dials that comply with the latest 
postal laws. Send for catalogue. 


APPLIANCES, are tangible business opportunities. 


Catalogues for Detroit Dealer.—The Acme Paper Company, 432 West 
Jefferson avenue, Detroit, Mich., is revising its catalogue file. Manufac- 
turers of general office equipment items, commercial stationery lines and 


specialties are invited to send their recent issues oT) ” . 
Catalogues for New Dealer.—-Typewriter Service & Sales is a new con- N ; p reer y ‘ all 
cern at 276 Fair street, Kingston, N. Y., occupying ground floor space 4 \ . 
in the heart of the business section. A complete line of office appliances, 7 elouze osta ales 
office supplies and stationery is to be installed. Manufacturers not rep- : ically th xact 
resented at Kingston are invited to send catalogues, etc 4 ; > They tell automatically the exac 
Catalogues for San Francisco Dealer.—The Panama Stationery Com- ie = amount of postage, in cents, re- 
pany, 472 Pine street, San Francisco, Calif., wishes to receive recent ee e ; il matter, in- 
catalogues and price lists from manufacturers of commercial stationery 4 quired on all mail etter, 
items. Special interest is indicated in new specialties offered for use in 4% cluding parcel post rates by 
business offices. Mark mailings for the attention of F. C. Allen. 5s 


, . : q ran accurate. 
Commercial Furniture and Stationery at Lancaster.—Ralph A. Taylor Sones. War . ted 

has established the Taylor Stationery Company, 322 North Queen strom, Beautifully finished in the new 
Lancaster, Penna., dealing in commercial furniture and stationery. Pe ba Wt. ee “a 

Taylor wishes to have manufacturers’ sales call on him in the near future. = Duotone” finish, red and black 

Catalogues and Prices from Manufacturers.—Wallace Button has joined — or green and black. 
the F. H. Keddington Company, Tucson, Ariz. He requests that manu- 
facturers send him catalogues, price lists and discount schedules. 

Dealer Man for Midwest..-W. C. Snoddy, 731 Pittsfield building, Chi- 
cago, Ill., seeks a desirable line to sell to dealers, preferably in the middle 
west. He has been sales manager for several concerns in the manufactur- 
ing fleld, and has had contacts with dealers fifteen years 


— 


==] STANDARD” 


Furniture Man for St. Louis.—Gene X. Stoltz, 5328 Ridge avenue, St MADE IN SEVERAL 
Louls, Mo., is organizing a business as manufacturers’ representative in 
St. Louis and Vicinity. He was sales manager for the Western Furniture STYLES @ INTENDED 
Company, St. Louis, many years, and plans to specialize on furniture 
lines in his new work. Mr. Stoltz will cover Missouri, Southern Mlinois FOR INDIVIDUAL DESK 
and possibly some adjacent territory, where he is acquainted intimately @ LIBRARY @ OFFICE : 
with the dealers. He plans to start operations October 1. Manufacturers One Dealers supplied 
desiring representation in the St. Louis territory may find his proposition OR SHIPPING ROOM ee te: through leading 


of interest. ff marks Jobbers 
Typewriter and Supply Business at Chicago.—Robert C. Goldblatt has Maeda. 

established the *Star Typewriter & Supply Company, Room 511, 189 West 

Madison street, Chicago. He plans to carry new portable typewriters, ee Made in Two Sizes: 

rebuilt standard and portable typewriters, and a complete line of supplies No. 2 “Standard” capacity 2 pounds. 

for the stenographer. He asks for catalogues and prices from manufac- No. 4 “Standard” capacity 4 pounds. 


turers and jobbers whose items fit into his business. Mr. Goldblatt, who 
had been with the Chicago typewriter fleld twenty-five years, resigned PELOUZE MANUFACTURING CO. 
from the Chicago sales organization of the Royal Typewriter Company, 
Inc., early in September 232-242 East Ohio Street o CHICAGO, ILLINOIS 
eH 1 
: iginal Manufacturers of Reliable Automatic Postal Scales 
New Enterprises Ontginal Mons 


Following are new concerns reported in further detail elsewhere in this 
issue. They offer possibilities of additional outlets for manufacturers in 
this field. 


Office Machines and Supplies.—The *Star Typewriter & Supply Com- ° 99 

pany, Room 511, 189 West Madison street, has been established by R. C The “Aluminum Poc et ea 
Goldblatt, formerly with the Royal Typewriter Company, Inc., at Chicago 

Typewriters and supplies for stenographers are handled. 

Office Requisites Added.—-The C. B. Mason Typewriter Exchange, 1917 and other MAR Kl N G D EVI C ES 
Casey avenue, Mount Vernon, Ill., has expanded, taking in ‘‘Everything 
for the Office.’’ 

Tacoma Has New Stationery Store.—The Pirret Book & Stationery 
Company has been opened at 908 Broadway, Tacoma, Wash. P. K. Pirret, 
the owner, had conducted a stationery store at 759 Broadway heretofore 











Status of German Typewriter Industry 
Commerce Reports] The unfavorable developments in the German type- POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


writer market are reported to have caused several firms to withdraw from 


the cartel. In a meeting of the cartel at Frankfort, at which represen- 
tatives of foreign manufacturers were also present, an agreement was 
reached where price underbidding was disapproved, and the way left for 
the departing members to rejoin the association Preparatory measures 
were decided upon to improve the condition of the market by concerted 
effort 
$< >—_—_——_ 
Cuban Imports of Typewriters 

Commerce Reports] According to statistics compiled by Cuba Im- 
portadora e Industrial, only eleven typewriters were imported into Cuba 
in the first five months of 1932. For the same period of 1930, 1,197 ma- 
chines were imported, and for 1928, 2,401 machines. Trade reports indi- 


cate that the consumption of typewriters has come to a standstill, owing 
to present economic conditions and to the heavy stocks of used equip- Self - me Hamborins WAX SEALS 
ment available at very low prices at Dater Rubber Stamps Machine 





—_——_.——— 
British Plan Mark of Origin on Pencils 
Commerce Reports] The British Board of Trade has referred to the 
standing committee, set up under the United Kingdom merchandise marks 
of 1926, applications for the compulsory marking of the country of origin 
on imported pencils (other than propelling pencils, which are already sub- 
ject to a marking order). 





NAME PLATES 


a 
“Lightning” Registered in Australia 
Commerce Reports] The name ‘‘Lightning’’ has been offered for regis- 
tration as a trade mark in Australia by the Excelsior Supply Company 


(Ltd.), Sydney. It covers stationery of all kinds, including metal num- MANUFACTURED BY 


bering and dating machines, and pencil sharpeners 


Reductions ta Aeaweiiiion Basti MEYER & WENTHE - CHICAGO 


Commerce Reports] Stationery and catalogues are included in a list OFFICE & FACTORY - 24 to 30 S. Jefferson St. 


of imports into Australia on which a reduction of one-third is made by 


the reduction ‘of the fifty per cent duty surtax. LOOP STORE - 31 North Clark Street 
Straits Settlements Typewriter Imports WEST SIDE STORE - 30 S. Jefferson St. 


Commerce Reports] Imports of British typewriters during the first Catalogue Complet ; request 
quarter of 1932, usually a poor second to the American machines, greatly of e Line will be ¢ upon 


exceeded those from the United States. 





METAL CHECKS 
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CANTON Quality STEEL FILING CABINETS 


Make for safe, accessible business records Sold thru Dealers 


Dealers interested in a genuine, exclusive proposition sive line covering all filing needs of banks, public 
for steel filing equipment in their territory, are in- buildings, large and small business, and for personal 
vited to send for the Canton proposition. An exten- use. 


THE CANTON ART METAL COMPANY CANTON, OHIO 


Full information sent on request. 





























The Famous Argus Line 


Calendar Clasps, 
Typewriter Erasers, 
With or without Brush, 
Paper Clips, (3 Sizes), 
Pen and Pencil Clasps, 
Argus Sanitary Moisteners 


Ask your jobber for Prices and Discounts, or write 


ARGUS MANUFACTURING COMPANY 


1134-44 North Kilbourn Avenue 
Chicago, Il. 
DEALERS: Write for beautiful counter easel 





























WRITE FOR 





PARTICULARS 





ALTIMORE INDEX MFG. CO. 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


RED - BLUE - ORANGE - GREEN - BLACK 


Your Name Can be Stamped in the Metal Tab 





Loose Leaf Rings 


| No Large Brass 
| Joint to Tear Nickel Plated 


Paper FIVE SIZES 
Inside Diameters 


, 14, "—1.35 Per 100 
Open Easily, y"—1.50 “ “ 


| Close r ae 7S po jo 
S el 14%"——2.65 
ecur y 2” 3.50 “ “ 


For loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Ce. 
Bridgeport, Conn. 


SAVE MONEY 
SELLING NEW YORK 


SALES—Experienced salesmen with recognized follow- 
ings. 

WAREHOUSE—Stictly modern, sprinklers, night patrol, 
lowest insurance rates. 

DELIVERY AND INSTALLATION—Prompt, efficient 
and skilled. 

Here is a real selling service for funiture manufacturers who 
are in need of good distribution in the New York territory 
—at minimum cost. Full information on request. Write or 
wire. 


METROPOLITAN FURNITURE SERVICE 


627-29 W. 43rd St. New York 









































Maryland 


112-114 S. Calvert St., 










Baltimore, Md. 
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RIBBONS 


Dealers 


Sansom at Tenth Street 





U.S. TYPEWRITER RIBBON MEG. CO. 





CARBONS 


ESTABLISHED 1895 


Inquiries Solicited 


Philadelphia, Penna. 








y —— Ow’o® 


“Who makes 


your business cards?” 







I. is the usual question for anyone to ask 
sees a business card done on Wiggins Scored Stock 
produced from a Compact Binder. 

And it is usual for you to get an order for business cards as a result. For 
every job you do on Wiggins Scored Stock is an advertisement for you 
which expresses quality in a language much plainer than words. 

The paper merchants listed below have a special proposition on Wiggins 
Scored Cards and Compact Binders for accredited engravers and printers. 
Better ask about it—now ! 

The JOHN B. WIGGINS COMPANY, 1162 Fullerton Ave., Chicago 
(Originators of Scored Cards) 


New York City: Richard C. Loesch Co, Grand Rapids: Carpenter Pape or Co. 
Pittsburgh: T) ech atfield & W« is Ce Houston: L. Bosworth Cx ine. 
Cincinnati: The Chatfield Pape r Co. Fort Worth: Se uthwestern Paper C¢ 

Detroit: Seaman - Patrick Pape er Co. Los Angeles: Fine Paper House, Ine, 
Washington, D. C., Baltimore: The Toledo, Dayton, amy see Cleveland 


ch Paper Co, The Central Ohi 


WIGGINS 


BOOK FORM CARDS 
COMPACT BINDERS 


=O) 


*aper Company 


Barton, Duer & K 
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= \/ Low 


Product Price 


NUMBER 
332 


OUR NEW DUPLICATING INK is a brand new product 
at a new low price . . . thoroughly tested and enthusi- 
astically OK'd by our biggest distributors. 


No. 332 is a positive Black—will not separate. Dries 
quickly on the paper—no smudge and gives off 5 10% 
more per pound. Will not dry or nm An on the pad. 
Performs A. ft = on either open or type machine. 


DISTRIBUTORS—We have an attractive, profitable, 
business building proposition that will increase your 
duplicating ink business, month after month. 


Write for Details 


Ink Specialties Co. 
519-21 Se. Laflin St. 
Chicago, Hl. 
Dept. B 








—————— _—= 


Italian Printers’ 









ANCE industry, 

















ee 


ond Seetienene’ 
(Annuario della tipografia e della cartoleria) 


Besides the sections for the printing and stationery, this edi- 
tion will also contain a part devoted to the OFFICE APPLI- 
in which America leads the world. 


This edition offers the manufacturers in the States the op- 
portunity to get their goods known more than ever in the 
Italian market, and they should make this edition their medium 
for advertising in Italy. 


Advertising tariff on application to the publishers. 


CASA EDITRICE POLLINI 
47, via Torino, MILAN (Italy) 
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Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 
















Stanley R.Bristow 
24 Central Ave.West Orange.N.J. 
YOUR 


Wea FoR COPY 


RELIABLE 5 


REW WHOLESALE CATALOG 
AND REFERENCE BOOK 
7 No. 700 < 
52 pages of information Including ey of all types 
of office m of typewrite 
test adding machines for accuracy, etc., 
price of only 25c. 

Send for your copy today! 


RELIABLE 


aoe TYPEWRITER & ADDING MACHINE CORP 
303 W MONROE ST.. CHICACO, ILL.... 





~ «££ 
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STENCIL 
CORRECTION 
FLUID 


for all 
makes of stencils 
Bakelite cap 
Cellophane Sealed 
7 | Attractive Display 
Liberal Discounts 


SHRINK STENCIL 
PEEL FROM STENCIL 


23 Beaver St. New York 















WILL NO 
KOR-RECT-O CO. 


P Wake Up Your 
Knife Trade 


with Something 
— Extraordinary 
—Appealing 
—Exclusive 








Price 


1 
1 doz. $7.20 


Free plate glass 
display case with an 
order for 3 dozen. 

A new pocket knife that 
is practical and compact. 
Blade of high carbon steel 


Length closed 

inches 
Small size, 
inches. 


adjustable to four lengths. our 
1000 uses in offices, schools, and choice 
home. Be ready for school trade. - bptte 
Order today. blade on 

GITS BROS. MFG. CO. laree 








1848-62 S. Kilbourn Ave., Chicago, III. 
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DIP- 
NO- 
MORE 


A Pocket Size 
Ink Eradicator 







Handy for Scholars* 
and Travelers 
Manufactured by 
H. A. Ink Eradicator Company 
1545-47 West Farms Road New York, N. Y. 














Acme Letter File Co. 


The popular priced 
STANDARD Dust 
Proof File made 
in five numbers. 


22 years engaged in 
the exclusive manu- 
facture of 


BOX 
LETTER FILES 


A complete line—bigger 
and better than ever 
for less. 


168 PARK ROW 
NEW YORK, N. Y. 












OUT OF SIGHT—SALES STOP 
Display COIT’S — Lettering 
PENS 
The Right Pen for Every 
Kind of Lettering 
DEALERS: Send for assort- 
ment of 12 pens 3 of each 
popular size on special coun- 
ter display card for 30 days 
sales trial, prepaid. 
Dozens of stores in your 
neighborhood need COIT’S 
PENS and will buy them 
from you when displayed. 
ASK YOUR JOBBER 
THE BRIDGEPORT PEN 
COMPANY 


Bridgeport, Conn. U.S. A. 











A SELLER 


Springs instead of rub- 
ber in typewriter cush- 
ion keys give a very 
delightful elect. 


MASTER 
SPEED KEYS 


AGENTS AND REP- 
RESENTATIVES find 
them profit makers. 


{jv AiNiAl| 
Verret 


— 
— 





TIT LLL 


VANDAAAHUOAI OAL AA LAAAAA) 





























<— Write for exclusive 
\ — proposition. 
Speed Key Mig. Co., 
(A)—Transparent protection Ine 
(B)— Protected character = 
(C)—Piano wire spring 32 Columbus Place 
eae "ad ked Enamel BROOKLYN NEW YORK 
she 
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ANGLE BACK 
and Post Binders 


For Kalamazoo Punching 


Fiber or Fabrikoid Covers 
Capacity up to 14 inches 


INDEXES 
Standard Sizes in Stock 
Special Sizes to Order 


23 Years of 
Quality and Service 


-o- 


G. J. AIGNER CO. ideas Chicago 
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Your customers will want the 


—_ ...- for Profits! 
ymp 


THISMODEL ‘**Bump’’ because of its low 
$ 3 00 cost, economy in operation, 
v 


convenience and quick action. 
Four models—two styles. They 


RETAIL are profitable for you, too. 


Write for Dealers’ Proposition. 


THE BUMP PAPER FASTENER CO. 


DEPT. O LA CROSSE, WISCONSIN 


Eastern Representatives 
Seymour-Conover Co., 350 Broadway, New York City 





Business Builders 
For Executives 


Moore Maptacks ( 


Metal Heads. Sharp Points. 4Sizes. 18 Colors. 
Needed by Sales, Advertising, Promotion and 
Production Managers. 


Moore Marking Tacks 


For use where special pen or pencil markings 
are wanted on Maps, Charts, Bins, Shelves, 
ete. 5 Sizes. Cellu oid coverings. 

Order from your Jobber, or write us for 
special information and circulars to give to 
your trade. 


MOORE PUSH-PIN COMPANY 


113-125 Berkley St. Philadelphia, Pa. 


























FREE HAND 


Reg. U. S. Pat. O 

It Can't Slip Out Until You 
Release It. That’s the Free 
Hand binder—a handy little 
device, requiring only one 
hand. Papers are held securely 
until wanted, then released at 
a touch. The Free Hand is 
thoroughly practical and 
needed in every office. Ask for 
descriptive price list and stock 
sizes. 


FREE HAND BINDER COMPANY 


74-76 BEEKMAN STREET NEW YORK, N. Y. 




















5,000 Staples in 
(1) Loading 


N° wobbly tin gadget, 

this Eveready Stapler. 
No, sir! It’s built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples — 
cannot clog or jam. In 
attractive ename! Olive 
Green finish. 


“The Result of Long 
Experience and Know!l- 
MOUEL A edge of Requirements” 


EVEREADY MFG. CO. or soston 


34 Southbridge Street, Worcester, Mass. 




















NOW rent one 


You don't have to buy an Auto- 
typist to prove— 
1 oa i 
( Selo uilte Solas oe, 
ee personal letters 
about a penny apiece. 
C2) Op cord tes Gg mem ee 





ee en oe ee 
repetitive letters, in- will 
diidualy, ate weed See cdevenit =" at Se Amos Oren 


get Sp Rept Cae be 







filling in nemes All rentals may be applied on the 
purchase. 


American Automatic 


T i . 
son LYpewriter Co. 


Build your type- 
writer ribbon busi- 







ness under your own 
private brand. 







Reel business (144 
yards) our specialty. 





Write for quotations. 






Inter-State Ribbon & Carbon Co. 


MANUFACTURERS 
5913 Denison Ave., Cleveland, Ohio 
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The New Hanson 
No. 1546 Postal Scale 






Correct postage cost auto 
matically computed for pra 


tically everything to be 
mailed, from an air mail 
letter or first-class (both do- 
mestic and foreign) to parcels 


post shipments up to 2% 
pounds. This wide range of 
automatic computing is ac- 
complished on a single scale 
by means of a combination 
of front and side dial charts. 
All figures are the 
New Rates in Effect July 6, 
and Oct. 1, 1932 
Complete details of this com- 
pact, handsomely designed 
and finished Hanson Scale, 
with trade proposition, sent 
to Stationers on request. 
TC r “sa . . Te 525 N. Ada St. 
| HANSON SCALE COMPANY “2aiesé 











ENVELOPE 
SEALER 
RAPID 


EFFICIENT | Q” 


Stack envelopes in tray, turn the crank and watch the 
sealed mail pile up. Office equipment dealers write for 
liberal sales proposition and sample machine on approval. 


THE OFFICE APPLIANCE COMPANY 
191-195 Devonshire St., Boston, Mass. 


























OIN of RS n APS. 
CpAPPe ul SToIN, ace 


Bank Stationers Feature Them 


COIN WRAPPERS—S5 styles including the Automatic, shown 
at the left 


COIN BAGS AND STORAGE TRAYS—BILL STRAPS, 

3 styles—COIN BAG SEALS AND SEAL PRESSES— 

CURRENCY RACKS—MANUAL COIN COUNTERS— 

TELLER'S MOISTENER—HANDY WRAPPER CABINETS 
Sold Exclusively Through Dealers 


Proposition and Catalog on request 


‘The C.L.DOWNEY CoO. 


941-943 CLARK ST. 
CINCINNATI, OHIO. 


| Azora air cushions and twirlers, two 


AZORA 






highly practical accessories, are mak- | 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING View) 


PAT. DECEMBER 21, 1915 














) FROM NOW ON 


we shall fill 


orders with 








your 











BEACH’S 
“Common Sense” 
Expense 
Books 
containing calendars 


for the last half of 
1932 and all of 1933. 




















Write for prices and 
quantity discounts. 











BEACH PUBLISHING CO., 1351 Book Bldg., Detroit, Michigan 











Feature the clear, 
lasting impressions 


VICTORY 
STAMP PADS 


Your trade will appreciate the extra quality in Victory 
Stamp Pads. Made of high grade, long wearing materials 
inks of brilliant hue and fast color. Six sizes, from 2 x 33/ 
inches to 4 x 9 inches. 
YOUR OWN BRAND 
can be used to play up your rubber stamp department and to advertise 
your entire business. All our items can be put up under your imprint. 
Our price-list (sent on request) includes many stationery items: 
STAMP PADS INKS MUCILAGE PASTE SEALING WAX 


LUTHER INK AND STAMP PAD CO. 
55-57 EAST PARK ST. NEWARK, NEW JERSEY 























Sales Books 


Keep blank sales books on 
hand always. Big, steady 
demand; long margin. Get 
our prices before you buy. 
Also ask for liberal dealer agency 
on printed sales books, manifold 
books, cafe checks, ete. Orders 
easy to get, easy to handle. Bet- 
ter quality, quicker service, 
closer co-operation. 














| 








Let us quote on books for your 
own use, too. 
ADAMS BROTHERS 


COMPANY 
Sales Book Makers Since 1890 
TOPEKA, KANSAS 











TTT 





























A Distinctive Line 
that will hold your trade 
TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 
Smoothest, slickest pens made 
Catalog on request 


TURNER & HARRISON PEN MFG. CO., Inc. 


Established 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 
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Color in CODO 


Color in CODO containers helps you 
sell. Color in CODO typewriter 
ribbons and carbon papers, by re- 
taining your customers’ good will. 
helps you sell again. Strength of 
color is an outstanding feature of 
the CODO line. The permanence 
of color insures permanence of 
sales. 

CODO offers you an opportunity to 
become a leading distributor of 
ribbons and carbons. 

Full information of this up-to-date 
line will be sent on request. 


The CODO 
MANUFACTURING 
CORPORATION 
Coraopolis, Penn. 


New_York Chicago 





POCO OSCOOOOOOOD 


ose ee ee ee ee ee ee ee 
The 
Fulton 


Man 
Says: 


Especially Important to Stationers 


is the quality in their stamp pad and dater lines. 
In greater demand than any other items of the 
stamp and stencil department, high grade pads 
and daters cost only a few cents more than the 
cheaper lines and give many times the value in 
dependability and length of service. To insure 
customer satisfaction, sell ruLTON stamp pads, 
inks, daters and numberers, sign and price mark 
Write for information 






ers, etc 





The 
Fulton 
Specialty 
Company 


Elizabeth, 
N. J. 










Have You : 
a Friend—o, business acquaint- : 
ance who might like to keep in touch 5 
with office equipment by reading 5 
Office Appliances? IF so, send us : 
the name, address and business and : 
we will send e sample copy with : 
our compliments. : 

THE OFFICE APPLIANCE COMPANY : 

417 S. DEARBORN STREET, CHICAGO, U. S. A. : 


SS SS SSNS ENE EERE ENE ENENENENENRNENeNe ee OO sss 


a 


sticks with a sinewy grip... 
yet GRIPPIT never wrinkles paper; and it is so clean 


that any excess rubs off, leaving work and fingers un- 


soiled. 


Write for newly designed, larger tube — Free. 


Harriman-Welts Products Company, 
200 Summer Street, Boston, Mass. 
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IT’S RELIABLE—that’s why 


° You take no chances when you order your 
it se l l g-— first dozen of Clarotype. This type cleaner 
has proved itself one of the best specialty 
items in the stock of over 3600 dealers. 
It’s a 50 cent product with a liberal dis- 


* cLAR-O-TYPr 


themodern type cleaner 





Clarotype commands its broad market be- 
cause it gives satisfaction and results. The 
handy dauber supplied is easy to use 
Clarotype cleans type instantly and thor- 
oughly. It does not deteriorate. 


THE CLAROTYPE COMPANY, INC. 
16-L Hudson Street New York City 


Order a dozen (packed 
in an attractive dis 
play container with 
free advertising aids) 
from us or your job 
ber Your customers 
will do the re-ordering. 











Presenting 


the newest thing in posture chairs. 
base Executive and Secretary. 


STURGIS Posture CHAIRS 


Quickly and completely ad_ 


justable without tools. 


A variety of models, finishes 
and leathers for offices, 
factories and schools. 


The aluminum 















Sold exclusively 
through dealers. 
Write for details. 


Manufactured 
by the makers 
of the famous 
STURGIS All- 
Metal Stands. 





STURGIS POSTURE 
CHAIR COMPANY 
STURGIS AAICH, 

























INDEXER STRIP 
TRANSPARENT 


GUMMED 


s FASTENER 
L vel 
MARKILO INDEXER S Sup (ol Hp, (blank label) read 
on oe 


The Dozen System vs. Decimal’ Bookiat Metheeurian 250 
Markilo Co., Mfts.,936c W. 63rd St.,Chicago, U.S.A. 
Que eS SS SS SS SF SS SS SS SSeS Se eS 


ECLIPSE TIME STAMP! 





i 
More than ever before industry is ' 
watching and carefully measuring the i 
all-important factor—TIME. The i 
potential market for Eclipse Time . 
Stamps is greater today than it ever 
has been. Get your share of this busi- ! 
ness and ask for Dealer Helps, Window 4 
Displays, etc. Nationally advertised, i 
popularly priced. Guaranteed uncon- 
ditionally for a year. Mail your order , 
for trial lot, or sample, to | 

t 
| 
i 





A. D. Joslin Mfg. Co. 


lith Fleer Merchandise Mart, Chicage 
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For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringin 
out new metals embodying latest developments al 
improvements, this service is exceptionally valuable 
in ite field. 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO. 








| SALES LETTERS 


Need the Support of 
SALES LETTERHEADS 





Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 


salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 





American Embossing Company 
192-96 SENBCA Sr. BuFFALo, N. Y. 
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THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE $900 POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book conlains some 178 pages of common sense sugges- 
tions for commercial stalioners and dealers in office equipment 
It is conveniently divided inlo four sections, as follows 
Organizalion; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects trealed and gives 
the numbers of the pages where the stalioner may find sugges- 
lions on the particular phase of his business thal he may be 
interested in al the time. The subjects run all the way from 
accounl books to window dressing and are wrillen in such a 
way thal the volume is an excellent reference book. 

—Office Appliances 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every page. 

—The Newsagent, Bookseller's Review and 
Stationer's Gazette. 


It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meel with a warm 
welcome. —The British Printer. 


A good idea in ilself and admirably carried out. 
—The Stationery Trades Journal 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, Ltp. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 





== 

















OCTOBER, 1932 121 





Ribbon and Carbon Dealers—Stationers—ATTENTION 


PROTECTION FOR YOU 


UR sales policy is EXCLUSIVELY WHOLESALE— 

always has been. Our line is STRICTLY A DEALER’S 

LINE—Inked ribbons—Carbon papers—Roll carbons—Honest 

Values—Uniform Goods—developed through years of experience in 
meeting and solving Ribbon and Carbon Dealers’ problems. 


Successful dealers throughout the world give us their confidence and 
stelle patronage. They KNOW our STRICTLY WHOLESALE policy 
©Cornos ere?™ merits their confidence and have found it insures their PROTEC- 


TION. 
Stationers and Specialists in Ribbons and Carbons, deal with Storms. 


The best insurance for your independence. 


RIGHT PRICES—RIGHT GOODS—AND 
PROTECTION FOR THE DEALER. 


nh. M. STORMS COSitaAns 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons. 
561 GRAND AVE. BROOKLYN, N. Y. 





’ 


“The Complete Line’ 
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66 ”? To us “M. B” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


® te There is no better way of introducing your goods in Europe and 
particularly in France than by advertising in MON BUREAU. 





M. B. has been the pioneer of sound business 
methods in this country for many years past and 
it is now the most widely read business publica- 
MON tion. Every progressive firm is a subscriber of 
BU REAU “M. B.” This is the reason why it is the very best 
—————— medium for advertising office furniture and 
me at tote appliances. 
Not only is M. B. the most largely read publica- 
tion of its kind, but because of the strong affec- 
tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 





The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 
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THE ADVERTISING MON BUREAU 186, Faubourg St-Martin PARIS Xéme Arrt.(France) 
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WE ARE NOW 
ESTABLISHING EXCLUSIVE 
DEALERS for 





























IN CITIES WHERE WE DO NOT HAVE BRANCHES 


+ +. S 
The York Line is Complete 


3 Types of Filing Safes, Underwriters “A” & “B” 
Labels 

2 Types of Cast Jamb Safes 

5 Types of Vault Doors, Underwriters Label 

3 Types of Plate Vault Doors 

2 Types of Round Door Chests, Underwriters 
Approved 

2 Types of Revolving Door Chests 

Fur Safes, Shell Safes, Messenger Boxes, Square 
Door Chests, Tabernacle Safes, Poor Boxes, 
Wall Safes, Hotel Safes, Hold-up Devices 


¢* ¢ 


For more than 50 years YORK SAFES | 
have been sold direct to users. 


A York Exclusive Agency 


Will Materially Increase Your Sales in 
Protective Devices. 


Write for Catalogs, Prices and Information 


YORK SAFE AND LOCK CO. 


e YORK, PENNSYLVANIA e 


BUILDERS OF THE WORLD’S GREATEST BANK VAULTS 








BETTER 
CHEAPER 
FASTER 
EASIER 


ropiems 


ADMINISTRATION — — — DISTRIBUTION 
Accounting, Advertising, Bookkeeping, Communica- 
tion, Printing, Filing, Mailing, Payroll, Recording, 
Shipping, Time, Writing, Etc. 


the foremost companies specializing in business 
problems can help you. 


NESS SHOW 


for tickets or information, get in touch with any of the 
leading companies now supplying your office requirements, 
or inquire of the National Business Show Company, at 


50 Church Street, New York City. 


NATIONAL BUSINESS SHOW 


America’s Efficuency Exposition 
Grand Central Palace 
New York 


October 17 to 22, 1932 








For the Big Business... VOLUME 
for the Small Business... FLEXIBILITY 
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for EVERY business, economy 


in time, effort and money 


@ One Elliott-Fisher user keeps a thousand and 


more accounting machines busy writing bills and 





orders alone. Another easily handles with a single 
machine several sets of separate and unrelated 
records...a complete accounting set-up. Different 
needs... but one machine. 

Whether your accounting problem is one of pro- 
ducing a single type of record in great volume or 
many different records in small volume, Elliott- 


Fisher will bring to your work the same econo- 


Klliott-F 


mies that these two users enjoy. Economies of time, 
effort and money. Savings that always accompany 
Elliott-Fisher accuracy, simplicity and speed of 
operation, and flexibility of application. 
Elliott-Fisher’s exclusive flat writing surface, its 
unusual manifolding power and speedy insertion 
and removal of forms with no handling of carbon 
paper, are distinctive features that produce distine- 
tive results. Investigate these results...in terms of 


your requirements. There is no obligation. 


sher 


Flat Surface Accounting-W riting Machines 


PRODUCT OF LNDERWOOD ELLIOTT FISHER COMPANY 


Marketed by General Office Equipment Corporation 


re Madison Avenue 


New York, N.Y 


Sales and Service Everywhere 


“UNDERWOOD, ELLIOTT-FISHER, SUNDSTRAND...SPEED THE WORLD’S BUSINESS” 
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